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In one of the shops, a 
big room with a huge 
door in the front, the in- 
structors and students 
of house construction 
build one full-sized 
house a year. Mr. La- 
Pointe furnishes the ma- 
terials, and when the 
house is finished he 
takes it over, moves it 
out onto a_ prepared 
foundation and finds a 
buyer for it. He pointed 
out two or three such 
houses in different parts 
of the town. Naturally 
they are of cottage 
types, not three-story 


Mansions, but of their 
various kinds they are 
done to full seale and 
are excellent dwellings. 

Imagine the useful- 
hess of this instruction 
to the students, who do 
the whole thing. They 
make the design, and 
this becomes a demon- 
stration in the art of 
drawing up designs. It 
isn’t done as an ar- 
chitect would do it, de- 
ciding out of hand the 


f Runber of rooms, the 


style and kind and ap- 





plying known rules in 
making up the ecom- 


Residence of H. W. Becker, office manager O. & N. Lumber Co., built by students 


This house, owned by George F. Miller, was built by Stout Institute students 














These photographs show 
(left) a small house under 
construction at Stout In- 
stitute, and (right) the 
same house practically 
completed and ready to be 
moved to the permanent 


site for occupancy 





Lumberman Sells Student-Built Houses 


Ina recent interview had with George W. LaPointe, jr... Menomonie, Wis., by a representative of the AMERICAN 
LUMBERMAN, that widely known lumberman told of an interesting relationship which he maintains with 
Stout Institute, Menomonie, an institution for the training of teachers in Industrial and Household Arts 


pleted plan. Every step 
is gone over in detail, 
and the rules are stud- 
ied, to demonstrate why 
they are good rules,.and 
how to tell if they are 
rightly applied. When 
the design has been 
worked out in this way, 
the material bill is taken 
off in the same detailed 
and reasoned way, and 
the material is ordered. 

Then the building be- 
gins. It goes on for 
months, for the students 
work at it only a short 
time each day. They 
swarm all over it as it 











goes up, and the in- 
structor is present to di- 
rect and criticize and 
explain. If a _ student 
carpenter does some- 
thing wrong, if only the 
driving of a nail, the in- 
structor calls the whole 
class over to see and to 
listen to his explanation 
of why it is wrong and 
to see it done correctly. 
The idea is not only to 
get the house built but 
to train scientific work- 
men at the same time. 
So it goes, all through 
the framing, plastering, 


[Turn to page 67] 
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Standing Timber 


that is for sale is getting scarce. 
But there is still some on the market. 


We are constantly in touch with both buyers and 
sellers of timber, so— 


If you are looking for a tract of timber—either large 
or small, we can help you. 


Or if you wish to sell, we can certainly aid you in 
locating possible purchasers, 


In either case, we are very much at your service. 


Banzhaf Watson Inc. 


Forest Engineers 
Milwaukee New Orleans 


Official Foresters—Northern Hemlock and Hardwood Mfrs’ Assoc. 
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Lays fast — 


and stays laid 


The carpenter will tell you that he can lay a floor faster 
with “Everlasting” flooring, because the pieces match per- 
fectly, due to our system of rigid inspection. Thus time 
and labor costs are saved, two important items. More- 
over, scientific kiln-drying and proper workmanship guar- 
antee that “Everlasting” flooring, once properly laid, stays 
down. There is no trouble afterwards. 







Nichols & Cox Lumber 
Co., Grand Rapids, Mich. 


Center of fine wood working 
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HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 
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Want 


Hardwoods? 


Here is a good place 
to come for them. We 
are cutting the finest 
upper peninsula lumber 
in one of the best hard- 
wood mills in the coun- 
try. Close supervision 
of all operations and 
rigid inspection of our 
product insures the 
Cadillac-Soo customer 
thoroughly dependable 
values. 
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LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS oom” MURPHY 
i t 


President Presiden@ | Treasur 


ce 
GEORGE BROWN C.A.SAUNDERS J.L.COLBY 
Secretary en. Mgr. Sales Mgr- 

















Let Us Supply Your 
Needs in 
California Woods 


We are now in position to handle orders for Cali- 
fornia woods in an efficient manner. Our close 
contact and acquaintance with the California mills 
enable us to guarantee buyers thoroughly satisfac- 
tory service on 


California White 


Sugar Pine * 
White Fir Pine 


Redwood 


For many years we have been serving a large list 
of customers and our reliability has been fully estab- 
lished. Profit by our service when you buy California 
White Pine finish, dimension, shop and factory lum- 
ber, White Fir dimension and Sugar Pine items. 


Wendling- Nathan Co. 


Established 1914 


SAN FRANCISCO, CALIF. 
— 


Lumbermen’s Building. 
110 Market Street, 
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Editorial 


News of the Lumber World 








Machinery Increasingly Important in Modern Industry 


NE OF THE MOST striking facts observable in nearly every 
industry is the substitution of steam and electrical power for 
man power. Everywhere machines are found doing work that 

formerly was done by hand. This condition has become so wide- 
spread that its influence is reflected in the relation between the 
whole number of persons employed and the aggregate of production 
ber man. That is to say, hereafter the horsepower of machinery 
used rather than the ebb and flow of men employed will be the 
measure of production at a given time. It means also that though 
the aggregate of production is increased and though as a conse- 
quence the unit cost to the consumer is reduced there is yet no re- 
duction in employment. Contrary to the belief of old time labor 
leaders, the increased use of machinery has not hurt, but has helped, 
the cause of labor; it has eliminated much of the drudgery of heavy 
work at the same time that it has reduced the cost of articles pro- 
uced, and the laborer has benefited by higher wages while being 


provided with added comforts and conveniences of life at lower 
prices. 

Lately an official of the New York Edison Co. in a radio address 
told of the installation of a generator that in a single year will 
save the country one million three hundred thousand tons of coal, 
as compared with machines it will displace. This is but a striking 
example of what has been taking place throughout industry, and 
the result is seen, not in unemployment, but in the use of machines 
by men. This is an era of ‘steam and electrical power, and no in- 
dustry that fails to avail itself to the utmost of the efficiency of 
power-operated machinery can hope to keep pace with the times. 

As matters now stand with the producing branch of the lumber 
industry, there is an abundance of fuel for generating power to 
perform all the operations that can be performed by machinery, 
and there is every inducement to use machines to the fullest possi- 
ble extent. While it is true that lumber manufacturers have con- 
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centrated their efforts hitherto upon production to the neglect of 
merchandising, the situation is such that they can not afford to 
overlook opportunities for increased productive efficiency. Neither 
can they afford to neglect opportunities for carrying manufacturing 
processes farther at the mill, where power costs are negligible. 

It used to be said that the success of a manufacturing executive 
lay in his knowledge of men; it may be asserted that hereafter his 
success will in large part be measured by his appreciation of ma- 
chinery. More and more he must study the possibilities of improve- 
ments and enlargements in power installations; more and more 
he must call upon steam and electricity instead of upon labor 
bureaus. And the machinery manufacturers that cater to the lum- 
ber industry, as well as the lumber manufacturers themselves, must 
definitely align themselves with the movement that is characteristic 
of this industrial era. Increased production if it comes must come 
at reduced cost per unit, and when it comes in that way the mer- 
chandising problem will be simplified, not complicated. To do this 
the lumber producer may have to turn out more nearly finished 
products; if so, this affords a business opportunity for him as well 
as the machinery manufacturer who can supply a machine to turn 
out the product at a cost that permits its profitable sale. 


Advertising Should Have Definite Aim 


T MAY BE SAID WITHOUT likelihood of challenge that adver- 
tising has been developed to the greatest perfection as well as 
to the greatest magnitude in the United States. Advertising 

not only has been used successfully in building great trade locally 
and nationally, but it has been utilized to sell American goods all 
over the world. In fact, America’s chief trade rivals in the world 
markets confess this country’s supremacy not only in advertising 
but in sales methods generally. 

Recently, Great Britain has been considering the adoption of what 
is termed a Merchandise Marks Bill, designed to aid British mer- 
chants in entering foreign markets and retaining world trade. In 
commenting on the bill as an agency for making advertising more 
effective, the London Times makes some pertinent observations on 
advertising, as follows: 

Comparatively few persons, apart from those whose business 
it is to sell goods by advertising, understand the functions of 
advertising. How little the average man understands the im- 
portance of the psychological aspects of publicity, quite apart 
from the practical economic questions involved, is shown by the 
readiness with which the uninitiated will undertake to draw up 
advertisements without skilled assistance. They do not know 
enough to realize the nature of the questions involved, and 
would be surprised to learn that the first essential is the formu- 
lation of a definite policy. There must be no uncertainty what- 
ever as to the object it is sought to attain. Not until that has 
been decided should there be any discussion as to the practical 
means to attain the ends in view. The failure of many inexpe- 
rienced advertisers is due to the obsession that “ideas” are all 
that matter. Having got what they believe to be a “bright 
idea,” they proceed to give it publicity, without considering 
what may be the effect. In reality every part of an advertising 
campaign should be designed to contribute to the achievement 
of the final object in view, whatever it may be. The advertiser 
must decide not only what his claim is to be, but what is to be 
the basis on which it is to rest. Is it value for money, supreme 
quality, novelty, or the dictate of fashion? Why should the 
prospective customer buy his goods in preference to those of 
others? If the advertiser can not give any reason he had better 
postpone his advertising until he can. 

Advertising is not a trick; it is merely salesmanship in print. 
It may be good policy to create a favorable atmosphere before 
“making the offer,” and there are many ways of keeping it 
fresh and attractive; but sooner or later the advertiser and the 
salesman must offer the goods, and acceptance or rejection 
largely turns on the impression that has been created of the 
advisability of a transaction. The first is usually a trial order, 
but the advertiser does not expect to make his profit on single 
orders; for that he relies upon repeat orders placed because the 
first transaction has proved satisfactory. That is where qual- 
ity and service count. To advertise before you have price and 
quality right, or before you have arranged for efficient distribu- 
tion, is expensive futility. Remember that your competitor will 
read your announcements and will not meekly submit to the 
loss of his trade. He must be watched; in other words, you must 
attend to your business. Advertising will not take the place of 
assiduity; it is a first-class accelerator, but it is not an auto- 
matic self-starting fortune-making machine. 

Perhaps every experienced merchandiser will assent to all that 
is said in these observations. Certainly, too much emphasis can 





not be placed on the importance of provisions for distribution before 
offering goods for sale by advertising. Another observation that 
will bear greater emphasis is that pertaining to the attitude of 
rivals seeking the same patronage. There is hardly such a thing 
nowadays as monopoly; for, even though the commodity or thing 
sold is the only one of its kind and the entire supply is controlled by 
the advertiser, substitutes and imitations will be offered or the 
buyer will be besought to spend his money for something else. The 
lumber industry has had ample experience in proof of this fact, 
Trade is got and held by the exercise of eternal vigilance and sleep. 
less solicitation. Only a few months of relaxation or slackening of 
effort and the most popular commodity, business or service is sup- 
planted by others or is forgotten by the world. 


Better Roadside “Stores” Are Coming 


HE RAPID INCREASE in roadside merchandising, due to 
ci the extension of improved highways and the universal use of 
the automobile, has created a new source of demand for lum- 
ber which dealers in many sections are finding well worth taking 
into consideration. At first, this roadside business was carried on 
from insignificant stands and shacks, but with increased impor- 
tance of the trade has come the requirement for improved types 
of stands or stores. 

So important, indeed, has this traffic become that in some see- 
tions of the country these roadside merchants, handling for the 
most part various farm products, have begun to organize, according 
to a recent announcement of the Department of Agriculture. Spe- 
cifically, farmers in eight counties of New Jersey, and a group at 
St. Joseph, Mich., already have thus organized. The organization 
rules embody certain regulatory standards, to which the sub- 
scribing members must conform. Moreover, in the case of the east- 
ern group, a distinctive sign, registered and copyrighted in both 
New Jersey and Massachusetts, will be used by each member, as 
a guide to buyers. 

Among the rules is one providing that the top of all packages 
must be representative of the entire contents. In other words, the 
practice of “facing” packages with fruit or vegetables of better 
quality than the general run of the package will not be tolerated. 
Another rule requires that all markets shall be at least ten feet 
away from the edge of the highway, and still another that prices 
shall be reasonable and profitable to both producer and consumer. 

An especially significant stipulation, from the viewpoint of the 
lumberman, is the following: 

“Markets shall be maintained in a clean, sanitary and attractive 
condition, and be open at all times to authorized inspectors of the 
association.” 

That clearly means a trend toward better stands and roadside 
store buildings, a tendency which local lumber dealers, especially 
in communities where this trade has assumed considerable propor- 
tions, will do well to take note of, and to encourage. It should 
not be difficult to show the farmers and others who are seeking 
the trade of passing automobilists, the advantages of having good- 
looking and well-built stands and booths from which to conduct 
their operations. This is a “new use for lumber” which already 
has run into a considerable volume, and promises still further in- 
creases. 





Proper Use Insures Good Name of Wood 


UMBER HAS MANY rivals and some enemies, most of them 
L outside the lumber industry proper. It ought to have only 
friends within the industry, and lumbermen ought to be 
careful that no practice or expedient of theirs shall cause the mis- 
use of wood or the use of inferior lumber where good lumber should 
be used. The slogan of the industry ought to be “The right grade 
of lumber rightly used,” and no pressure of competition or tem- 
porary expedient ought to tempt either dealer or builder to jeopard- 
ize the good name of lumber merely to get an order or to retrieve 
a loss suffered from underbidding. To deliver or to advocate the 
use of a grade of lumber not good enough for the use to which 
it is put can not fail in the long run to work injury to the dealer 
as well as to the cause of wood. 
Competition between lumber manufacturers and between retail 
distributers is keen enough to require the greatest skill in pro- 
duction and distribution in order to maintain high standards of 
manufacturing and retailing while retaining also the legitimate 
markets and uses of wood. No good purpose is served in lowering 
the quality in order to reduce the price; and it is always better 
for both manufacturer and dealer to lose an occasional order than 
to suffer a loss in reputation for supplying good lumber suited t? 
the use intended. 
Cutting the price or the quality puts competition on the level of 
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the ol’ clo’s man, and throws merchandising back to a time when 
neither party to an exchange of commodities trusted the other, 
and when the doctrine “let the buyer beware” was in full force. 
Lumber now more than at any former period in its history needs 
to protect and perpetuate its good name, and certainly lumbermen 
ought not in the stress of competition to stoop to the methods of 
misrepresentation or cheapening that are too often practiced by 
purveyors of competing materials. 

Whatever the conditions or methods of merchandising lumber 
jn any community may be at a given time the responsibility for 
them must inevitably rest upon the lumbermen themselves. It is 
neither necessary nor desirable to “combine” in order to bring 
about improvement if conditions are bad. In fact instances have 
been known where a single determined dealer by persistently main- 
taining high standards has brought the other dealers of the com- 
munity to see the matter in his way. The right kind of competition 
is that which tends to raise the standards and not to lower them, 
and there is abundant evidence that the public quickly responds 
with confidence and patronage for the dealer who can always be 
relied upon to give service and guarantee satisfaction on every sale. 





Forestry, Rainfall and Farming 


T TIMES THE cutting away of the forests has been blamed 
for changes in climate, for drouths and for floods; and while 
there can be little doubt that the great forests of an earlier 

period did exert a considerable influence upon the weather, or at 
least the temperature locally, there is hardly foundation for charg- 
ing that the removal of the forests threatens to make adjacent areas 
uninhabitable. 

It is known of course that in the growing process all plants take 
up from the soil and give off to the air immense amounts of mois- 
ture; it is this moisture requirement that makes the drouth almost 
as much dreaded by the farmer as the deluge. Air in the soil as 


well as sunshine above ground is needed to promote growth, and 
therefore crops can be drowned as well as famished. That long 
continued drouths affect trees as well as other crops was indicated 
by the investigation made last year of the death of southern pine 
over vast areas. It was found that there was a close relation be- 
tween the death or survival of the trees and the character of the 
soil; that is, its ability to hold and to give up moisture. 


Trees, being the largest of present day plants, require a propor- 
tionately larger amount of water to promote their growth. They, 
however, shelter the soil from which they grow at the same time 
that they provide a covering that in itself serves to hold the mois- 
ture, so that forests moderate drouths to that extent at least. That 
they give off moisture in amounts sufficient to influence rainfall is 
asserted by Raphael Zon, director of the Lake States Forest Experi- 
ment Station. 


Prof. Zon has estimated that less than two-ninths of the water 
that falls as rain and snow is evaporated from the seas; the rest 
being evaporated from the earth, to which it returns. This evapora- 
tion takes place directly from the soil, but evaporation is vastly in- 
creased through the intervention of vegetation, particularly trees. 
The amount of evaporation that takes place in a forest is suggested 
by Prof. Zon’s statement that from 500 to 1,000 pounds of water 
must pass through a tree in order to produce a single pound of 
wood substance. A well-stocked acre of trees in a year should pro- 
duce 100 cubic feet of wood, weighing from 2,500 to 4,500 pounds, 
accordingly as it is hardwood or softwood. To produce this amount 
of wood substance from two and one-half to four million pounds of 
water must pass through the trees and be given off to the air. This 
amount of water, Prof. Zon says, would be sufficient to cover the 
acre to a depth of 12 inches. It will be seen, therefore, that the 
forests, instead of causing drouths might with better reason be 
charged with causing floods; whereas, agitators of one kind and 
another in the past have charged floods to the destruction of the 
forests. 





Talk Less of Depletion, 


OR several decades most of the propaganda about timber 
and forestry has been designed to scare the people of the 
United States into protecting the forests from fire, saving 

wood in every possible way and replanting or reforesting the cut- 
over lands. To accomplish this it has been deemed necessary to 
show that lumbering operations were wasteful, that timber was 
being cut faster than it was being grown, that the timber supply 
situation was critical if not desperate and hopeless, and that it was 
highly virtuous and public spirited to use substitutes in place of 
wood. At its beginning this sort of propaganda emanated chiefly 
from extremists among foresters, but it was soon seized upon by 
politicians, and of late years it has been “duck soup” for purveyors 
of substitutes. Even the lumber industry itself must acknowledge 
a part in supplying ammunition for its rivals, for some of its sta- 
tistics have been of a sort to create the impression not only that 
lumber production is on the wane but that the industry is well on 
the road to extinction. 

It is about time that everybody interested in the production and 
distribution of lumber and in the use of wood took the back track 
in this wood propaganda business. If it is still necessary to keep 
the people wrought up about forest fires, that can be done by empha- 
sizing the community loss of a valuable material without stressing 
the shortage of timber, for there is no real shortage and is unlikely 
tobe any. Lumbermen can be urged to conserve and utilize in the 
woods and at the mill and consumers can be persuaded of the econ- 
omy of making better use of wood without telling the obvious un- 
truth that the supply soon will be exhausted. 

The fact is that there are millions of acres of cut-over lands in 
the United States suited to no other purpose than that of growing 
trees. The national economy will therefore require that these lands 
be used in producing timber. To produce a commodity for which 
there is no use would be the uttermost folly, and only a similar 
folly would induce the belief that. in future there will be no use for 
Wood. Wood will continue to be one of the most important com- 
modities utilized by civilized peoples, because there is not now and 
there is not likely to be any product that can take its place in the 
multitudes of uses to which it has been put from time immemorial 


More About Regrowth 


and to which it continues to be put. Assertion to the contrary is 
merely loud shouting to keep up the courage of producers of imita- 
tions and substitutes. 

Often the AMERICAN LUMBERMAN’S attention is brought to fal- 
lacious statements about the present supply of wood and the pros- 
pects of perpetuating the lumber industry. There is a temptation 
always to retort with facts and figures; but often the temptation 
must be resisted because the fallacious statements are based upon 
statistics supplied by the Forest Service or some branch or organi- 
zation of the lumber industry. There is neither necessity for nor 
wisdom in suppressing the truth about the lumber supply; nor is 
there any reason for letting up on the work in behalf of reforesta- 
tion and forest protection. But there is need of circumspection in 
the adoption of methods and in the use of facts. It is time that the 
enormous progress made in a sound and permanent national re- 
forestation program be made known; it is too late to continue to talk 
of forestry as a thing of the future, because it is a thing of the 
present; it is no longer appropriate to talk of forestry as a thing that 
nobody believes in, when the Federal Government and most of the 
States have enacted laws designed to promote forestry on a larger 
scale; and it is idle to talk of lumbermen as indifferent toward 
forestry when they are engaged in regrowing timber in every for- 
ested section of the country. 

The lumber industry is preparing for a campaign of advertising 
and research that is designed to restore wood to its deserved place 
in the public esteem and incidentally to rejuvenate the lumber in- 
dustry. A large part of its work will be to convince the public that 
wood is still abundant; that trees can be and are being grown as a 
crop; that the millions of acres of cut-over lands must be used to 
grow trees because they are fit for nothing else; that the lumber in- 
dustry is not on the wane but that on the contrary it is organized, 
disciplined and determined to perpetuate itself by performing an 
economical and necessary service to the public in supplying forever 
wood in abundance in a form and at a price that will make it the 
cheapest, most adaptable and in every way the most useful of mate- 
rials. This may seem like a big contract, but the lumber industry 
is equal to it. 
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Makers of Cork Pine Frames 


Please mail at once if available the 
addresses of the best 
pine knock down 
moldings INQUIRY NO 

[This inquiry 
wholesaler. 
ers of 


names and 
manufacturers of cork white 
window and door frames and 
1,810. 

comes from a Pennsylvania 
The names of several manufactur 
white pine have been sent in 
response. The inquiry is published for the 
benefit of others who may wish to get into 
touch with this inquirer, whose name will be 
supplied on request—EDbITor. | 


frames 


Wants Cypress Grades Standardized 


Cuicaco, ILL. 

Epitok AMERICAN LUMBERMAN: ‘The inspection 
rules committee of the National Hardwood Lumber 
Association has recently distributed recommenda- 
tions as to changes in cypress grading to be voted 
on Sept. 23 and 24. These changes are so detri 
mental to the cypress trade as a whole, that I 
would like to call attention to the serious conse- 
quences that would follow if these changes are 
put through. 

In the early history of the National Hardwood 
Lumber Association, this association used the 
Southern Cypress Manufacturers’ Association rules 
for inspecting cypress, but in late years, for sev- 
eral reasons, it saw fit to adopt its own rules. At 
first its rules were practically the same as the 
Southern Cypress Manufacturers’ Association rules, 
with only minor changes. In late years, however, 
it seems that the National Hardwood Lumber 
Association has tried to insert into the higher 
yrades, more and more defects, so that with the 
recommendations of today, the higher grades will 
be so changed that they can not be identified. 
There will be no comparison between these grades 
and the grades under the same name manufactured 
by the mills that grade under the Southern Cypress 
Manufacturers’ Association grading rules. 

It is a well known fact that while cypress is 
classed as a hardwood, it is a softwood and com- 
petes in the markets with the high grades of soft- 
wood lumber, such as white pine, redwood, west 
ern pine ete., and does not compete with the hard 
woods at all 

The high grades of cypress are largely used in 
the full width and length and this fact has always 
been recognized by the Southern Cypress Manu- 
facturers’ Association and until recently by the 
National Hardwood Lumber Association also. 

The larger proportion of cypress lumber is used 
by retail yards, manufacturers of tanks, green 
houses, boats, agricultural implements ete. The 
grades of selects, FAS and the finished grades of 
A, B and C are intended to be used as a whole and 
to be practically clear of coarse defects. Cypress 
is not used very much for inside trim or by the 
planing mills to be cut up. The grade of No. 1 
shop is made for cutting up purposes, such as 
washing machine shorts, short tub stock ete.: but 
only a small amount of the lumber is cut up into 
short trim in competition with gum and other 
hardwoods which are largely used for this purpose. 

The rules of the Southern Cypress Manufactur- 


ers’ Association are the best rules and have been 
worked up for years by this association, whose 
members control 60 percent to 70 percent of the 


manufacture of cypress. 

The Central Committee on Lumber Standards 
has recommended that yard lumber in 
graded under softwood specifications 
also recommend that factory 
this way. 

If the proposed changes are adopted by the Na 
tional Hardwood Lumber Association, the higher 
grades of cypress will contain a good deal of No. 1 
shop lumber in them. There will be two sets of 
grading rules, very materially different ; and while 
the grades will have the same names there will 
be no comparison as to value, as the National 
grades will have stock in FAS clear containing 
wane, splits, unsound defects and the same in 
selects stock, some of which is now graded as 
No. 1 shop; at the same time the grades under the 
Southern Cypress Manufacturers’ Association rules 
will have none of these defects and will therefore 
have a much higher value. As a matter of fact 
it would be impossible to compare the value of the 
two sets of rules of the two associations. 

We therefore urge that the National Hardwood 
Lumber Association eliminate cypress entirely 
from the general hardwood rules and adopt the 
Southern Cypress Manufacturers’ Association rules 
on cypress or else grade the stock intelligently 


eypress be 
and it will 
lumber be graded 





as it should be under the softwood specifications. 


The Southern Cypress Manufacturers’ Associa- 
tion grading rules on yard lumber will be recog- 
nized by the government as standard; also on 
factory lumber. Therefore, any other set of grad- 
ing rules will not be considered standard.—N. Gre- 
GERKTSEN, President Gregertsen Bros. Co. 


End Matched Stock es Railroads 


The writer has often had in mind that if the 
railroad companies and the railroad car manu- 
facturers could use end matched car siding, lining, 
roofing, gondola sides ete., utilizing stock lengths 
as put out by the mills instead of calling for the 
specified lengths that are so hard to obtain, they 
would find the purchase of such material very 
much easier, and by taking stock lengths they could 
make their purchases at a much lower cost. 

They could either have the stock end matched 
at the mills or if they preferred, they could put 
an end matching machine in at their plant. It is 
a matter of almost universal knowledge now that 
end matched lumber is practically equivalent in 
strength to the solid pieces. The writer feels that 
if a campaign of this kind could be put on, bring- 
ing this thought out more extensively among the 
railroads, they could save a great deal in the way 
of cost and there would be corresponding saving 
at the mills. 

In the matter of droppings accumulated in run- 
ning this stock, the mills would have a better mar- 
ket with the retail trade in regular lengths than 
they would have on special lengths, especially odd 
lengths, that are bought in such heavy quantities 
by the railroads. I simply offer this for your con- 
sideration as I feel that the AMERICAN LUMBER 
MAN could do more than anyone else toward stress- 
ing this matter.—INQquiry No. 1,808. 


| This comment comes from the assistant sales 





manager of a large manufacturing concern jp 
the South. The suggestion he makes appears 
to point the way to the removal of some of the 
difficulties that have attended the productioy 
of special stock for railroads. In fact it would 
appear that end matching offers immense op. 
portunities for closer utilization and other ecop. 
omies in lumber manufacture that ought to re. 
ceive the attention of both manufacturers and 
users of lumber in all sections.—EpI!ror. | 





Waste in Flooring Manufacture 

Can you give us any data on the percentage of 
waste in manufacture between the log and the 
finished product in the case of hardwood flooring? 
—INQuiRY No. 1,509. 

[This inquiry comes from an eastern manu- 
facturer. So far as is known there are no 
definite data on the amount of waste incurred 
in the manufacture of hardwood flooring. 
There is a rather common belief, it is under- 
stood, that in the manufacture of hardwood 
flooring about 800 board feet of flooring should 
be realized from 1,000 feet of oak lumber, 
However, variations in the percentages of the 
different grades used in flooring manufacture, 
as well as variations in the skill, efficiency and 
manufacturing methods generally of the floor- 
ing producers, would cause similar variations 
in the amount of waste. 

This inquiry is published with the purpose 
of giving flooring manufacturers and others an 
opportunity to furnish the results of their ex- 
perience or make any comment that may occur 
to them on this subject.—EbirTor. } 
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A piece of board with the 
log mark *‘H.J.N.”" stamped on 
the end of it, was recently 
found near Bouldin, Col. The 
piece was sent back to the 
valley and proved to be the 
mark of H. J. Northrop, of 
Saginaw City. The price of 


reasons, 


able, 


such lumber there, not the 
best, was $70 a thousand. 
s 8 6 


Gulf States Lumber Interest 


If the lumber interests of 
the Gulf States had anything 
like fair play, it would be one 
of the most prosperous in the 
country; and even as it is, it 
is rapidly working its way to 
a position of commercial im- 
portance. It was the Pearl 


buggies etc. 


timber in 
where it 


hes not been avail- 
we believe, 
local purposes. 

* * 


The shipment was made a 
few days since, by the express 
company of Denison, Tex., to 
a leading New York carriage 
manufactory, of a sample of 
Bois d’Arc timber, for the pur- 
pose of testing the superiority 
claimed for it for use in the 
manufacture of light wagons, 
It is 
strong and very durable. This 
experiment may lead to an 
extensive trade in Bois d’Arc 

northern Texas, 

grows 
limited quantity. 
* * 


—= 


Durable Timber 


correspondent of the 
Prairie Farmer finds the wood 
of the catalpa much more dur- 
able than white oak for posts 
—catalpa posts set about 1845 
outlasting white oak posts set 
ten years later. But he finds 
the Osage orange on the whole 
the best timber for posts, grow- 
ing rapidly and proving very 
durable and the plantation 
when cut reproducing itself 
readily. He also says that in 
the southern extremity of Ill- 
inois the catalpa grows in 
some instances a hundred feet 
high, with a trunk two feet 
in diameter; and that one 1s 
reported in the Missouri Agri- 
cultural Report, growing 1 


except for{j <A 


* 


heavy, 


in an un- 


River region that provided the 
lumber used in and about the 
famous St. Louis bridge. For 
that matter, indeed, lumber 
from the Pearl River country 
is sent to all parts of the United 
States, inland or coastwise, and 
its superior quality is acknowl- 
edged. The business at Pearl- 
ington, and other’ milling 
points along the river, is said 
to be immense. Pine and cy- 
press lumber is manufactured 
in boundless quantities and the 
best possible style. The live 
oak plantations at the Teche, 
La., before the war supplied 
most excellent material for 
naval purposes. Since then, 
the supply, for a variety of 





From Grand Rapids, Mich., 
last month were shipped 1,215 
carloads of lumber. 

* 4% 

Shepard, Davis & Co., Bur- 
lington, Vt., have just com- 
pleted a new dry house which 
is supplied with all the mod- 
ern improvements and facili- 
ties for lumber drying. The 
capacity is 80,000 feet. 

. 2 6 

The N. Ludington Co.'s 
mill at Manistee, Mich., has 
one circular, one slab and flat 
gang, and at present is run- 
ning night and day, turning 
out from 140,000 to 150,000 
feet of lumber every twenty- 
four hours. 


Demklin County, and measur- 

ing ninety feet high and ten 

feet in circumference six feet 

above the ground. 
’ 8 * 

The pretty rice paper that 
looks so pure and delicate 18 
made in China from the pit 
of a tree; not at all as we 
make paper from poplar 
wood, but by simply cutting 
it into thin slices. And thou- 
sands of years before Moses 
was born the Egyptians made 
paper from the great papyrus 
or paper reed, by carefully 
peeling off the thin layer be- 
tween the bark and the fleshy 
stem, and pressing and drying 
the pieces into sheets. 
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Southern Pine Mills Book Much Larger Volume 


Southern pine bookings made a big gain during the week 
ended Aug. 20, amounting to 11.67 percent above production. 
Unfilled orders gained to a mill average of 2.1 million feet, 
the equivalent of about four weeks’ output. Mill stocks are 
low, for while shipments at the end of the first thirty-two weeks 
of 1925 amounted to only 98 percent of the cumulative output, 
on the corresponding date this year, Aug. 13, shipments had 
taken 103 percent of the cut. The manufacturers are there- 
fore going into the fall period of active trade in a very strong 
statistical position, and quotations are beginning to advance. 

The Southwest continues the largest taker, but the South is 
also purchasing in large volume. In the East, pine is having 
severe competition from western fir, and the movement is 
rather light. But the middle West is buying fair quantities, 
and will, it is believed, furnish some good business this fall. 
Trade prospects are brightest in the southern States, however, 
because the present heavy call from the oil fields is sure to be 
supplemented by farm buying. A little shortage in the cotton 
crop will be more than offset by higher prices, it is predicted, 
while lumber will be one of the first needs of the settlers who 
have moved into the South in the recent tide of migration. 

Overseas buyers have sent in a larger volume of orders in 
the last week or two. 


Northern Hardwood Output Small; Trade Good 


Northern hardwood mills continue to receive a good volume 
of business, and prospects for an increase in sales. are quite 
encouraging. During the three weeks ended Aug. 14, orders 
averaged 213.2 thousand feet a mill, while production amount- 
ed to only 83.2 thousand feet a mill. Present stocks are far 
from burdensome, and are likely to be rather closely cleaned 
up by fall trade, while order files have been filling out. 

Both the automotive and furniture industries have been buy- 
ing, but not much beyond present needs, though if prices 
show a little buoyancy, as they are not unlikely to, both in- 
dustries will be inclined to buy for advance needs, as the out- 
look for both is good. Southern gum at low prices has been a 
severe competitor, but is strengthening, and a little further 
advance would bring an improved movement of the northern 
woods. 

Building trades are expected to do a good volume of fall 
buying. Trim is moving well, and maple flooring demand 
shows more life. Flooring orders have been running very 
heavily to factory grade, and the proportion of this covered 
by orders is much larger than it was last year, while the per- 
centage for No. 1 is about the same, except in 214-inch face 
maple, in which covering orders for both No. 1 and factory 
show heavy gains. Business disturbance in Great Britain is 
probably responsible for the falling off in orders for clear. 


Southern Hardwood Sales Again Exceed Production 


Orders booked by the southern hardwood mills were again 
tonsiderably in excess of production during the week ended 
Aug. 20, and shipments resulted in further depletion of stocks. 
Improvement in their outlook for fall sales has brought the 
automobile and furniture manufacturers more largely into the 
market for their fall needs. Building trades demand for mill- 
work and flooring has been increasing, oak flooring sales for 
the three weeks ended Aug. 14 having been in excess of the 
production. The export outlook is now more encouraging, 
‘or though returns have not been entirely satisfactory, a large 
Volume is being booked for September loading. 


Production continues heavy, though rains have brought 
‘ome curtailment that does not yet show in reports. Forest 


floors are in poor condition for logging, but the mills have fair 
log supplies, but will need to get large stocks ahead before 
the rainy season begins in the South. . 

Buyers show more willingness to pay the price advances now 
being asked, evidently conceding that the whole trend of the 
market is upward, for they find that dry mill stocks are large- 
ly covered by orders and becoming difficult to secure. 


Trade in Shortleaf Shows a Little More Activity 


Orders for North Carolina pine booked during the two weeks 
ended Aug. 14 amounted to 13.7 million feet, against an output 
of 15.7 million feet. Buyers have continued to hold back, 
though there seems small possibility of price concessions, as 
unsatisfactory returns already have forced many small mills 
to shut down. Output of the larger mills runs at about thirty- 
five percent below normal. Stocks are light, as shipments for 
the first thirty-two weeks of the year exceeded production by 6 
percent. Retail yard stocks are also low, and prospects are 
good for early improvement in mill sales. 

Georgia roofers have been selling in fair volume on the basis 
of $19 for the 6-inch, most of the orders coming from the Kast. 
Rains that curtailed production have been a strengthening 
factor. The manufacturers are counting on a heavy fall move- 
ment. Mills have fair stocks. 

Arkansas pine has been moving well to small town dealers 
and industrial users—boards, shiplap and finish being in most 
request. Mill stocks are broken and low, and dry lumber is 
scarce. The list shows increased firmness. 


Movement of Cypress and Redwood Rather Light 


Cypress trade appears to be recovering from its recent dull- 
ness, volume of sales making gradual increase, though still 
rather light. Industrial users are taking only small quantities 
for their day to day requirements. Demand from the country 
yards of the East and middle West has been somewhat better, 
and Florida buyers are beginning to come into the market. 
Prices by general report are firmly held, and prospects for 
fall trade are considered good. 

Redwood business is rather dull, chiefly because of the econ- 
tinuance of the strike in California, where the bulk of the cut 
is marketed. Bookings for the year to date, however, have 
been only 1 percent below the cut. Production so far has been 
maintained, though there was recent talk of curtailment. 
During the week, there have been mark-downs on a number 
of items throughout the list, and it is believed that these will 
result in filling out mill order files. 


Coast Fir Producers Foresee Heavy Fall Movement 


Prospects for fall trade in fir are bright. Atlantic coast 
States continue to take a large volume of cargo shipments, 
and have been buying uppers for rail shipment. Practically 
all the intercoastal space has been booked for September load- 
ing, some at $14, while the probability of a $15 rate in October 
will induce forward buying. Heavy placements from the 
middle West are expected by the middle of September at lat- 
est, buying being deferred as long as possible. California is 
rapidly using up its stocks, and the vessel movement south- 

yard is becoming more active. The State is expected to take 

a large quantity of fir during fall, as it is harvesting the larg- 
est fruit crop on record. Japan has been expecting lower 
prices and vessel rates, and has only enough stocks for a few 
weeks. Australia is counting on lower vessel rates on lumber 
south because of the heavy outward movement of wheat. 

In view of these prospects, and the lowness of mill stocks, 
prices show a tendency to greater strength despite the fact 
that orders have been below output for two weeks. 


Lumber Statistics Appear on Pages 52 and 53; Market Prices and Reports on Pages 82 to 89 








38 AMERICAN LUMBERMAN 


AUGUST 28, 1996 





—— 


Railway Committee Reports on Moisture 
Content for Car Stock 


WASHINGTON, D. C., Aug. 23.—The report of 
the committee on ear construction of the me- 
chanical division of the American Railway As- 
sociation, at the annual meeting of the associa- 
tion in June, discussed standard dimensions for 
lumber used in car construction, and the mois- 
ture content of box car lumber. The commit- 
tee presented only a progress report on the ques- 
tion of standard dimensions for lumber used in 
car construction, stating that the subeommittee 
in charge would during the coming year formu- 
late definite recommendations. 


Moisture Content Recommendations 


Concerning the question of moisture content, 
the committee reported as follows: 


1. It is recommended that the moisture content 
in sheathing, lining for all steel box cars, lining for 
double sheathed box cars, lining for refrigerator 
ears, and roofing manufactured from 1-inch rough 
lumber, when applied to car, must not exceed 10 
percent. 

2. Horizontal lining for single sheathed cars, 
when applied to car, must not exceed 10 percent. 

3. Decking for house cars, when applied to cars, 
must not exceed 12 percent. 

4. Framing and running boards to be air dried, 
as far as time will permit. Moisture must not 
exceed 20 percent. 

Nore: Air dried lumber can not be expected to 
contain less than 15 percent moisture, and will 
take from four to twelve months to air dry lum- 
ber. In kiln drying lumber, it is absolutely essen- 
tial that relative humidity be maintained, but no 
hard and fast rule can be laid down on this point, 
as lumber condition will govern. Drying lumber 
without humidity control causes stresses to be set 
up, and a big loss, by checking, warping etc., will 
result. 

The purpose of arriving at the proper moisture 
content in lumber is to obtain tight work, and, at 
the same time, not reduce the moisture content to 
the point where it will cause buckling, due to ab 
sorbing moisture, after the lumber is placed in car. 

The moisture content recommended by the com 
mittee is considered a maximum, from which good 
results will be obtained. This will not prevent 
any railroad from specifying a lower moisture 
content to suit prevailing local climatic conditions, 
and season changes, as indicated by humidity re- 
port of the United States weather bureau, Depart 
ment of Agriculture, copy of which appears in the 
appendix to this report. 

The full report, given in the appendix, shows 
that your committee has gathered considerable 
interesting data in connection with this subject, 
which explain the reasons for making the forego 
ing recommendations, and believes that the mem- 
bers of the association may desire to have this 
data, compiled at large expense, and reflecting re- 
sults of careful tests, as well as an extensive inves- 
tigation of the bibliography of the subject. 


The chairman of the committee has advised 
the National Lumber Manufacturers’ Associa- 
tion that the moisture content specified above 
covers lumber at the time it is applied to the 
car. It is therefore distinctly a problem of the 
ear manufacturer and not of the lumber manu 
facturers. 

Complete Technical Data Used 

The appendix referred to in the last quoted 
paragraph discusses in considerable detail the 
fundamental laws surrounding moisture in 
wood, the fiber saturation point, or the point at 
which shrinkage begins, the amount of shrink- 
age from green to oven dry lumber, methods for 
measuring moisture, together with tables taken 
from publications of the Forest Products Lab- 
oratory on the weights of various woods grown 
in this country, and the average volumetric, ra- 
dial and tangential shrinkage of various spe- 
cies of wood. 

This is followed by a chart showing the rela- 
tions of moisture content to relative humidity, 
the differences between wet and dry bulb ther- 
mometers in degrees, the average monthly hu- 
midity at specified stations throughout the Unit- 
ed States, and the relation of moisture to 
shrinkage for Douglas fir and longleaf pine. 

The remainder of the report gives interest- 
ing information on moisture content. For ex- 
ample, the statement is made that the moisture 
contents in freight ear lumber, selected at ran- 
dom in the Chicago, Milwaukee & St. Paul yards 


at Milwaukee on Jan. 18, analyzed in a manner 
approved by the Forest Products Laboratory, 
were found to vary as follows: 

In new flooring from 10.96 to 17.46 percent, 
averaging 14.00 percent; in used flooring, from 
11.63 to 13.15 percent, averaging 12.32 percent; 
in new siding, 10.50 to 11.89 percent, averaging 
11.54 percent, and in used siding, from 8.80 to 
14.08 percent, averaging 11.73 percent. 


Ideal Moisture Content in Lumber 


After discussing humidity and its effect upon 
the moisture content of lumber, it gives the fol- 
lowing as the views of the committee on the 
ideal moisture content in lumber, and compara- 
tive strength of air dried and kiln dried wood: 

The ideal moisture content in lumber would be 
an amount which would remain constant, which in 
turn would obviously eliminate all shrinkage in 
lumber. Due to a variation in the humidity from 
day to day, and the different climates on this con- 
tinent, it is not possible to maintain a constant 
amount of moisture in lumber in, for instance, a 
box car. <A study of the weather reports from 
various parts of the country shows that the aver- 
age humidity conditions vary greatly in different 
regions. The relative humidity varies in different 
regions of the country from 23 to 8&6 percent. 
Assume that the maximum temperature in Phoenix, 
Ariz., to be 120 degrees at a relative humidity of 
23 percent, and the temperature at Seattle, Wash., 
to be 70 degrees with a humidity of 86 percent, 
it will be seen that the moisture contents for these 
two localities would be approximately 4 and 20 


percent of saturation respectively. 
be the extreme limits. 

The relative humidity would not remain any 
length of time at these limits. It is not likely that 
a freight car would be held sufficiently long in any 
of these places to give up or absorb moisture unti] 
it reached the limit for that locality. 

Lumber left to air season comes to a final mois. 
ture content of 12 to 15 percent in the greater 
part of the United States. A piece of black walnut, 
after being stored for sixty years in an unheated 
shed at Rock Island Arsenal, was tested by the 
Forest Products Laboratory, and found to contain 
11.6 percent moisture. 

Page 16 shows the moisture content in lumber 
taken from freight cars in the Chicago, Milwaukee 
& St. Paul railroad yard at Milwaukee, Wis., and 
analyzed by the Forest Products Laboratory, Madi- 
son, Wis., Jan. 19, 1926. 

It can, therefore, be rather safely assumed that 
freight car lumber which has been applied to cars 
over six months, will not vary more than from 6 
to 16 percent in moisture content. These limits 
would correspond to a variation in the relative 
humidity from approximately 30 to 78 percent at 
a temperature of 70 degrees Fahrenheit. 

Tangential shrinkage of Douglas fir and longleaf 
pine between the moisture content of 6 to 16 per- 
cent is approximately 3.2 percent. This means 
that a plank 10 inches wide will either shrink or 
swell 10x0.032 =0.32 inches. It is interesting to 
note that the shrinkage of green lumber to a 6 
percent moisture content would be 6.2 percent, or 
practically %-inch for a 10-inch wide plank. If 


(Concluded on page 64) 
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percent over July last year. 


below last year. 
year’s. 


AGRICULTURE 22a. 


GENERAL INDUSTRIAL 
ACTIVITY 


centers. 
$5,000, and 16.8 percent $5,000 to $20,000. 


No change in price indices. 


PRICES 


the million mark. 





Business in Brief 


Sum involved in engineering contracts in United States for week ended Aug. 21 
was $69,353,000, a gain of $8,432,000 over week previous. 
will go into public works and $34,671,000 into private jobs. 
CONSTRUCTION Building permits in Chicago made a spurt the first sixteen 
days in August, being $23,367,950, against $30,043,329 for all 

Much activity in apartment construction. 


Because of British coal strike, this country’s coal shipments to Britain are heavy. 
Some high grades of West Virginia coal have advanced in price. 
and Kansas miners are busier. 
to Aug. 7 showed gain of 13.3 percent over like period last year. An- 
thracite production for July decreased 6 percent from June, but was 1.3 


Indicated money income of farmers of United States for season 1926-27 slightly 
Wheat crop estimated worth $100,000,000 more to farmers than last 
Wheat harvest well advanced in Northwest and Can- 
Copious rains have helped 
reports more favorable, although 
reported in parts of Texas and Louisiana. 
of country. Grain prices have declined under realizing by tired holders, short-selling 
and hedging in Chicago and northwestern markets. 


Apple crop will be a record in most parts 


Doubt as to ultimate crop outcome and prices acting as check on fall buying, but 
trend is toward improvement in wholesale trade. 
with operation ranging from 75 to 85 percent of 
capacity. 
schedules, and at leading centers employment is 
nearly normal. 
Business failures for week ended Aug. 19 numbered 350—75.4 percent under 


Bradstreet’s food price index remains at $3.43 for 
week ended Aug. 19 and compared with $3.66 for same week last year. 
index of wholesale commodity prices compiled by committee on eco- 
nomic research of Harvard University remained unchanged at 144.3 
for week ended Aug. 18 as compared with week ending Aug. 11. 


Loadings of revenue freight for week ended Aug. 14 were largest of any week 
this year and totaled 1,109,557 cars, the twelfth week this year they have been over 
This was an increase of 26,358 cars over last 
RAILROADS week and 156,149 cars over same week last year. 

forest products were 71,825 cars, an increase of 2,243 cars over 
last week and 931 cars more than same week last year. 


Of this total, $34,682,000 


Western Illinois 
Production of bituminous coal this year 


late corn. Cotton crop 
insect and rain damage 


Among industries, steel leads, 


Automobile industry increasing its 


Mail order trade good at large 


The weekly 


Loadings of 
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Lumber Manufacturer Enters 


the Retail Field 


SAGINAW, Micu., Aug. 23.—Great interest is 
manifested in the entry into the retail lumber 
feld of the Strable Lumber & Salt Co., of Sagi- 
naw, Which concern for many years has been 
well known as a manufacturer and wholesaler of 
hardwood lumber and maple flooring. 

Coincident with this step, which was formally 
announced in full page advertisements appear- 
ing in the Sunday newspapers of Aug. 22, is 





The newly created retail department is in 
charge of John W. Hall, who has had thirty 
years’ experience in that line of work. 

The Strable Lumber & Salt Co. makes its 
entrance into the retail field upon a solid founda- 
tion of years of successful manufacture of hard- 
wood lumber and maple flooring. Established 


in 1906 the company quickly attained its finan- 
cial development, and its continual progress has 


A side view of the immense new warehouse of the Strable Lumber & Salt Co., Saginaw, Mich., 


which is equipped with every facility and convenience for serving the trade 


the completion and occupancy of its splendidly 
equipped retail plant at 1600 Holland Avenue. 
The new warehouse is 356 feet long and 83 feet 
wide, with retail offices, reception room and a 
show room on the ground floor. In the show 
room will be displayed millwork, miniature 
model homes and various other items of interest 
to prospective home builders. A million feet 
of lumber fills the warehouse. 

Three railroads serve the plant with the 
Strable company’s own trackage, a mile and 
one-half of it. Fifteen flat cars and a gasoline 
yard locomotive expedite the handling of lumber 
and insure prompt shipment of orders. Incom- 
ing ears are switched directly into the building 
and unloaded under cover. The entire property 
On the second floor of 
the building are the company’s main offices, 
and wholesale offices. From these are directed 
the company’s manufacturing operations which 
include the production of maple and oak floor- 
ing; also of salt, which is shipped to several 
States. The battery of eight modern dry kilns 
have a daily capacity of 60,000 feet of lumber. 
The offices, mill and warehouse have a total 
area of 157,000 square feet. 


covers seventeen acres. 














GEORGE STRABLE, GEORGE H. WINKLER, 
President Vice President 


contributed much to the community at large, 
while its present expansion adds largely to 
these possibilities. 

The officers of the company are: George 
Strable, president and general manager; Law- 
rence Strable, secretary and treasurer; George 
H. Winkler, vice president and manager of 
wholesale department. John W. Hall is man- 
ager of the retail department, and M. H. Miller 
heads the traffic and salt departments. 


This picture gives a good idea of the substantial construction, large capacity and labor-saving 
arrangement of the new lumber warehouse of the Stratle Lumber & Salt Co.,Saginaw, Mich. In- 


coming cars are switched directly into the building and unloaded under cover, insuring storage of 
stock in best possible condition, regardless of weather, and saving much labor in handling 
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; / ‘LESALE HARDWOOD 
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$$ —S Front view of the new warehouse and office building of the Strable Lumber & Salt Co., Saginaw, 


Mich ° 


LAWREN( ‘E STRABLE, 
Secretary-treasurer 





At the right are the offices and show room of the new retail department, which are com- 


plete and modern in every detail 
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JOHN W. HALL, 
Retail Manager 
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Wisconsin Resort Trade Slow, But Prosperous Farmers Are Building— 
Retailer Finds That Insistence on Quality Makes the Customer a Friend 


In the course of this present flivver cruise 
through Wisconsin, we cast anchor at Fox 
Lake, in front of the office of John M. 
Rodger. Mr. Rodger was president of the 
Wisconsin association last year, retiring 
from office at the convention held early last 
spring. We found him in his usual quizzical, 





Rodger’s veins, and that he purposed to add 
our scalp to the collection that includes Mr. 
Montgomery’s. But he merely wanted us to 
see the course; and it is well worth seeing. 
We drove in the salesman’s car out along the 
lake, through marshes that look as if made 
to order to harbor ducks, and soon came to 


clubhouse. But a golf course needs a shel- 
ter, even if it isn’t palatial. Players some- 
times need a refuge from rains, and there 
has to be a nineteenth hole, even in these 
soda-water days. So Mr. Rodger thought of 
his virgin chicken house. He took it out 
to the grounds and hooked it together and 


At the left is a view of the shore at Fox Lake, Wis., and at the right is the little golf clubhouse there, which has an amusing history 


friendly mood, working along at a tranquil 
rate. Everyone who knows him, and that in- 
cludes all the dealers in the Badger State 
and a great many others, has a warm spot 
for this kindly, humorous Scotchman. No 
one who has ever met him was surprised that 
this dealer from a village of about a thou- 
sand population should reach high associa- 
tion office. Intelligence and _ personality 
count for much in association leadership; 
and in addition to these qualities Mr. Rodger 
has won the reputation for being a very 
capable merchant. 

He was just back from one of the golf 
tournaments which the Wisconsin lumber- 
men hold about once a month during the sea- 
son. Mr. Rodger wouldn’t divulge his score, 
but he did brag a little of having trimmed up 
Secretary Montgomery. While we were 
talking about this and that, a salesman 
drove up in a handsome car. As he parked 
beside our weary flivver we decided that, 
measured by automobile horsepower, it is 
better to sell lumber than to write about it. 
The salesman and Mr. Rodger are evidently 
good friends; for Mr. Rodger promptly di- 
rected him to take us all out to the golf 
course. We thought for a startled minute 
that the lust of conquest still burned in Mr. 


the course. Some natural timber shelters 
the little clubhouse. The course is slightly 
rolling and was covered with beautiful turf, 
green from recent rains. A caretaker with 
a metamorphosed Ford was hauling a big 
mower at a frantic rate, missing trees by a 
hair and buzzing off the grass as though any 
less speed would find him swamped. Prob- 
ably it would, as this part of Wisconsin is 
famous for its lawns and pastures, grass 
growing so fast that a person can almost see 
it stretch up. It was an ideal location and 
an ideal day; and we began almost to be 
willing to display some of our low-comedy 
golf just to get a little exercise. 

The course is several years old and al- 
ready has excellent greens. The little club- 
house has a rather amusing history. Some 
time ago Mr. Rodger zllowed himself to be 
sold a sort of sectional chicken house. He 
thought his farmer customers might like it 
and that it might be the beginning of a nice 
sideline. But Fox Lake farmers evidently 
had other ideas. Chicken raising is a serious 
business for them, and they did not wish 
to house their hens in any such frivolous 
building. So the new line didn’t start. The 


club found it needed all its money to get the 
course in shape and had none left over for a 


built a big screened porch around it. It 
looks very capable in its new setting and 
doesn’t seem to miss the chickens in the 
least. In fact we apprehend that the manu- 
facturers will add a line of clubhouses to 
their chicken-coop business. It will serve 
the club excellently for many a day; and no 
doubt when the club gets rich and wants 
more room it will remember the generosity 
and thoughtfulness of Mr. Rodger and will 
have him furnish materials for a larger 
building. The members will hardly be hap- 
pier in their new quarters than in their pres- 
ent house; but probably it will minister to 
their clubby sense of rising affluence and so 
be all right all around. 

Fox Lake is quite a famous summer resort. 
In fact we’ve heard about fishing at Fox 
Lake these many seasons. There is quite a 
cottage settlement, and furnishing materials 
for building these cottages is an important 
part of Mr. Rodger’s business. _His most im- 
portant trade, probably, is in the country. 
The village hasn’t done quite so much build- 
ing as usual this year, he tells me, but cot- 
tage and farm trade have been going along 
pretty well. We heard the story here, as in 
all the other Wisconsin points we’ve visited, 
of rather steady farm prosperity. Every- 





Two views of the yard of John M. 








Rodger, at Fox Lake, Wis. 
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where in this part of the State the traveler 
sees great pastures dotted with most orna- 
mental black and white cows. The farm 
building groups usually include from one to 
a battery of silos. Every now and 
then he will see a big dairy farm that 
has evidently been built for show as 
well as for use; wide lawns, big barns 
painted as faultlessly if not as gaud- 
ily as a flapper, elaborate watering 
systems, milk trucks and all-the rest. 
They tell me that most of these show 
places produce a profit as well as a 
pride of ownership. Probably the 
most profitable from a financial 
standpoint, as measured in return on 
investment, are the more modest 
farms. These, too, are nearly always 
pleasant to the eye; well kept and 
well painted. But not so large an in- 
vestment is made in appearance. 
Given an adequate set of buildings, 
your practical farmer would rather 
invest the odd money in a few more 
blooded cows. 

The next port we made was Fond 
du Lac; its name reminiscent of the 
early French explorers who wandered 
through this region when the English set- 
tlements on the Atlantic coast were in their 
infancy. The Moore & Galloway Lumber 
Co. was among the first on our calling list. 
This company has two retail yards in town. 
One of them, it seems, it purchased without 
intending to. The main office is at the big 
wholesale yard and sash and door factory. 
F. M. Moore, secretary and treasurer of the 
company, said his father came to the city 


romantic seems to be disappearing with the 
trees. But the romance of other industry is 


following along and, with various phases of 
reforestation in progress, we need not fear 


big woods, when population increases, more 
railroads are put through and more hunters 
and campers visit the forests. In spite of 
strict fire rules, vigorous punishment of 

wilful offenters and endless propa- 








ganda for carefulness, the human 
animal remains a fire spreader. A 
man may be careful ninety-nine 
times; but the hundredth time he for- 
gets. His smoldering camp fire, his 
dropped match, his cigarette flung 
into the bushes where it alights on a 
bit of mold—any one of these things 
will hide its guilty secret until he is 
out of sight; and then a little tongue 
of flame makes an experimental reach 
for a dead twig, and shortly all the 
king’s horses and all the forest rang- 
er’s men can’t undo the damage. No 
wonder the people of northern Wis- 
consin watch sharply when people 
unused to the rules of the big woods 
start to running loose in what re- 
mains of the wilderness. 

Mr. Moore told us of fires in his 





View of Main Street, Fond du Lac, Wis. 


that future generations will not know the 
look of a forest or of a frame house. 

Fond du Lac had to take some hard 
knocks at one time and another. In addition 
to the disappearance of the sawmills, it lost 
some railroad shops years ago; and it 
dropped from second city in size in Wiscon- 
sin to a population of scarcely more than ten 
thousand. But it later recovered much of its 
lost ground, got other shops and now is a 





Corner view of the Moore § Galloway Lumber Co.’s main yard at Fond du Lac, Wis. The 


office and shed are two of four buildings 


back in the ’60’s, and the family has engaged 
in the lumber business there ever since. At 
the time the elder Moore threw in his lot 
with Fond du Lac, the city was a lumber 
manufacturing center and had more than 
twenty sawmills and shingle mills. Now it 
has none at all. Moore & Galloway, I be- 
lieve, closed out their mill in 1925. How 
many towns in the North have the same 
story! Founded when white pine grew in 
seemingly measureless quantities and for- 
ests far outmeasured lumber demand, within 
little more than a generation they have seen 
stumpage melt away, mills go to the pine 
forests of the South, and a great beginning 
made at exploiting the western forests. 
Within a comparatively few years these 
northern cities went through the cycle of 
bending every energy in a single industry, 
and then suddenly having to diversify their 
Interests as the full tide of this industry 
ebbed. The lumber manufacturing of the 
North is still vastly important. Mills are 
at work, and millions of feet are sold; but 
old timers can truly say it is not as it was. 

Every forest lover regrets to see the ranks 
of the virgin stand thinning. Something 


that front on the paved highway at right 


prosperous city several times the size it was 
in its dark days. 

Mr. Moore recalled some of the experiences 
of former years, especially in regard to for- 
est fires. These fires seemed suddenly to 
increase in frequency if not in destructive 
power. This is a common experience in the 


J 
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concern’s holdings that did as queer 

things as those credited to tornadoes; 

fires splitting and going around camp 
or house and joining on the other side, leav- 
ing an island of unburned trees; fires sud- 
denly mounting to tree tops and roaring at 
express speed over the heads of fire fighters 
and leaving them unhurt; being stopped 
sometimes by a narrow logging road, and at 
other times leaping a two thousand-foot gap 
to set fire to the log piles at a mill. It may 
be a grand spectacle, but it is a terrifying 
one, threatening everything in its path. A 
person has a new respect for the skill and 
courage of the rangers and woodsmen who 
beat the monster at his own game. Rangers 
say that fire fighting isn’t the melodramatic 
thing it is pictured to be in the movies. It 
is mostly just hard and dirty work. But it 
has its dangerous side, as the stories com- 
ing from regions of serious fires testify. 
And naturally the destruction of property is 
serious, too. The State and Federal services 
have done some very admirable work in 
checking this fire loss. Trees burned up are 
more or less a charge on industry; and we 
and our customers bear part of the cost as 
growing scarcity of forest stands adds to 
the value of the remaining timber. 

Mr. Moore gives much of his own time 
to the wholesaling business; but he stated 
that Fond du Lac is jogging along with a 
reasonable amount of house building. The 
building and loan, that generous old friend 
of the lumberman and the would-be home 
owner, seems to take care of prospects pret- 
ty well. In every town and city we visit up 
here we hear grateful stories about these or- 
ganizations. In some places they could be 


| 


Besides its two retail yards, the Moore & Galloway Lumber Co., of Fond du Lac, Wis., has a 
wholesale yard and large sash and door plant 
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a little livelier, for they don’t always come 
up to scratch with a loan for every sound 
prospect; but in the main they seem to be 
doing their stuff in a very acceptable way. 
The larger buildings in the city are of 
course financed by the establishment of cor- 
porate ownership. 

The Crofoot Lumber Co., located down at 
the other end of town, has combined a full- 
grown gas station with its yard and finds 
the combination quite satisfactory. F. W. 
MeMillan, who was in charge, said that at 
first the company added no extra help, but 
as sales grew it was very glad to hire a 
helper to keep the pumps going. Mr. Mc- 
Millan reported a good bit of building activ- 
ity. Several large buildings, such as Hotel 
Retlaw, some theaters and the like have 
been boosting local volume. These northern 
towns and cities are doing much for the trav- 
eler and tourist, in the way of providing him 
temporary homes. Part of the hotel trade 
is to be explained by the good highways and 
the shoals of vacationists on their way to or 
from the lake resorts. Many of them camp, 
but many do not. A person sees every kind 
of motor vehicle on the highways during the 
season, and as he draws up in the evening 
in front of the hotel he sometimes thinks 
that all these itinerant cars have beaten 
him there. Rolls Royce will be parked be- 
side Rolls Ruff; Pierce Arrow by Fierce 
Sparrow. And inside the drivers of these 
diverse vehicles will be clamoring for rooms, 
and casting hard looks at those lucky enough 
to get assignments. One driver said he 
solved the problem by driving at night and 
sleeping by day. Another went him one bet- 
ter and drove by night as well as by day. 


The season of 1926, however, started very 
late. The predicted year of two winters 
seemed almost to be upon us. Snow was re- 
ported in northern central Wisconsin on 
June 21, surely a harbinger of a second win- 
ter, coming as it did on the official first day 
of summer. Under such circumstances the 
summer vacationist put off his trip if he 
could; for gooseflesh is just as uncomfort- 
able in June as in December, and to acquire 
it no one is knowingly going to pay good 
money and good vacation time. This late 
spring was somewhat of a hardship for re- 
sort proprietors. Caring for vacationists 
is a vast industry in Wisconsin and one that 
is pretty well managed. 


Mr. McMillan commented on the fact that 
dealers have had to combat one unfortunate 
tendency among local people; the tendency 
to skimp their buildings. This phoney econ- 
omy breaks out like the measles every once 
in a while. Certain people who should know 
better suddenly get the idea that a building 
is a building, and that all you can save in 
building it is that much velvet. Well, a 
tenth-hand one-lung car of the vintage of 
1902 is an automobile, too; but nobody kids 
himself into thinking he has saved anything 
if he buys it for a low price. Maybe he can 
dispose of it to a museum; but if he tries 
to ride around in it he gets what he deserves. 
You can’t sell a paper house to a museum; 
and the man who skimps the construction 
of a house beyond the point of safety is 
playing a dirty joke on himself. But, as 
Mr. McMillan said, the sadder and not al- 
Ways wiser man comes across with the ob- 
servation that lumber is no good any more. 
Wouldn’t that give you a pain? Mr. Mc- 
Millan told of a man who built a garage for 
himself and couldn’t be argued out of plac- 
ing the studs four feet apart. On these lone- 
some 2 by 4’s he put the cheapest siding he 
could buy and called it a building. But he 


called it other things before the first north- 
ern winter was over. 

One person came in for shingles. The 
yard had some thick, edge-grain red cedars 
that it was pricing rather attractively. But 
because the trade demands it, or a certain 
part of the trade does, the yard had some 
flat-grain stock. The difference in price 
wasn’t much; but when the customer saw 
those inferior shingles and learned the dif- 
ference in price he longed for them with a 
great yearning. Mr. McMillan was not 
busy, so he conducted a school of instruc- 
tion and persuasion and finally sold the good 
shingles. When they were on the house, put 
on properly with the correct nails, the owner 
came in and admitted that he was glad Mr. 
MeMillan had held out and had argued with 
him. There’s no doubt but that this feeling 
of gratitude for good guidance will grow 
with the passing years. 

A dealer has to sow the seed of good con- 


struction and sometimes must wait long for 
it to germinate and blossom. But as a gen- 
eral thing, this is the method of building a 
continuing business as well as a continuing 
house. Nobody insists on No. 1 carpentry 
and excess strength margins on buildings 
that really are temporary structures. Leta 
temporary building be temporary in wind, 
limb and eye; but the simplest and most 
modest house that is worth building at all is 
worth building stanchly and well. 


ABUNDANT CLOSET SPACE is not always 
found in old houses, so when remodeling be 
sure to plan for at least one large family 
closet, or for as many individual ones as 
space will allow. Often rooms too small to 
be used as bedrooms may well be converted 
into large closets, by building plenty of 
shelves for books etc. and drawers for 
smaller articles. 


American Lumberman House 


Plan No. 134 


Here is a little cottage that is especially suited to newly married couples, or 
small families who want something attractive and ‘‘homey’’ in appearance and at 


the same time economical in construction. 


In short, this is a home which, attrac- 


tively painted and set in a well-kept lawn with appropriate shrubbery ete., will 


cause the average passerby to turn his head for a second look. 


The outstanding 


feature, as regards exterior, is the roomy front porch, embellished with lattice- 











work, lending dignity and ‘‘class’’ to an other- 


wise rather simply designed structure. 


The interior layout also is very good, utilizing 
every foot of space to the best possible advantage. 
The living room and the dining room are divided 
A somewhat unusual 
feature in a house of this kind is the open fire- 
place in the living room, which is 11 feet 6 inches 
by 12 feet 6 inches, the dining room being 13 
feet 6 inches by 10 feet. Immediately behind the 
dining room is the kitchen, 11 feet 6 inches by 
9 feet, equipped with cupboard, built-in flour 
A sereened rear porch, 
as shown in the photograph and plan, is an at- 
On the opposite side of the 
house are the two bedrooms, the front room 11 


only by a plastered arch. 


bins, kitchen cabinet ete. 


tractive feature. 


feet by 11 feet 6 inches, and the rear bedroom 10 - 


| 
: i 
; 3 IN 
feet by 12 feet 6 inches. The space between the > ee cae “<3 
bedrooms and the bathroom is well utilized for z _ is 
linen closets, shelves ete. ix 
This plan is the seventh of the present series = Dyce 
= . ' As bit IVE BoA Galt 
of American Lumberman house plans. The I | ff 
complete set of blueprints, with specifications 1 | i +e 
and bill of material will be furnished at $3.50. 


Cuts, of the size here shown, for advertising use, 
will be furnished at cost. 
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Ring the Bell and Get 
Quick Service 


HACKENSACK, N. J., Aug. 23.—Did you ever 
stand around and wait for a salesman to come 
and serve you? Of course you have, and it is 
safe to say that no matter whether you were 
buying groceries, shoes or lumber, you did not 
enjoy the experience. Nobody does. It is only 
human nature for the customer to feel that when 
he walks into an establishment to spend money 
he is a person of some importance, and entitled 
to immediate attention. 

But, in a retail lumber establishment avail- 
able salesmen frequently are busy elsewhere in 
the yard just when customers enter the place. 
The salesman or yard man, not being gifted 
with telepathic powers, often does not know 
the customer is there, consequently the latter 
waits—and waits. 

Not so, however, in the yard of the Comfort 
Coal-Lumber Co., of this city. The big sign, 
and gong device, illustrated on this page solve 
the difficulty. The conditions which led up to 
the installation of this very simple yet effec- 
tive system were stated by Hiram Blauvelt, vice 
president of the company, as follows: 

‘*We found that customers were coming into 
the yard to get an odd piece or two of lumber, 
and carrying it away either on their shoulders 
or fastened on the side of their automobiles. 
Ordinarily they did not come to the office first, 
but simply strolled down the big shed, which is 
over 300 feet long, and has six large doors. 
Thus it is a rather difficult place in which to 
fnd anyone. Our outside men, whose business 
it is to wait on customers, often were busy, 
either waiting on other customers, loading out 
trucks or unloading incoming stock. In any of 
these cases they might be out of sight, so the 
customer would stand around for quite a while 
without getting any attention, which of course 
is unsatisfactory and a difficult thing to ex- 
plain. Sometimes the customer went away with- 
out buying, and good and sore besides. — 


‘(Pp 


sut now—it would do your heart good to 
see carpenters, contractors and boys who drive 
trucks for them, walk up to that sign and yank 
the bell rope. They like to hear the noise, and 
I think they like it all the better because they 
figure that they are making somebody jump 
and hustle. Once they have pulled the rope 
they seem perfectly content to wait, knowing 
that they are going to get action pretty quick. 
The gong can be heard all over the yard. When 
it is still I can sometimes hear it even in my 
office. It is a pleasant sound because it means 
that business is being done out in the yard, and 





a 





customers are getting 
the service they are 
entitled to. The yard 
foreman said to me 
the other day: ‘That 
gong sure is a great 
success; customers get 
a big kick out of pull- 
ing that rope. One 











ring of the bell seems 
to make them feel that 
they are about the 
most important thing 
around the shed.’ This, of course, is just the 


”” 


impression we want them to get 

The sign and gong are placed right in the 
center of the big shed, where no one can pos- 
sibly miss seeing it, no matter from what di- 
Immediately below the 


rection he may come. 
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This sign, situated in the center of the big shed, 
plainly seen from all directions, tells customers 
what to do to get immediate service 


big sign telling customers what to do to get 
service is a yard bulletin board on which in- 
structions and items of information to the yard 
men are posted. 7 


« 
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Left to right: 


Laurence Beckerle, vice president Comfort Coal-Lumber Co.; 





Elmer Blauvelt, 


president Comfort Coal-Lumber Co.; J. W. Binder, secretary ‘* Advertise Bergen County’? Cam- 
Paign; Mrs. Charles S. Conklin, prominent club woman; Senator William B. Mackay; David D. 
Bellis and Hiram Blauvelt, vice presidents Comfort Coal-Lumber Co. 


Flashlight photograph of the model home, which is illuminated every 
night with a powerful floodlight 


And that’s not the only interesting thing 
that is being done by the Comfort company even 
in these hot summer days, when so many deal- 
ers feel that it is useless to make much effort 
to create business, and so are simply marking 
time. ‘‘What would you say to an exhibit for 
interesting people in home building that is at- 


_traeting an average of one thousand people a 


day, right in the hottest time of summer, and to 
date has been viewed by some forty thousand 
persons?’’ This question was fired at the 
AMERICAN LUMBERMAN representative, and 
quite naturally the reply was: ‘‘ Well, you’ll 
have to show me.’’ The facts substantiated the 
statement auoted, and in addition disclosed 
other interesting data concerning the Comfort 
Coal-Lumber Co.’s model house, at Teaneck, 
near Hackensack, which was opened to the pub- 
lie July 25 and is still attracting hundreds of 
interested visitors daily. The house is of Dutch 
Colonial type, built of the best materials 
throughout, and completely furnished in codp- 
eration with a local furniture establishment. 

It presents a very attractive appearance both 
night and day, being brilliantly floodlighted 
during the evening hours. 

‘<This exhibit has been a great success,’’ said 
Mr. Blauvelt, ‘‘and lumbermen all over the 
United States might well consider this means 
of popularizing home owning in their commu 
nities.’?’ 

‘seaaaaaaaane 


Pricing For Ten Percent Net Profit 


A Pennsylvania retailer sends the AMERICAN 
LUMBERMAN the following simple method which 
his company uses for pricing lumber so as to 
make a net profit of 10 percent: 

‘‘We add—with few exceptions—50 percent 
to our cost price in order to arrive at our sales 
price. For example, $30 lumber is priced at 
$45 per thousand feet, and $80 lumber at $120 
per thousand feet. 


‘‘The above method we consider a satis- 
factory and safe one, barring the turnover 
feature. The turnover feature, in fact, should 


have first consideration in pricing an article, 
and such items as 2-inch dimension, sheeting and 
ordinary house material which have a quick 
turnover can be handled on a closer margin of 
profit than items of hardwood, timber and 
other slow moving items, which turn over per- 
haps only once a year, and the sales price of 
course should be figured accordingly. 

‘‘Taking all of the above into consideration, 
we find that if our average markup is 50 percent 
on our cost price, and we have normal business, 
it will net 10 percent profit on sales. There are 
times, of course, when one has a year or two of 
rush business, giving a rapid turnover and in- 
creased profits, and at such times preparation 
should be made for the depression and dull pe- 
riod which follows sooner or later. 

‘‘The great problem in the retail industry, 
as we see it is, ‘Why are dealers so ready to cut 
prices in order to secure business?’ They work 
on the theory that increased volume will reduce 
expenses, but overlook the fact that this only 
brings about destructive competition, making 
it difficult to realize a profit.’’ 





44 AMERICAN LUMBERMAN 


AUGUST 28, 1926 





News and Business Ideas 


Bases Ads on “Human” Element 

LittLeE Rock, ArRK., Aug. 25.—The slogan 
‘*Human Service’’ is stressed in the newspaper 
advertisements of the Mechanies Lumber Co., 
of this city, which concern persistently keeps be- 
fore the reading public its facilities for supply- 
ing ‘‘ Everything for that building, be it man- 
sion or dog kennel, home or commercial struc 
ture,’’ as a phrase appearing in one of its re- 
cent ‘‘ads’’ reads. 

The company also believes in timely advertis 
ing appeals, and just now is urging its actual 
and potential customers to: 

**Get ready for autumn. 
ting a taste of fall rains. 


We are already get 
Have that leaky roof 


EVERYTHING 
Under the Roof 


Everything for that building—be it man- 
sion or dog kennel; homé or commercial 
structure. Building material of all kinds for 
all purposes, And delivered everywhere! 

What’s that you heed now or will need 
soon? 

Simply call the LUMBER NUMBER, that’s 
the LUMBER STORE. Besides good materials 
you get our guaranteed prices and our ‘‘Hu- 
man Service "’ 









ECHANIC 


[umber Company 





‘“‘The Lumber Concern That's Human’’ 
EUGENE M, PFHIPER, Secrotary-Manager 
Phone 40604 or 4-0603—The Lumber NumDer 


[Gente Pre 


Specimen advertisement, reduced, of Arkansas 
retailer which features the human element in 
lumber service 









repaired; those broken windows replaced; get 
your coal bin repaired; new planks put in the 
fence; your garage weather-stripped; your 
sleeping porch glassed in,’’ 

The human factor is again emphasized in a 
phrase that appears in all of the firm’s adver- 
tisements, immediately following the firm name, 
as follows: ‘‘The Lumber Concern That’s Hu- 
man,’’ 

The company’s telephone number appears in 
each advertisement, followed by the catch 
phrase, ‘‘The Lumber Number.’’ 


Big Transfer of Line-Yard Interests 


MINNEAPOLIS, MINN., Aug. 24.—Announce- 
ment was made yesterday that the J. F. Ander 
son Lumber Co. and the Atlas Lumber Co., both 
of Minneapolis, have purchased the retail lum- 
ber yards of the C. L. Colman Lumber Co., of La 
Crosse, Wis. The lumber yards which figured in 
the two deals are located at thirty-five points in 
southern Minnesota and South Dakota. 

The transaction, which is reported to involve 
$500,000, is declared to be one of the largest 
of the kind in the Northwest in many years. 

The Anderson company adds fifteen of the 
Colman yards to its list, bringing the total to 
seventy-two, while the Atlas took over twenty 
of the yards, giving it ownership of sixty-five 
vards. This makes these two companies among 
the largest line-yard companies in the territory. 

The yards which have changed hands have 
been for many years operated by the Colman 
company, which has been one of the most active 
concerns engaged in that business. 

The Atlas company took over these yards in 
Minnesota: Brownsdale, Albert Lea, Minne- 


sota Lake, Easton, Frost, Lakefield, Slayton, 


Worthington, Reading, Kenneth, Iona and Edg- 
erton; and these in South Dakota: Colman, 
Madison, Union, Howard, Fedora, Artesian, 
Woonsocket and Alpena. 

The Anderson company acquired these yards 
in Minnesota: Preston, Grand Meadow, Dex- 
ter, Wells, Delavan, Amboy, Granada, Fair- 
mont, Jackson, Adrian, Lismore and Folda; 
and these in South Dakota: Dell Rapids, Trent 
and Wessington Springs. 

Frank M. Mann is president of the Atlas 
Lumber Co., while John V. Dobson is president 
of the Anderson Lumber Co., both having head 
quarters in Minneapolis. 

J. F. Anderson, founder of the J. F. Anderson 
Lumber Co., began his business career in 1881 
as «a blacksmith at Chamberlain, S. D., and 
eight years later bought a lumber yard there. 
In 1920 the company had acquired 39 retail 
yards, and the headquarters were moved to 
Minneapolis. Mr. Anderson continued in active 
charge of the yards until his death last spring. 
His son-in-law, Mr. Dobson, succeeded him at 
the head of the business. This company’s yards 
now are located in Minnesota, lowa and South 
Dakota. ; 

Two of the original owners of the Colman 
Lumber Co. died within the last year, and this 
resulted in the sales, which were made at the 
same time but under two contracts. 

The C, L. Colman Lumber Co. will continue 
to operate a few of its yards in southern Min- 
nesota and a number in Wisconsin. 


Book on Building Estimating 


The direct interest that lumbermen have in 
the success of their contractor friends leads 
them to seek information regarding the cost of 
construction as well as the cost of material used 
in construction. Primurily, of course, the build- 
ing material dealer’s interest is in the sale of 
the materials of construction; but repeated or- 
ders and enlarged sales of material are depend- 
ent upon the building contractor’s ability to 
make his estimate and perform his operations 
in such a way as to insure a profit. 

A small book that will afford the information 
and help needed by the modern enterprising 
lumberman is ‘‘ Estimating Building Costs,’’ by 
Charles F. Dingham. While, as the author 
states, this is not a data book, it yet contains a 
great many data for the guidance of the build- 


———— 


for Retailers 


ing estimator. It covers the entire subject of 
building costs in a rather comprehensive and 
yet brief fashion. The book contains 240 pages, 
is bound in flexible synthetic leather and is sup- 
plied by the AMERICAN LUMBERMAN at the pub- 
lisher’s price of $2.50, delivered. 


Retailer Certifies Lumber Grades 

MILWAUKEE, WIs., Aug. 25.—A plan for as- 
suring customers that they are receiving the 
lumber which they specify has been adopted by 
the John Sehroeder Lumber Co. 

On all invoices for lumber shipped out of the 
Milwaukee and New Butler yards of the com- 
pany are stamped the name of the company and 
the words, ‘‘ Certified Lumber.’’ 3elow the 
seal the stamp reads, ‘‘This mark certifies that 
the lumber delivered is of grade specified on 
this invoice.’’ 

This plan is in anticipation of universal 
grade-marking and will be used until such a 
time as all lumber coming into the retail yards 
is grade-marked at the source. The Schroeder 
company is a member of the Northern Hemlock 
& Hardwood Manufacturers’ Association, and is 
grade-marking its hemlock at all its sawmills, 
and this grade-marked hemlock, as well as other 
mill grade-marked lumber, is being carried in 
stock at its retail yards. 

Since the adoption of this policy, the com- 
pany has received favorable comments from 
its trade throughout this territory. 


Says Hardware Helps Sell Lumber 

Syracuse, N. Y., Aug. 23.—The Wilson & 
Greene Lumber Co., of this city, carries a very 
complete line of builders’ hardware, and O. H. 
Greene, president of the company, says that 
this is a great aid in closing building prospects, 
as well as in selling other materials for repair 
work. He says, too, that his company now has 
under consideration adding to its ‘hardware 
stock a complete line of carpenter tools, in order 
to meet the demand of carpenters for such a 
line. Mr. Greene added: 

‘*Our hardware department shows a very sat- 
isfactory profit, and we are convinced that this 
profit will increase as volume grows and our 
purchases from the manufacturers are large 
enough to warrant them giving us additional 
discounts. Seventy-five percent of our hardware 





no hesitancy in doing so. 


sonal solicitation. 


new windmill. 


skinned that I ever heard of.” 





This Week’s Timely Tip 


Why not sell the farmer something that he needs 
rather than let someone else sell him something 
that he does not need? 


Though lumber dealers may be shy about going out and person- 
ally soliciting business from farmers, salesmen in other lines have 
Every day they are selling the farmer 
things that he needs far less than he needs a new barn, granary, 
hog house or poultry house, and they are doing it by direct, per- 
Here is an instance, related to the AMERICAN 
LUMBERMAN by a Michigan dealer, which illustrates the point: 

“Talk about solicitation of business,” said he; “listen to this. 
One of our boys reported that recently a windmill salesman sold 
a big windmill to a farmer, who had a running stream of fine, cold 
water right through his barn yard, but who fenced off the cool, 
refreshing spring and now pumps the water for his stock with the 


“Can you beat that for salesmanship? I think it has anything 


Watch for Next Week’s “Tip” 
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js bought direct from the manufacturers and the 
balance through jobbers, but I am certain that 
as our Volume increases we will eventually buy 
one hundred percent direct from the manufac- 
turer. Any lumber dealer starting out in a 
limited way to handle hardware will find it nec- 
essary to buy from jobbers until he can estab- 
lish connections with the manufacturer, which 
ean be done only when he can show the manu- 
faeturer that his purchases are of sufficient vol- 
ume to warrant buying direct. We are a very 
large buyer of nails, which we purchase direct 
from the manufacturer in carload lots.’’ 

[The subject of selling hardware along with 
lumber was discussed at some length in an arti- 
cle embodying the experiences of a number of 
representative dealers appearing on page 50 of 
the Aug. 21 issue of the AMERICAN LUMBERMAN. 
—EDITOR. | 


Retailer Aids Model Home Exhibit 


MapIson, Wis., Aug. 23.—All of the lumber 
and other material, including woodwork, in- 
sulation and shingles, used in construction of 
the 1926 model electrical home, just completed 
in this city, was furnished by C. C. Collins & 
Son (Ine.). 

The house, which was opened to public in- 
spection this week, was built and promoted by 
local real estate, mortgage and electrical in- 


Dealers 


East St. Louis, Iiu., Aug. 24.—An idea 
which lumber dealers in other communities pos- 
sibly might use to very good advantage, in con- 
nection with their exhibits at approaching 
county and district fairs, is being developed 
by the Cahokia Lumbermen’s Club of this city, 
under the direction of William G. Joyce, busi- 
ness manager. 

The club is headed by John B. Bruso, Col- 
linsville, as president; with George S. Hilde- 
brand, Millstadt, and F. W. Weinel, Columbia, 
vice-president and sveretary-treasurer, respec- 
tively. This group of lumbermen is planning 
what promises to be a unique and very interest- 
ing joint exhibit at the Mid-West Fair, to be 
held at the Fairmount race track, near Collins 
ville, Iil., from Aug. 30 to Sept. 6. This is an 
industrial and agricuitural fair sponsored by 
Madison and St. Clair counties and the sur- 
rounding territory. 

As ig usual with such enterprises, a number 
of the local lumber and building material deal- 
ers were solicited to purchase space for indi- 
vidual exhibits. As a rule, in such eases, the 
dealer contracts to take space, and then either 
depends upon some manufacturer to arrange 
his exhibits for him, the result being that a 
single trademarked commodity is featured; or 
else he hurriedly gets together, from his own 
stock, an exhibit which does not do him much 
credit or go far toward arousing home-owning 
interest in those who view it. Another result 
is that there are a number of individual ex- 
hibits, of varying degrees of interest, but with- 
out coordination, or cumulative effect upon be- 
holders. 

This well known condition suggested to Mr. 
Joyce the idea that if the individual dealers 
would combine exhibits and pool the expense, 
they could make a much more attractive and 
effective display than would be possible in- 
dividually. With that thought in mind, the 
members of the Cahokia Lumbermen’s Club 
arranged for a space 252 feet long and 12 feet 
wide, for a joint exhibit of home building ma- 
terials, 

; “In planning this exhibit,’’ said Mr. Joyee, 
, we are proceeding upon the theory that the 
individual is not interested in any particular 
brand of building material until such time as 
i¢ has been sold’on the idea of owning a home. 
When that has been accomplished, it remains 
for the dealer to sell him materials that he ear- 
Nes in stock and in which he has his money 
invested. ?? ? 


The cooperative exhibit, as explained by Mr. 


terests, in conjunction with the Collins company, 
the underlying idea being the promotion of 


‘home owning and the securing of new home 


building prospects. 

‘«This is the second time that we have under- 
taken the erection of a model home,’’ said Rob- 
ert J. Connor, general manager of the Collins 








Electrically equipped model house, built of 
grade-marked hemlock, which is attracting thou- 
sands of interested visitors at Madison, Wis. 


lan Joint Exhi 


Joyce, will follow a well defined plan, leading 
up from the initial step in home owning to the 
completed structure. Accordingly, it will start 
with a building and loan section, at which will 
be stationed a representative of the local build- 
ing and loan association, who will explain to 
visitors that method of financing home build- 
ing. Next there will be someone who will ex- 
plain the second mortgage feature of home 
financing. Following this will be an exhibit of 
the plan books and blue-prints which the dealers 
are prepared to show to prospects in helping 
them select homes of the kind and cost that they 
want. 

Then will come exhibits of building materials, 
including lumber, wood shingles ete. In this 
section will be featured fir, southern pine, 
cypress and redwood, these being the principal 
woods sold in this territory. 

‘“Tn most instances,’’ said Mr. Joyee, ‘we 
have gone to the manufacturers’ associations 
for codperation, rather than to the individual 
manufacturer, and they have been more than 
generous with their aici. We furnish the space 
and ask the manufacturers to supply the goods 
and articles for exhibit, which will be returned 
to them when the show is over if they so desire. 

L. P. Keith, of the West Coast Lumber Trade 
Extension Bureau, Seuttle, Wash., will be in 
charge of an interesting exhibit which that 
bureau is installing, consisting of fir panels, 
siding, finish, window frames and two large ro- 
tary veneer panels. It is also understood that 
the Southern Pine Association will have an ex- 
hibit, in charge of a special representative, and 
doubtless other associations also will be repre- 
sented. Millwork, including breakfast nooks 
and other built-in features, along with hard 
wood flooring and other similar items avail- 
able through the retail lumber yard, will be 
prominently displayed. 

In addition to these materials, there will he 
shown prepared roofing, showing the various 
types of asphalt and asbestos covering. Build- 
ing specialties, including builders’ hardware, 
will complete the exhibit, which also will include 
about twelve miniature mode] homes, placed at 
various points, together with other accessories 
that will interest and educate the spectators 
along home building lines. 

What looks like a very sensible and practical 
plan of financing has been agreed upon, in brief 
as follows: Registration cards are being 
printed, which all visitors will be requested to 
fill out. In order to encourage them to do so, 
there will be held each day a drawing for a 


company. ‘‘The first one, built two years ago, 
was a decided success, but this second effort 
surpasses it.’’ 

The associated electrical dealers have in- 
stalled, and are demonstrating, practically every 
electrical device used in a modern home, and 
one of the large local furniture houses has com- 
pletely furnished the house, so everything is 
complete to the smallest detail. 

Only grade-marked No. 1 hemlock was fur- 
nished by the Collins company for construction 
of the building. In connection therewith a good 
deal of advertising and promotional effort has 
been sponsored by the Northern Hemlock & 
Hardwood Manufacturers’ Association, which 
extensively advertised grade-marked hemlock in 
the local papers, in connection with the adver- 
tising of the electrical home. The interior 
woodwork, supplied by the Collins company, was 
all the product of the Curtis Companies. 

The home is built in one of the finest resi- 
dential sections of Madison, near the univer- 
sity, and for the last week has been open after- 
noon and evening. To date some fifteen thou- 
sand people have visited and closely inspected 
the house. In fact, the crowds have been so 
great that it has been necessary to have a door 
keeper posted at the front entrance and allow 
visitors to come through only in limited num- 
bers, as otherwise the congestion would have 
been too great. 


it at Fair 


prize of some desirable article such as a mirror 
door, breakfast set or medicine cabinet. This 
registration will be confined to adults. After 
the show these cards will be sorted according to 
towns and the total cost of the exhibit divided 
by the number of cards. These cards then will 
be sold to the dealers on that basis, as pros- 
pects for followup. Where there is more than 
one dealer in a town, cach will receive a list of 
all names registered from that town, and the 
cost prorated. : 

Kach dealer coéperating in the exhibit will be 
required to spend at least one day at the ex- 
hibit, to answer questions and oversee the fill- 
ing out of registration cards. Any requests for 
specific information will be noted on the cards 
and referred to the local dealers. 

It is the hope of the club members to make 
this exhibit an annual affair, and therefore par- 
ticular attention will be given each detail at the 
approaching exhibition, in order to detect any 
weak spots and eliminate them as the show 
progresses and from future exhibits, 

The club is taking a page in the official 
catalog of the fair to advertise this exhibit, 
under the head of ‘Home Builders’ Exposi- 
tion,’’ in which visitors are urged to ‘‘see the 
splendid display of materials and specialties 
that make a house a heme, and have your ques- 
tions answered by specialists.’’ 

The retail lumber and building material deal- 
ers, located in the district, who are coéperating 
in this display are as follows: 

Springman Lumber Co., Alton; Bruso Lumber 
Co., Collinsville; Collinsville Lumber Co., Collins- 
ville; Gauen Lumber Co., Collinsville; Hale Lum- 
ber & Hardware Co., East Alton; Stolze Lumber 
Co., Edwardsville; Martin Dippold, Edwardsville ; 
Coudy Bros. Lumber Co., Granite City; Stolze 
Lumber Co., Granite City; Granite City Supply 
Corporation, Granite City; E. C. Robinson Lum- 
ber Co., Granite City; Coudy Bros. Lumber Co., 
Madison; Central Lumber & Hardware Co., Wood 
tiver ; Kienstra Bros., Wood River; Stolze Lumber 
Co., Wood River; Wood River Lumber & Supply 
Co., Wood River; Worden Lumber Co., Worden; 
A. F. Weinel Lumber Co., Columbia; Gauen Lum- 
ber Co., Waterloo; Chas. Grosse & Son, Waterloo; 
Belleville Lumber Co., Belleville; Liese Lumber 
Co., Belleville; J. B. Reis Lumber Co., Belleville ; 
Caseyville Lumber Co., Caseyville; Dupo Lumber 
& Hardware Co., Dupo; Central Illinois Lumber 
Co., East St. Louis; B. Goedde & Co., East St. 
Louis; P. Flannery & Sons, East St. Louis; Hill- 
Thomas Lime & Cement Co., East St. Louis; J. F. 
White Lumber Co., Marissa; George Draser, Mas- 
coutah ; Millstadt Lumber Co., Millstadt ; O'Fallon 
Lumber Co., O'Fallon; Prairie du Rocher Lumber 
Co., Prairie du Rocher; Saxenmeyer Lumber Co., 
Red Bud; Jacobs Lumber & Coal Co., Jerseyville. 
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Credits and Collections in 


Kansas Retail Lumber Yards 


The purpose of the following study was to determine the credit 
and collections methods in use in retail lumber yards of Kansas. 
It was made by Theodore A. Sanborn, of the A. M. Sanborn Lum- 
ber Co., Chapman, Kan., as a part of his work in the senior year 
of the school of business at the University of Kansas. Mr. San- 
born’s thesis, only an abstract of which is given herewith, is based 
on information and data that he received in answers to question- 
naires sent to 912 retail lumber yards in the State. Two hundred 
thirty-six of these questionnaires were returned. Of these replies, 
162 were from line yards and seventy-six from independent yards. 
The questions asked in this questionnaire are shown below. 


Terms of Sale and Discounts 


None of the 238 reporting yards found it possible to operate on 
a strictly cash basis, although about 5 percent of the independent 
and 6 percent of the line yards operate on a “practically” cash 
basis. Fourteen percent of the line and 18 percent of the inde- 
pendent yards require cash within thirty days after delivery of 
material. 

Sixty-day terms seem to be standard, one-third of the line and 
one-fourth of the independent yards reporting that these terms are 
granted. One yard charges 10 percent for 60-day terms, several 





Sales, Lien and 
Mortgage Policies 
Summarized 


Rules governing payments for large bills.of material sold to 
contractors for construction work show no uniformity, 17 percent 
of the line and 16 percent of the independent yards having no hard 
and fast requirements, although a more or less formal agreement 
concerning payment as the work progresses is usually made with 
the contractor. Six percent of the line and 13 percent of the in- 
dependent make no demands for payment during construction, 
Monthly payments are expected by 6 percent of the line and 8 per- 
cent of the independents. Two line yards demand payment within 
fifteen days, and two within ninety days after delivery. Fifty per- 
cent of the material bill when the structure is inclosed, and the 
balance when completed, is a popular plan. This is followed by 
13 percent of the line and 9 percent of the independent yards, 
Agreements providing for two, three or four payments during con- 
struction are used more than any other, 29 percent of the line and 
22 percent of the independents following this plan. Twenty-one 
percent of both types of yards demand payment when the structure 
is completed. 


Placing of Liens 


A lien is purely statutory, and the law differs in each State. 
Kansas requires no preliminary notice when the contract is direct 
with the owner of the real estate. The limit time for filing is four 








1—Did you in 1925 operate as a line yard 


or as an independent yard? 


2—What were your specific terms of 
sale in 1925? 


3—Did you have any special policy for 
giving discounts on sales? 


4—Under what conditions did you give 
discounts? 


5—Did you give contractors a discount 
on their own purchases? 


6—Did you give the contractor a dis- 
count on purchases when he acted as an 
agent or a subcontractor? 


S—What understanding did you have 
concerning additional payments to be 
made as the work progressed? 

10—Did you charge interest on past due 
accounts? 

11—How many accounts did you have 
on your books’in 1925 paid and unpaid? 

12—Did you file liens on all your ac- 
counts before the time expired? 


13—As a general rule, what percentage 
of your accounts were secured by liens? 
By mortgages? 


14—What percentage of your accounts, 
on which you filed liens, did you have to 


17—What percentage of your 1925 ac- 
counts did you close into notes? 

18—What percentage of your 1925 sales 
did you close into notes? 

19—W hat benefits do you derive by clos- 
ing accounts into notes? : 

20—What percentage of your 1925 ac- 
counts did you secure by chattel mort- 
gages? What was the average length of 
time of chattel mortgages? 

21—What percentages of your 1925 sales 
did you charge off as bad debts? 


22—Did you employ a collection agency 


7—What benefits did you derive from 
giving discounts to contractors? 


foreclose? 


8—In selling a house bill or a barn bill, 
did you require a cash payment at the 


time of sale? counts into notes? 








15—On what percentage of your total 
1925 sales did you file liens? 


16—Did you find it effective to close ac- 


to collect any of your 1925 accounts re- 
ceivable? 


23—Did you belong to your local mer- 
chants’ organization in 1925? If so, what 
benefits did you derive from the organiza- 
tion? 














of both type charge interest after sixty days, and a few charge 
interest after thirty days. Payment within ninety days is the 
custom in 21 percent of the line, and 6 percent of the independent 
yards. Very few extend credit after ninety days without interest. 
Most yards have no definite terms of sale, each case being decided 
on its merits and the financial responsibility of the purchaser. If 
the risk seems a poor one, a contract is usually drawn up and signed. 
This states the amount of the bill, when payment is expected and 
the interest charge after failure to pay. 

The practice of giving discounts for cash, or within thirty days, 
is fairly general and is followed by 25 percent of the line and 33 
percent of the independent yards, a large percentage of them giv- 
ing 2 percent. Twenty-eight percent give 5 percent and one or two, 
3 percent. Few yards grant discounts willingly and are in favor 
of the practice, but feel they are forced to do so because of com- 
petition. 

Discounts are given to contractors by 25 percent of the line, and 
21 percent of the independent reporting yards. Thirteen line and 
eleven independent yards give discounts to subcontractors if pur- 
chases are large and cash is paid. 

Few yards require a cash payment of all or part of the bill at 
the time sale is made. Sixty-three line yards reporting never re- 
quire cash; thirty-four do; twenty-eight seldom require cash; thirty- 
seven require at least a cash deposit when sale is made or material 
delivered. Fifty independent line yards require no cash; eleven 


seldom do; five usually do, and only ten demand cash or part cash 
at the time of sale. 


months after the last item is furnished, and the operator must sue 
before the expiration of one year after filing in order to force col- 
lection. When the contract is with the contractor, Kansas law 
requires that he be served notice when the lien is filed. A 60-day 
time limit is set for filing, and suit to enforce must be brought 
within one year after filing. 

Twenty-eight percent of the line yards and 18 percent of the 
independent yards in Kansas file liens on all accounts before the 
time limit expires, while 72 percent of the line and 82 percent of 
the independent yards do not. Of the yards reporting, 28 percent 
of the line, and 53 percent of the independent, did not secure any 
of their accounts by liens; 10 percent of the former, and 16 percent 
of the latter, secured only a negligible number of their accounts 
by liens. Thirteen percent of the line, and 9 percent of the inde- 
pendents, file liens upon 1 percent of their accounts before the 
time limit expires. 

As the percentage of accounts secured by liens increases, the 
number of reporting yards decreases. Nine percent of the inde- 
pendent, and 7 percent of the line, yards secure 5 percent of their 
accounts before the lien time limit expires; 3 percent of both types 
of yards use this lien protection for 10 percent of their accounts; 
one yard of each type covered 15 percent of their accounts, and 
one yard of each type filed on 20 percent of its outstanding accounts 
with liens. 

This survey shows that the filing of liens is fairly successful, 
since 60 percent of the liens filed by line yards, and 75 percent of 
those filed by independents, induced settlement before time for fore- 














Pa a 


an ab Gen Ba Os oe 





1926 


1d 


ICles 


Id to 
ercent 
» hard 
ement 
! with 
he in- 
iction, 
8 per- 
within 
y per- 
id the 
ed by 
yards, 
y con- 
ie and 
ty-one 
ucture 


State. 
direct 
s four 


a 








ist sue 
ce col- 
is law 
60-day 
rought 


of the 
re the 
ent of 
ercent 
re any 
ercent 
counts 
» inde- 
re the 


1s, the 
} inde- 
f their 
| types 
ounts; 
s, and 
counts 


essful, 
ent of 
r fore- 


Avueust 28, 1926 


AMERICAN LUMBERMAN 47 





—_—_— 


closure. Nine percent of the line yards foreclosed on one-fourth 
of 1 percent of the accounts on which they filed liens, and 6 percent 
of the line, and 4 percent of the independent, yards foreclosed on 
only a negligible number. ; 

Thirty-seven percent of the line yards, and 43.3 percent of the 
independents, never found it necessary to use the lien as an agent 
of collection, while 13.5 percent of the former, and 12 percent of 
the latter, filed liens in only a negligible number of cases. Six 
percent of the line yards levied liens on one-half of 1 percent of 
their total sales, and another 6 percent on 1 percent of their sales. 
Six and six-tenths percent of the independent yards also report 
that they filed liens on 1 percent of total sales. Eight percent of 
the independent yards, and 3.7 percent of the line yards, filed liens 
on 2 percent of their sales; 1.3 percent of the independents filed 
liens upon 3 percent of total sales, and 2.4 percent of the line yards 
upon the same percentage. A large number of line yards, 12 per- 
cent, filed on 5 percent of their total sales. Seven percent of the 
sales were filed upon by one independent yard; 8 percent of the 
sales by one line yard, and 10 percent were filed upon by eleven 
line yards, or 6.7 percent. Three line yards filed liens upon 11 per- 
cent, 12 percent and 20 percent of their respective sales. Three 
independent yards, or 3.9 percent of those reporting, filed upon 15 
percent of their total sales for the year. 

From the above it is apparent, when the total sales rather than 
the book accounts are considered as the basis of computation, com- 
paratively few liens are filed. 


Notes and Mortgages 

Line yards and independent yards differ in their opinions con- 
cerning the advisability of turning past-due accounts into notes. 
Fifty percent of the independents approve of the practice and fol- 
low it, and 17 percent occasionally find it desirable. Thirty-six 
percent of the line yards follow the practice; 16 percent occasion- 
ally do so. 

During 1925, 34.5 percent of the line, and 19 percent of the inde- 


pendent, yards did not convert a single account into a note, and — 


4 percent of the latter converted only a negligible number. 

When total sales are used as the basis for computation, it is 
found that 40.1 percent of the line, and 26.3 percent of the inde- 
pendent, yards did not find it necessary to take notes for any of 
their sales, and only one independent yard reported as accepting 
notes for even a negligible amount of sales. Six line yards, 3.7 
percent of the number, took notes for one-half of 1 percent of their 
sales; 6.2 percent, for 1 percent of their sales; 5.5 percent, for 2 
percent of their sales, and one yard, for 4 percent of its sales. 
Among the independent yards, 10.4 percent accepted notes for 1 
percent of their sales; 5.2 percent, for 2 percent of their sales, and 
4 percent of the yards, for 3 percent of their sales. 


The mortgage, as a means of enforcing payment of material 
bills, finds more favor among line-operated yards than among the 
independents. The percentage of accounts secured by mortgage in 
both types of yards, however, is considerably under 50 percent. In 
exact figures, 54.3 percent of the line yards, and 56.6 percent of 
the independents, use it in a negligible number of cases. Twenty- 
three line yards, or 14.1 percent, secure one-half of 1 percent in 
this manner. Three and seven-tenths percent of the line yards, 
and 9.1 percent of the independents, file mortgages to secure 1 per- 
cent of their accounts, and 5 percent of the line, and 3.6 percent 
of the independents, secure 2 percent of their accounts in this 
manner. 

Five percent of the accounts of twelve line yards and five inde- 
pendent yards are secured by mortgage. Five line yards and one 
independent report that mortgages are filed upon 10 percent of their 
accounts. Two independent yards secure 20 percent of their ac- 
counts by mortgage; one line operator secures 25 percent of his 
accounts by mortgage, and one independent files mortgages on 35 
percent of all accounts. 

The chattel mortgage is an instrument used very little by opera- 
tors of either type of yard in Kansas. Sixty-seven and three- 
tenths of the line yards, and 76.3 percent of the independent yards, 
made no use of it during 1925. Only one line and six independent 
yards made use of it even a negligible number of cases to secure 
sales. 

The length of time chattel mortgages are allowed to run varied 
from thirty days to one year. The greater number for both types 
of yards run for six months. The line yards are more generous 
in this particular of time than are the independent yards. 


Conclusions 


When outstanding accounts are past due and unpaid, the prevail- 
ing policy is to charge interest on the debt. 

The answers were overwhelmingly against the practice of em- 
ploying a collection agency. A few yards of both types report that 
they occasionally turn over a few accounts to someone outside the 
organization in the hope of frightening the debtors into settling to 
avoid legal action. 

In cities and towns where there are merchants’ associations, 
eighty-five line yards and forty-two independent yards belong to 
them, as against forty-seven and twenty who do not. 

From the number of questionnaires which answered “I do not 
know,” or “Cannot tell from my records,” the conclusion is drawn 
that many of the yards do not have adequate accounting systems. 
Except for this apparent shortcoming, the retail lumber business 
in Kansas is very well conducted. The credit losses of the majority 


of yards are comparatively small, and collections are made without 
difficulty. 








July Building Permits Show 11 Percent Loss 


July building permit reports received by 8S. W. 
Straus & Co., Chicago, from 475 cities and towns 
showed a decline from July, 1925, and from 
June of this year of about 11 percent. While a 
July-June loss is normal, the loss from July a 
year ago would seem to indicate more than 
merely a midsummer slowing down in building 
activities, particularly in view of the widespread 
loss, which is shown in about half of the States 
and twelve of the twenty-five leading cities. 

Even the southern States, which showed a sub- 
stantial gain for the first half of the year, 
showed a July-June loss of 18 percent, only 
seven of the twelve reporting gains. Florida’s 
108s alone was 49 percent. 

The States showing gains this July were: 
Alabama, Arkansas, Connecticut, Georgia, 
Idaho, Indiana, Kansas, Louisiana, Maine, Mon- 
tana, New Mexico, Rhode Island, South Dakota, 
Tennessee, West Virginia, Wisconsin, Texas, 
North Carolina, North Dakota and Oregon. 
The twenty-five leading cities also showed a 
‘08s of about eleven percent from July, 1925. 

New York, Chicago, Detroit and Philadeiphia 
‘Showed losses both from July, 1925, and June 
this year. Buffalo, Boston, Washington, Balti- 
more, San Franciseo, Oakland, St. Louis and 
Seattle showed losses from July, 1925. 

Among the twenty-five leading cities of the 
oo? those which showed gains over July, 
md were: Los Angeles, Calif.; Cleveland, 

10; Milwaukee, Wis.; Newark, N. J.; Gary, 
Ind. ; Pittsburgh, Pa.; Portland, Ore.; Colum- 
bus, Ohio ; Cincinnati, Ohio; Minneapolis, Minn. ; 


Birmingham, Ala.; 
Memphis, Tenn. 

The total volume of building, of course, con- 
tinues large, the July figures from the 475 
places being $359,625,668, compared with $404,- 
889,084 in July, 1925, and $405,607,068 in June 
this year. 

The twelve States, based on July reports sub- 
mitted, which led in building activities, were: 


Jacksonville, Fla., and 


Number of 


Volume of 
cities and towns 


permits 


BN i oy sion laine bce ware 36 $99,040,225 
EE a 21 $2,773,253 
oo eee 31,723,990 
sg! a: ee 20 24,155,203 
RN nara ars pa, sot lotsa Wael 16 21,219,894 
| EES SES ARS Ree een 27 19,301,817 
eee 28 15,248,218 
a 27 3,411,282 
ASAE re ere 7 13,011,106 
gis 2c 2 2. ak ex acevo, a acide 1h 9,263,012 
PI ice ne Wiseee area 14 8,245,768 
BA ae ere 15 6,976,972 

In general, says the Straus report, the build- 


ing material market showed little change during 
July as compared with the preceding month. 
Structural steel, common brick and Portland 
cement remained steady for the country as a 
whole, while lumber continued weak; but sev- 
eral declines were introduced in the starting 
materials. Such changes as occurred were 
mostly downward and as a result the standard 
national indexes of building material prices 
will probably show a further slight decline for 
the month. 

Labor conditions throughout the United 
States continue generally tranquil and building 


construction volume is being maintained on a 
level with that of a year ago, although there 
have been some slight local difficulties in Phila- 
delphia; Kansas City and Cleveland, and con- 
siderable difficulty in San Francisco, where at- 
tempts are being made to unionize the carpen- 
ters on the Pacific coast. 

According to figures just released by the F. 
W. Dodge Corporation, total building permits 
in two hundred eight cities during July amount- 
ed to $310,143,400. The above figure showed a 
decrease of 11 percent from the amount ($350,- 
051,000) reported in July of last year. The 
July, 1926, record also had a decline of 10 per- 
cent from June, 1926. During July, 1926, there 
were 96 cities which showed increased permit 
valuations over July, 1925, and 112 cities with 
decreased permit valuations. 

During the first seven months of 1926, accord- 
ing to the Dodge report, there was $2,214,054,- 
900 worth of building permits granted as com- 
pared with $2,301,477,000 in the corresponding 
seven months of last year, which was a decline 
of 4 percent. 


Wood Shingles Have Advanced Least 

WASHINGTON, D. C., Aug. 23.—Of all the 
different building materials commonly used in 
the construction of dwelling houses, the wood 
shingle has shown least price advance since pre- 
war years, according to the Monthly Review of 
Wholesale Prices of Commodities, issued today 
by the Department of Labor. The price index 
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of the most commonly used shingles has ad 
vanced only 33.2 since 1913, though some shin 
giles have advaneed 69.4 in the same period, and 
slate roofing 202.7. 

Lumber, as a whole, has advanced 81.4 since 
1915; brick 104.3; from 6%.4 
to 96.6 according to location of the plant; lime 
117.4; sand 65.5; 94.4; and 
gravel S%.4. 


common cement 


stone 


erushed 


increased 50.7 in the 


building materials, as a group, 


All commodities have 
last 13) 
71.5. The latter figure is apparently not so 
high as might be inferred, 
virtually unused in 
included in the average. 


Veurs; 
because structural 
steel, dwelling houses, is 

In the same period farm prdducts have g 
up 40.8; foods, 53.6; clothing materials, 
fuel, 77; metals and metal 


house-furnishing goods, 61.1. 


products, 26.2; 


Plan Reading and Quantity Surveying 

During years, no doubt more often 
than formerly, lumbermen have desired to be 
able to read blueprints and take off quantities 
of building materials in order to quote prices on 


recent 


lumber bills. While there have been books on 
blueprint reading and others on building esti 
mating, few if any of these works have been 
brief enough and at the same time comprehen 
sive enough to meet the requirements of jum 
bermen. Such a book, however, hus now been 
published in ‘* Plan Reading and Quantity Sur- 
veying,’’ by Charles F. Dingman. 

This little book of 200 pages, divided into 
eighteen chapters, covers all of the details of 
construction in such a manner as to make sure 
that everything will be ineluded, and the facts 
are assembled in such a way as to permit the 
making of an accurate estimate of the cost. The 
methods deseribed are those which have been 
evolved through a personal experience during 
many years of practice in several different con- 
struction organizations and contact with many 
other men of even wider experience. The book 
contains numerous illustrations and diagrams 
for explaining the text and in addition it gives 
a reminder list that enables the estimator to 
check his survey and determine whether any- 
thing has been omitted. This book is bound in 
flexible synthetic leather and is supplied by the 
AMERICAN LUMBERMAN at the publisher’s price, 
$2.50, delivered, 


Seattle Lumberman Bags 


SEATTLE, Wasu., Aug. 21.—With three bear 
hides to prove his prowess as a hunter, John 
W. Eddy, president of the Port Blakely Mill 
Co,, of Seattle, who, in addition to being a 
lumberman, is an author and naturalist, re 
turned to Seattle July 1 after a combined vaca 
tion and hunting trip spent on the west coast of 
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Left: The party in camp in the 


Alaskan wilderness. 


wise, us did Mr. Green and his guide. We 
might mention that Mr. Eddy did not see Mr. 
Garrett, thereafter for fifteen days and then 
only because Mr, Eddy, having shot his limit 
of bear, sent word to Mr. Garrett to come on 
over in his valley and complete his bag, inas 
much as the hunting in the valley which Mr. 





To Push Reforestation Amendment 


MINNEAPOLIS, MINN., Aug. 24.—Forestry ad. 
vocates, including members of the Twin City 
Hoo-Hoo Club and lumber manufacturers, have 
begun this week to advertise the reforestation 
amendment to the State constitution ag 
‘¢Amendment No. 2’’ on the ballot at the com- 
ing Minnesota election in November. This 
amendment is to empower the legislature to 
enact laws to encourage private holding of tim- 
ber lands, allowing the Jegislature to provide 
for a special classification. Lands devoted to 
growing timber would be so classified and only 
the land would be assessed for taxation. The 
timber would not pay any taxes until it’ be- 
came mature and then would pay a yield tax ag 
it was cut. 

An aggressive campaign for the amendment 
is now proposed and its friends predict it will 
be passed, 

(SAABLAGA@G@G@G@™ 

THIRTY-NINE companies in the woodworking 
section of the National Safety Council, report- 
ing for 1923-1924, show average decreases of 
29 percent in accident frequency and 7 percent 
in severity. 


hree Bears 


views showing caribou, fox, birds and _ bears 
moving about. One very good picture of two 
bears on a snow field was taken at 600 yards 
with a telescopic lens. He also secured some 
fine movies of sand hill cranes, which are al- 
most extinct. His pictures show a nest with 


two eggs in it, the eggs being as large as a 














Right: 





John W. Eddy, president of the Port Blakely Mill Co., Seattle, Wash., with the larg- 


est of three Alaska brown bears secured by him on a recent hunting trip 


Alaska—the farthest point west on the Amer 
ican continent, along the shore of Bering Sea. 

May 1, of this year, Mr. Eddy, accompanied 
by Joshua Green, president of the Puget Sound 
Navigation Co., Seattle, and E. I. Garrett, presi- 
dent of the Puget Sound Machinery Depot, 
Seattle, departed on a Pacifie American fishing 
vessel for the hunting ground. Leaving Bell 
ingham, the ship proceeded by the inside 
passage to Ketchikan, Alaska, thence through 
Dixon Entrance into the Gulf of Alaska. For 
six days they steamed westward across one 
thousand miles of open ocean. At False Pass 
on Univak Island, first of the Aleutian group, 
they thirty feet long and 
water of Bering Sea, 
proceeding one hundred miles up the coast to 
the mouth of a large river. From here they 
packed thirty miles to the upper valley where, 
so far as they could learn, no white man had 
ever hunted. 


secured a gas boat 


embarked on the open 


After establishing a base camp some distance 
from the beach, Mr. Eddy and his guide packed 
high on the mountain side. Mr. Garrett with 
his guide, went to another valley and did like- 


Garrett had chosen had not been productive of 
his limit. He did not see Mr. Green for thirty 
days, as his base camp and hunting territory 
were on the Pacific side of the peninsula. 
From his camp, and while tramping about, 
Mr. Fddy saw sixty or seventy bears and with 
the aid of high power binoculars he selected his 
three specimens for size and quality of fur. 
Once selected the bears were stalked and shot. 
The largest measured 10 feet 6 inches from 
nose to tip of tail, and the smallest 9 feet 3 


inches. All three were specimens of the Alaska 
brown bear, which is the largest carnivorous 
animal known. Its size is attributed to the 


fact that along the Alaskan coast there is plenty 
of those foods of which the Alaska brown bear 
is specially fond. Then too, his habitat is pro- 
tected by many miles of open ocean. A hunting 
license to bag him costs $50 and the limit is 
three bears. 

Mr. Eddy shot the three bears in five days, 
which gave him ten days spare time while his 
companions were getting their bag. He con- 
tinued living in camp and taking moving pie- 
tures. Altogether he got 1,500 feet of film, his 


man’s fist. Mr. Garrett bagged the largest 
bear, the skin measuring 11 feet 4 inches. The 
skull of this beast has been sent to England for 
measurement and record in Ward’s ‘‘ Records 
of Big Game,’’ London, England. 

The nine bears brought out by this party of 
three hunters, so far as available records are 
concerned, seem to be the finest specimens ever 
taken out of Alaska by a similar party. 

A big game hunter for many years, Mr. Eddy 
has accumulated wonderful trophies. 
adorn the Chamber of Commerce Building, oth- 
ers the University Club, while still others are in 
his home and office. A unique photograph on 
his office wall shows six moose in single file, 
with heads down before a driving gale, passing 
in front of the concealed lens. Mr. Eddy is 
scheduled to give a lecture before the Seattle 
Hoo-Hoo Club in the near future, at which time 
he will exhibit the moving pictures taken on this 
last expedition. 
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DRY WEATHER is good haying weather, but 
a careless spark can ruin a season’s labor in 4 
few minutes. 
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Lumber Movement Increases 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 26.—Telegraphic 

reports received by the National Lumber Manu- 
facturers’ Association today from 366 of the 
larger softwood and 119 of the chief hardwood 
mills of the country, for the week ended Aug. 
91, show gratifying increases in production, 
shipments and new business, when compared 
with reports for the previous week, when nine 
more mills reported. In comparison with re- 
ports for the same period a year ago, when, 
again, nine more mills reported, some decreases 
jn production and new business, and an increase 
in shipments were noted. The hardwood opera- 
tions showed nominal decreases in production 
and new business, and a trivial increase in ship- 
ments for the week, when compared with reports 
for the week earlier, when five more mills 
reported. 

The unfilled orders of 251 southern pine and 
West Coast mills at the end of last week 
amounted to 668,559,778 feet, as against 678,- 
875,129 feet for 232 mills the previous week. 
The 123 identical southern pine mills in the 
group showed unfilled orders of 258,521,462 feet 
last week, as against 255,596,302 feet for the 
week before. For the’ 108 West Coast mills, 
the unfilled orders were 410,038,316 feet, as 
against 423,278,827 feet for 109 mills a week 
earlier. 

Altogether the 348 comparable reporting soft- 
wood mills had shipments 104 percent, and 
orders 98 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 107 and 112; and for the West 
Coast mills, 104 and 91. Of the reporting mills, 
the 322 with an established normal production 
for the week of 224,691,474 feet, gave actual 
production 103 percent, shipments 108 percent, 
and orders 100 percent thereof. 

The figures for last week, the week before 
and the same week of 1925 follow: Production 
—243,722,466 feet, against 240,812,651 feet the 
week before, and 245,528,480 feet last year. 
Shipments—253,327,710 feet, against 238,- 
939,923 feet the week before, and 236,759,333 
feet Jast year. Orders—238,521,107 feet, 
against 231,992,283 feet the week before, and 
250,526,028 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first thirty-three weeks of 
1926 with the same period last year: Produe- 
tion—7,728,893,768 feet, against 7,842,688,793 
feet last year. Shipments—7,941,187,378 feet, 
against 7,824,346,236 feet. Orders—7,954,- 
202,111 feet, against 7,688,155,767 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently the former are not 
now represented in any of the foregoing figures 
or in the regional tabulation below. Eighteen 
of these mills, representing 49 percent of the 
cut of the California pine region, gave their 
production for the week as 28,417,000 feet; 
shipments, 20,306,000 feet, and new business, 
22,298,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 108 mills re- 
porting for the week ended Aug. 21 was 9 per- 
cent below production, and shipments were 4 
percent above production. Of all new business 
taken during the week, 3 percent was for fu- 
ture water delivery, amounting to 39,323,400 
feet, of which 30,082,756 feet was for domestic 
cargo delivery, and 9,240,644 feet export. New 
business by ratl amounted to 56,778,582 feet, 
or »©6 percent of the weck’s new business. 
Forty-six percent of the week’s shipments 
moved by water, amounting to 53,900,072 feet, 
of which 33,508,600 feet moved coastwise and 
eat, and 20,391,472 feet export. Rail 
“upments totaled 56,400,635 feet, or 49 percent 


of the week’s shipments, and local deliveries, 


6,278,619 feet. Unshipped domestic cargo or- 
ders totaled 159,367,678 feet; foreign, 120,- 
159,790 feet, and rail trade, 130,510,848 feet. 

In the Douglas fir districts’ taken as a whole, 
there is less actual logging being done than 
the August average of the last three years, ac- 
cording to the Four L employment service. A 
recent survey taken shows that on an average 
only 65 percent of the camps are active. Mill 
owned operations average 75 percent active in 
both Oregon and Washington. It is stated by 
authorities that logging will generally be re- 
sumed only following a soaking rain, which will 
remove the fire risk. No log shortage has been 
reported from any district. Lumber produc- 
tion during August has held at about the June 
level. There are a few more night shifts at 
work now than in June, but there are also some 
mills shut down. Woods work is becoming more 
active in parts of the Inland Empire. Forest 
fires are still demanding the attention of many 
hundreds of men. There are fewer extra shifts 
in the pine districts than there were two months 
ago, and production is lower than it was during 
August, 1925. Labor turnover is above normal. 

The Western Pine Manufacturers’ Associa- 
tion, with four more mills reporting, shows 
some increase in production and shipments, and 
new business somewhat below that reported for 
the previous week. 

The California Redwood Association, with 
one less mill reporting, shows a nominal increase 
in production, with shipments and new business 
about the same. 

The Northern Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, shows 
noticeable decreases in production and _ ship- 
ments, and new business well in advance df that 
reported for the week earlier. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports 2 marked decrease in production, 
some decrease in shipments, and new business 
about the same. 

The 17 hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported production as 903,000 feet; shipments, 
2,768,000 feet; and orders, 2,670,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 102 units production as 17,136,023 
feet; shipments, 17,829,854 feet, and orders, 
17,556,740 feet. The normal production of 
these units is 17,761,000 feet. 

For the last thirty-three weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 970,796,- 
774 feet; shipments, 929,879,351 feet, and or- 
ders, 955,399,660 feet. 

{The barometer of the Southern Pine Asso- 
ciation appears on page 53.—EpitTor. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., Aug. 26.—For the week ended 
Aug. 21, forty mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 11,046,000 feet, manufac- 
tured 7,905,315 feet, shipped 6,874,100 feet, and 
booked orders for 6,014,300 feet. 


Commission Orders Suspensions 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 25.—The Interstate 
Commerce Commission has dismissed investiga- 
tion and suspension docket No. 2474—Lumber 
from Norfolk & Western railway stations to 
Pittsburgh (Pa.) territory. The suspension 
schedules have been withdrawn and canceled. 

The commission has suspended until Dee. 23 
certain schedules in tariff supplements published 
by the Pennsylvania Railway Co., and by agents 
B. T. Jones and F. A Leland, which propose 
to require prepayment of freight charges on all 
commodities destined to stations on the Mary- 
land & Delaware Coast Railway. 


Present Merits of Wood Sash 


SHREVEPORT, La., Aug. 25.—That the lumber- 
men of this important center of the industry are 
alert and watchful of their interests is indicated 
in the fact that the Shreveport Lumbermen’s 
Club has addressed a letter to the members of 
the Caddo police jury, petitioning that body, be- 
fore a contract is let for the new million dollar 
court house here, to give the lumbermen an op- 
portunity to explain the advantages of wood for 
window sash and casements. Specifications as 
prepared call for metal sash. The lumbermen 
expressed the opinion that as far as possible 
materials produced in Louisiana should be used 
in construction of the court house. 


Confer on Superior Forest 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 25.—Beginning at 
2:30 p. m., Sept. 3, there will be held at the 
Athletic Club, St. Paul, Minn., a conference of 
representatives of various groups interested in 
the development and management of Superior 
national forest. This forest is in northern Min- 
nesota, adjoining the Canadian boundary, and 
contains nearly a million acres, constituting 
one of the few remaining wilderness areas. It 
is largely inaccessible except by canoe or boat, 
but its woods and waters teem with life. 

While pleasing to lovers of nature, these con- 
ditions militate against the protection of the 
forest from fire, against the full realization of 
the capacity of the lands to produce timber, 
against the use and enjoyment of its beauties 
by many persons who can not endure the hard- 
ships of canoe trips but would visit the region if 
it were more accessible, and against the full use 
by its owners of the 411,000 acres of private 
and State lands within the forest boundaries. 

Lake and Cook counties, which embrace parts 
of the Superior national forest, have requested 
the codperation of the Federal Government in 
the construction of certain roads. The Federal- 
aid road laws authorize such codperation, but 
the proposal to construct roads that would per- 
mit the invasion of the region by thousands of 
motorists, with the accompaniment of summer 
resorts and home and other manifestations of 
civilization has provoked widespread protest by 
those interested in the preservation of wilder- 
ness conditions. 

The Forest Service has worked out a plan 
which it believes will preserve a reasonable bal- 
ance between the conflicting demands. Under 
this plan, approved by Secretary of Agriculture 
Jardine, one thousand square miles of the for- 
est would be permanently maintained as nearly 
in its present condition as the public interest 
permits. No roads would be built within such 
areas and no summer resorts or homes allowed 
upon national forest lands. Upon the remain- 
ing half of the area, the regulated use and 
occupancy generally permitted in national for- 
ests would be allowed, and roads necessary for 
the protection and use of the forest constructed. 

The proposed conference will consider such a 
plan of development. It is being called upon 
recommendation of W. B. Greeley, United 
States forester, who expects to participate. 





Association Announces Prize Contest 


OsukOosH, WiIs., Aug. 24.—Details of a prize 
contest for the best original devices or methods 
which will decrease waste in logging or mills, 
improve the quality of lumber, or reduce log- 
ging and manufacturing costs have been an- 
nounced by O. T. Swan, secretary of the North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation. It is open to all employees of the 
lumber industry in Wisconsin and the upper 
peninsula of Michigan and will close on March 
1, 1927. First prize amounts to $100, second 
prize is $50, and the third prize is $25. 
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Should a Boy Enter the 


Lumber Business? 


“rT ‘I HE lumber business a good business for a boy to start 
intor 

“Why yes, I should say it is.” 

“Would you advise a boy to start into it?” 

“Yes indeed I would. Lumbering is the third largest industry 
in the United States and it offers as many opportunities to a 
boy as any other business. I see no reason why a boy should 
not enter the business.” 

“Where would you advise a boy to 
go to begin his career?” 

“There are opportunities to get a 
start almost anywhere, but especially 
in the western States. The southern 
States have more standing timber than 
is commonly believed. The Wisconsin 
and Michigan mills at present are flour- 
ishing, and Canada, of course, can never 
consume her vast lumber resources, but 
the future in lumbering for the United 
States lies out in the West, in Cali- 
fornia, Washington, Oregon and 
Idaho,” 

Mr. Teufel’s answers to my questions 
were extremely gratifying. Not only 
did he tell me that the lumber business 
was a good business but he had advised 
me to go into it. And best of all, he 
said the glorious West held the real 
future of the age-old industry. 

From my earliest recollections, I have always wanted to be a 
lumberman. A career as an engineer, robber, or fireman, held 
its inducements, but somehow or other the idea of being a lum- 
berman has outlived all of my other early boyhood ambitions. 
Maybe youth’s two great heroes, Washington, the cherry tree 
lumberjack, or Lincoln the railsplitter, had something to do 
with it. 

But now, to eat dinner in a downtown hotel, with an executive 
of a great lumber company was more glamorous than my dreams 
themselves, if they should come true. 

“What is the first thing a boy should learn to do?” I asked. 

“He should learn to grade lumber the first thing,” Mr. Teufel 
replied. “The grading rules vary in the different States. What 
you learn in Wisconsin might not help you in California, for in- 
stance. But if you know them all it won’t do you any harm.” 

I was going to ask Mr. Teufel how lumber was graded but a 
waiter brought our order and placed it properly on the table. 
The formality of the dinner, the music of the ensemble, the new- 
ness of it all to me, drove the question out of my mind and I ate 
in silence. From time to time Mr. Teufel volunteered bits of 
information and advice, but mostly we listened to the music. 

The ensemble was playing an operatic selection to add to my 
confusion. “Out Where the West Begins,” I thought, would 
have been more appropriate. 

“Advice,” Mr. Teufel said, “is almost always stereotype. What 
will cure one will kill another, so one who gives advice must 
confine himself to generalities. There is a piece of advice, how- 
ever, that I can give you or anyone, that will never result harm- 
fully. Be active, be quick, be alert. Time is the most valuable 
thing that we have. Walk fast, work quickly, and be punctual, 
and you are bound to attract someone’s attention. The boss will 
open his eyes and ask, ‘Who is that boy? Where did he come 
from?’ He will want to know all about you because you're the 
one he wants for that important new position. 

“Be interested in your work. Buy stock in the company. Feel 
that you are invaluable to your employer, but watch out. Never 
think you are indispensable. When you get that idea you're 
finished.” 

When the orange ice had come and gone, Mr. Teufel told me 
the story of Charley Schwab. He told me how Schwab, when he 





Jimmy Pierson, 15-year-old Chicago 
boy, asked M. W. Teufel of the Ed- 
ward Hines Lumber Co. this ques- 
tion and his answer is in the story 


was a boy, was quick and active in the small position he held in 
the great corporation of which he is now the president. . . . 
One day, so the story goes, there was a message to be delivered 
to the president of the company from one of the departments. 
The manager of the department cast his eye about for a mes- 
senger. Schwab was selected. He went to the president’s home 
and found that he was out on the grounds. Would he wait a few 
minutes? Certainly. 

There was a piano in the room; he sat down on the stool and 
began picking a simple tune out of the keys. He sang a little. 
Suddenly he became conscious of someone in the room and he 
turned to meet the amused smile of the president. Unembar- 
rassed, Schwab delivered his message and turned to leave. But 
the president wanted to talk. In the short conversation that fol- 
lowed, Schwab’s quickness, his mental alertness, impressed the 
president deeply. He went back to the minor job in his de- 
partment and years later when the president died, it was the 
name of the quick, alert, department boy that was printed on the 
door of the president’s office. 

But what right had Mr. Teufel to spend all this time in telling 
me the story of Schwab and the steel industry when he could 
only allow me an hour to talk about that vital subject, lumber? 
Only now do I know. He intended to show me through the 
great lumber yard where he is employed and there we could talk 
about lumber alone. 

We left the beautiful dining room and lingered in front of the 
hotel while Mr. Teufel said, “Out in our office there is a boy who 
has never walked fast in his life—unless he was going to dinner. 
He slouches about the office, and blocks traffic wherever he goes. 
He is a good boy, though, and he has a good mind, but every 
time I see him | can’t help but say to myself, ‘Boy, you never will 
make the mark.’” 

“Well, then I will meet you Saturday at the lumber yard.” 

“Yes,” I said, “and I certainly did enjoy my dinner.” 

“That’s good. Well, good-by.” 

“Goodsby.” 

Saturday afternoon at 2 o’clock I stood outside the door of 
Mr. Teufel’s office. The office girl had to repeat my name before 
he could recognize it, and I felt slightly injured. But that was 
just a part of his plan—immersing him- 
self so deeply in the work to be done 
that he forgot everything else, and with 
that thought I managed to console my- 
self. 

He glanced approvingly at a clock as 
I entered his office. “We will start 
right out,” he said in a way that saved 
him the time of saying hello. We shook 
hands. 

Going out the door, Mr. Teufel told 
the office girl to order a taxi at 4 o’clock 
and send a few messages. He picked up 
a long narrow piece of wood to serve 
as a walking stick and we started on 
our journey around the yard—the largest 
in the United States. 

We came to a large barn-like build- 
ing. In the building a few men were 
at work arranging the lumber into 
large, high piles. “This shed,” Mr. 
Teufel said, “is always kept at a cer- 
tain temperature. In winter and on cold days it is warmed with 
a heating system the same way in which your home is warmed.” 

There were hundreds of other piles of lumber about the yard 
that were unsheltered from the rain, the snow, or the blasts of 
mid-winter. They were the same to my unexperienced eye as 
the lumber so carefully protected in the shed. “Why,” I asked, 
“is this particular lumber sheltered all the time?” 

“Because this is the wood,” he said, “that carpenters and wood- 
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workers use the most, and when men are paid a dollar an hour 
for their labor, it is very necessary that it be in perfect condition 
to yield to the plane and saw.” 

“T see,” I said, looking enlightened, but inwardly wondering 
why I could not have figured that out for myself. We passed 
on beyond the shed. 

Mr. Teufel indicated a low building to the right. “That is the 
blacksmith shop. We shoe the horses and repair wagons and 
other apparatus ourselves. Years ago it used to be a very busy 
place when we had more horses. Now most of the hauling is 
done with trucks or little tractors. In the winter time the horses 
would slip and fall down and the drivers would beat them. The 
poor animals led a hard life so we bought this fleet of tractors.” 

We entered a very large, flat building. There were railroad 
tracks running down the middle of the building and there were 
several freight cars on the tracks. Many men were engaged 
in unloading cars and in hauling the timbers to their proper 
pile. Some of the piles were almost depleted. A foreman was 
taking notes of these so that they would be immediately replen- 
ished. “Meeting demands,” he said, as we walked from the 
freight building toward the planing mill, “is the biggest part of 
any business. We don’t know what day an order might come for 
some old seldom-used piece of lumber, so we must be on our 
guard and have our store rooms complete at all times. Busi- 
ness is like a baby, we must be feeding it all the time or else it 
will stop growing and die.” 

The planing mill was a wonderful place. Hundreds of ma- 
chines on an elevated platform all giving forth their own pecu- 
liar song to mingle with the others in a mighty chorus that was 
not unpleasant to hear. Their song was of progress, prosperity 
and working men. They reiterated Mr. Teufel’s answer to my 
question, “Should a boy start in the lumber business?” “Yes 
indeed,” they sang. “Yes indeed. Yes indeed.” 

A flopping belt rose from each machine to the ceiling where 
a system of pulleys and wheels was whirling. Over on the 
right was a monster turbine that caused the pulleys to revolve, 
the belts to flap, and the machines to raise their voices as they 
smoothed the steady flow of new lumber. 

A man operating a small vertical saw was cutting little fancy 
shaped pieces of wood. He never raised his eyes but worked 
quickly and efficiently, never stopping. Even when we had 
passed by he did not look up. The advice about being active, 
quick and alert, that Mr. Teufel gave to me, seemed to have also 
spread among his employees. 

I could tell that Mr. Teufel was familiar with the working of 
every machine in the mill. To be a successful lumberman, all 
this knowledge is necessary, I have been told, and there is only 
one way to gather it. That is by standing at the machine and 
feeding it for wecks and maybe months. 

As we walked toward the large area where great pieces of 
timber are stacked in graded piles, Mr. Teufel picked a white, 
small board from off the ground. Perhaps a thousand men, 
some of them executives, had walked over that board but none 
of them would pick it up. Finally we came to the pile where 


We were back in front of the office building. My mind was 
full of the industry of which I had just had such an intimate 
view. I was eager for the day to come when I shall move with 
these men and help supply the lumber for the homes of the 
nation, for bridges, for—for everything. Now that I knew it 
was an excellent profession and now that I had received the 
advice of one of the great lumbermen of the country. 

I uttered my profound thanks but Mr. Teufel waved them 
aside. I found myself formally shaking hands with him and in 
a minute I was on my way out of the great lumber yard. 

As I passed out through the gate I turned around for one last 
look. The slow-moving office boy was plodding across the busy 
yards in sharp contrast to the energetic men about him. 

Now as I live again the wonderful hours Mr. Teufel devoted 
to me, I have one firm conviction—and that is, I AM GOING 
TO BE A LUMBERMAN. 





Using Lumber for Statuettes 


SEATTLE, WaAsH., Aug. 21—A well-known Seattle photographer, 
Leonid Fink, has created a real sensation in Seattle with his portrait 
statuettes. The origin of these dates 
back to the scarred battlefields of France 
during the Great War. A soldier boy, 
wishing to have a lifelike portrait of his 
sweetheart, had made a cut-out photo- 
graph backed by paper. This was not 
strong enough to stand wear, so it was 
modeled on a thin sheet of bronze. 

Mr. Fink, however, has now greatly 
improved on the original idea. He makes 
a photograph posed especially for the 
purpose. Then this photograph is cut 
out and a pattern made of the cut-out, 
then with a scroll saw he cuts the sil- 
houette from 3-ply veneer about %4-inch 
thick. The photograph is mounted on 
the wooden back, and may be left in the 
| original tones or hand painted. The whole 
| is mounted on a substantial wooden base 











block, with a felt covering over the bot- 
tom. The accompanying reproduction of 
one of these portrait statuettes is a like- 
ness of “Boots” Houlahan, son of Mr. 
and Mrs. Frank Houlahan and nephew of E. F. Tindolph, North- 
west representative of the Yale & Towne Manufacturing Co. 

These statuettes afford an example of one of the millions of uses 
for short length and small size lumber. They are another proof 
of the utility of wood in the realm of art. ‘ 








Boy Scouts’ Interest in Forestry 


Sr. Louis, Mo., Aug. 23.—The novel conservation display showing 
that trees grow while history is made, as arranged by Julius Seidel, 
president of the Julius Seidel Lumber Co., and which appeared in 
the show window of that company’s South Kingshighway establish- 





Dr. Charles W. Eliot, the distinguished educator and citizen, died this week in his 92nd 
year. He said, in a message to the youth of the country last May in Collier’s Weekly: 
“If I had an opportunity to say a final word to all the young America, it would be this— 
‘Don’t think too much about yourself—when all you can think of is yourself you are in 


a bad way. 
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the vagrant piece belonged and Mr. Teufel carefully laid it 
among its kind. 

One of the piles was disordered. It was the foreman’s duty 
to see that the pile was straightened, but Mr. Teufel had to call 
the man and tell him so. 

[ could easily conclude after examining one of the piles that 
the reason every fourth layer of lumber was separated by an 
open cross layer was to allow the air to circulate through the 
pile and dry the wood after a rain. But unthinkingly, I asked 
why the piles were all inclined a little. 

Mr. Teufel is a kind man, however, and he courteously re- 
plied: “That slight inclination is there in order that the water 
might run off the lumber without sinking into it.” 


ment, will be a part of the Boy Scout merit badge exhibit which will 
be held in connection with. the St. Louis Rotary Club in October. 
The exhibit, which shows the cross cut of two trees and calls atten- 
tion to the important events that happened while they were growing, 
was described in the AMERICAN LUMBERMAN of June 12 last. 

The loan of the exhibit was requested of Mr. Seidel by Earle W. 
Beckman, scout executive of the St. Louis Council of the Boy Scouts 
of America, who wrote that he was much impressed by the exhibit 
and declared that it was of great educational value to boys. 

“The request of Mr. Beckman shows that the public is interested 
in the forest, and the boy is the starting point,” said Mr. Seidel. 

Charles F. Hatfield, secretary and general manager of the St. 
Louis Convention & Publicity Bureau, also congratulated Mr. Seidel 
on the exhibit and the AMERICAN LUMBERMAN Story. 
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Wasuineton, D, C., Aug. 23.—The following statistics were compiled by the 


National Lumber Manufacturers’ 





National Production, Shipments and Orders 


Association: 


Softwoods: Production Shipments Orders 
Week ended: 1926, Aug. 14; 1925, Aug. Coo 1926 1925 1926 1925 1926 1925 

Southern Pine Association......++....ccecccecccececscccrcensvees 67,585,775 71,089,488 66,110,198 73,461,000 70,286,216 71,502,040 
West Coast Lumbermen’s Associ: iation. : 111,948,078 102,088,393 108,979,795 99,177,633 100,207,774 98,265,864 
Western Pine Manufacturers’ Association . Lawes news 33,601,000 37,093,000 35,280,000 31,495,000 37,724,000 28,401,000 
California White & Sugar Pine Manufacturers’ Association 29,067,000 14,503,000 22,340,000 11,697,000 19,022,000 8,558,000 
CSOT DOU WOOE ASBOCIIOW soc cicccikdtcdcncdedeunccesiscics 7,053,000 7,271,000 7,114,000 7,952,000 6,815,000 9,725,000 
North Carolina Pine Association peeeeewectedceeseannwescs 6,724,398 %,748,705 8,240,130 8,228,191 4,585,293 9,887,000 
Northern Hemlock & Hardwood Manufacturers’ Association..... 3,522,000 1,372,000 2,714,000 3,072,000 2,652,000 2,363,000 
Northern Pine Manufacturers’ Association........¢+..cccceececes 10,378,400 12,365,900 10,501,800 9,904,600 9,722,000 12,973,000 

Total softwoods, one week hedenVakiernnhae nae 269,879,651 257,531,486 261,279,923 244,987,424 251,014,283 241,674,904 
Thirty-two weeks ended above dateo— 
ER a re 2,309 248,516 2,481,962,823 2,369,872,309 2,425,675,446 2,362,947,775 2,411, 335,339 
West Coast Lumbermen’s Association Lipeeve tundenv aioe 3,326,011,398 3,181,621,587 3,422,335,563 3,351,238,566 3,467,145,964 3,297,814,387 
Western Pine Manufacturers’ Association................ecceeeee 978,461,000 1,007,055,000 75,363,000 965,216,000 1,034,293 ,000 962,679,000 
California White & Sugar Pine Manufacturers’ Association..... 898,453,000 623,566,000 871,993,000 619,455,000 797,363,000 534,472,000 
CHSOTIIA TOGWOOEG ABSOGIBUION: cock cc ccscccceseccccceeseceseveve 250,005,000 240,806,000 241,835,000 220,212,000 247,720,000 225,152,000 
North Carolina Pine Association........ccccccccccccccccce 245,349,997 267,860,303 259,149,119 264,019,091 201,280,807 212. 253,013 
Northern Hemlock & Hardwood M' inufae ture rs’ Association. 84,711,000 97,798,000 95,320,000 $2,300,000 84,719,000 65,781,000 
Northern Pine Manufacturers’ Association...........scecceeceese 263,805,800 320,850,500 296,179,900 279,215,800 288,866,000 262,715,000 

Total softwoods, thirty-two weekS.........cccccccceveccscces 8,356,045,711 8, 221,520,213 8,532,047,891 8,207,331,903 8,484,335,546 7,972,201,739 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

St Se < 226s cae Se head eee R ete eshdeee F440 bce ae eRe n ews E Cees 1,616,000 2.115.000 3,170,000 3,919,000 4,915,000 6,326,000 

Thirty-two weeks ash 158,704,000 166,426,000 123,600,000 101,161,000 123,545,000 97,940,000 
Hardwood Manufacturer: Institute 

i) Pine bee Gn cata eevee hea eabidinnesei tad sbeweberwné fw! eee es =i iwenebdeme’ 18,049,794 

Thirty-two weeks 580,422,997  ....... eee 632,257,006 —s_......... 





Hardwood Institute’s Stock Report 


Mempeuis, T! Aug. 25.—The Hardwood Manufacturers’ Institute has compiled from re- 





ports of 251 units the following data as to stocks Aug. 1: 
Eastern Territory,* 63 Units; Southern Territory,* 168 Units{ 

Total Unfilled Total Unfilled 
SPECIES Dry & Green Dry Orders Dry & Green Dry Orders 
Ash .. 4,726,000 2,109,000 $71,000 26,239,000 20,177,000 5,286,000 
Basswood 9,866,000 5,158,000 1,692,000 354,000 354,000 4,000 
seech . 2,159,000 1,232 337,000 4,460,000 2,959,000 $21,000 
sirch 2,652,000 1,52 y. 320,000 215,000 128,000 11,000 
tox elder 123,000 77,000 42,000 16,000 ae = eae eee 
Buckeye 769,000 517,000 —— #&# + <<-peeneaian -wwiteewhe § #backwaus 
sSutternut 106,000 84,000 64,000 Maksiek .hh@ane  Swawqresa 
Cedar 166,000 166,000 eres 14,000 ae 80s «a bweeea 
Cherry 641,000 256,000 159,000 18,000 a) a 
Chestnut 56,243,000 18,669,000 6,881,000 187,000 DIE. edgek bes 
Cottonwood 380,000 a. ~erawenss 20,086,000 12,012,000 10,602,000 
Cucumber 26,000 8 86=—s_ han ame 4,000 St 8 |. _xvskeneas 
Cypress 9,535,000 4,300,000 185,000 67,425,000 44,799,000 10,198,000 
Elm 507,000 331,000 15,000 18 ass, 000 11,556,000 4,773,000 
Gum . 14,104,000 7,887,000 2 G05,000 212" 5,000 118,278,000 70,586,000 
Hackberry 49,000 a re ere a 348'000 880,000 220,000 
Hard maplk 11,851,000 4,459,000 ee eee ety 
7 rr 1,288,000 871,000 79,000 1,315,000 746,000 178,000 
DE setdbecesheekes BiaeeSae ~Seebead  ~“aS¥euidien 295,000 ae = =—sés< fh hme 
a eer 124,000 a.  ¢gesasena 238,000 197,000 15,000 
Magnolia 172, 000 oF) re 7,462,000 5,193,000 940,000 
i svevecseneseenare $3,823,000 46,341,000 15,201,000 185,405,000 98,884,000 51,997,000 
Pecan ne : Vente. easiness 1,810,000 1,133,000 393,000 
Persimmon 19.000 * ier. 29,000 ee = aid eee 
Poplar 47,755,000 31,093,000 7,905,000 13,685,000 9,476,000 1,592,000 
Sassafras 4,000 ee. cveieeres 14,000 ae semeginnc 
ee GED caccoaevrs 6,100,000 2,677,000 1,550,000 4,679,000 2 620,000 683,000 
Sveamore 385,000 316,000 39,000 6,314,000 3,776,000 862,000 
 — eer eee 638,000 471,000 33,000 218,000 110,000 1,000 
Willow LACES CCAESE SOS ed eens GawRSEAS ‘acaba 2,614,000 1,758,000 757,000 
Mixed his irdwoods- 1,445,000 591,000 1,494,000 7,898,000 5,582,000 4,639,000 
235,785,000 135, 486, 000 41,726,000 583,411,000 441,044,000 164,858,000 








*Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the 
Chicago & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New 
Orleans, La., all points west of this line being “Southern” territory. 

;Unit equivalents are: Single band, 1; with resaw, 14%; double band, 2; with two resaws, 2%; 
triple band, 3; circular, % 

. . _ 
National Analysis The West Coast Review 
WASHINGTON, D. C., Aug. 23.—The National SEATTLE, WasuH., Aug. 21.—For the week 
Lumber Manufacturers’ Association has issued | ended Aug. 14, 109 mills report as follows to 
the following analysis for the period ended | the West Coast Lumbermen’s Association: 
Aug. 14, orders and shipments being shown as Feet 
percentages of production: Production ...111,948,078 
During During 32 Shipments -108,979,795 3% below production 
i ‘ CIGD scceces 100,207,774 10% below productior 
Week Ended Wks. Ended Shipments— : ee : 
No. of “Sip. Or- ghig. a Water delivery: 2 Foot Feet 
ASSOCIATIONS— mills ments ders ments ders —e" Cowecerscococccoes ar alates 
. 7 DE £6.9seeeeseneneeeesee Vv, 0,190 
Southern Pine 120 98 104 103 102 SED nina 6ccninacoeduanaes | 46,106,305 
West Coast 109 97 «©6900: 103 «104 MENTED eokb nde knsicvvencuecuvcacsaena 56,758,728 
Western Pine . osc vieiensarksnabreebeeseel 6,114,762 
California Pines* ; 17 77 65 97 89 - Lote 
California Redwood... 15 101 97 97 99 Total shipments .........cccccceceee 108.979.795 
No. Carolina Pine.... 43 123 68 106 82] a eee papne ee 
No. Hem. & Hdwd 7 7 6 6s Se | Se See 
Northern Pine 11 101 94 112 109 et lagulal 29.131.573 
All softwoods...... 269 97 93 102 101 | Export ........ grereceseces 11,606,000 . 
N. Hem. & Hdwd.... -.. 199 283 77 15 . ay * gl) ne boags ryt. 
Hdwd. Mfrs. Institute 1074 102 10% 100 103 pol PRD sverceresecssorsrsersessonen me 114.762 
oe pain pe . a v» | SPPPrTTrrererereereeererLirrireirrrer Uy ,40a 
ll hardwoods..... 108 114 9 9 ee 
All ——S and : . Total new business.........ccccscecs 100,207,774 
hardwoods ...... --» 98 94 101 101 | Unfilled orders— 
*Units of production. oe ag CRED ccvdcvescesccccsevesaes eget ght 
ARPT cere ewer eer eee eee ete eee eeeeeseeeke 2a, DOE, 
*Based on percent of cut in region. Resort hight deemiapy > 129,817,949 
The report for the week ended Aug. 7 in this —_—_—— 
department showed 360 mills and 111 units. oo eee 423,278,827 








Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for July, 1926 and 1925: 


No. July, July, Percent 

mills 1926 1925 decrease 
Production ...... 23 8,329,000 8,699,000 4.3 
Shipments ...... 23 10,414,000 11,889,000 12.4 
ee 20 8,963,000 12,172,000 26.4 

End month— 

Orders unfilled... 20 8,755,000 11,012,000 20.5 
CN wasn aaewsis 20 28,557,000 26,399,000 *8.2 


*Increase. 


Average Value, 25/32x2!4” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


July, July, Decrease 
1926 1925 Pet. 
PUD. stvnkenanec $69.81 $76.39 8.6 


The following are percentages of stock sold 
July 31: 
Miaple-Beech- 


Birch Mz ple Maple, 214” 
RY tikncepedvnmecon- 26 32 
De weet ddekone ewe 44 47 123 
ae 44 49 126 
r) ee 3 36 59 





Hardwood Barometer 


MEMPHIS, TENN., Aug. 24.—The Hardwood 
Manufacturers’ Institute barometer for the 


week ended Aug. 14, one hundred sixty-three 
units reporting, is as follows: 
Percent Percent Percent 


normal actual _ ship- 
Production*— Feet output output ments 
Normal (identi- 
cal mills). 27,987,000 Papen ae 
Actual ..... 26,407,499 94.4 eee 
Shipments] ... 25,981,685 92.8 98.4 
Orders— 
ee 26,227,921 93.7 99.2 100.9 
On hand end 
week - 154,064,036 ere re 
*Based on mill log scale. 
*Lumber fabricated at the mills and used in 


construction work included in total orders and 
shipments. 





Oak Flooring Statistics 


The following are statistics for the week 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
Aeternus 10,744,000 11,523,000 12,441,000 
3 re 10,486,000 9,910,000 i 309,000 


Feb. b.1 te to Aug. 14. 291. 095,000 278,614,000 276, 116,000 


Feb. 2 to Aug. 15.274,290,000 279,145,000 279,556,000 

The figures for Feb. 1 to Aug. 14, 1926, com- 
pare as follows with those for the period Feb. ¢ 
to Aug. 15, 1925: Production, 6 percent incre ase; 
shipments, 0.1 percent decrease; orders, 1 per- 
cent decrease. 


Percentages of Thicknesses, Week Aug. 14 


3 ” 34” 1%,” ts 
Production .......... 73 17 4 6 
ea 75 16 3 6 
EE Sawmaitedina tcc 75 17 3 2 
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North Carolina Pine * 


NorFouk, VA., Aug. 23.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-five mills for the week 
ended Aug. 14: 

Percent Percent Percent 


normal actual = ship- 
Production— Feet — — ments 
Normal .....11,856,000 ; 
eee 7,851,998 “66 
Shipments .... 8,408,265 71 107 vee 
QrGOTS coccece 4,711,293 40 61 56 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with the preceding week, there was 
a decrease of 48 percent in orders; that week 
there were reports from thirty-seven mills. 


California Redwood Data 


San FRANCISCO, CALIF., 21.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Aug. 14: 

-———_Redwood——_——_,_ White- 





Aug. 


No. of Percent of wood 
mills Feet production Feet 
Production .... 15 7,053,000 100 1,213,000 
Shipments ..... 15 7,174,000 102 1,204,000 
Orders— 
Received ..... 15 6,815,000 97 918,000 
On hand...... 14 37,516,000 ae 5,378,000 
Redwood Distribution for Week 
Shipme nts Orders 
Northern California* ...... 3,578,000 3,465,000 
Southern California* ...... 1,474,000 1,725,000 
ME, okcawesaaawsoenows 72,000 41,000 
IIIS cad sc Goal sh we ani ane el de 1,334,000 990,000 
ID adc ke eb tee ewe eR 716,000 598,000 
ME Sighs etnies eed nn ace 7,174,000 6,819,000 
*North and south of the line running through 


Bakersfield and San Luis Obispo. : 
*Nevada, Arizona, Washington and Oregon. 
TAll other States and Canada. 





Western Pine Summary 


PORTLAND, OrE., Aug. 21.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 14, from 
thirty-seven member mills: 

Percent Percent 
of pro- of ship- 


Production— Cars Feet duction ments 
POTMGE cccees aed 32,150,000 arate eels 
SE ice iat oe ats 33,601,000 or ears: 


Shipments (car).1,331 34,606,000 waka 


Local deliveries.... 674,000 naw’ 
Total shipments.... 35,280,¢ 000 105 
Orders 
Canceled ..... 30 780,000 
Booked (car) *.1,425 37,050,000 
OE PS is 674,000 
Total orders... .... 37,724, 000 112.27 106.93 
On hand end 
eee 4,406 114,556,000 
jCar basis is 26,000 feet. 


*Bookings for the week by thirty-one identical 
mills were 87.6 percent of those for the previous 
week, showing a decrease of 4,888,000 feet. 

During the week production was 105 percent; 
shipments, 110 percent, and orders, 116 percent of 
normal. Average for the corresponding weeks of 
the last four years were as follows: Production, 
108 percent; shipments, 85 percent; orders, 82 
percent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so sea- 
sonal that, during two winter months, actual pro- 
duction amounted to only 53 percent of normal, 
while during two peak summer months the produc 
tion increased to 114 percent of normal. 





Southern Pine Barometer 


New Oruzans, La., Aug. 23.—For the week 
ended Aug. 20, Fri di: iy, one hundred twenty 


three mills report as follows to the Southern 
Pine Association: 
Percent 
normal actual 





Production— Cars? Feet output output 
Normal ame 4,715 Save, > wiles 
: Actual .. FUSER 3 8.99 a 
Shipments* 3,509 a 95.57 107.39 
Orders— 
Received* 3,649 76,242,206 99.38 111.67 
On hand end 
week po > 2 RR 


*Orders were 


103.99 pereent of shipenente. 

stasis for carload is July average, 20,894 feet. 
Of the 119 mills reporting running time, 2 were 

Shut down; 21 worked overtime; 58, full time; 2 

operated one day; 1, three days: 5, four days; 5, 

five days, and 25, five and one-half days. 





California Pine Sales 


San FRANCISCO, CALIF., Aug. 21.—The follow- 
ing are sales of California pines as reported by 
the California White & Sugar Pine Manufac- 
turers’ Association for the week ended Aug. 21: 
California White Pine Sugar Pine 


Feet Feet 

Nos. 1 & 2 clr. 335,000 Nos. 1 & 2 clr. 152,500 

C select ...... 587,500 CC select ..... - 177,000 

D select ...... 432,500 D select ...... 83,000 

No. 3 clear.... 551,000 No. 3 clear.... 251,000 

Shop— Shop— 

BNO esensene 380,500 SN ia . 25.000 
 e pagenes 848,000 ee aca 133,500 
NO. f ccccees 3,291,000 No. 2 ; 282.500 

po; 3 e++++ 125,000 TB ccees .. 365,000 
ANCL wccccces . ’ 

ores 311/000 Pee 172,000 

Mixed Pines Douglas Fir 

Common— C&better ..... 41,000 
Se 26,500 Common ...... 50,500 
Oe ellie 857,000 Dimension .... 92,000 
e © ssesees 2,467,000 Ties & timbers 6,000 
SS ee 211,000 
“= peers 59,500 Cedar 

Timbers, «7 Miscel. .cccces 22,500 
ee SPs 00 7 i 
No 5 a 182 000 White Fir 
No. 2 & btr 53,500 C&better ..... 10,000 

ree 50,000 No. 3 & btr., 

Lath— WS gcwrwawe 354,000 
Ss IR 857,000 No. 4 com..... 429,500 
eee 598,000 No. 1 dimen... 502,500 
ee aaa 30,000 No. 3 dimen... 30,500 

Tank stock. 50,000 No. 2 & btr., 

Australian .... 175,500 Re 212,000 


Pi 
[Special to AMERICAN LUMBERMAN by air mail] 


SAN FRANCISCO, CAL., 
Aug. 23. — California 
pines will be stamped 
with the grade marks in 
language understood by 
the layman purchaser, 
whatever his oceupation 
or voeation might be. 
It will be stamped on 
the side where it is 
easily seen; it will be 
«OQ. K.’d by Cal Pine, 
guardian of the 
grades.’’ 





In substance this 
was the result of the 
meeting of directors 
and the committee of 
the California White & 
Sugar Pine Manufac- 
turers’ Association 
Saturday afternoon, 
bringing to definite aec- 
tion several months’ 
consideration of 
marking, the methods to 
be used and the adapta- 
bility of such methods 
and the manner of 
marking. Action Sat 
urday resulted in Chief 
Inspector Vie Johnson, 
of the association, leav- 
ing at onee for Kla- 
math Falls where, under 
the supervision of H. D. 
Mortenson, president 
Pelican Bay Lumber 
Co., inventor of the 
marking machine which 
is virtually assured of 
adoption by the associa 
tion, he will make a 
complete study of the 
proposed method of 
marking. 

On Mr. Johnson’s return to San 
a conference of all graders and inspectors of 
the association will be held where further 
studies of the grade-marking machine will be 


grade 


machine in- 
Mor- 


tenson, pre sident Peli- 


Pionecr 
vented by H. D. 
can Bay Lumber Co. 
It is with this machine 
that the first grade 
marking tests are be 
Five more 
wilh im 


ing made, 
machine 8, 
proveme nts, are 


being manufactured 


: : 
Francisco 


made and the machines put into service as 
quickly as improvements can be made and 
their manufacture accomplished. It is esti 


mated that by the 
the association will he 


first of the year 
grade marking 





cent. 





NOW 


mills of 
100 per- 


Buys Additional Hardwood Timber 


Detroit, Micu., Aug. 24.—Purchase of 60,000 
acres of virgin hardwood timber in Louisiana 
and Arkansas by subsidiaries of the Fisher Body 
Corporation is announced by William A. Fisher, 
president of the latter concern. This brings the 
total standing hardwood timber owned by the 
Fisher corporation to over 1,500,000,000 feet, 
all acquired in the last three years. 


Changes in the personnel of the Hurd Lum- 
ber Co. and the Pritchard-Wheeler Lumber Co., 
subsidiary organizations, also were announced 
by Mr. Fisher. Edward F. Fisher has been 
elected president of both companies, succeeding 
O. P. Hurd, resigned. James M. Clements, of 
Memphis, has been elected vice president of 
both companies, succeeding Charles Fisher. 


A new ee to be known as the Fisher 
Lumber Co., with Edward F. Fisher as presi- 


dent, will be formed to take over extensive tim- 


ber holdings of the Fisher, Hurd and Pritchard- 
Wheeler Lumber companies and the sawmill and 
body plant at Memphis. The other officers of 
the company will be James M. Clements, Mem- 
phis, vice president; Keith M. Spurrier, treas- 
urer; Thomas S. Merrill, secretary. The diree- 
tors will be the officers and William A. Fisher, 
Alfred J. Fisher and Clarence R. Bitting. 


» Grade Marking Adopted 


Final decision to mark the lumber on the 
face of the board instead of on the end was 
made Saturday. The adoption followed argu- 
ments for this method because of: 


1. It is the only place where the grade mark can 
be placed without additional cost. 


2. It is the only place where marking can be 
done without abbrev iating, which would mean loss 
of effectiveness. 


3. That the face of the board is always viewed 
by the customer in quest of defects and he is sure 
to see the grade mark placed thereon. 


4. It is the only place where the graders can 
readily see the mark during reinspection. 

5. It is the only place where it will 
up-ended lumber, a _ practice increasing 
among retailers. 

6. It could not be obliterated by eutting a frac- 
tion of an inch off the end of the board. 

7. It is the place where the grader can 
determine the and place the grading mark 
with any facility. 

S. It will not be affected by weather as it would 
be on the end, 


show on 
rapidly 


only 
grade 
degree of 


raised to this 
Stowell Smith, 


The only objection which was 
method of marking, declared C. 
secretary of the association, would be the disfigur- 
ing of the lumber which might ultimately be used 
for interior natural trim, but even there the mark 


could be obliterated by sanding off only 1/64 of 
an inch which is already necessary to remove the 
blue chalk mark. 


The work of the association and the proponents 


of the grade-marking idea is now to “sell” the 
method and the marking device to the individual 
mills. This is planned following a study now be- 


ing conducted by our chief inspector. At present 
graders on the green chains will not use the grade- 
marking machines, but will continue with the pres- 
ent method, the marking machine being used only 
on shipping lumber. 


In order to distinguish from what mill of the 
association the lumber emanates, a_ designating 
number will be placed in one corner of the stamp. 
This was done through suggestions from repre- 
sentatives in the East, who report that dealers 
and purchasers of California pines there are 
heartily in aecord with the proposed grade mark- 
ing. Siding will be marked on the bundle only, 
each individual piece not bearing the mark. Be- 
sides the grade-marking stamp it is proposed that 
the machine also carry the seal of the American 
Lumber Standards which can be used or detached 
as the case demands. 

As soon as the grade marking is under way it 
is proposed to conduct advertising campaigns 
through various trade journals and magazines call- 
ing attention to “Cal Pine’s” signature on each 
board. From replies it is apparent that the char- 
acter of “Cal Pine” has become so widely known 
that the advertising committee of the association 
does not believe it necessary to carry out longer 
the “wood jury” idea, but to devote its space to 
“Cal Pine” almost entirely. 
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day at this point. Right- 











Fighting its way through solid granite, aided by air drills and dynamite, this shovel, working on right-of-way, advanced less than one foot a 


This picture explains why the construction of a narrow gage railroad is sometimes imperative 


Engineering Skill and Modern Machinery 
Help to Solve Logging Problems 


The lumber consuming public, and not in- 
frequently the lumberman and building sup- 
ply dealer, sometimes complain that the price 
of lumber is ‘‘too high.’’? Lumber is high in 
cost as compared to what it was a few years 
ago; so ure all other commodities. Lumber 
has increased in price for the same reason 
that everything else has inereased-production 
costs. If those who think the price of lumber 
is too high could see behind the scenes; if they 
could spend a few days at the mills and in 
the woods and witness the huge sums of 
money necessary and the physical difficulties 
and mechanical problems involved in produe- 
ing logs and manufacturing the finished prod 
ucts, the chances are their complaints would 
turn to admiration and wonder that the price 
of lumber is so low. 

If manufacturing lumber consisted solely 
in sawing it out of the logs, the process would 
be a comparatively cheap and simple one, but 
before this stage is reached huge sums of 
money must be invested in equipment and 
railroads, particularly in the West, and diffi- 
cult and costly engineering feats performed 
that were not necessary in the old days when 
our lumber supply came from comparatively 
small trees in the middle West growing close 
to agencies of transportation. And it is these 
logging costs that have been responsible, in 
no small measure, for the higher cost of the 





Left—Equipment such as this is expensive in first cost and expensive to operate and maintain. 


team of horses. 


finished product. Improved equipment and 
methods for handling logs have aided to keep 
costs down, but the fact that the mills must 
go farther and farther for logs as adjacent 
supplies of timber are used up, necessitating 
the building of railroads in rough country, to- 
gether with the increased transportation costs 
of getting the logs from the woods to the 
saws, is largely offsetting the savings that the 
modern and efficient equipment has been able 
to effect. 

These facts suggest that the lumber indus- 
try might profitably spend some money and 
effort to acquaint the lumber consuming pub- 
lic with conditions as they exist. Good will 
is the most valuable asset any industry can 
have, and good will can be gained only when 
the people know the facts in the case and 
appreciate the conditions existing. Many in- 
dustries are spending considerable sums of 
money for newspaper and magazine space in 
which to tell the public salient facts con- 
cerning themselves, and they are finding the 
investment profitable. If the average man 
has no knowledge of the lumber industry nor 
any conception of the investment and the 
costs involved in logging and sawmill opera- 
tions, how can he judge the industry with 
fairness? Perhaps a sum of money invested 


in educational work by the lumber industry, 
in which it told the facts concerning invest- 





ments, problems and corollary activities, such 
as railroad building and maintenance, bridge 
building and other engineering, would be very 
much worth while. 


Magnitude of Wood Operations 


Concrete examples of the magnitude of 
operations of western mills, which are typical 
of conditions as they exist on the Pacific 
coast, are afforded by the Pickering Lumber 
Co. The mills of this company are located at 
Standard and Toulumne, Calif., in what is 
known locally as ‘‘the Valley.’’ They are 
situated about six miles apart and about 125 
miles south and east of San Francisco. The 
altitude of ‘‘the Valley’’ is from 2,000 to 
2,500 feet. Lumbering operations are being 
conducted about twenty-five miles from 
Standard and about thirty-five miles from 
Toulumne. Logs are brought to Standard 
over a standard gage logging road. A narrow 
gage road connects Toulumne with the woods. 
Both of these railroads are owned and oper- 
ated by the company. The altitude at the 
scene of logging operations varies from 4,700 
to 5,500 feet, necessitating a climb by rail of 
around 3,900 feet and involving grades as 
steep as 4 percent. 

The cost of constructing these logging roads 
varied from $10,000 to $50,000 a mile, de- 
pending on the nature of the country trav- 








Compare the size of this skidding engine with the 
Right—This bridge is 300 feet long and sixty feet high at the center 
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ersed. Although a narrow gage line does not 
have the carrying capacity in logs that a 
standard gage has, construction costs often 
dictate construction of the narrow gage. At 
Toulumne, several years ago, because of the 
necessity of building over many miles of 
mountain side through hard rock formation, 
it was found that the cost of standard gage 
construction would be prohibitive. Conse- 
quently the narrow gage line was built. The 
line is being extended, as the needs require, 
and eventually will have a length of about 
seventy-five miles. Estimates show that, at 
certain points, the construction costs of this 
extension will be as high as $60,000 a mile. 
This narrow gage railroad is now forty- 
seven miles long. The steam shovel shown in 
one of the accompanying illustrations is work- 
ing on right-of-way for its extension. At the 
time the photograph was taken the shovel 
was operating in a stratum of hard granite 
and progress forward was being made at the 
rate of less than a foot a day. Air drills and 
dynamite were the only means with which 
this stubborn rock could be broken down. 
This incident furnishes a striking example of 
the engineering problems frequently encoun- 
tered in lumbering operations, solving of which 
increases cost of the finished product. 
sridging gorges and valleys, plentiful in 
the mountainous country in which this com- 
pany is operating, often tax the skill and the 
ingenuity of the engineer. These bridges are 


expensive to build and maintain and, when 
frequent on a logging road, rapidly increase 





quires continual repairs and replacements ag- 
gregating additional thousands of dollars. In- 
deed the impression gained by these woods 
operations, due primarily to the size and 
weight of the logs, combined with the moun- 
tainous country, is that of a stiff physical and 
financial battle against sheer mass. 


Modern Forestry Practices 


Aside from these briefly sketched condi- 
tions there is still another factor influencing 
the cost of operation that should be men- 
tioned as bearing on what ought to be known 
about logging operations. This is the modern 
forestry methods being employed by this com- 
pany to safeguard the small growth and to 
prevent forest fires. The Pickering logging 
crews fell all trees so that damage to young 
growth is avoided, and they leave enough 
healthy trees to assure that the territory be- 
ing logged will be reseeded. After the logs 
have been removed, all debris is collected and 
piled, and such wood as is suitable, including 
tops, broken logs ete., is cut into cordwood. 
After the first snowfall, when there is no 
danger of fire, the debris is burned. During 
the dry season, tank cars of water are placed 
on sidings at strategic points, and other pre- 
cautions are taken, to bring promptly under 
control any fires that may start. 


Offsetting Economies 


From the time the logs reach the mill, the 
manufacturing process is more nearly on a 


Coast Operators Favor Publicity Plans 


San Francisco, Cauir., Aug. 21.—Two re- 
gional meetings between representatives of the 
National Lumber Manufacturers’ trade exten- 
sion committee and pine operators in California 
were held during the week. Tuesday the com- 
mittee met in Klamath Falls with the manu- 
facturers of that district and on the following 
day with manufacturers of the San Francisco 
district. Wilson Compton, secretary-manager 
of the National Lumber Manufacturers’ Asso- 
ciation, expounded the proposals of the com- 
mittee, the need for the work which it advo- 
cates, and briefly reviewed the needs of the lum- 
berman for advertising, educational and promo- 
tional work in order that inroads made by sub- 
stitutes during the last five years might be to 
some extent overcome. 

W. W. Wood, of New York, followed Mr. 
Compton, giving a brief outline of the activities 
that will be carried on by the association if 
funds are provided for the proposed program of 
promotional and exploitation work. 

H. D. Mortenson, president of the Pelican 
Bay Lumber Co., as the chairman of the adver- 
tising committee of the California White & 
Sugar Pine Manufacturers’ Association, is the 
association or California pine representative on 
the national committee. 

The consensus among the operators produc- 
ing California pines, after hearing the program 
as outlined by Mr. Compton and Mr. Wood, and 
discussing the matter between themselves, is 
that they will heartily endorse the program of 




















Left—Five-ton log, six and one-half feet in diameter, being converted into lumber. Center—Economy and efficiency in handing lumber is obtained 
by the use of power operated equipment. Right—Forestry practices that leave the cut-over areas clean and promote new growth 


the investment and consequently the cost of 
transporting logs. In one of the accompany- 
ing illustrations is shown a bridge on the 
Tuolumne line. This is 300 feet long and sixty 
feet high at the center. There are several 
bridges of approximately this size on this line, 


as well as smaller ones, and still more of 
similar size and character on the Standard 
line. 


The building of these logging roads, their 
extension from time to time as needed, and 
maintenance of track and equipment are of 
themselves a business of the first order. Car 
and machine shops, heavy standard and 
geared locomotives and cars, steel gangs, sec- 
tion gangs, steam shovels, telephone systems, 
dispatcher ete. are all necessary and each 
adds to the cost of transporting logs to the 
mill. 

Obviously the purpose of the railroads is to 
transport logs to the mill, but the logs must 
first be produced from the standing trees. In 
this operation, also, huge investments are re- 
quired, particularly in the mechanical equip- 
ment to skid the logs from the forests to the 
railroad and load them on the cars. Massive 
steam-operated equipment is used for the most 
part. The original cost of the skidding, yard- 
ing and loading equipment runs into thou- 
sands of dollars and the hard usage to which 
both the engines and cables are subjected re- 


parallel with the practice in northern and 
southern sawmill operations. This is espe- 
cially true from the saw on. Western mills, 
in particular, must be built and equipped to 
handle logs of huge size with efficiency and 
dispatch. In this particular, therefore, west- 
ern mills must have carriages and appur- 
tenances that are more massive and ponder- 
ous than are necessary in other sections of 
the country. 


At the Standard plant of the Pickering 
Lumber Co. particularly,much thought and at- 
tention have been given to handling, drying 
and yarding stock economically and accu 
rately, with the result that the transporta- 
tion system has been developed to a high 
degree of efficiency through the combined use 
of a monorail system and gas motor-hauled 
yard dollies. The most striking instance of 
this low cost handling is the remarkable ease 
and rapidity with which the three monorail 
motors, each operated by one man, handle all 
entries and withdrawals from the vast drying 
sheds which house 10,000,000 to 15,000,000 feet 
of lumber. Air dried stock is taken from the 
mills to the alleys on rock ballasted tracks by 
powerful small gasoline motors, where it is 
piled by power driven stackers. Lumbermen 
who are interested in the study of efficiency 
and economy in handling will find splendid 
examples here at the Standard mill. 


the committee. Many of the operators immedi- 
ately signed the 5-year contract calling for 
specified amount to be paid toward the cam- 
paign, based on production, and others indi- 
cated that their signatures would be forthcom- 
ing within a short period. The California red- 
wood manufacturers, those present represent- 
ing 330,000,000 feet a year, signed the contract 
and signatures of producers of at least 120,000,- 
000 feet more are expected. 

Mr. Compton left San Francisco immediately 
following the meeting, declaring that two-thirds 
of the pine and redwood producers had voiced 
hearty approval of the plan and pledged their 
support. Following his report to the national 
committee at Chicago next week, other meetings 
are to be held in the Arkansas soft pine dis- 
trict, southern pine district and two in the 
northern hemlock district. 


‘There seems to be no doubt but that the 
minimum requirement of $1,000,000 a year for 
this campaign for a 5-year period is already in 
sight and the possibilities are that the money 
available for this necessary 1esearch, trade pro- 
motion and advertising effort on the part of 
the entire lumber industry will be considerably 
in excess of the minimum requirements,’’ de- 
clared Mr. Compton before. his departure for 
the East. ‘‘It will thereby enable the work to 
proceed with greater dispatch and a more suc- 
cessful early conclusion.’’ 
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Hardwood Buying More Ags$ressive 


Lower Rates for Hardwood Consumers 
EVANSVILLE, IND., Aug. 23. 
dustries, users of 


Evansville in- 
hardwood lumber, will save 
more than $16,000 annually in freight rates as 
a result of the equalization of tariffs announced 
Aug. 20. The slash was brought about through 
the activities of the chambers of commerce at 
Evansville and Owensboro, Ky. The lower rates, 
ealling for a drop of one and two cents in ear- 
load shipments of lumber from lower Mississippi 
points to Evansville, are expected to go into 
effect within the next forty days. 

The new tariffs will place Evansville rates on 
a par with the rates to Louisville. Formerly 
Louisville, Cincinnati and Cairo, IIL, all en- 
joyed lower rates than Evansville was able to 
get. Owensboro and Henderson, Ky., also were 
granted a lower rate in the revised schedule. 
Much credit is due officials of the Illinois Cen- 
tral railroad for their efforts toward the equali- 
zation of freight rates, according to Leslie La- 
eroix, traffic manager of the local chamber of 
commerce, 

More than 2,700 carloads of lumber were re- 
ceived from the Delta country during 1925 by 
local woodworking plants, and the new rate will 
mean a saving of $6 a ear. Agitation for the 
new rates was started in October of last year, 
when Mr. Lacroix began correspondence with 
three railroads in regard to the change in rates. 
A survey of the comparative rates on lumber 
was made at the same time. The Illinois Cen- 
tral railroad passed the new schedule this month, 
which also has been approved by the Southern 
and the Louisville & Nashville railroads. 


Baltimore Trade Notes 

BALTIMORE, Mp., Aug. 23.—The Baltimore 
Lumber Exchange, among other business organ- 
izations here, has been invited by Mayor Jack- 
son to name ten delegates to accompany his 
party to the Sesqui-Centennial exposition in 
Philadelphia on Baltimore Day, Sept. 13. R. B. 
Homer, the president of the exchange, has 
named the representation, but it is not yet 
known how many of the designated will accept. 
John L, Aleock, of John L. Alcock & Co., former 
president and now a member of the managing 
committee, has announced that he will go, while 
Harry Burgan, of the Burgan Lumber Co., has 
declined. 

The Baltimore & Carolina Steamship Co., 
which maintains a freight service between this 
city and such southern ports as Georgetown, 5. 
(., and Miami, Fla., has modified the order is- 
sued some weeks ago announcing the disecontinu 
ance of the call at Georgetown, which brought 
out a determined protest from the shippers and 
receivers of southern pine, who had found the 
vessels of the line an advantageous means of 
forwarding especially longleaf pine. The steam- 
ers of the line will continue to stop at the port 
mentioned for the present at least, but the 
rate on both framing and on boards has been 
advanced 50 cents a thousand feet. At that, 
the decision of the company has been received 
with much satisfaction in the trade. 

The compilation of statistics on the export 
lumber trade through Baltimore has given rise 
to some question as to its accuracy because of 
the statement that in June the forwardings of 
poplar boards amounted to not more than 1,000 
feet, of a declared value of $65. This state- 
ment has been challenged by the Brown-Bledsoe 
Lumber Co., which announces that it shipped a 
carload of 15,000 feet of poplar on the steamer 
Scythian, sailing on June 29 for London. 

M. 8. Baer, of the hardwood firm of Richard 
P. Baer & Co., here, went last week to Mobile 
to visit the plant of the Magazine Hardwood 
Lumber Co., a subsidiary. Incidentally he will 
also give attention to the hardwood situation 
in the South. 

Mr. Cavendish, general superintendent of the 


Tidewater Timber Corporation, which operates 
a plant at Bakova, Va., near Hot Springs, 
while on a visit last week announced that his 
company is doubling the capacity of its mill, 
so as to bring it from about 50,000 to 100,000 
feet a day. The addition is being equipped 
with new machinery, and the improved plant 
will be one of the best in the South. 

Kk. S. Peck, of the Peck Lumber & Manuface- 
turing Co., Scranton, Pa., stopped in Baltimore 
on Aug. 17 and ealled on some of the wholesal- 
ers here. The Peck company is an old estab- 
lished concern. 

Edward Everett Jackson, president E. E. 
Jackson Lumber Co., producer of rift flooring, 
with a large sawmill and planing mill at Rider- 
wood, Ala., and main offices here, has gone with 
Mrs. Jackson to Poland Springs, Me., to spend 
the rest of August. 


Notes of Buffalo Trade 


suFFALO, N. Y., Aug. 25.—The best of the 
lumber trade is among retailers. Some coun- 
try yards are doing especially well. One thriv- 
ing town reports exceeding early estimates twice 
over in yard sales. 

Traffic on the St. Lawrence River canals was 
held up for some days last week by the steamer 
Norman B. McPherson, of the Eastern Steam- 
ship Co., which struck the sill of a lock in the 
Lachine Canal and sank. ‘The vessel has on 
board 1,236 cords of pulpwood for Ogdens- 
burg, N. Y., which had to be taken off by 
lighters. 

George B. Montgomery, formerly of Mont- 
gomery Bros. & Co., and now living in Red- 
lands, Calif., has been spending a few days 
here and will return home some time in Sep- 
tember. 

Harry Strong, of the Trimpak Corporation, 
New York, was a visitor to the trade here last 
week, 

Leslie J. Campbell, of Cleveland, Ohio, east- 
ern representative of the Bowman-Hicks Lum- 
ber Co., Kansas City, was a visitor here last 
week, 

I’. E, Longwell, a Memphis lumber wholesaler, 
is visiting friends here this week, after spend- 
ing several weeks with relatives at Oneida, N. Y. 


Orders in Good Volume 


MERRILL, Wis., Aug. 24.—A good volume of 
business is reported Ly manufacturers in this 
section, and orders for three weeks’ shipping 
are reported by lumber salesmen. Basswood 
is the strongest item on the list, particularly in 
the low grades, while all grades are in demand, 
with the high grades selling strongly in the 
Kast. No. 2 basswood is strong in all mar- 
kets. Hemlock is selling on the same price 
basis as it was a week ago. The fall trade in 
Jumber is beginning to develop and there is 
noticeably better business than there was sixty 
days ago. Hardwood prices are about the 
same, and the furniture trade is buying quite 
freely of birch and soft maple. 


Gum snd Oak Sell Better 


WarrEN, ArkK., Aug. 23.—Demand for hard- 
woods, especially gum, has inereased slightly, 
bringing better prices. Oak is in a better posi- 
tion Demand for oak is slightly better 
than for some time due, principally, to the pur- 
chases of the automobile factories for body 
building. Oak is moving readily to flooring fae- 
tories at fairly satisfactory prices, as sales of 
oak flooring continue fair. Car stock orders are 
not very plentiful at prices that are acceptable 
to the mills. Production continues normal. 
Stocks in shipping condition are low, as the 
mills are keeping well sold up. 


also. 


Trade Good and Prices Stronger 


CoLuMBus, Onto, Aug. 23.—Strength is the 
chief feature of the hardwood trade, which 
shows up better than at any time in the last 
few weeks. Orders are coming in steadily from 
both industrial concerns and retailers. While 
present requirements only are bought, there-ap- 
pears to be an increase in sales. Dealers have 
rather small stocks and are replenishing them 
for fall.. Building is still brisk. Factories are 
still in the market. With dry stocks reduced, 
strength is developing. 

Southern pine is showing signs of strengthen- 
ing. Weakness in dimension and No. 2 boards 
is passing, while other items, including finish, 
siding, ceiling and flooring, are still firm. Re- 
tail stocks are not large, especially in high 
grades, and building is active, so orders are 
expected to be larger. Practically all orders 
are desired at once. 

James L. Hammill, an officer of the W. M. 
Ritter Lumber Co., recently entertained the 
members of the Columbus office force on his 
Jawn in Bexley, a suburb of Columbus. There 
was good music, dancing, baseball and croquet 
for the grown-ups, and toys for the children. 

The Scioto Lumber & Supply Co., of Colum- 
bus, has brought a suit against the Stadium 
Ovals (Ine.), asking for a receiver while seek- 
ing to collect $19,925 claimed to be due for lum- 
ber furnished in erecting the ballroom. 

EK. R. Clarridge, of the Buckeye Lumber Ex- 
change, will return soon from a two weeks’ 
fishing trip in Michigan. 

R. M. Lueas, secretary H. H. Giesy & Bros. 
Co., wholesaler, left recently on his vacation, 
which will be spent on the Great Lakes. 

J. S. MeVey, president Central West Coal & 
Lumber Co., was on a business trip to Norfolk, 
Va., recently. The company operates the mills 
of the Hemphill Lumber Co., at Jackson, Ala. 


Sales Show Improvement 
Bay Ciry, Micu., Aug. 23.—Shipments and 
orders continue to exceed production, and the 
market on northern stocks is very firm. De- 
mand is good for hign grade maple, soft elm, 
and birch, and in some instances the mills are 
receiving a premium for strictly FAS. In 
creased sale of hardwood flooring has been re 
flected in a better movement of rough flooring 
stock, and the demand for hardwood eulls has 
improved. Box factories have increased pro 
duction, and are repleaishing their stocks. The 
furniture industry is experiencing a better de 
mand, and the piano manufacturers report an 
improvement in their sales. The consumption 

of lumber in these lines has increased. 


Demand Better and Prices Firmer 

EVANSVILLE, INp., Aug. 23.—The demand for 
hardwoods has been somewhat better, and firmer 
prices have prevailed. Manufacturers look for 
a more stabilized market, and believe fall busi- 
ness ought to be very active. Buying has been 
of a more general character. Furniture fac 
tories have been buying quite liberally, taking 
lots of common sap gum and red gum. A good 


many inquiries also were made concerning 
maple, chestnut, oak, ash and poplar. Box 


manufacturers also have been in the market 
for considerable lumber, as the box business has 
been good in this section. Table and chair 
manufacturers report the trade outlook very 
promising, and the plants are being operated 
steadily. Veneer factories are being operated 
on very good time. The automobile body man 
ufacturers have been buying of late, also manu- 
facturers of musical instruments. 
demand has held up fairly well. 
lumber trade has been fair. 


The export 
The retail 


While some rain has been reported in certain 
portions of the South, it has not been sufficient 


For Current Market Prices on Hardwoods See Pages 84 and 85 
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to interfere with the production and loading 
of lumber to any great extent. Logs are com- 
ing in nicely from southern Indiana counties. 
Many are being accumulated at Boonville, Ind., 
and other points along the Southern Railroad. 
While their quality is very good, prices are a 
little high. Logging operations along Green 
fiver in western Kentucky will continue active 
until the setting in of bad weather in the fall. 

Prospects for building of the proposed 
$3,000,000 bridge across the Ohio River at 
Evansville are brighter now than at any time 
in the past, according to A. V. Burch, president 
and general manager Blount Plow Co., of this 
city, who is vice chairman of the Indiana high- 
way commission. 


Demand Increases — Prices Strengthen 


MEMPHIS, TENN., Aug. 25.—Demand for 
hardwood lumber continues at a rather high 
level, with good prospects for fall business. 
Rains have continued throughout the southern 
territory. Many manufacturers are not eager 
to accept any orders for future shipment, as 
stocks of some are said to be running rather 
low. Production is only keeping pace with or- 
ders. The rains of the last two weeks have 
caused a few mills to close down, and are slow- 
ing up production. Due to the long dry spell, 
the first rains were rapidly soaked up, but their 
continuation has made the floor of the forest 


Woods conditions are unfavorable to logging 
operations, due to heavy rains, but there is an 
ample supply of logs for current needs. There 
is a tendency toward higher prices for logs, but 
no radical ehange has been noted. 

R. E. O’Rourke, general manager American 
Overseas Forwarding Co., New Orleans, La., 
spent several days in Memphis visiting its exec- 
utive officers here and among his friends. He 
reports that shipments for export have in- 
creased, and predicts that exporters will enjoy 
a large volume of business this fall. Mr. 
O’Rourke motored to Memphis, and was accom- 
panied by two daughters, Mary and Catherine. 
They left Memphis this morning for Biloxi, 
Miss., where they will spend a few days visit- 
ing another daughter, Gertrude, who will accom- 
pany them back to New Orleans. 


Heavy Rains Retard Operations 

LOUISVILLE, Ky., Aug. 24.—Unless the heavy 
rains of the last month let up, and there is some 
comparatively dry weather in August and Sep- 
tember, production of lumber will be affected in 
the South. It is claimed that some sections 
have been having heavy rains, and at Louisville 
the Ohio River is higher than in any August 
during twenty-five years or more. In eastern 
Kentucky, small lumber mills, stave and head- 
ing mills ete. are not producing much. In some 
parts of the South it has been raining for three 


—Healthy Fall Demand in Prospect 


White Oak Moving Overseas 


ELKIns, W. Va., Aug. 24.—There is a more 
active demand, at least for some hardwoods, 
more particularly white oak in such items as the 
4/,5/, 6/ and 12/4 No. 1 common and better, all 
of which items are strong. There has been of 
late a rather heavy export demand for the 
white oak and naturally not a large stock is left 
at the mills. The reverse is true, however, as 
to red oak, particularly the 4/ and 5/4. There 
is also a good deal of activity in the buying of 
chestnut, at least the sound wormy, with some 
sales of No. 1 common and better, other grades 
not being in so much demand. Maple is ex- 
tremely sluggish, especially the 4/4. 


Inquiries Promise Active Trade 

CINCINNATI, OnIO, Aug. 24.—Inquiries indi- 
cate a healthy fall demand. Buying has been 
more aggressive, and, on the whole, excellent 
for August. The gencral market tone is im- 
proved. While there have been no material 
advances in prices during the last week, there 
is a firmer attitude on the part of the millman 
and less resistance on the part of buyers. 

The pine market is still somewhat unsatisfae- 
tory, the hand to mouth buying being erratie 
and prices weak and uncertain. 

A number of lumbermen attended the outing 




















One of the most expansive developments on Long Island at present is that at Stewart Manor, L.I., where frame houses of the better class 
are being erected in restricted areas and invariably with spacious lot. This photograph was made in an attractive spot in the fast-growing Long 
Island residence quarter—one reason for the heavy consumption of lumber in the Metropolitan district. 





muddy and is stopping logging temporarily. 
The recent rains are not expected, however, to 
have a very lasting effect. 

Practically all groups of consumers are now 
buying hardwoods, and are willing to pay ad- 
vanced prices. Building trades appear to be 
coming into the market as buildings near com- 
pletion and trim is considered. Demand for 
flooring and trim is heavy and flooring and 
millwork plants are paying slightly advanced 
prices for raw material. This demand will no 
doubt continue throughout fall. The furniture 
people are also in the market for larger quan- 
tities. They are finding considerable new busi- 
ness as buildings are completed. These buyers 
are paying the higher prices with but few ob- 
jections. Automotive demand is good, for new 
model cars are selling rapidly. Other consum- 
ers are in the market from time to time. 

Export demand in the last week or ten days 
has shown considerable improvement, though 
some say prices are still low. It looks as if 


September would be a good month for the ex- 
porters. Prices are said by many to be fairly 


Satist ac tory. 


300kings for September shipment 
have been exceedingly heavy of late, according 
to records of the American Overseas Forward- 
ing Co, 


weeks or more. Building operations are being 
retarded just a trifle by rain. 

The hardwood market as a whole is in good 
shape. Orders are more plentiful and inquiries 
are good. The automobile and furniture lines 
are especially active, while the flooring, inte- 
rior trim, and other industries are coming along 
nicely. Prices, Louisville, on inch stocks: Pop- 
Jar, FAS, $100; saps and selects, $70; common, 
$50. Walnut, FAS, $215; select, $145; com- 
mon, $90. Quartered red gum, FAS, $100; 
common, $58; plain red, $95 and $54; quar- 
tered sap, $62 and $47; plain sap, $57 and $42. 


Plain red oak, $85 and #58; plain white oak, $88 
and $60; quartered red, $100 and $65; quar- 
Ash, $90 and $50. 
55 and 


tered white, $125 and $70. 
Chestnut, $90 and $50. 
$38. 

C. S. Willett, of the W. R. 
Co., Louisville, is expected back about the mid- 
dle of this week from a stay of a couple of 
weeks in northern Illinois. 

R. R. May, May Hardwood Co., Louisville, 
has returned to the city after a trip to several 
northern markets, including Toronto. 

C. T. Lanham, Lanham Hardwood Flooring 
Co., Louisville, arrived in Montreal on Satur- 
day, after several weeks in Europe. 


Cottonwood, $5! 


Willett Lumber 


of the Cincinnati Traffic Club at the Pines 
Country Club today. Theodore Davis, manager 
of the lumber traffic association, was chairman 
of the transportation committee, and was in 
charge of the caravan of autos that took the 
members from downtown Cincinnati. The after- 
noon was devoted to athletic events, with a din- 
ner at 6 o’clock. 


Auto Output Continues Heavy 

Detroit, Micn., Aug. 23.—Although there are 
pronounced indications that output of motor 
cars for the third quarter of this year will show 
a slight decline, there is a trend toward in- 
creased production for the remainder of 1926 
in practically all plants. The larger makers 
are adhering to heavy schedules, while smaller 
manufacturers are preparing for augmented 
production with the opening of the fall season. 
A good selling response is reported on new 
models, practically all of which have been an- 
nounced earlier than usual this year. One of 
the outstanding features in new models is the 
virtual passing of the touring car, due to the 
strong preference for closed jobs. Larger 
stocks of new and used ears in the hands of 
dealers than during the corresponding period 
of last year are serving to retard selling in some 
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sections, but there zxre indications that this 
situation will be cleared up before the beginning 
of the intensive fall selling season. In line 
with these expectations, automobile makers are 
planning on regular sehedules from now on and 
are making purchases of raw materials accord 
ingly. 

The wholesale market in softwoods is show 
ing some improvement, in line with the more 
sustained volume of business in retail yards. 
Improved business is expected during the fall 
season, There is considerable strength in ecom- 
mon items. 

Hunter M. Gaines, seeretary Detroit Subur- 
ban Lumber Dealers’ Association, has been 
named as one of the Democratic candidates for 
the legislature at the State primaries on 
Sept. 14. 

I’. L. Lowrie, of the Lowrie & Robinson Lum- 
ber Co., is making a trip through the East. 


Mill Burned; Will Be Rebuilt 


MEMPHIS, TENN., Aug. 25.—The sawmill of 
the Mark H. Prown Lumber Co., at Lake Prov- 
idence, La., was destroyed by fire on Monday 
night and early Tuesday morning, according 
to word received in Memphis. The machinery 
and equipment were completely destroyed. The 
loss will run in the neighborhood of $150,000 
or $200,000. The plant is fully covered by in- 
surance, None of the lumber in the yard was 
destroyed. 

Mark H. Brown, president of the company, 
was in Chicago at the time of the fire. He will 
arrive in Memphis today or tomorrow to confer 
with W. A. Ransom, president of the Gayoso 
Lumber Co., of this city, who is financially in- 
terested with Mr. Brown. It is probable that 
plans will be made immediately to erect a new 
mill to continue operation as soon as possible. 


It is hoped to have a new plant ready within 
the next four or five months. 


Market Becomes More Active 


Macon, Ga., Aug. 23.—The hardwood lum- 
ber market showed greater activity at the open- 
ing of this week than in some time. Prices are 
holding their own, er are slightly higher in 
some cases. The principal demand was for gum, 
poplar, ash and oak. Local mills, which have 
a reputation for turning out high class trim, 
reported that trim orders continue to be booked 
for delivery far ahead. This has been the best 
business for the hardwood mills here for the 
entire year. Mills are working to capacity and 
there is an ample supply of logs. 

SPA ABBPERBEBEBEAEAAE 


INDUSTRIAL ACCIDENTS take 23,000 lives every 
year, reports the National Safety Council. 





An Old Timer’s Thoughts On 
Lumber Merchandising 


[One of the older Michigan lumbermen, who also has extensive bank- 
ing and timber interests, recently discussed with a representative of the 
AMERICAN LUMBERMAN methods of manufacturing and merchandising 
lumber. In deference to his wishes, his name is withheld, but his thoughts 


on the subject are of much interest and value and are given largely in his 
own words,— EDITOR. | 


To me it has seemed providential that the retail lumber dealers in 
Michigan have shown an aptitude for displaying their goods to the ulti- 
mate consumer that is most commendable. During a visit to Alma, 
Mich., early in August, I saw placards prominently displayed, advertis- 
ing a builder’s show to be given by the local retail lumber merchant of 
the thriving little town of Shepherd. I made up my mind then to be 
there on the advertised date, Aug. 6. What I saw and heard filled me 
with amazement that such interesting affairs had not been more generally 
held by retail lumber dealers all over our country, in conjunction with 
the manufacturers of lumber. No appraisal of the value of such shows 
can be made unless one has witnessed the keen interest shown by the 
people in them, and after reading in the columns of the AMERICAN LuM- 
BERMAN, on page 51 of its issue of Aug. 14, an account of this under- 
taking, it occurs to me that the more publicity given such splendid 
shows by our trade papers, which have always been clear visioned in 
their efforts to advance the welfare of our country, the greater will be 
our opportunities of instituting a wider program of opportune trade 
extension in precisely the manner illustrated at Shepherd. 

I visited this exhibition or exposition, whichever you may choose to e¢all 
it, for the sole purpose of satisfying myself that such an undertaking 
could be successful, feeling somewhat skeptical. I was happily disap- 
pointed, for the possibility of demonstrating to the public the excellence 
of all lumber products was many times magnified, beyond my best expec- 
tations. Certainly, the affair was not without its disappointments. The 
manufacturers of substitutes for lumber were there in full force and array, 
exhibiting their wares. Of about twelve booths that the local dealer, 
F. J. Brattin & Son, had arranged for the display of materials, not to 
exceed three of them were devoted to lumber and one of these was occu- 
pied hy the speaker of the day, H. 8. Dewey, who, as an expert, handled a 
great many inquiries very adeptly and forcefully, showing to farmers and 
others in attendance various kinds and qualities of lumber in the sheds 
of the dealer. 

I was keenly concerned in Mr. Dewey’s address, for it dealt with the 
lumber industry generously and in a most practical way. In linking the 
two great industries—agriculture and lumber—together as primarily the 
industries that supplied the needs of people from the earliest beginnings 
in our country, for food and domicile, the application was pertinent and 
well taken and it pleased the assemblage, most of which were farmers and 
people living in the sequestered countryside. These people have not often 
had such an opportunity for acquiring knowledge and information about 
lumber, and I could easily see how. it affected them. They were inter- 
ested—keenly concerned, I may say—in knowing more about lumber. 

My mind goes back to the earlier days of Michigan lumbering opera- 
tions—to the time when Will Hill, of Big Rapids, in his small foundry 
and machine shop, designed the first nigger that was to revolutionize the 
handling of logs on a log deck, in a sawmill. I recall, too, the first real 
saw swage that was designed and patented by John Hanchett, of Big 
Rapids, who was then a saw filer in the mills of the West Michigan Lum- 


Sees a Splendid 
Opportunity in 
Builders Shows 


ber Co., at Woodville. The outgrowth of that little useful machine has 
been the present splendid institution, the Hanchett Swage Works, where 
all kinds of filing room machinery is now supplied to sawmills all over 
the country. The Wickes gang was first introduced in sawmilling by 
Wickes Bros, in Saginaw, and that useful machine practically revolution- 
ized lumber manufacture. The Rogers waste burner was the product of 
Jim Rogers’ agile mind, in Muskegon, and came to be one of the greatest 
hoons to the sawmill operator of any of the inventions of modern times. 
And there have been many, many more such inventions since those earlier 
days, all of which have helped a great deal in reducing costs of produc- 
tion and contributed handsomely toward revolutionizing methods of 
manufacture. 

But we have not progressed much in our methods of merchandising the 
products of the mills. That department of our great industry seems to 
have slumbered and remained in a state of lethargy. Substitutes have 
come, many of them, and usually the makers of these substitutes have 
somehow managed to devise better sales methods than we have and they 
have been gaining on us every year, for the last twenty-five years. The 
builder’s show at Shepherd, also one at Remus held a week later by D. 
Mansfield & Co., a most enterprising retail lumber dealer, with yards at 
Remus and Rodney, Mich., very clearly established in my mind the possi- 
bilities open to the manufacturers for displaying their products and ex- 
pertly demonstrating their splendid and unquestionable usefulness for 
innumerable needs, where doubtful substitutes are now taking the place 
of our products. 

From my retirement from active participation in lumbering, I have wit- 
nessed our decline in matters pertinent to the merchandising of lumber 
from the mills. I am afraid our mill operators have given too little 
thought to the subject and have for the most part been too busily engaged 
in regulating their other departments. To introduce new methods of manu- 
facture with the purpose in view of reducing the costs of operation, is 
highly commendable and quite essential. But, to let the larger question of 
expanding the sales and the uses of these products lack proper attention 
is suicidal and can not go on indefinitely without seriously injuring the 
prospects of keeping lumber in the foreground of a popular understanding 
of its true worth and keeping it where it rightfully belongs—in the lead 
as a building material. While our great building program of the last 
three years has been tremendous—even beyond our most hopeful expecta- 
tions—yet we have not taken into consideration certain fundamental facts, 
I fear. Much of the industrial and business building, likewise home build- 
ing, has changed considerably, and a greater quantity of materials other 
than wood has been used. 

That the manufacturers of lumber must carry their story on to the 
ultimate consumer seems to me a very pertinent necessity. That they 
must awaken to the importance of expending their appropriations in 
goodly sums in this direction, appears to me to be their only salvation 
and they must not put off the day of their doing. If they do, lumber 
will cease more and more to be an item of consumption as against the 
oncoming tide of substitute materials, better merchandised and more 
intensively cultivated by bright, keen men who seemingly have the upper 
hand now and are pretty sure to keep it if they are not stopped in their 
program of expansion. The builders’ shows have proved themselves to be 
the vehicle for just such a campaign of education as the lumbermen must 
embrace, and I hope they won’t prolong the time of their participation in 
these splendid affairs until it is too late. 
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Picnics Are Favorite Lumber Outing 


August Tournament of Knot Golfers 


NEw YorK, Aug. 23.—The Knot Golfers held 
their August tournament at the Oakland Golf 
Club’s links at Bayside, Long Island, with a 
good attendance. Courtesies of the course were 
obtained through John A. Philbrick. Scores 
were better than usual, indicating the lumber- 
men golfers are improving by practice. James 
Sherlock Davis, with a net of 64, was kingpin 
for the day, with Ralph C. Angell, 68, the run- 
ner-up. L. B. Anderson shot a 71. 

A joint tournament, with lumbermen of three 
States participating, will be held Sept. 17. The 
Philadelphia Lumbermen’s Golf Association 
issued an invitation that has been accepted by 
the executive committees of the Knot Golfers 
and the New Jersey Lumbermen’s Golf Asso- 
ciation. The big tournament will be staged at 
Spring Lake. Members of all three associations 
have been urged to send in their entries and a 
big gathering is assured. Scores of the Knot- 
ters will be counted individually just as if the 
association was holding its regular September 
affair. 


Zip Club’s Ninth Annual Picnic 


DENVER, Coo., Aug. 23.—An escort of motor- 


‘eyele police led a motoreade with more than five 


hundred employees of the McPhee & McGinnity 
Co. through the city Saturday morning, Aug. 
21, which was the annual gala day for this 
enterprising lumber firm, and started the pic- 
nickers on their enjoyable twenty-five mile 
drive to Indian Hills. This was the ninth an- 
nual affair of the Zip Club, the organization’s 
welfare association. A careful check shortly 
before the motorcade got under way revealed 
that practically every member was in attend- 
ance. Four large busses were used, in addi- 
tion to more than a hundred private automo- 
biles. 


Saas aaaaaaan 


Indiana Dealers’ Annual Picnic 


Fr. WAYNE, INpD., Aug. 23.—Indiana building 
material dealers twice trounced the State sales- 
men last Friday in games that featured the 
annual pienie of the Indiana Builders’ Supply 
Association at Huntertown fair grounds. But 
the salesmen were saved from complete defeat 
for the day, however, by the glorious ride of 
Doug Martin of the Wolverine Cement Co. on 
a wheezing mare in the nag and mule race. 

More than a hundred dealers and salesmen 
with their families attended the pienic and took 
part in the contests and also in the dinner ar- 
ranged by the general committee. John Suelzer, 
jr., of the Fort Wayne Builders’ Supply Co.; 
Knight Zuber, of the Old Fort Supply Co.; Wal- 
ter Moellering, of the Moellering Supply Co., 
and Chris Schulz, of the Joequel-Schulz Co., 
were the committee. Assisting them were Mrs. 
Chris Schulz on prizes, and Ralph Hipkins 
and Warren B. Mattox on contests. 

Al Federspiel, of the New Haven Lumber & 
Supply Co., ended the baseball game at 11 to 
10 in favor of the dealers with his hefty clout 
into left field by which the ball was lost. 
Two runners on the bases then galloped in 
and made the sixth run of the inning. Joe 
Kraft, of the Kelley Island Lime & Transport 
Co., made protest of the game to the umpires, 
A. D. Zuber, of the Old Fort Supply Co., and 
Ed Baltes, of Ed M. Baltes & Co., on the 
grounds that the dealers had ten men in the 
field, but the protest was dropped when the um- 
Pires pointed out that the salesmen had been 
using twelve men in their infield and outfield. 

G. W. Birney, of the Beaver Products Co., 
began to pitch for the salesmen, but consistent 
slamming of his offerings by the dealers caused 
his retirement in favor of Norman Shortridge, 
of the U. 8. Gypsum Co., and Joe Kraft. John 
Fischer, of the Old Fort Supply Co., was slab- 
man for the dealers. 

Coéperation on the part of the dealers won 


the tug of war. Six husky salesmen headed 
by G. W. Birney almost won that battle, the 
salesmen say, when the dealers’ team suddenly 
grew from six men to at least twice as many, 
and the tide was turned despite the fall to the 
dust of half of the tugging dealers. 

Attendance prizes were awarded at the dinner 
in the community hall served by the Willing 
Workers of the First Methodist Episcopal 
Chureh of Huntertown. Donald Kaade, son of 
Herman Kaade, of the Standard Lumber Co., 
drew the tickets, and first of all drew his 
mother’s. Father and son protested charges of 
peeping. Prizes were also awarded for other 
contests at the dinner. 


Bay District Hoo-Hoo Enjoy Outing 
[Special to AMERICAN LUMBERMAN via Air Mail] 
SAN Francisco, Cauir., Aug. 23.—‘‘ When 
Webster defined democracy as a state of society 
without class distinctions made or favored by 
custom he must have had a Hoo-Hoo picnic in 
mind,’’ asserted a guest at the second annual 
Bay district Hoo-Hoo outing held at Kendell 
Dell, 35 miles south of this city yesterday. 
There must be a limit to the success which 
may be attained by a committee or a number 
of committees working toward such a goal in 
the arrangement of a celebration such as Hoo- 
Hoo No. 9 ‘*put over’’ yesterday. Perhaps 
that pinnacle was not reached by those in charge 
of the plans, headed by Garnet W. Fraser as 
chairman of the general arrangements com- 
mittee, but more than four hundred who enjoyed 
the event were unanimous in their declaration 
that it was ‘‘the greatest pienie in history.’’ 
Beginning early in the morning, automobile 
loads of the pienickers poured into Kendell 
Dell, one of the beauty spots of the lower 
peninsula which stretches its arm northward 
forty miles to the Golden Gate. Here, where 
trees form a pergola over nearly fifty long 
tables, the noon lunch was spread. Coffee was 
served by caterers brought from the city and 
ice cream in brick form was donated by the 


Charles R. McCormick Lumber Co.; groups 
brought their own lunches in such quantities 
that one felt assured that poultry and produce 
houses had done a rushing business Saturday. 

During the feast an orchestra from the city 
enlivened matters with popular tunes. 

Shortly before 2 o’clock it became apparent 
that athletic contests must start because more 
than a hundred prizes, representing in value 
more than $750, were to be distributed. Such 
an array of prizes was far above the expecta- 
tions of the committees. More than $250 in 
cash in denominations from $25 downward was 
donated; every conceivable article as a picnic 
prize was spread out on tables at one side of 
the pergola. Golf sticks and ball, thermos 
bottles, living room rugs, all representing high 
values were available. 

Tables, which had been used for the lunch, 
were moved to one side, leaving a runway about 
30 to 40 yards in length and about 15 feet 
wide. Here, away from the rays of Old Sol, who 
had been working to capacity throughout the 
morning, the events were held. 

The baseball game, an annual event, was won 
by San Francisco by the score of 5 to 3. 

Motion pictures of the celebration will be 
shown at the Hoo-Hoo luncheon in September, 
according to Fred Holmes, of the Holmes- 
Eureka Lumber Co., who ‘‘shot’’ a number of 
reels during the day. 


Picnic at Deer Creek Canon 


Denver, CoLo., Aug. 23.—All the officers and 
employees of the W. B. Barr Lumber Co. held 
their annual pienie at Deer Creek caion, Aug. 
21, with about a hundred persons in attendance, 
which included members of the families. An 
excellent program was arranged by the com- 
mittee made up of Oscar Olson, Joseph Ken- 
worthy and H. A. Mustaine. After novelty 
races and a baseball game, a picnie dinner was 
furnished by the company. All the arrange- 
ments were under the personal direction of 
W. B. Barr, president of the company. 


Roofer Men Talk Rates 


Roofer Manufacturers Study Problems 


CoLumBus, GaA., Aug. 24.—Columbus was host 
today for the first time to the members of the 
Roofer Manufacturers’ Club. With one of the 
largest summer attendances in the history of 
the club, the organization was called to order 
in the civic room of the Hotel Ralston at 11 
o’clock this morning. In the absence of Presi- 
dent Charles B. King, W. W. Hicks, of Eufaula, 
Ala., vice president of the club, presided. 

The roofer manufacturers were welcomed to 
Columbus by R. M. Harding and J. Ralston Car- 
gill, president and secretary of the Chamber of 
Commerce, and George N. Mitcham, city man- 
ager. A cordial invitation was extended the 


. ¢lub members to hold their regular meetings in 


this city. 

Hugh King Thurston, of Lumpkin, Ga., re- 
sponded to the addresses of welcome for the 
roofer men in his usual happy manner. 

The principal address of the meeting was 
from J. S. Farish, of the Georgia-Florida, Saw 
Mill Association, and was in protest against the 
efforts of the Georgia public service commission 
in secking a high rate on logs from Florida to 
Georgia points. Mr. Farish declared the fu- 
ture effect of a decision favorable to this pro- 
posal would be the increase of all lumber rates 
within Georgia. Other speakers were R. H. 
Morris, of Charlotte, N. C., and J. B. Wand, of 
Jacksonville, Fla. 

A special committee on advertising, composed 
of H. Dixon Smith, J. H. Steadman and Hugh 
Thurston, reported unfavorably on a proposal 
that the club support financially the national 


program of lumber advertising. The report was 
adopted unanimously by the club. : 

It was decided to hold the annual meeting 
at Macon, Ga., and Acting President Hicks ap- 
pointed the following committee on arrange- 
ments: ©. B. King, E. B. Smith, Hugh King 
Thurston and C. R. Mason. 

Following adjournment, all members and vis- 
itors were guests of the club at 1 o’clock dinner 
served in the dining room of the Hotel Ralston. 


Material Dealers Entertained 

EVANSVILLE, IND., Aug. 23.—The building ma- 
terial dealers of Vigo, Sullivan, Clay and Greene 
counties, Indiana, were entertained at Linton, 
Ind., on Friday evening, Aug. 13. A supper 
was served by the Delta Alpha class at the 
Christian Church at 7:30 p. m., and a program 
of music and readings was given. An address 
was delivered by Mr. Hildebrand, of South 
Bend, Ind., secretary of the State association. 
This was followed by a roundtable discussion of 
many of the problems confronting the dealers at 
this time. Dealers attended the meeting from 
Terre Haute, Farmersburg, Sullivan, Hymera, 
Dugger, Lewis, Clay City, Jasonville and El- 
nora. 





CorK TREES are grown in Spain and Portugal, 
on the French Riviera and the northern shore 
of Algeria. The virgin cork, or outer bark, is 
thrown away, being of no use, and the second 
bark is that portion of the tree which is used. 
From eight to twelve years is required by the 
trees to replace that part removed. 
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Several New Industrial Developments 


Good Results From Frame Campaign 


SEATTLE, Wasu., Aug. 21.—‘‘ Just making a 
good product isn ’t enough these days,’’ com 
ments Fred A. Hill, treasurer of the Bryant 
Lumber Co., of Seattle, who continued by say 
ing that after a good article is made it must be 
sold. It is that angle of the Johi frame cam 
much of his 
attention for several months past, and which 
has resulted in the extension of the market for 
this particular frame. 

We decided that the 
easier we made it for 
everybody concerned = in 
the ‘ultimate sale of our 
frames, said Mr. Hill, the 
more SUCCESS we were 
bound to have, 


paign that has been engaging 


hence we 





FRED A. HILL, 
Seattle, Wash 
Treasurer of the 
Bryant Lumber Co. 





prepared a folder for 
architects containing de- 
tailed drawings of our 
frames, parts 
full size, giving views of 
construction of the dif- 


showing 


ferent types for stucco, 
frame, shingles brick 
ete.: and drawings of 


casement frames, window 
and door frames suitable 
for all classes of buildings 


Then we experimented 
and drew plans for a storage rack for retailers on 
which to earry the different parts for making up 
from our standard parts more than one thousand 
frames, of five types, each part being readily acces 
sible, as the work of assembling the particular style 
desired is done in a few minutes An additional 


feature is that the rack is very compact, requires 
little room, and has been favorably received by 
the retail lumber dealers 

One middle West firm was so much impressed 
hy the excellencies of the frame as deseribed in 
the advertising pages of the AMERICAN LUM- 
BERMAN that the head of the con puny made a 
trip to Seattle to visit the Bryant frame fae 
tory and his first earlond has been shipped him 
as a result of that visit. 

**You not only have to make a good article, 
but you must help sell it,’’? says Mr. Hill, who 
points out that the suecess of wood substi- 
tute firms is entirely due to their employment 
of advertising and merchandising methods to 
secure distribution of their products. 


(‘See eaaaaaan, 


Forest Fire Prevention Rules 

[Special to AMERICAN LUMBERMAN by air mail] 

SAN FrANctsco, Cauir., Aug. 23.—Practically 
no mature timber has heen burned in the forest 
fires which have razed thousands of acres of 
trees during the year in pine and redwood, ex 
elusive of national park and forest areas. The 
total loss will not exceed $5,000, exelusive of 
second growth trees on privately owned lands, 
This was the startling announcement of M. B. 
Pratt, State forester of California, who is here 
today in conference with Col. William B. Gree 
ley, United States forester, and William Rider, 
deputy State fire warden, On the other hand, 
national forest lands 


‘itest loss in several years. 


asserts Col. Greeley, the 
have suffered the oT 
Thousands of acres have been burned over and 
75 percent of the fires have been man-made, he 
declares. 

It is with this in view that the most stringent 
rules of fire prevention known in California have 
been announced effective Sept. 1. At this time 
every State and privately owned forest as well 
as the national forest lands will be under drastie 
restrictions. 

Organized sportsmen of the State, codperat- 
ing with the California White & Sugar Pine 
Manufacturers’ Association, have proposed a 
plan which has been adopted by the Forest Serv- 





ice. For the work entailed 150 additional State 
foresters will be sworn in. The sportsmen’s 
organizations have donated $10,000 toward the 
expense of the plan, the State and the lumber- 
men to bear the balance equally. 

Under the plan each automobile entering for- 
est areas with its occupants will be registered 
and will be allowed to remain in the areas only 
on 24-hour permits. This will enable foresters to 
check hunters and eampers at least each day. 
Smoking will be prohibited except at designated 
places of habitation cr at camp sites where a 
camp fire permit has been obtained. 

If this plan fails to halt the ravages of man- 
made fires, according to S. Rex Black, forest 
engineer of the California pine association, it is 
almost certain that national, State and private 
forest lands will be abselutely barred to hunters 
and tourists during the dry season. 

Following reports of arsonists setting forest 
and brush fires throughout the State, the Fed- 
eral Forest Service has offered a standing re- 
ward of $500 for the arrest and conviction of 
anyone starting an incendiary fire. 


To Develop Power for Logging Use 


SPOKANE, WaAsu., Aug. 21.—The Spokane 
Lumber Co. has applied to the State supervisor 
of hydraulies at Olympia for permission to ap 
propriate 198 second feet of water from streams 
in southwest Pend Oreille and Spokane counties 
for «a hydroelectric development on the west 
branch of the little Spokane River north of 
Milan. Application is also made for reservoir 
sites capable of storing approximately 11,630 
feet of water. 

‘*The electricity to he developed is to be used 
for logging and general power purposes,’’ 
George L. Kimmel, secretary of the Spokane 
Lumber Co., said. ‘*The initial expenditure 
will be but nominal, involving the raising of 
certain dams now owned by the company and 
used by the White Pine Sash Co. in connection 
with the operation of its mill at Milan.’’ 

It is understood the hydroeleetrie develop 
ment will be worked out over a period of years 
under a plan to be earried out in eonjunction 
with the Mount Spokane Power Co., which now 
operates a power plant at Milan. 


Railroad to Serve Sawmill Town 


CHEHALIS, WAsH., Aug. 21.—W. E. Brown, 
president of the Cowlitz, Chehalis & Cascade 
railway, announces that beginning today the 
company will extend its passenger, express and 
freight service to the sawmill town of Salkum, 
twenty-five miles southeast of Chehalis, where 
the Chehalis Mill Co. operates a sawmill. Track- 
age arrangements have also been made with the 
Newaukum Valley railroad, which is owned by 
the Carlisle Lumber Co., of Onalaska, through 
which the first named eompany will operate its 
passenger train from the junction of the two 
lines into Onalaska. 

A short distance above Salkum in the May- 
field district on the Cowlitz River is a huge 
hydroelectrie power project, which it is ex- 
pected will result in an expenditure of several 
million dollars there in the near future. More 
than a quarter of a million dollars has already 
heen expended in acquiring dam sites, and three 
huge dams are soon to be eonstructed to im- 
pound the waters necessary for the power plant. 


Loggers Prepare to Reopen Camps 


EVERETT, WASH., Aug. 21.—Rains which have 
fallen during the last week have been largely 
instrumental in causing the loggers of this see- 
tion to prepare their camps and equipment for 
reopening. The Sauk River Timber Co., man- 
aged by Neal Jamison, expects to be producing 
by Sept. 1, and several other loggers are ex- 
pected to resume operation shortly after then. 


$e, 


Eugene-Klamath Cut-off Finished 

EuGENE, OreE., Aug. 21.—Of interest to West 
Coast lumbermen, particularly those of Oregon, 
is the announcement of the completion of the 
Kugene-Klamath cut-off on the Southern Pa. 
cific railroad. The major purpose of this new 
line is to reach a great area of undeveloped 
country and virgin timber land and help build 
up the territory by securing direct railroad con- 
nections with the Willamette Valley and Port- 
Jand. 

The new line will not only benefit Klamath 
Falls, Eugene and Portland, but the State as a 
whole through the increased commerce and 
travel which it will develop. Oregon has long 
been noted for its lumber industries. It is 
estimated that there are nearly 700 sawmills 
now operating, which produce an average yearly 
output of 3,000,000,000 feet of lumber. In 
Lane County, which is penetrated by the new 
line, it is estimated that there are 63,000,000,000 
feet of standing timber. Although Douglas fir 
predominates, there are also abundant stands 
of white pine, sugar pine, cedar and spruce. The 
State controls one-third of the standing timber 
of the United States, it is estimated, and Lane 
County contains more than any other county 
in the State. 

Until the construction of this new line all of 
that territory east of the mountains and south 
of Bend, Ore., was isolated and untapped by 
railroads. Population in this area is sparse. 
In the center of it is Crater Lake national 
park. Surrounding it is the richest timber 
stand in America. South and east of Crater 
Lake is the Klamath River valley, rich in graz- 
ing lands. This territory which the new line 
opens to development has but one city, Klamath 
Falls. 

The opening of the line was celebrated in 
Eugene by a three-day celebration and a ‘‘ Trail 
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Map showing the new Kugene-Klamath cut off 

on the Southern Pacific railroad, Oregon. This 

new line opens up territory hitherto untapped 

by a railroad and permits the development of 
vast tracts of virgin timber 
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eatue This Week’s West Coast News 


to Rail’’ pageant, Aug. 18, 19 and 20, in which 
qa thousand people took part. The Booth- 
Kelly Lumber Co., largest lumber manufacturer 
in Lane County, maintains its general office in 
Eugene and was active in the celebration. 


Will Use Electric Logging Engine 

San Francisco, Cauir., Aug. 21.—‘ ‘Stealing 
the march’’ on transcontinental railroads; pio- 
neering in the development on the Pacific coast 
and in the lumber industry, the Red River Lum- 
ber Co., reaching out for newer and more mod- 
ern methods of lumber production, has ordered 
for immediate delivery a 100-ton Diesel-electric 
locomotive of the newest type from the General 
Electric Co., of Schenectady, N. Y. 

Its advent in the logging of California pines 
marks one of the most forward steps of the 
industry, according to Willis J. Walker, of the 
Red River Lumber Co., whose comment on the 
new invention struck the keynote of the Red 
River’s steady trend toward more modern meth- 
ods, first including the laying of heavier steel 
for roadbeds, the use of heavier steam locomo- 
tives and the accompanying increase of loads 


economies warrant the change, it is probable 
that the Red River Lumber Co. will eventually 
be turned completely over to motorized trans- 
portation, beginning in the woods with ‘‘Cat- 
erpillar’’ tractors, which will do skidding and 
loading, and by the motor locomotives which 
will carry the logs to the mills. 


Spud Order Filled in Quick Time 


Tacoma, WasH., Aug. 21.—The lumbermen’s 
club of this city is citing another example of 
efficiency on the part of one of its big league 
operations, the St. Paul & Tacoma Lumber Co., 
to uphold the claim of Tacoma as ‘‘ The Lumber 
Capital of America.’’ 

Friday, Aug. 6, this company received an 
order from the American Mast & Spar Co., of 
New York City, for seven dredge spuds, one 
stick 27x27 inches, 82 feet long; two 
sticks 27x27 inches, 80 feet long; two sticks 
16x16 inches, 60 feet long, and two sticks 14x14 
inches, 60 feet long. The shipment was made 
Tuesday, Aug. 10. With a Sunday intervening 
between the receipt of the order and the ship- 
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Part of an order for seven dredge spuds shipped in quick time by the St. Paul & Tacoma Lum- 


ber Co., of Tacoma, Wash. 
est 14714 inches, 60 feet long. 


The largest stick measured 27x27 inches, 82 feet long, and the small- 
The order was received on Friday and the sticks shipped the 


following Tuesday 


from woods to mills; the purchase of a fleet of 
**Caterpillars,’’ hill climbing tractors whose 
work in the lumber fields has been phenomenal ; 
modern methods in the mills, a veneer plant— 
and now the first Diesel-electrie locomotive to 
come west of the Mississippi River. 

The locomotive, consigned to Westwood, 
Calif., the Red River company’s own town, has 
already started the run across the continent. 
It will not stop for demonstrations, as others 
of its kind have done, but will be rushed direct 
to the mills for immediate duty. 

The new locomotive is of the internal com- 
bustion type, using low grade fuel oil, which 
drives an electrical generator. The generator 
feeds to powerful motors which are fastened to 
the axles of the driving wheels. This type of 
locomotive is a tremendous weight puller and 
economical in operation. 

_ The locomotive, which is of 800 horsepower, 
is driven through two Ingersoll-Rand Diesel en- 
Zines, each 300 horsepower, which in turn drive 
-00-kilowatt generators of 600-volt capacity 
with a 6-kilowatt exciter. The motors travel at 
600 revolutions a minute. The locomotive will 
pull a train capacity of about 1,000 tons on the 
level at a speed of 30 miles an hour. The total 
Weight of the locomotive is 220,000 pounds. 
The deal, by which the Red River Lumber 
Co. will pioneer the Diesel-electric locomotive in 
the lumber industry, was closed by M. Rhine, 
assistant sales manager of the San Francisco 
branch of the General Electrie Co., and by 
C. M. Le Count, lumber industry specialist, who 
18 prominently known by lumber manufacturers 
of the Pacifie coast. 

Should this locomotive prove successful and 


ment of it, the reader can judge of the speed 
required to turn out the job. 

Leadership is often indicated by things that 
are accomplished without thought of leadership 
—results obtained in the every-day routine of 
operations. ‘‘ Well, they ought to turn out the 
work, they are equipped to do it,’’ is a remark 
often heard when a feat such as this is men- 
tioned. However, to be prepared for the un- 
usual and the unexpected is one of the elements 
that assist very materially in gaining lead- 
ership. 


Prominent Speakers at Legion Annual 

LONGVIEW, WAsH., Aug. 21.—This city, ‘‘the 
largest city of its age in America,’’ has been 
host this week to the eighth annual convention 
of the Washington State American Legion and 
the legion auxiliary. Among the speakers were 
R. A. Long, Governor Hartley of Washington, 
Henry Suzzalo, president of Washington Uni- 
versity, and James J. Davis, secretary of labor. 


To Make Ground Wood Pulp 

KELSO, WASH., Aug. 21.—Pacifie Wood Pulp 
(Ine.) was given official form Aug. 19 by the 
filing of articles of incorporation here. Charles 
F. Schaub, president Pacific Straw Paper & 
Board Co.; George Sweet, of that company, and 
A. T. Peterson and H. L. Copeland, all of Long- 
view, Wash., were the incorporators. The com- 
pany was capitalized for $600,000, consisting 
of 100,000 shares of common stock of $1 par 
value, and $100,000 of 8 percent cumulative 
stock of $5 par value. 

The mill will make ground wood pulp from 


which to prepare heavy board, Mr. Schaub said, 
and most of the output will be used in the Pa- 
cific Straw Board company’s operation. The 
location for the plant has not yet been decided 
upon—it may be in Longview, but no decision 
has yet been made. 


Farmers’ Interest in Reforestation 


SEATTLE, WasuH., Aug. 21.—Prof. B. P. Kirk- 
land, of the college of forestry, University of 
Washington, in pointing out the interest of the 
farmers of the State in reforestation problems, 
said: 

The farmers are interested in cheap lumber for 
a multitude of different uses on the farm as well 
as for marketing their produce. An acre of west- 
ern Washington fruit, for example, requires about 
3,000 feet, board measure, of logs for crating. An 
acre of western Washington forest produces from 
1,000 to 1,500 feet, board measure, annually. 
Hence balanced production between horticulture 
and forestry requires between two and three acres 
of forest to each acre of small fruit. Similar 
situations might be cited with reference to the 
apple industry and many other farm products. 
Without sufficient forest production crating mate- 
rial and farm timbers will become prohibitive in 
price. Anything which can be done to perpetuate 
forest production on the non-agricultural lands of 
the State should, therefore, receive the heartiest 
support of the farmers. 
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Lumberman’s Family’s Gift to College 


MINNEAPOLIS, MINN., Aug. 24.—A $100,000 
gift from the family of the late William H. 
Laird, one time outstanding lumberman of Wi- 
nona, Minn., to Carleton College, at Northfield, 
Minn., was announced this week by D. J. Cowl- 
ing, president, to provide for a stadium to be 
built on Laird field. + 

Work on the new stadium, cost of which will 
be $115,000, has already been started and it is 
to be dedicated on one of the final football 
dates in November. 

The board of trustees in Minneapolis ac- 
cepted the gift from the family, expressing 
gratitude of the college to the widow, Mrs. 
Laird, of Tiffin, Ohio, and two daughters, Mrs. 
S. L. Prentiss and Mrs. F. 8. Bell, the latter the 
wife of a leading Winona lumberman, as well 
as other members of the Laird family. 

This is the third important gift from the 
Laird family to Carleton College. Laird Sci- 
ence Hall, erected in 1905, was a gift of Mr. 
Laird and a 15-acre tract adjoining the campus, 
which became Laird field, was presented some 
time ago. 

The new stadium will be erected on Laird 
field. It will be of concrete with wooden seats. 
The brick to be used for the outer wall will 
harmonize with the remainder of the structures 
on the campus. The stadium will have a seating 
capacity of 9,500 persons. 

Half of the gift from the Laird family will 
be used for the stadium, the remainder to be 
raised by bond issue. The other $50,000 will be 
invested in these bonds and set aside for the 
fund, already started, to provide a women’s 
gymnasium. 

A resolution adopted by the board at its 
session thanked the family and again recorded 
its appreciation of the ‘‘great services which 
Mr. William H. Laird rendered to the State of 
Minnesota and its institutions during his life- 
time and especially of the years of unselfish 
service which he gave to Carleton College as 
an active member of the board of trustees be- 
ginning in 1883 and as its president from 1900 
until his death in 1910.’’ 

The resolution recounted that Mr. Laird was 
born in Pennsylvania in 1833 and that he set 
out for the West in 1855. He began his ven- 
ture in the lumber business at Winona, where he 
remained until his death. Material success came 
to him in good measure, the resolution con- 
tinued, and, what he valued more, the esteem 
and good will of the people with whom he spent 
his life. 
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Associations Plans and Activities 


Aug. 31—National Lumber Trade Extension Campaign, 
Hotel Pfister, Milwaukee, Wis. 


Sept. 2-3—North Carolina Forestry Association, More- 
head City, N ; Annual. 


Sept. 14—Alabama-West Florida Mill Managers’ Asso- 
ciation, Brewton, Ala. 


Sept. 22—National Lumber Exporters’ Association, Pal 
mer House, Chicago. Semiannual, 


Sept. 23-24—National Hatdwood Lumber Association, 
Palmer House, Chicago. Annual. 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 


Oct. 7 aapree State Forest Products’ Association, 
Cornell University, Ithaca, N. Annual. 


Oct. 7-8—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Annual. 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 


Oct. 13-15—National Association of Wooden Box Manu 
facturers, Hotel Commodore, New York City. Semi- 
annual, 


Oct. 14-15—Small Sawmill Demonstration, New York 
State College of Forestry, Syracuse, N. Y. Annual, 


Oct. 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 


Oct. 27-30—Pacific Logging Congress, Vancouver, B. C. 
Annual, 


Nov. 4-5—Georgia Retail Lumber & Millwork Associa- 
tion, Henry Grady Hotel, Atlanta, Ga. Annual. 


Nov. 9-12—National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, La. Annual, 


Nov. 17-18—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. General meeting. 


Jan. 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 


Feb. 24-25—Western Retail Lumber Dealers’ Associa- 
tion, Tacoma, Wash. Annual, 


Carolina Retailers’ Summer Meeting 

CotumsBiA, 8S. C., Aug. 23.—Victor W. 
Wheeler, former assistant secretary of the 
Greensboro (N. C.) Chamber of Commerce, was 
elected secretary of the Carolina Reta Lumber 
Dealers’ Association at its summer meeting, 
commonly known as the vacation session, held 
recently at Myrtle Beach, S.C. The association 
embraces the lumber dealers in both North and 
South Carolina. 

Mr. Wheeler takes the responsibility of the 
secretaryship from W. R. Bagnal, president of 
the association, and A. D. Reynolds of Columbia, 
his assistant, the latter having acted as tem- 
porary secretary since the resignation of J. W. 
Allison several months ago. P. W. Lowry was 
formerly secretary, but resigned during the 
early part of the year. Mr. Allison was only in 
office a few months. 

The vacation meeting of the Carolina lum- 
bermen was well attended. Since it was more 
of a get-together session than anything else, a 
great deal of stress was laid on social and ree- 
reational functions. Several subjects were dis- 
cussed that were of interest to the lumbermen. 
Speakers included Col. Holmes B. Springs, of 
the Myrtle Beach Estates, who delivered the 
address of welcome; J. C. Kendall, of Florence, 
vice president of the association, who made the 
response; W. R. Bagnal, of Columbia, who de- 
livered his report as president, and Mr. Reyn- 
olds. The last speaker made an earnest plea 
to the members for greater interest in the asso- 
ciation. 


Wooden Box Association to Meet 

Boston, Mass., Aug. 24.—M. W. Fleming, 
executive secretary of the New England divi- 
sion of the National Association of Wooden 
Box Manufacturers, informed the news repre- 
sentative of the AMERICAN LUMBERMAN today 
that the semiannual meeting of the box manu- 
facturers will be held Oct. 13-15, at the Hotel 
Commodore in New York City. An urgent in- 
vitation is extended for all interested lumber- 
men to attend. One or more prominent officials 
of the National Lumber Manufacturers’ Asso- 
ciation are expected to be on the program of 
speakers. 

Trade extension work and cost accounting are 
among the important subjects which it is 
planned to make prominent features of the box 
makers’ convention. Those who advocate that 
cost accounting be used efficiently and scientific- 
ally desire to show the box manufacturers of 


the United States that there is a dead line for 
selling prices which should be definitely estab- 
lished for every organization in the industry, 
and for all the products. Some of the box 
manufacturers are operating lumber yards in 
connection with their factories, and culling out 
the better grades of sauare edge box lumber 
for sale in their lumber yards. Strong sales 
effort is concentrated on the lumber and such 
byproducts as shavings and sawdust, and these 
are sold at a profit, while the boxes are fre- 
quently sold at or below cost. 

Officers, headquarters staffs and directors of 
the National Association of Wooden Box Manu- 
facturers are working hard to make the com- 
ing convention the most successful and worth- 
while ever held by the association. Full details 
of the program are to be announced later. 

Some of the box men, particularly those op- 
erating in New England, are eager to have 
Prof. Richard T. Fisher, director of the Har- 
vard Forest at Petersham, Mass., among the list 
of speakers. This widely known Harvard Uni- 
versity authority on ferestry matters has given 
much attention in recent years to the boxboard 
and box manufacturing industry, and it is de- 
sired to have the industry as a whole hear his 
interesting ideas on the subject. 


Meeting of Mountain States Dealers 


DENVER, CoLo., Aug. 23.—A group meeting 
of the northern Colorado and southern Wyom- 
ing members of the Mountain States Lumber 
Dealers’ Association and other lumbermen who 
wished to attend, was held at Hereford, Colo., 
Aug. 21. The unique Hereford Inn was the 
scene of the meeting at which fair and reason- 
able profit was discussed. The program started 
with a dinner after which the business was taken 
up, although no regular program had been ar- 
ranged. 

The roundtable discussion was led by T. J. 
Vincent, secretary of the Mountain States 
association, and interest did not lag. It 








When a man has a birthday he 
takes a day off. A woman takes 
a year off. 








was brought out during talks on fair and rea- 
sonable profit that ‘‘one price to all’’ should 
become the slogan for every lumber dealer, not 
collectively but individually. It was pointed 
out that only by this method of doing business 
could the dealer be assured of a satisfactory 
return, the consumer be given a square deal 
and the obnoxious practice of detrimental price- 
cutting be abolished. The dealer was shown 
how he was not only harming himself by in- 
discriminate price-cutting and giving different 
prices to customers, but that the public itself 
does not desire this kind of business practice. 
This is the second meeting of the kind held in 
the mountain district within the last two months 
and the interest shown has given the officers 
reason to plan similar meetings in the near 
future in other districts. 

The following were among those who at- 
tended: 


W. R. Grier, Grier Lumber Co., Cheyenne, Wyo. ; 
Jay T. Chapin, Chapin Lumber Co., Aurora, Colo. ; 
William Spencer, Werder-Spencer Lumber Co., 
Hereford, Colo.; Carl Trostel, Bushnell Lumber 
Co., Bushnell, Neb.; H. R. Curry, Wyoming Lum- 
ber & Implement Co., Pine Bluffs, Wyo.; George 
W. Parker, S. W. Caster, Grover Lumber Co., 
Grover, Colo.; Guy Smith, P. J. Black Lumber Co., 
Grover, Colo.; S. M. Polkinghorn, James G. Noll 
Lumber Co., Carpenter, Wyo.: E. M. Singer, James 
G. Noll Lumber Co., Keota, Colo.; E. W. Bastian, 
Bastian-Schmoker Lumber Co., Burns, Wyo.; I. L. 
Rosenbaum, Foster Lumber Co., Pine Bluffs, Wyo. ; 
C. A. Black, P. J. Black Lumber Co., Cheyenne, 
Wyo.; R. E. Spencer, R. E. Spencer Lumber Co., 
Denver, Colo.; and T. J. Vincent, secretary, Moun- 
tain States Lumber Dealers’ Association, chair- 
man of the meeting. 


Western Lumber Distributers Organize 


Toronto, OnT., Aug. 23.—At the regular 
weekly meeting of the eastern Canada repre- 
sentatives of West Coast lumber manufacturing 
firms, held at Toronto today, it was decided to 
organize an association to be known as the 
Western Lumber Distributers’ Association. The 
object will be to discuss all common trade 
problems with a view to developing more effi- 
cient distribution of western forest products 
and to coéperate at all times with manufactur- 
ers in an effort to avoid any friction between 
the producing centers and the consuming mar- 
ket in eastern Canada. 

Officers are to be elected semiannually. The 
result of the first election was as follows: 

President—K. M. Brown, A. E. Gordon Lumber 
Co. (Ltd.), Toronto. 

Vice president—J. E. Richards, Terry-Nicholson- 
Cates (Ltd.), Toronto. 

Secretary-treasurer—R. S. Plant, Creo-Dipt Co. 
of Canada (Ltd.), Toronto. 

Weekly meetings will be held as formerly. It 
is the intention of the new association to pre- 
pare weekly reports of a statistical nature 
showing the quantity of sales of West Coast 
products in Ontario through members of the 
association, giving particulars as to varieties, 
grades etc. These will be forwarded each 
week to the British Columbia Lumber & Shingle 
Manufacturers’ Association and to the Moun- 
tain Lumber Manufacturers’ Association. In 
return it is expected that the two West Coast 
associations will furnish statistics in regard to 
the amount of their cut, stocks on hand, ship- 
ments, orders unfilled ete. It is estimated that 
the members of the new association, represent- 
ing about fifteen mills, sell 85 percent of the 
Coast products marketed in Ontario. 


SSBB Eaa: 


Lumber Exporters’ Semiannual 


BaLtTimmMorE, Mp., Aug. 23.—The National 
Lumber Exporters’ Association has decided to 
hold a semiannual meeting this year to dispose 
of various important matters that have devel- 
oped since the annual in Columbus, Ohio, last 
January. Sept. 22 has been chosen as the date 
for the gathering, with Chicago as the place 
chiefly because this is the day before the begin- 
ning of the annual deliberations of the National 
Hardwood Lumber Association there. Many of 
the members of the Exporters’ association also 
hold affiliation with the other body, and the be- 
lief that they will want to be present also at the 
sessions of the National hardwood association 
led the officials of the exporters’ organization 
to set the semiannual for a time when this can 
be done without the necessity of making a sec- 
ond trip. The gathering will take place at the 

-almer House, and a number of matters of un- 
usual importance are to come up for consid- 
eration. The program, in fact, is quite an ex- 
tensive one, and already a large attendance is 
assured by requests for reservations. 

According to Harvey M. Dickson, secretary 
of the National Lumber Exporters’ Association, 
there will be taken up among other things the 
subjects of trade ethies; of the Liverpool meas- 
urement agreement; of the new arbitration 
clause in the standard form of contract negoti- 
ated with the hardwood section of the London 
Timber Trade Federation and with the Liver- 
pool Timber Trade Association ; failure of steam- 
ship lines to entertain claims for damage to 
lumber in transit; the action of brokers in in- 
serting the names of buyers in every contract; 
issuance of the National Lumber Exporters’ 
Association year book at the close of the fiscal 
year, and other matters. 

One of the most interesting of the topics to 
come up will be the report of Edward Barber, 
director of foreign affairs, on his activities 
since he took charge last March. It is known 
that instrumentally through him the number of 
claims made by foreign buyers for allowances 
has been materially reduced. 
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Huge Table Made of Mahogany 


Los ANGELES, CALir., Aug. 21.—Through the 
efforts of E. D. Tennant, secretary Los Angeles 
Retail Lumbermen’s Association, a table of 
Santa Domingo mahogany, said to be the 
largest single piece of mahogany in the world, 
measuring 67 inches in diameter and in places 
31% inches in thickness, has been placed on ex- 
hibition at the Bedford Studio, 6736 Sunset 
Boulevard. 

The huge table was made from a great ma- 
hogany tree discovered by a peon working on 
a coffee plantation in Central America forty 
years ago. Because of its tremendous value and 
the circular shape in which the slab was cut 
from the base of the tree it received from the 
natives the name of the ‘‘ Wheel of Fortune.’’ 
This name has stuck for years to the finished 
mahogany table. 

The ‘‘wheel’’ was hacked out in the rough 
as nearly round as possible, and the diameter 
and the thickness vary slightly. The top side 
of the slab, however, was planed smooth and is 
wonderfully finished, even though today the 
edge still bears the marks of the machetes that 
hacked out the original green slab. 

The base or pedestal, made from comple- 
mentary pieces of mahogany from the same 
tree, consists of eight pillars, 14 inches long and 
4% inches thick at the base, tapering to 4 
inches at the top. The pillars rest upon a huge 
base block which has at each of its four cor- 
ners a mahogany hand-carved lion’s paw span- 


lod 


ning 7 inches. The table weighs 330 pounds. 


Hoo-Hoo 


On Hoo-Hoo Annual Program 


Sr. Louis, Mo., Aug. 25.—Four national as- 
sociations of the lumber industry have accepted 
places on the program of the thirty-fifth Hoo- 
Hoo Annual in Kansas City, Sept. 28 to 30, it 
is announced at Hoo-Hoo headquarters here. 
The associations which have accepted invita- 
tions and their presidents follow: National 
Lumber Manufacturers’ Association, Frank G. 
Wisner, Laurel, Miss.; National Retail Lum- 
ber Dealers’ Association, Fred Lowrie, Detroit; 
National Association of Wooden Box Manufac- 
turers, T. J. Wilcox; National American Whole- 
sale Lumber Association, F. S. Underhill, Phil- 
adelphia. 


Activities of Seattle Hoo-Hoo Club 

SEATTLE, WaAsH., Aug. 21.—Featuring Edgar 
Poe Allen, director of publie relations for the 
National Lumber Manufacturers’ Association, 
as the principal speaker, the seventy-first lunch- 
eon of the Hoo-Hoo Club of Seattle was at- 
tended by fifty lumbermen. 

Jimmie Austin, Pacific coast manager of the 
AMERICAN LUMBERMAN, presided. His first 
question, asked of Sales Manager Sam P. Johns, 
jr., of the Snoqualmie Falls Lumber Co., ‘‘ What 
is lumber??? and which Mr. Johns answered in 
a facetious manner, brought forth roars of 
laughter when Jimmie read from Webster’s 
unabridged dictionary: ‘‘ Lumber—old or refuse 
household stuff; things cumbrous or bulky and 
useless or of small value; anything superfluous 
or needlessly cumbrous, sometimes specifically 
superfluous flesh. Lumber—to limp, to move 
slowly and stiffly, to walk with slow and heavy 
steps. To move heavily or clumsily. Lumber- 
man—one who is engaged in lumbering; there- 
fore, one who is engaged in moving slowly and 
clumsily.’’ All of which had nothing to do 
with the lumber business. 

Miss Marjorie Chandler, violinist, daughter 
of Archie Chandler, of the American Pulley Co., 
accompanied on the piano by Miss Rachel 
Mowry, furnished classical music that was a 
rare treat and one that was appreciated by the 
lumbermen. 

‘*Orator’’ Allen told about the National, 
what it is and what it does. He said the lum- 
ber industry was fifty years behind the times 
so far as advertising and market extension work 
were concerned, and that it was absolutely neces- 


Activities of White Pine Bureau 


TorONTO, ONT., Aug. 23.—The White Pine 
Bureau, which was organized recently by white 
pine manufacturers belonging to the Canadian 
Lumbermen’s Association, and which has opened 
an office at 718 Dominion Bank Building, To- 
ronto, under the management of George Wilson, 
is already planning extensive propaganda ac- 
tivities. Mr. Wilson has just returned from 
a visit to a number of mills in northern Ontario 
and he has also called upon many retailers in 
Toronto and vicinity, in the interests of white 
pine trade extension. The bureau will make an 
exhibit in the forestry section of the new On- 
tario Government Building at the Canadian 
National Exhibition, from Aug. 28 to Sept. 11. 
The exhibition will be in charge of an expert 
and will be the Mecca for visiting lumbermen, 
architects, contractors ete. 

The manager of the bureau recently came 
across an article in a timber trades paper pub- 
lished in England which stated that practically 
all the white pine in Canada had been ex- 
hausted. Knowing that this is a libel upon the 
industry, the manager of the White Pine Bu- 
reau is securing the necessary facts for contro- 
verting the article in question. During an in- 
terview with Kk. J. Zavitz, deputy minister of 
forests for Ontario, he was advised that in 
eastern Canada there is still standing between 
9,000,000,000 and 10,000,000,000 feet of white 
pine and that in the Ottawa Valley alone 200,- 
000,000 feet of white pine is cut annually be- 
sides a large amount of red pine and spruce. 


Activities 


sary that it get closer to the procession. 
‘Your troubles,’’ said the speaker, ‘‘are dis- 
tribution troubles, not production troubles. The 
lumber made today is the best lumber the in- 
dustry has ever made. Let’s get behind it and 
sell it to the public.’’ 

Hugh Brady reported on finances of the pic- 
nic held at Fortuna Park, July 31. 

Visitors included Albert R. Israel, former ad- 
vertising manager of the Southern Pine Asso- 
ciation, who has moved to Seattle, and in a brief 
talk said: ‘‘TI visited Seattle in 1908 and again 
in 1925, and I was impressed with your won- 
derful city the first time, more impressed the 
second and now I am here to stay.’’ 


Charles W. Goodrum, of Kansas City, when 
called to his feet by the presiding officer, ex- 
tended the greetings of the Kansas City Hoo- 
Hoo Club and urged his brother Hoo-Hoo to 
attend the annual convention which is to be 
held this year in Kansas City. 

The annual election was held and following 
are the names of officers elected for the ensuing 
year: 

President—Roland C. Williams. 

First vice president—Roy A. Dailey. 

Second vice president—Carl Blackstock. 

Secretary-treasurer—Phil Hilditch. 

Directors elected for a two-year term: Sam P. 
Johns, jr., Frank A. Compton and Hugh P. Brady. 


Initiate 79 Kittens at Summer Concat 


Derroit, Micu., Aug. 24.—More than four 
hundred from a number of Michigan cities at- 
tended the annual summer concatenation which 
was staged at the farm of Charles L. Weeks on 
Saturday, Aug. 21, under the auspices of the 
Detroit Hoo-Hoo Club. This event was dedi- 
cated to the late John L. Comerford, former 
president of the Detroit Lumber Co. Large 
delegations from Lansing, Kalamazoo, Flint and 
other cities were in attendance. Seventy-nine 
kittens were initiated into the mysteries of the 
order. A complete sports program, including 
a tug of war, walking race and baseball game, 
was featured. The baseball game was won by 
the wholesalers who scored a shutout against the 
retailers to the tune of 7 to 0. Among the 
prominent Hoo-Hoo officials in attendance were 
Al. Hager, of Lansing, Supreme Snark, and 
H. R. Isherwood, of St. Louis, secretary-treas- 
urer. 







Satisfaction 
or money 
back. No 
quibbling. 


Oak flooring 
laid by Rolfe 
Flooring Co., 
Chicago, sup- 
plied by us. 


OAK FLOORING 


in the Austin Hospital 


This beautiful building, facing Columbus Park 
Chicago, is a credit to that part of the city. Not 
the least of its interior attractions is the quartered 
white oak flooring. 

Call on Bartholomew for all grades of white or 
red oak flooring, guaranteed for quality according 
to Association rules. Prices right. Any quantity. 
Delivered anywhere. 
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You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 

Write for Pamphlet 49-S, giving rates 

and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 
For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 




















O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, to Maine 
Largest Cruising House in America 











TIMBER Jasner Lemieux 


ESTIMATORS File "™ 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


* k q 
1028-29 Whitney Bank Bldg. NEW ORLEANS 











Bookkeeping Systems for Retail Lumber Dealers 


The Prize Winning Systems submitted in a_ national 
contest conducted by the AMERICAN LUMBERMAN. 
Postpaid, 35 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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ARcEALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also: — 

1x4 K. D. B & Better Rough. 

1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list 


Chas. F. Felin & Co., inc. 


Old York Road & Butler St., PHILADELPHIA, Pa. 








7 : 
| Hall, Kellogg & Co. 


Room 1010, 208 So. LaSalle Street, Chicago 
§22 Spring Street, Hot Springs, Ark. 
511 Spalding Building, - Portland, Ore. 


Foresters to Leading 





Lumber Companies a }} 











Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 


Cc PITTSBURGA Coo 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 











Eastern Tennessee 
Kentucky and 
West Virginia 








White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bidg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank fiag. 
Johnstown, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, se feet MOULDINGS 

he - Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 











1530-35 Oliver Bldg., PITTSBURGH, PA. 





Hickory Golf Shaft Requirements 


Hickory as used in golf shafts must meet ex- 
acting specifications, only a very small per- 
centage of the very best quality of hickory logs 
being taken. Where the best of first quality 
logs have been selected only about 15 percent cf 
the board feet cut of the log can be used for 
golf shafts, the rest being cut into spokes, spe- 
cialties, or going into the waste pile. In fact, 
even where cutting for grade, manufacturers 
are satisfied if they get 15 percent in golf grade 
lumber, even including red hickory. 

The buyer of hickory golf shafts in the semi- 
finished state can get all white shafts if he pays 
the price, which is very high, as 50 percent white 
and 50 pereent red hickory is the best guaran- 
ty made in regular quality grade bundles, 
which sometimes run 60 percent white. There 
is much more good red hickory shaft available 
than white. The red hickory is stiffer and 
makes an excellent shaft, but there is a demand 
for all white, to be finished up in the natural 
wood finish, and it has been a trifle hard to 
sell the red hickory, and convince the golf club 
factory heads and professionals that red hick- 
ory is a good article. 

When it comes to hickory for tool handles, 
spokes, implement parts ete., red hickory is al- 
most exclusively used, as it is every bit as 
good and somewhat cheaper. However, the 
golfer is demanding white hickory. When 
shafted up it does present a cleaner and more 


In discussing the need of reserves to meet 
conversion or the selling of merchandise by the 
buyer and the failure to make the remaining 
payments, Mr. Gilbert says: ‘‘Conversion is 
one of the additional hazards which one of the 
industries which is a large user of time pay- 
ment sales has to contend with; but conversion 
can be practically eliminated by a selection of 
risk or by getting additional signers on the 
transaction—not primarily for the purpose of 
making a third party pay for merchandise which 
the principal absconds with, but for the very 
practical reason of having a third party inter- 
ested in helping find the principal and obtain 
the return of the merchandise or the payment 
oe 3.”" 


Reports on Moisture Content 


(Continued from Page 38) 

the moisture content is changed from 6 to 10 per 
cent, the shrinkage is about 1.4 percent, or 0.14 
for a 10-inch wide plank, or 10.25x0.014— 0.144- 
inch shrinkage for two 51-inch wide boards. <A 
10-inch wide board would correspondingly swell, 
from a moisture content of 10 to 16 percent, 10x 
0.018 = 0.18 inch. 

From this analysis, it is seen that if a moisture 
content of 10 percent is adopted, the lumber will 
shrink a full 4% inch and swell a scant # inch in 
every 10-inch width between a moisture content 
of 6 to 16 percent. 

The above calculations are based on tangential 
shrinkage of lumber. If vertical grain lumber is 





defeat. 


own. 





THE BEST BUSINESS MAN— 


Is one who holds his honor higher than any profits. 
Is one who is not conceited by success nor melancholy because of 


Is one who neither grovels for the rich nor despises the poor. 
Is one who places his confidence in merit, not in bombast. 
Is one who gives the rights of others as careful consideration as his 


Is one who has an acute sense of justice. 
Is one who attends to his own business and some community business. 








attractive job. It is claimed that some years 
ago many golfers preferred the red hickory. 
or years a colored shellae finish was used on 
shafts, with the result that it made but little 
difference whether the wood was white or red; 
but a number of the leading producers of qual- 
ity golf clubs today are finishing in natural 
wood white, rubbing down the finished shaft 
with clear shellac and linseed oil. 


Reserve Funds for Instalment Selling 


New York, Aug. 23.—To make instalment 
selling safer, H. E. Gilbert, of the Ohio Buick 
Co., Cleveland, Ohio, in the current issue of the 
National Association of Credit Men’s Credit 
Monthly suggests the creation of reserve funds 
or insurance to meet any unusual hazard. 

Mr. Gilbert says that in instalment selling 
first, the recognized rules of handling credits 
must be observed; second, that reserves or 
insurance should be employed to safeguard 
risks; and third, that the value of the article 
at any time during an instalment transaction 
should never be less than the payments that are 
due for, as Mr. Gilbert says, ‘‘no one of us 
enjoys paying for a ‘dead horse.’ ’’ 

Mr. Gilbert says that instalment selling expe- 
rience to date has been infinitely better than 
the average of other credits. 

‘*A proper time payment plan,’’ Mr. Gilbert 
says in part, ‘fused in connection with the sale 
of merchandise to which it properly applies, 
based upon sound credits, has a proper place in 
the field of commercial activities today. There 
are certain fundamental laws which must be 
applied to make it successful, the transgression 
of which will lead to disaster.’’ 


used, the shrinkage will be about three-fifths of the 
values given above. 


Compares Air Dried and Kiln Dried 


Under the caption ‘‘Comparative Strength of 
Air Dried and Kiln Dried Wood,’’ the report 
says: 

Some wood users claim that kiln dried wood is 
brash, and not equal in strength to wood that is air 
dried. Others advance figures purporting to show 
that kiln dried wood is much stronger than air 
dried. But some 150,000 comparative strength 
tests, made by the Forest Products Laboratory on 
kiln dried and air dried specimens of twenty-eight 
common species of wood show that good kiln dry- 
ing and good air drying have the same effect upon 
the strength of wood. 

The belief that kiln drying produces stronger 
wood than air drying is usually the result of failure 
to consider differences in moisture content. The 
moisture content of wood on leaving the kiln is 
generally 2 to 6 percent lower than that of thor- 
oughly air dried stock. Since wood rapidly in- 
creases in strength with loss of moisture, higher 
strength values may be obtained from kiln dried 
than from air dried wood. Such a difference in 
strength has no significance, since in use a piece 
of wood will come to practically the same moisture 
condition whether it is kiln dried or air dried. 


It must be emphasized that the appearance of 
the dried wood is not a reliable criterion of the 
effect the drying process has had upon its strength. 
The strength properties may be seriously injured 
without visible damage to the wood. Also, it has 
been found that the same kiln drying process can 
not be applied with equal success to all species. 
To insure uninjured kiln dried material, a knowl- 
edge of the correct kiln methods to use with 
stock of a given species, grade and thickness, and 
a record showing that no more severe treatment 
has been employed, are necessary. Dry kiln tem- 


peratures about 200 degrees Fahrenheit are inju- 
rious to most species of wood. 
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A Job in an Old Sawmill 


Around the creaking sawmill now the hours are rather long, 

The two-by-tens are heavy and the world looks rather wrong. 

The same old saw is singing in its same old shrieking way, 

And a Tuesday is like Monday, and tomorrow like today. 

The air is full of sawdust, powdered dust like powdered snow, 

And the noise is like the thunder of a thousand guns or so— 

But, the funny thing about it, though so much it seems to lack, 

There will be a sometime somewhere when you’ll wish you had it back. 


You’ll be working in a city, you’ll be following a plough, 

You may even sail the briny far away from here and now, 

You’ll be somewhere sometime somehow far away from this old mill, 
But your ear will lean to catch it, just the echo of it still. 

You will long to hear the music of the singing of the saw, 

Of the thunder of the nigger with a sawlog in its paw. 

Though it isn’t any picnic, and a lot it seems to lack, 

There will be a somewhere sometimes when you’ll wish you had it back. 


You may even make some money, make enough so you can quit, 

Build a house in California, and sit down and rest a bit, 

But I know that sometime somewhere, and with not a thing to do, 

You will wish that you could wrestle with a two-by-ten or two. 

Oh, it may be California, or be Florida somewhere, 

But you’ll want the smell of sawdust, and some sawdust in your hair. 
You may have a half a million but there’s something you will lack, 
Just a job in some old sawmill, and you’ll wish you had it back. 


The Ladies 


A. T. Kingsbury, the furniture manufacturer 
and seller, of Akron, Ohio, Grand Rapids, Mich., 
and other points, recently wrote a poem about 
the ladies. After extended negotiations, we 
have succeeded in obtaining a copy of it, and 
we are going to publish it, regardless of what 
happens: 

Here’s to the Ladies, we handle with care. 
Some have long and some bobbed hair. 

Handle them tenderly, some with affection, — : 
But don’t weep in their face, it might spoil their 
complexion. 

So far, so good. Last verse: 


Dance with them lightly, tripping the toe; 
Stop when you find they’re beginning to blow. 
Hug them up carefully, never be rude— 

One may just like it, one be a prude. 


We See b’ the Papers 

There seem to be several of our States where 
they don’t think much of a man who stands by 
the party that elected him. 

There are a lot of married men who wish that 
they could overthrow a dictator as easily as 
some of these European nations do. 

A conspiracy to rob Notre Dame has been 
discovered, but it was the cathedral in Paris, 
not the gate receipts at South Bend. 

We would wonder what had become of Hiram 
Johnson if we weren’t afraid that someone 
might take us seriously and find him for us. 

The split in the Republican party in New 
York State over prohibition would be more se- 
rious were it not for the crack observable in the 
Democratic party. 

What with direct election of United States 
senators, and primaries, and other things; we 
might as well decide it by pulling straws or in 
some other simple manner. 

You see, it’s like this: There are probably 
a8 many women in the Democratic party who 
are dry as there are men in the Republican party 
who are wet; and there you are. 

The machinery of election has been so com- 
plicated by the lovers of the common people 
that the common people don’t know any more 
about it than they do about their radio. 

PO wonder if Max Carey ever saw Th. Nast’s 

Vropping the Pilot’’? Probably not, but we 
Wish he would go to the library and look it up. 
And, for that matter, anybody else who hasn’t 
seen it. 

We have seen some figures covering the pro- 
duction of peanut oil in the United States, but 
nothing whatever on the production of peanut 
Politicians, in which America, as always, leads 
the world. 7 


Philadelphia now has 
Sunday baseball, and 
they are talking about 
autos on Mackinac Island. 
It doesn’t do any good to 
take to the woods any 
more, for the jazzhounds 


are in the woods ahead 
of us. 
We understand that 


Jack Dempsey is training 
somewhere to fight, or at 
least box, someone some- 
where; and if no one 
were any more interested 
than we are it would save 
a lot of space and money. 

It is too bad that the 
boss can’t make the work 
around the office as inter- 
esting as the race in the 
National League. 

And we wonder if 
Frankie Friseh has ever 
read ‘‘Captain, My Cap- 
tain,’? by Walt Whit- 
man? It isn’t nearly the 
poem that people who 
have not read it think it is, but it might seem 
appropriate just at present. 

The Seattle Chamber of Commerce has an 18- 
foot photograph of a Douglas fir tree. In fact, 
there are a lot of trees on the Coast that are so 
big that no one man ean see a whole tree. They 
have always had to have one man look to the 
first limb and then have another fellow look 
from there on. The only way to see the whole 
tree at once is first to take a picture of it and 
then look at the photograph. 


The wee Mail 


DENVER, COLO.—We certainly got an awful kick 
out of your family finance poem in the Lumberman 
of March 13. Mrs. C. has been asking the Old Man 
for several years how the So-and-Sos can drive such 
a big car, wear such fine clothes and take trips 
when she feels sure that old Mr. So-and-So does 
not make any more money than Yours Truly. 

Perhaps your verses on family finance tell the 
whole story, and the So-and-Sos are ready to leave 
at a moment’s notice after owing everybody in 
town. We understand from our credit depart- 
ment that some of the financing companies here in 
Denver who had formerly bought such paper—we 
refer to the dignified ten pay plan—are now re- 
fusing it and are not interested. os 


The Forester 


The man who makes two blades of grass 
To grow where one blade grew before 
Has long been praised with sounding brass 
In books and other learned lore. 
3ut there’s another man I know 
For whom the drum I’d like to thump, 
The man who makes a sapling grow 
Beside a stump. 


We don’t need hay, we do need trees, 
So he’s the man I’d like to praise. 
I’m for the forester, for he’s 
The one who’s serving future days. 
He’s doing much, he’s doing more, 
Who plants a seedling now and then, 
Than all these other planters for 
His fellow men. 


The man who makes a tree to sprout 
Where someone else has chopped one down 
Is doing more to help folks out, 
To serve his land and State and town. 
We need some grass, no doubt of that, 
sut what about the pine and fir? 
And so to him take off your hat— 
The forester! 


Marry in Haste and Repent at Reno 

He—They say that 10 percent of all the 
railroad ties are broken every year. 

SHE—My, they are almost as bad as mar- 
riage ties, aren’t they? 
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Northern Woods 








We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


Try 
Us 
















MELLEN, =| umber Co. 
: Rotary Cut 
Northern 
Veneers/ 





FURNITURE manufacturers and factory 
buyers who imsist on having high quality 
veneers should send us their orders. 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath an 
Shingles, which we ship in Straight cars and 
cargoes or mixed with our ‘Peerless Brand 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 
The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block. 


We are 





The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 





Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 











Pine for direct shipment from Idaho. 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 








17 17 


MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, IIL 








66 AMERICAN 


LUMBERMAN 


AUGUST 28, 1996 








SSA, 





deep 
be 
i 


- ~~ Spe 
. 4 Li Jahn vires oe, i Sift EES 
4 ch « ee , ee Sie 
e Ps z 
+4 . if A 
44, 24 7 
$e ; AA bi ee 
- i g "i y iy 
é Pare ike ae m Yi ay fh J 
2 5 il y J : Fr, h 4 











Calls Conference on Utilization 


Arrangements have heen completed by the 
Forest Service for a ‘‘ Forest School Confer- 
ence’’ on wood utilization at the Forest Prod- 
ucts Laboratory, Madison, Wis., during the 
week Aug. 30-Sept. 4. The purpose of the con- 
ference is to acquaint instructors in the various 
forestry schools and colleges of the country with 
the processes and projects of the laboratory, 
and, on the cther hand, to enable members of 
the laboratory staff to obtain suggestions and 
ideas from the forestry teachers, 

The program, devoted entirely to wood utili- 
zation, promises to be of wide interest to lum- 
ber manufacturers and woodworkers, as well 
as to the wood chemical and pulp and paper in- 
dustries. 

While the conference is primarily one for 
wood technicians and instructors, any one en- 
gaged in the forest industries, or otherwise 
particularly interested in the subject, will be 
welcomed at the laboratory. 

The agenda for the conference is briefly out- 
lined as follows: 

1. Progress in the manufacture and use of di- 


mension stock from hardwood. 


2. Progress in salvaging of short lengths of soft- 


woods as a means of increasing the yield of useful 
material for logs. 


3. Some successful combinations of secondary 
and byproduct manufacture with primary plants 


Co PACIFIC COAST Co 


/ PACIFIC 
COAST 
LUMBER 


Pondosa Pine 
Cal. White Pine 
Cal. Sugar Pine 
Redwood. 


Get our prices. 








Fir 
Spruce 
Cedar 
Idaho 
White 
Pine 


Factory Plank 
a Specialty 










W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 

















Western stumpage values 
can not decrease 


You can realize on this fact if you 
need additional capital for the pur- 
chase of more timber, betterment of 
your plant, extension of logging rail- 
road, or increase of working capital. 


We know the security value of West- 
ern timber and will place at your dis- 
posal our many years of successful 
financing experience. 


Write to 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. 
307 STARK 


SAN FRANCISCO 
CROCKER-FIRST NAT. BK. BOG. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











which have resulted in the use of low grade and 
short length materials. 


4. Developments which will aid in the utilization 
of small and isolated timber holdings. 
5. Progress in the balanced marketing of timber 
from mixed stands. 

6. Progress in marketing timber that can be 
salvaged only by immediate consumption—(a) fire 
killed timber, (b) chestnut. 


7. Extent to which paper and pulp industries 
are aiding in extending the use of hardwoods and 
mill and logging wastes. 


& What can and can not be expected of the 
chemical industries as aids to wood utilization 
(competition of synthetic chemicals included). 


9. Progress in turpentining practice as bearing 
upon management of slash and longleaf pine. 

10. Advances in the operation of preservative 
plants and in the use of treated material tending 
toward the use of material otherwise unsuitable 
and in closer utilization in the woods. 


11. Developments in the box industry affecting 
the quantity and quality of our raw materials, and 
the utilization of low grade lumber. 


12. Steps which the industries are taking to 
improve seasoning methods which increase the 
yield of high grade lumber. 

The elaborate subheadings under these main 
captions indicate that every phase of wood 
utilization in the primary forest industries has 
been covered. 


Crop Rotation and Soil Productivity 

Crop rotation is a farm practice which may 
be used by the farmer to increase the produc- 
tivity of his soils as effectively as the use of 
manure or commercial fertilizer, according to 
the Department of Agriculture. Furthermore, 
crop rotation as ordinarily practiced does not 
entail any extra cost. The yield due to this 
practice is therefore a profit that may be cred- 
ited to the farmer’s managerial ability. <A 
study of the long continued soil fertility ex- 
periments of this country and of England, 
made by the department, has brought out 
some important facts about crop rotation 
in its relation to soil productivity. These 
are discussed in Farmers’ Bulletin 1475-F. 
In general, crop rotation has been found to be 
practically 95 percent as effective as farm ma- 
nure or complete fertilizers in maintaining the 
yields of wheat, corn and oats, and about 90 
percent as effective as these fertilizers in in- 
creasing yields of these three major crops. A 
copy of the bulletin may be secured by apply- 
ing to the Department of Agriculture, as long as 
the supply lasts. 


Army’s Building Program 

The office of the Quartermaster General of the 
Army is completing plans for building construc- 
tion at seventeen military posts. Building 
will begin in the fall and in the absence of 
unforeseen difficulties and delays all buildings 
in the present program should be finished by 
next summer. The secretary of war has allotted 
$7,020,000 for permanent building at these 
posts. Of this total, $5,669,000 is allotted for 
barracks for enlisted men, $800,000 for hos- 
pitals, $371,000 for quarters for non-commis- 
sioned officers and $180,000 for quarters for 
commissioned officers. The largest expenditure 
will be made at Camp Lewis, Wash., acquired 
during the World War and now headquarters 
of the 3rd Division. At this post $800,000 
is allotted for one regimental barracks and 
$125,000 for beginning hospital construction. 
At Ft. Benning, Ga., $725,000 is allotted for 
one regimental barracks. At Selfridge Field, 
Mich., two air corps squadron barracks will be 
built at a eost of $570,000, while $180,000 will 
be expended on construction of 30 sets of non- 
commissioned officers’ quarters. At Ft. Mon- 
mouth, N. J., two battalion barracks will be 
built at a cost of $555,000 and $100,000 ex- 
pended on hospital facilities. Other allotments 
are: 

Ft. Sam Houston, Tex., one battalion barracks, 
$500,000; Camp Meade, Md., one battalion bar- 
racks, $410,000; Ft. Bragg, N. C., one battalion 
barracks, $360,000; Ft. Humphreys, Va., two bat- 
talion barracks, $500,000; Camp Devens, Mass., 


two battalion barracks, $500,000; Schofield Bay. 
racks, Hawaii, completion of hospital, $450,009, 
and 24 sets of non-commissioned officers’ quarters 
$72,000; Erie Proving Ground, Ohio, one company 
barracks, $47,000 ; Edgewood Arsenal, Md., 10 gets 
of officers’ quarters, $90,000; Disciplinary Bar 
racks, Ft. Leavenworth, Kan., hospital, $125,009. 
Mitchel Field, Long Island, one air corps squadron 
barracks, $287,000; France Field, Panama, 10 sets 
of officers’ quarters, $90,000, and 12 sets of nop. 
commissioned officers’ quarters, $49,000 ; Ft. Wadsg. 
worth, N. Y., one battalion barracks, $285,000; 
Maxwell Field, Ala., one air corps squadron bar. 
racks, $130,000, and 6 sets of non-commissioned 
officers’ quarters, $70,000. 


Wholesale Commodity Price Index 


Of all the different building materials com. 
monly used in house construction the wooden 
shingle has shown the least advance since pre- 
war days, according to the Monthly Review 
of Wholesale Prices of Commodities issued by 
the Department of Labor. The price index of 
the most commonly used shingles has advanced 
33.2 since 1913, though some shingles have ad. 
vanced 69.4 in the same period and slate roofing 
has jumped 202.7. 

Taken as a whole, lumber has advanced 81,4 
since 1913; common brick, 104.3; cement from 
68.4 to 96.6, according to location of plant; 
lime, 117.4; sand, 63.5; crushed stone, 94.4, 
and gravel, 89.4. 

All commodities have advanced 50.7 in the 
last thirteen years. Building materials as a 
group have advanced 71.5. The latter figure, 
however, includes structural steel, which is prae- 
tically unused in dwelling house construction. 

During the same period farm products have 
gone up 40.8, foods 53.6, clothing materials 
73.3, fuel 77, metals and metal products 26.2, 
and house-furnishing goods 61.1. 


Share Proceeds of Timber Sales 


The Department of the Interior on Aug. 12 
authorized the payment to the Flathead Indians 
of Montana of $63,425, the accumulated funds 
of the sales of timber on the Flathead reserva- 
tion. Approximately 2,537 members of the tribe 
will share in the payments. 


Weeping Willow Tree for Cemetery 


A cutting from a weeping willow tree re- 
ceived from Cuyler Reynolds, of Alton, N. Y., 
will be planted shortly at Sheridan Spring, near 
the Sheridan gateway, Arlington National Cem- 
etery. This tree will be the only weeping wil- 
low in the cemetery. The slip was cut from a 
tree planted by Mr. Reynolds in 1900. That 
tree grew from a slip taken from a tree planted 
in New Jersey in 1870, which, in turn, was taken 
from a tree planted at Napoleon’s grave, St. 
Helena, in 1821. 


Consumption of Water by Forests 


Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station, takes issue with the 
popular notion that the oceans contribute most 
heavily to rainclouds. He figures that only two- 
ninths of the water that falls as rain is de 
rived from the seas, the remainder being re 
turned to the air from the earth, whence it falls 
again as rain or snow. Dr. Zon contends that 
forests send into the air far more water than 
do grassy plains or bare soil. 


The reasons for the tremendous consumption of 
water by forests are clear, says Dr. Zon. To pro- 
duce one pound of dry wood substance, from 500 
to 1,000 pounds of water must pass through the 
body of the tree. A forest, if it is fairly stocked 
with trees, produces at least 100 cubic feet of wood 
per acre per year, including root and branch wood. 
A cubic foot of coniferous wood weighs on 42 
average 25 pounds, that of hardwood about 4 
pounds. An acre of forest therefore produces 02 
an average 2,500 to 4,500 pounds. ‘To produce 
this amount of wood from two and one-half to 
four million pounds of water will have to pass 
through the trees and be given off into the air. If 
this water were distributed over an acre of land 
it would cover it to a height of 12 inches. ; 

Therefore, forests lying in the path of prevail- 
ing winds from oceans to continents enrich the 
air passing over them with vapor and help i® 
earrying this moisture farther into the interior 
of the continent. We have in the United States 
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a clear example of this influence in the forests 
of the coastal plain and the southern Appalachian 
Mountains. The prevailing southerly winds of 
the summer, upon reaching the shores of our 
southern States are drained of the vapor derived 
from the Gulf of Mexico. In further movement 
north they would, therefore, become dry winds if 
not for the presence of forests over which they 
pass. Passing over large stretches of forests, they 
pecome alternately enriched with vapor and 
drained of moisture, and in such relays the mois- 
ture is carried into our central and prairie ‘region, 
making summer the period of greatest rainfall 
there. 
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Fiber Containers Increase Claims 


The 1924 report of the freight container bu- 
reau of the American Railway Association, the 
result of extensive surveys, showed that al- 
though only 30.8 percent of the containers in 
transit are of paper or fiber, they accounted for 
46.8 percent of all the containers recoopered, as 
compared with 25.3 percent of wooden contain- 
ers in transit, 22.3 percent of which required re- 
coopering. Thus while 5 percent more paper 
and fiber than wooden ones were used, the for- 
mer accounted for more than twice as many 
damaged containers. 

In view of these figures, it is interesting to 
speculate on the reasons why, in 1925, despite 
the excellent results obtained through the ef- 
forts of the freight claim division of the Ameri- 
can Railway Association and the individual rail- 
roads in reducing the total claims paid for loss 
and damage over previous years, the claims paid 
for damage through container failure are still 





In this picture the Dutch Colonial house that is shown on front cover 

is seen emerging from the carpenter shop of the Stout Institute, 

Menomonie, Wis., through the opening, which measures 27 by 20 feet. 

When a house as large as the one shown in this picture is being built, 

the rafters above the collar beam are spiked on after the house is 
placed on the foundation at its permanent site 


greatly in excess of the amount paid for these 
claims in 1922. In fact railroad claims paid in 
1925 for unlocated and concealed damage show 
an increase of 8.8 percent over 1922. 

Unlocated damage, as defined by the freight 
prevention committee, is damage upon which 
claims are paid for freight loaded in good con- 
dition and unloaded in a damaged condition, due 
principally to container failure. Damage caused 
by the so called rough handling of cars is also 
included because, according to Edward J. Dahill, 
chief engineer of the freight container bureau, 
much of the loss and damage charged to this 
cause are unjustified and should be charged 
against faulty packing and containers. Con- 
cealed damage represents such damage as is 
discovered in an apparently undamaged con- 
tainer, and is usually due to a lack of rigidity in 
the container itself or to faulty interior pack- 
ing. A comparison of these damage claims paid 
for the years 1922 and 1925 is given herewith: 








Percent 
increase 
. 1922 1925 over 1922 
Unlocated 
damage ...$ 6,928,645 $ 6,969,120 0.6 
Damage due to 
rough han- 
dling of cars 8,246,660 9,079,731 10.2 
Concealed 
damage 1,510,351 2,110,787 37.2 
Total ...$16,685,351 $18,159,638 8.8 


In 1925 these causes of damage accounted for 


46.8 percent of the total claims paid, as com- 
pared with 34.7 percent in 1922. 

The increases shown in the above table oc- 
curred despite the efforts of the carriers to 
educate their employees in the more careful 
handling of freight and the fact that wooden 
boxes, because of new designs and the greater 
use of wire and_ steel reinforcements, were 
stronger, on the average, in 1925 than 1922. 
However, despite the fact that wooden boxes are 
stronger and have been improved in design and 
construction, these increased claims due to faulty 
containers increased as shown. The only con- 
clusion to be drawn is that these increased 
claims have resulted, to some extent at least, 
from the substitution of lighter and frailer con- 
tainers for the more rigid wooden box. 

Compared with the increase of 8.8 percent in 
the damage claims mentioned above paid in 1925 
over 1922, is the great reduction in claims paid 
for most other causes. In 1925 these other dam- 
age claims paid amounted to $20,792,206, as 
compared with $31,399,399 in 1922, a reduction 
of 33.8 percent. 


Sells Student-Built Houses 


' (Continued from front page) 


wiring, plumbing and finishing. The plaster- 
ers probably receive the least instruction from 
this unusual laboratory work, for it is hard to 
move a newly plastered house without devetop- 
ing disastrous cracks. So most of these houses 
are now finished with one of the various wall 
or plaster boards. The painters get in their 
work, inside and out, 
and eventually the 
| house is finished. 
Probably in no other 
way could these stu- 
dents get the same 
kind of practical ex- 
perience combined 
with theoretical in- 
struction. If they 
undertook to build a 
house for an owner, 
putting it in place 
on the foundation 
where it is finally to 
rest, they could not 
take so much time. 
No owner would be 
willing to wait a 
year for his house to 
be finished. It would 
have to be hurried 
through, and _ that 
would mean sacri- 
ficing much of the 
real educational 
value of the detailed explanations and dem- 
onstrations. It would mean, too, that the 
students would have to drop everything else and 
carry the house through to speedy completion, 
which would upset the school schedule. ; 

‘“T don’t have any special trouble marketing 
these houses,’? Mr. LaPointe said. ‘‘There’s 
always a demand for homes of this size. They ’re 
pretty well built, too; maybe not always as 
well as professional carpenters and plumbers 
would do, for after all it is laboratory work, 
done by inexperienced mechanics who are learn- 
ing as they work. But ordinarily they are very 
satisfactory, and perhaps in some particulars 
they are rather better done than regular me- 
chanics, working to get the job finished, would 
turn out. 

‘¢Tt is a mutually satisfactory arrangement. I 
have a certain interest in the school, since it was 
founded by my uncle, and it is also an impor- 
tant part of the town life. I am sure that it is 
doing a fine thing for the building material 
business of the State, for graduates of the 
school are in demand all the time; and they 
teach the young mechanics in the high schools 
of Wisconsin and other States to do their work 
on a scientific basis. The need for competent 
builders is becoming rather acute; and no mat- 
ter how good material we may sell, the finished 
product will not be satisfactory unless these 
materials are correctly handled as they go into 
the buildings.’’ 





Co PACIFIC COAST Co 
No. 1 or No. 2 
Common 84S 


v West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ orl8’ stock if you desire. Order 
some of it now. 


Pacific States 
Twas” Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 














Teeee Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


with 











[ | 
REDWOOD 











You'll find it easy to satisfy 
builders with our 


FINISH AND SIDING 


Write today for prices. 











° G 1 Office, 
Albion Lumber Co., Aipion California. 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 
San Diego Office, - - 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 











When You Think Lumber 
THINK"HANSEN-NIEDER” 


Short Lengths 
Make You Money 
HANSEN-NIEDER 
LUMBER Co.,[INC. 


1029 HenryBidg:, SEATTLE 
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: PORTLAND, ORE. 
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AND THE COLUMBIA VALLEY : 
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YY 


Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


The Prendergast Company 


Western Office 
Northwestern Bank Bidg. 
PORTLAND, ORE. 


Home Office 
MARION 
OHIO 





CALIFORNIA 


Whi Pi J. E. WHEELER, 
President. 
ite ine EMERY OLMSTEAD, 
Thick Plank and Sante. 
Selects are our J. M. BEDFORD, 
Manager. 


Specialties 


We also manufacture 


Shop and Box 


Lumber 
Tell Us Your Needs. 


Wheeler-Olmstead 
Company 
KLAMATH FALLS, ORE, 


Modern Mill: 
Klamath Falls, 
Oregon. 














Lumbermen! 


For a pleasant visit we 
invite you to stop at 


The MULTNOMAH HOTEL 


PORTLAND, OREGON 








“Another of America’s Exceptional Hotels” | 
ERIC V_ HAUSER, R. W. CHILDS, | 
President. Manager, 





















Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 
rames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (4)4 x 6%4"") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. ; 
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Eastern News Notes 


New England Forestry Problem 

Boston, Mass., Aug. 24.—An interesting pre- 
liminary report on the New England forestry 
problem is expected to be made publie at the 
autumn quarterly meeting of the New England 
Council, to be held Sept. 24 and 25, at the 
Mount Washington Hotel, Bretton Woods, N. H. 
In response to a resolution from the Second 
New England Forestry Congress, requesting the 
New England Council to take action with re- 
spect to the New England forestry problem, 
the council at its recent Burlington (Vt.) sum- 
mer meeting invited all the interests concerned 
to unite in suggesting the policies that they be- 
lieve should be adopted in the New England 
States. This action has been communicated to 
the State and private interests through Harris 
A. Reynolds, secretary of the Second New Eng- 
land Forestry Congress and secretary of the 
Massachusetts Forestry Association. It is now 
expected that some report will be available for 
presentation at the September meeting of the 


couneil., 
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To Survey Wooden Box Industry 

Boston, Mass., Aug. 24.—Plans for what is 
expected to prove one of the most important 
steps ever taken for the promotion and ad- 
vancement of the wooden box industry in New 
England have just been announced here by A. 
Lincoln Filene, chairmen of the research com- 
mittee of the New England Council. The coun- 
cil was created for the purpose of codrdinating 
effort and avoiding duplication in relation to 
problems common to the New England States, at 
thé first New England conference of governors 
and leading men held ut Worcester, Mass., last 
November. 

Mr. Filene’s announcement states that the 
New England Council has inaugurated a survey 
of the New England wooden box industry, and 
that the very comprehensive survey contemplated 
is undertaken by the council upon the request 
of the officers and directors of the New Hamp- 
shire Lumbermen’s Association. 

Prof. Richard T. Fisher, director of the Har- 
vard forest at Petersham, Mass., will direct the 
survey, and Clifford H. Foster, of E. Murdock 
& Co., Winchendon, Mass., will handle the field 
work. Mr. Foster will begin interviewing New 
Hampshire box manufzcturers and box lumber 
interests at once and will later visit all the box 
making plants in the six New England States. 

Mr. Filene is one of Boston’s leading business 
men and he is internationally known as an 
economist and publicist. Discussing the im- 
portant survey which his committee has under- 
taken through the enterprise and energy of the 
New Hampshire Lumbermen’s Association, Mr. 
Milene stated to the news representative of the 
AMERICAN LUMBERMAN: 

This survey of the wooden box industry will cover 
such matters as the amount of lumber used by the 
wooden box manufacturers, and the average price 
paid, during the last four and a half years; the 
capital investment in plant and machinery; gross 
sales; freight paid on lumber and the finished 


product, and proportions of product sold direct and 
through commission houses. 

The magnitude of the wooden box industry 
in New England, and its importance to the whole 
community, especially in northern New England, 
are not generally realized. For example, it is one 
of the few New England industries that use native 
raw material exclusively. Its annual production 
adds about $20,000,000 a year to New England’s 
income, and it employs an average of nearly five 
thousand workers. ‘There are 133 wooden box 
factories in New England, each New England State 
having some. The industry in New England has 
15 percent of the total number of plants in the 
United States, and turns out about 16 percent 
of the total production in this country. 

From the standpoint of its relation to New Eng- 
land development, our wooden box industry is of 
far greater importance than these figures indicate. 
White pine for a generation has been the princi- 
pal commercial timber of central and southern 
New England. Up to now, the box industry has 
furnished the principal market, probably absorbing 


not less than 75 percent of the output. Within 
very recent years the wooden box has been replaced 
for many uses by fiber or veneer containers, go 
that the consumption of box lumber has fallen 
off considerably. 

Meanwhile, the recent competition of western 
and southern lumber in New England markets ig 
replacing that percentage of native white pine 
which is of a grade better than box lumber, and 
which has been pretty generally used for outside 
finish and building material. It is plain, there- 
fore, that improved markets for New England pine 
are urgently needed, not merely by the industries 
which manufacture it, but also by the operators 
of timber land and the owners of the New England 
farm wood-lots. The prosperity of this industry 
is reflected in scores of New England rural com- 
munities. 
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Telephone Cable Unites Eastern Cities 


Boston, Mass., Aug. 24.—New England busi- 
ness men will be interested to learn of the com- 
pletion of 105 miles of long distance telephone 
cable uniting Boston and Portland, Me. This 
cable will aid in further speeding up of the 
service between Boston, substantially all points 
in New Hampshire east of the White Moun- 
tains, and the entire State of Maine. It will 
also mean more-dependable service in that the 
cable is to a great extent stormproof. Con- 
struction on this new project has been under 
way for the last two years and as a result of 
its completion it is now possible for Portland 
to talk through cable to Boston, Worcester, 
Springfield, New York, Philadelphia, Washing- 
ton, and thence on to Chicago. The new cable 
route involved an expenditure of about $2,000,- 
000. It is to be extended next year to Bruns- 
wick, Me. 


Erecting Modern Sawmill 


DoLGEVILLE, N. Y., Aug. 24.—Julius Breck- 
woldt & Son (Ine.), manufacturers of sounding 
boards and other piano material, are erecting 
a modern 2-story sawmill at their plant here. 
In the new building, which will be 36x120 feet, 
a band mill will be installed with a capacity of 
40,000 feet a day. Sach machine will be in- 
dependently motor driven. The company owns 
hetween 4,000 and 5,000 acres of timber, from 
which the supply will be drawn over a 12-mile 
tractor road. The plant is expected to be com- 
pleted and ready for use Jan. 1, 1927. 





Secures Ample Supply of Pulpwood 


Banoor, Mr., Aug. 24.—It is reported here 
that the International Paper Co. is about to pur- 
chase for more than $1,000,000 the Chaleur Bay 
Co.’s timber limits of 420 square miles in Gaspe 
and this company’s paper, pulp and lumber 
mills at St. Anne de Restigouche, across the 
Restigouche River from Campbellton, N. B., in 
Quebee. This purchase will assure the Inter- 
national Paper Co., with its other timber hold- 
ings in northern New Brunswick, an ample 
supply of pulpwood for a first-class newsprint 
plant on the Restigouche, getting power from 
the hydro development at Grand Falls. 


Enjoy Air Trip to Capital 


PHILADELPHIA, Pa., Aug. 24.—Among those 
who have taken the Philadelphia Rapid Transit 
Air Service trip to Washington, D. C., are 
Frank R. Macklin, of the J. Arnderson Ross 
Co., and Harry M. Pitman, of the Williams- 
port Planing Mill Co. Both were very much 
pleased with the trip, and Mr. Macklin hopes 
in the near future to duplicate his ‘‘ enjoyable 
experience.’’ Mr. Pitman states that the max- 
imum height reached was 2,300 feet; the max- 
imum rate of speed, 97 miles an hour, and that 
the average rate of speed on the return trip 
was 90 miles an hour. Accompanying Mr. Pit- 
man were Harry E. Quay, of A. Wilt & Sons 
Co., and Andrew J. Saur, an architect. 
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Consistent Gain in Tractor Exports 

Exports of tractors from the United States have 
shown rapid and consistent increases during the 
last five years, according to an article in a recent 
issue of Commerce Reports, published by the bureau 
of foreign and domestic commerce. During the 
first six months of 1926 foreign shipments of 
wheel tractors amounted to 32,109, valued at $17,- 
511,000. This was over $7,000,000 greater than 
the exports in the same period of 1925, and was 
greater than the tractor exports in any calendar 
year, except 1925, since 1920. Of the total ship- 
ments of wheel tractors during the first half of 
1926, 73 percent went to five countries, and 14 
percent were shipped to the next five countries in 
importance, leaving a balance of 13 perceat shipped 
to approximately eighty other countries. 

The largest purchaser of tractors during this 
period was Russia, which took 9,687 wheel trac- 
tors, valued at $4,467,555, which is more than six 
times the amount of tractors purchased by Russia 
in the same period of 1925. Canada was the sec- 
ond largest market for tractors during the first 
half of 1926, its purchases of wheel tractors 
amounting to 4,992, valued at $3,860,064, an in- 
crease of more than 100 percent over the same 
period of 1925. Most of the tractors sold in 
Canada are manufactured in the United States 
and a large percentage of them is used in the 
Prairie Provinces, chiefly in farm operations, about 
one-fourth being used for road building, hauling 
and timbering. 

Exports of track-laying tractors during the first 
six months of 1926 amounted to 728, valued at 
$1,276,794. The largest purchaser of this type 
is Australia, although imports of track-laying 
tractors into that country comprise only a small 
percentage of the total amount of tractors pur 
chased. Mexico was the second largest market 
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tion. Our cost figures have borne us out in our 
purchasing convictions. Many times during our 
operations since August, 1922, it has been neces- 
sary for us to contract some transportation and in 
that way make observations. Often as many as 
fifty outside trucks have been on the job at one 
time. Of all these trucks only quality makes have 
been able to stand the pace set by our own fleet. 

“Maintenance was a big factor with us when 
in the early construction days of Longview, we 
operated on a 24-hour basis. This meant that 
delays for parts and intelligent mechanical as- 
sistance would be doubly expensive. In this situa- 
tion, the service the quality truck manufacturer 
is equipped to give was a factor of great import- 
ance when emergencies arose. In addition to giv- 
ing economy of operation, which is the first ob- 
jective in buying any mechanical equipment, we 
have noticed that our quality truck fleet has been 
a big influence in establishing a very low driver 
turnover.” 

(LASALLE EE FE | 


Add New 2-ton Truck to Line 


A new 2-ton truck has just been added to the 
products of Graham Bros., of Detroit, Mich., and 
the new chassis will be supplied with a variety 
of bodies suited to practically every requirement. 
This latest addition to the line will be made in 
two lengths, the shorter, for 9-foot bodies, with 
a wheelbase of 137 inches, and the longer for 12- 
foot bodies, with a wheelbase of 162 inches, 50th 
chassis are equipped only with pneumatic tires, 
with either single or dual rears optional. Where 
single tires are used, 32x6-inch size are fitted in 
front, and 34x7-inch at the rear. For dual rear 
tire equipment dise wheels are standard with 34x5- 
inch tires both front and rear. 

The pressed steel frame side rails for the shorter 


chassis are 7 inches deep, and for the larger, 74% 





Comple te 


for American track-laying tractors, taking 44, 
valued at $141,535. They are used principally in 
the Mexican oil fields for hauling purposes. 
Canada and British Honduras purchased 75 and 
13 track-laying tractors, respectively, during the 
first six months of 1926, these being used for 
hauling lumber 


Dependable Performance of Trucks 


Construction of the model city of Longview, 
Wash., could not have been carried through to com 
pletion on schedule if motor trucks had not stood 
up under the gruelling 24-hours-a-day service re- 
quired, according to George S. Hays, assistant gen- 
eral manager of the Longview Co., handling con- 
struction material from the time the land was 
cleared until the streets, sewers, water mains, 
power lines, houses and business buildings de- 
veloped in the short period of three years to a 
decidedly modern and growing city of 10,000 
people. 

“The dependable 
has fully justified our expenditure 
belief that the cheapest mechanical equipment in 
the long run is quality merchandise,’ said Mr. 
Hays. “Our éxperience has been unique in that 


almost every type of hauling problem had to be 
-every- 
thing from the distribution of foodstuffs and mate- 


met when we undertook to build a city 

rials to the operation of a bus line. 
“Experience with machinery of every description 

in Long- Bell lumber 


performance of motor trucks 
and faith in the 


operations led us to buy 
‘quality’ as an end to true economy in truck opera- 





2-ton Graham Bros. truck illustrating a body that is adaptable to lumber industry 


inches. Due to the lower bending moments in 
the short frame its thickness is #, inch, while that 
of the longer frame is 4 inch. Front springs on 
both chassis are 37 inches long, 2 inches wide and 
have 9 leaves, while the rear springs are 56 inches 
long, 3 inches wide and have 11 leaves. The semi- 
floating rear axles employ a spiral bevel gear final 
drive with a reduction of 6.286 to 1. Both service 
and hand brakes are of an internal self-aligning 
type operating in heavy pressed steel drums at the 
rear hubs. ‘The brakes are so connected that the 
pedal operates all four bands while the brake lever 
actuates only two. This feature, it is declared, 
insures long life and even wear of the brake 
facings. 

This new and larger truck embodying the same 
well tried constructional features found in Gra- 
ham Bros. 1- and 2'4%4-ton trucks fills a long felt 
need for an equally sturdy unit capable of handling 
heavier loads. The power unit consists of the 
Dodge Bros. 4-eylinder engine which has given such 
satisfactory service in Graham Bros. trucks and 
motor coaches with a heavy duty truck type trans- 
mission. The heavier frame, springs and other 
chassis parts insure service with 2-ton loads just 
as satisfactory as that supplied by the smaller 
trucks hauling the loads for which they wer¢ 
designed. 

It is stated that Dodge Bros. %-ton commercial 
ears and Graham Bros. trucks of three capacities 
with bodies specially designed to fill the require- 
ments of over 400 different vocations now meet 
over 90 percent of all commercial haulage needs. 
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Property Management 
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‘Willapa Lael ber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured, 
RAYMOND, WASH. 
el Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 








~ SULLIVAN | 


| LUMBER CO. 
Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 





Factory and Industrial Stock 


SPRUCE, CEDAR, 
WESTERN PINE_ | 
AND HEMLOCK 


Portland, Ore. | 

















H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 








Red 


cedar POLES Fi; PILING 


RAIL OR CARGO 


301-338 Northwestern 
Bank Building 


Portland, Ore. 
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CI _ CALIFORNIA Coo 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Reem 712 BoliwerRacheses §=CHICAGO, ILL. 


Tel. Harrison 1295 





















H. B. Hewes, C. D. Terwilliger, 
President Sec.-Treas. 8 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec, 
© Treas, 


1. W. McWilliams 


ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 


Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 















CALIFORNIA 


REDWOOD 


Siding 
Finish 
Ceiling 
Mouldings 


Tank Stock Shop 

Silo Stock Ties 

Squares Timbers 
Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, . - 


San Francisco 


Lane Mortgage Bidg., . - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, | : 

360 North Michigan yon ( Chicago 
W. O. W. Building, - - Omaha 


= J 








THE 


Dwight Lumber Co. 


Manufacturers Wholesalers 











KLAMATH Specialists in 
CHIEF renee Factory 
California Plank 
White and D and Better 
; in all 
Sugar Pine Thicknesses 
OFFICES: 
260 California St., SAN FRANCISCO, CALIF. 
30 North LaSalle Street, CHICAGO, ILL. 
MILLS 


; Sisson, California. 


Klamath Falls, Ore. 














Don’t waste time ere board and surface 
measure. Get “The umber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00 
Send for special circular. 














New Millwork Association Formed 


A new association has recently been formed, 
named the Illinois Millwork Association, having its 
headquarters at 10 South LaSalle Street, Chicago, 
membership in which, according to the articles of 
association, is open to: 


“Any individual, firm or corporation regularly 
engaged in the manufacture and (or) sale of mill- 
work, and (or) the sale of material for the use of 
millwork in Chicago territory.” 


The objects of the association are outlined as 
follows: 


To promote the mutual interests of its members ; 
to avoid those practices which have been held un- 
fair trade methods; to develop a more codperative 
spirit and better fellowship among its members and 
the industry generally; to gather, disseminate and 
exchange information and _ statistics concerning 
millwork ; to standardize and simplify the manu- 
facture of millwork in order to effect economy; to 
promote and encourage correct methods of cost 
finding; to maintain a credit exchange; to oppose 
any restriction of output, discrimination in the use 
of materials, or any interference in the conduct of 
the business of the industry; and to employ all 
lawful means to advance the welfare of the in- 
dustry. 

But this association or its members shall not fix, 
determine or regulate, directly or indirectly, the 
price and prices at which millwork shall be sold, 
and the association and its members will not at 
tempt to fix, regulate, limit or control the sale or 
output of millwork and kindred products, and 
nothing in these articles 
shall be construed as an 
attempt to do so. 

The officers of the new 
organization are: F. A, 
Johnson, president ; L. M. 
Ehrhart, vice president; 
Cc. H. Fisher, treasurer; 
S. F. D. Meffley, secretary. 
The board of directors is 





S. F. D. MEFFLEY, 


Chicago ; 
Secretary Illinois 
Millwork Association 





constituted as follows: 
A. S. Buhai, J. J. Bunch, 
S. A. Christie, R. W. Dow, 
Hf. D. Gosch, I. G. Heartt, 
Hi. W. Hensel, H. A. Ro- 
senbom and J. A. Swen- 
sen. 

The following declara- 
tion of principles has been 
sent by Secretary Meffley to firms and individuals 
eligible to membership : 





Members of the Illinois Millwork Association do 
not discriminate between union and non-union 
made material. Organized to “oppose any restric- 
tion of output, discrimination in the use of ma- 
terial or any interference in the conduct of the 
business of the industry and to employ all lawful 
means to advance the welfare of the industry,” we 
are building a system to favor individual enter 
prise founded upon unrestrained effort and pay- 
ment by result. 

The Illinois Millwork Association is a defensive 
rather than offensive organization, created to pro- 
tect the interests of all fabricators of raw and 
finished material in the millwork industry and, as 
such, should have the unanimous moral and finan- 
cial support of all such fabricators. Back of us 
are the entire resources of such organizations as 
the Citizens Committee to Enforce the Landis 
Award, the Employers’ Association of Chicago and 
others to help us create, maintain and protect free- 
dom in the pursuit of our business in the millwork 
industry. 


New Detailers’ and Billers’ Course 


Announcement is made by the Millwork Cost 
Bureau, Chicago, that its new correspondence 
course for detailers and billers, which has been in 
course of preparation for some months, is com- 
pleted and enrollments therein are now acceptable. 

The course is open to employees of member 
firms, a deposit of $10 being required for each per- 
son entering, which deposit is returnable when the 
employee has completed the study, or for some 
legitimate reason is excused from doing so. In 
other words, the deposit is intended to insure that 
only such persons as are genuinely interested in 
the work shall be enrolled. 





Notes on Trade Conditions 

With the crop season nearing the point of “‘cash- 
ing in,’ sash and door mer in the Minneapolis-St. 
Paul (Minn.) district are beginning to feel some 
reaction from the rural districts. Retailers are 
making inquiries from many sections, indicating 
that considerable building is planned. This ig 
especially the case in sections where crops are 
good. Trade probably will be spotted, but on the 
whole a good fall business now is expected. City 
trade continues light. Leaders in the sash and 
door mill trade believe the signs now are that 
there will be a stimulus to country trade this 
fall which will continue into next spring. 

Kansas City (Mo:) plants report a better demand 
from the country for yard stock, with a small in- 
crease in the volume of millwork business from the 
city and some outside towns. ‘There has been no 
change in prices for some time. 

The Buffalo (N. Y.) door and millwork plants are 
finding the vacation slackness affecting the trade 
at present, but a good many plans are being filed 
for fall building, and business is expected to show 
a good amount of improvement next month. 

Demand for millwork of all kinds in Columbus 
and central Ohio is holding up well. Mills have 
business which will keep them going to three- 
fourths capacity for the coming month. Door and 
sash factories are still rather busy, as_ building 
operations continue brisk. The rainy weather of 
the past few weeks caused a temporary letup. 
Prices are still low because of outside competition. 

The sash and door men of Los Angeles (Calif.) 
are taking a more favorable view of sash and door 
prospects than for any period since the first of the 
month. The demand has shown a satisfactory in- 
crease, and prices are steady. 

The sash and door business in Baltimore (Md.) 
has not been of impressive volume during the last 
week. In fact, some contraction appears to have 
taken place as a result of the bad weather, which 
has greatly interfered with the work of the con- 
tractors. The range of prices is too low to be 
encouraging. Manufacturers of fir doors have been 
trying to advance their product a point, but with- 
out much success so far. 

The American Glass Review summarizes the win- 
dow glass situation as follows: 

“Improvement in the demand for window glass 
from most sections of the country, while not as 
marked this week as in the previous one, still is 
sufficient to cause manufacturers to feel that it will 
continue until the peak of the year is reached 
some time late in October. Compared with the 
corresponding period of recent years, 1926 is wit- 
nessing a very good demand for window glass at 
this time. Maintenance of the demand for window 
glass on the basis established recently is taken to 
indicate that stocks in the hands of distributors 
and large users are extremely low. There is no 
placing of specifications for later delivery to speak 
of and most orders are for prompt delivery.” 


California Millwork Men Meet 


SAN Dieco, CALir., Aug. 21.—At the tri-annual 
convention of the Millwork Institute of California 
recently held in this city, San Francisco was se- 
lected as place of next meeting, the date to con- 
form to the time of the Stanford-California foot- 
ball game. tighty-three members and guests were 
in attendance at the meeting. 

President Harry Gaetjen said that the extent of 
the institute’s success and progress is measured by 
the efforts put forth by the members, not alone at 
the meeting, but throughout the year in their re- 
spective localities, and urged a more general par- 
ticipation and coéperation. 

H. L. Sullivan, of the Western Lumber Co., San 
Diego, discussed “Standard Trade Practices,” say- 
ing that this subject was one of the most important 
for millmen to consider and citing the benefits to 
the redwood manufacturers of standard trade prac- 
tices; also that it is not, in most cases, the fault 
of the manufacturer if the retail distributer fails 
to make a living profit on his sales. His idea of 
proper merchandising was to stick to the one price 
plan of selling, even in the face of the most severe 
price cutting competition. 

Other speakers were: G. F. Hoff, secretary of 
the San Diego County branch of the institute, and 
also secretary of the Material Men’s Association 
of San Diego, on ‘‘Coéperation a Practice, Not 4 
Theory”; H. P. Dixon, American Door Co., Los 
Angeles, on “The Sign Post at the Crossroads” ; 
G. A. Hunter, research manager for the institute, 
who led a discussion on “The Manual of Mill- 
werk”; Fred H. Spencer, of the Eureka Sash, Door 





AUGUS' 
meats 
& Mold 
Up Len 
& Sash 
“A Sek 
sulting 
tainme! 
liam J 











Rz 

Was 
Inters' 
15,112 
in car! 
Tex., t 
able bi 
der Ce 
scribe: 
Albuq 
shook, 
from 
on sh 
the ba 
bers 0 
a larg 
has y 
nard 

Du 
the it 
ential 
to pe 
comm 
sion | 
and t 
requi 
the d 


Diss 
Sr 
c. ¢ 
Coop 
that 
lines 
stave 
west 
expo 
rate 
It hi 
30,0 
M 
Wes 
coor 
stat 
ther 
tari 
3 
the 


C 


( 
ers 
div 
qui 
bee 
req 
der 
ine 
qui 
she 














‘cash- 
is-St. 
some 

Ss are 

ating 
is ig 

$ are 

n the 

City 
and 
that 
this 


mand 
ll in- 
n the 
an no 


'S are 
trade 

filed 
show 


mbus 
have 
hree- 
r and 
lding 
er of 
etup. 
ition. 
alif.) 
door 
f the 
y in- 


Md.) 
- last 
have 
vhich 
con- 
o be 
been 
with- 


win- 


class 
yt as 
ill is 
will 
ched 
the 
wit- 
ss at 
1dow 
‘n to 
itors 
s no 
peak 


nual 
rnia 
3 se- 
con- 
foot- 
were 


it of 
d by 
e at 
r re- 
par- 


San 
say- 
tant 
s to 
yrac- 
ault 
fails 
a of 
price 
vere 


y of 
and 
tion 
yt a 
Los 
is”; 
ute, 
fill- 
joor 








AucusT 28, 1926 





AMERICAN LUMBERMAN 71 





& Molding Mills, San Francisco, on “Cost of Cut 
Up Lengths”; E. A. Nicholson, of the Pacific Door 
& Sash Co., Los Angeles, who led a discussion on 
“A Schedule of Net Extras’; R. A. Niclas, con- 
sulting cost accountant of the institute, on “At- 
tainments with Uniform Ledger Accounts’; Wil- 
liam J. Glasson, of the W. J. Glasson Planing 


Mill, San Diego, on “‘The Cost of Foolish Adver- 
tising.”’ 

During the afternoon of the day of the meeting 
and the following morning, delegates and their 
families toured San Diego and Coronado, and on 
Friday evening a banquet and entertainment was 
held. 





LUMBER 














Rates on Box Shook and Sawdust 


WASHINGTON, D. C., Aug. 23.—Division 3 of the 
Interstate Commerce Commission in Docket No. 
15,112 find that rates on box shook and sawdust 
in carloads from Albuquerque, N. M., and El Paso, 
Tex., to Curtiss and Kennard, Ariz., are unreason- 
able but not unduly prejudicial. The Apache Pow- 
der Co. complained of the rates. Division 3 pre- 
scribes a rate of 42.5 cents a hundred pounds from 
Albuquerque and 33 cents from El Paso on box 
shook, and 30 cents from Albuquerque and 23 cents 
from El Paso on sawdust. Reparation is awarded 
on shipments of box shook since Jan. 1, 1922, on 
the basis of the rates found reasonable. Large num- 
bers of box shook are required by complainant, also 
alarge quantity of sawdust. No sawdust, however, 
has yet moved to the plants at Curtiss and Ken- 
nard from El Paso and Albuquerque. 

During the proceeding the carriers conceded that 
the intrastate rates in Arizona are unduly prefer- 
ential to points within the State and prejudicial 
to points in interstate commerce, and urged the 
commission to prescribe new intrastate rates. Divi- 
sion 3 states this question was not raised formally 
and the State authorities of Arizona not notified as 
required by law. Hence it is not disposed of in 
the decision. 


Disapprove Minimum Weight Increase 


Sr. Louis, Mo., Aug. 23.—A bulletin issued by 
Cc. G. Hirt, secretary-manager of the Associated 
Cooperage Industries of America, notifies members 
that the increase proposed by the southwestern 
lines in minimum weights on lumber, including 
staves, heading and hoops, carloads from south- 
west producing territory to Gulfport, Miss., for 
export had been disapproved both by the standing 
rate committee and the general rate committee. 
It had been proposed to increase the minimum from 
30,000 and 24,000 pounds to 50,000 pounds. 

Mr. Hirt also informs members that while the 
Western Trunk lines reaffirmed Class B rating on 
cooperage and petitions were filed with the Inter- 
state Commerce Commission requesting suspension 
thereof, the commission declined to suspend the 
tariffs which authorized this rating, effective Aug. 
1, However, the Illinois commission suspended 
the Class B rating. 


Quick Unloading of Open Top Cars 


CINCINNATI, OHIO, Aug. 24.—Local lumber deal- 
ers received urgent requests from the car service 
division of the American Railway Association for 
quick unloading of open top cars where they have 
been used for the transportation of lumber. The 
requests declared that there was an unprecedented 
demand for open top equipment and that this will 
increase in the next sixty to ninety days. Unless 
quick unloading is the rule, there will be a serious 


shortage of open top equipment, the requests 
declare. 





Georgia Shippers Protest Tariff 


WASHINGTON, D. C., Aug. 24.—The Brunswick 
(Ga.) Traffic Bureau has filed with the Interstate 
Commerce Commission a complaint against the 
Atlantic Coast Line Railroad Co. and other car- 
tiers, alleging that the origin relationship of 
srunswick has been materially changed in Agent 
Glenn’s Eastern Lumber Tariff No. 7, I. C. C. 
No. A-471, effective July 20, 1924, and urging 
that the commission prescribe reasonable, non-dis- 
criminatory and non-prejudicial rates for the fu- 
ture, and grant reparation on past shipments of 
lumber, logs, cross ties, crate material and other 
forest products from Brunswick to various inter- 
State destinations shown in that tariff. 

While the rates in this tariff are said to have 
been published in accordance with the order is- 
sued by the commission in Docket No. 13,499, dated 
Dec. 8, 1923, as amended, W. E. Gardner, counsel 
for complainant, insists that none of the rates 
were published in accordance with the commis- 
Sion’s orders. The changed origin grouping of 
Brunswick, he adds, created greater increases in 
the transportation charges from that point to all 
destinations than those authorized by the com- 
Mission. Likewise, the changed origin grouping 
of Brunswick unduly favored competing points, 
subjecting Brunswick shippers to rates that were 


and are unjust and unreasonable, 
criminatory and unduly prejudicial. 

The complaint was filed on behalf of the Georgia 
Veneer & Package Co., the Georgia Creosoting Co., 
the Maritime Industries Co. and the Lang Planing 
Mill. 


unjustly dis- 


Asks Lower Shook Rates 


WASHINGTON, D. C., Aug. 24.—The Atlas Ply- 
wood Corporation, of Boston, has filed with the 
Interstate Commerce Commission a complaint 
against the Bangor & Aroostook Railroad Co. and 
others, seeking $650.48 reparation on account of 
unreasonable rates alleged to have been collected 
on eleven carlouds of box shook, more or less, 
shipped from Stockholm, Me., to Salem, Ind. The 
rate applied was 61 cents a hundred pounds. A 
rate of 47 cents is claimed. 


Barge Line Reduces Haulage Cost 


St. Louris, Mo., Aug. 23.—Exporters of grain 
from the middle West are showing a revival of 
interest in the use of the facilities of the Mis- 
sissippi River, resulting in a considerable saving 
in freight rates as compared with rail shipments. 

From Aug. 1 to 14, shipments by the Federal 
Barge Line to New Orleans amounted to 374,698 
bushels of wheat—exceeding the shipments for any 
whole month for more than a year previously— 
and 108,722 bushels of corn. The freight bill for 
the wheat was $14,613 less than the rail rate 
would have been, while the saving on the corn 
movement was $3,960. Thus the grain exporters 
saved $18,570 on two weeks’ shipments. 

For the tow which departed last Friday, 340,000 
bushels of wheat was offered, effecting another 
saving of more than $12,000 through the use of 
the barge line. The saving on wheat is 3.9 cents 
a bushel, and on corn, 3.64 cents, as compared 
with the rail route. 


° * . 
Loadings Still Top Million Cars 

WASHINGTON, D. C., Aug. 25.—Loading of rev- 
enue freight for the week ended Aug. 14 totaled 
1,109,557 cars, according to reports filed today by 
the carriers. The total for the week of Aug. 14 
was an increase of 45,081 cars above the same 
week last year and an increase of 156,149 cars 
above the same week in 1924. It was the twelfth 
week this year that loadings have exceeded the 
million car mark. The total for the week of Aug. 
14 was an increase of 26,358 cars above the pre- 
ceding week, increases in the loading of all com- 
modities being reported compared with the previous 
week except grain and grain products, coke and 
merchandise and less than carload lot freight which 
showed small reductions. 

Coal loading for the week amounted to 193,184 
cars, an increase of 10,096 cars over the preceding 
week this year and 1,705 cars over the same week 
in 1925. It also was 47,921 cars above the same 
week in 1924. 

Loading of grain and grain products amounted 
to 58,397 cars, a decrease of 1,602 cars under 
the preceding week but 3,804 cars above the cor- 
responding week in 1925. Compared with the same 
week in 1924, it was a decrease of 1,723 cars. In 
the western districts alone, grain and grain prod- 
ucts loading totaled 36,306 cars, an increase of 
831 cars over the corresponding week last year. 

Forest products loading totaled 71,825 cars, 
2,243 cars above the week before and 931 cars 
above the same week in 1925 as well as 2,272 
ears above the same week in 1924. 





North Carolina Pine Costs 


NorFo.k, Va., Aug. 23.—The latest cost 
statement issued by the North Carolina Pine 
Association is based on reports for June from 
seventeen members of the association operating 
twenty-four mills. The total production covered 
in the reports was 179,963,449 feet, the average 
cost of dressed lumber, exclusive of stumpage, 
being $23.57. This shows an increase of $1.79 
over costs for May covering the production of 
169,027,043 feet. 








GOODFELLOW 


LUMBER COMPANY'S 





ALWAYS ON 
TIME 


Carry Smaller Stocks 
And Make More Money 


How much of your capital is tied 
up in stock in your yards? You can 
make more money by operating on 
less capital with smaller stocks re- 
plenished more frequently. “Turn- 
over” is what counts these days. 


You can buy from us in smaller or- 
ders or mixed carloads, and get al- 
most overnight delivery. We ship 
today’s orders today. 


Write or wire your needs to 
our Wholesale Department. 


Goodfellow 


Lumber Company 


Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 


CAbany 6407 ST. LOUIS, MO. Cabany 6407 





























Old 
Reliable 
Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 





























Cummer Cypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


a | wa. LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 


Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Flooring With 
Good Sales Record 


After all, the real test of a floor- 
ing is the way it sells. And Hudson 
Oak Flooring has measured up to 
this test remarkably well. It has 
shown a consistent sales growth. In 
the last four years the sales of 


HUDSON 
Oak Flooring 


have more than doubled. It is the 
kind of flooring dealers buy and 
come back for more. We help lum- 
ber dealers sell our flooring by mak- 
ing sure that it is as nearly perfect 
in manufacture as we can make it. 


Send for samples and prices. 


Hudson Hardwood 


Flooring Company 
Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss. 
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ROWN's 
SUPERCEDAR 


Trane Mm pana 


Made from “Tennessee” Aro- 
matic Red Cedar, tongue-and- 
grooved and end-matched. 


Accurately manufactured. 
Carefully wrapped and tied in 
bundles. Costs no more than 
ordinary cedar closet lining. 


Car lots from mill. Less car 
lots from warehouse stocks 
conveniently located. 


Ask for samples, prices and 
circulars. Some desirable ex- 
clusive territory still open. 
Write us if interested. 


Ca eat & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 
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News Notes from Ame 


TACOMA, WASH. 


Aug. 21.—With only a few of the members pres- 
ent, little business was done at the regular meet- 
ing of the Tacoma Lumbermen’s Club last Wednes- 
day. <A discussion of the recent visit here of the 
National association trustees and the best method 
of coéperating with the national organization re- 
sulted in the decision to name a committee to get 
in touch with the State’s congressional representa- 
tives for closer coéperation along the line sug- 
gested by Frank Wisner, president of the National. 
This may develop into a banquet for the senators 
and representatives to be sponsors by the club, 
but definite plans will be made after the com- 
mittee has investigated the question. 

Ernest Dolge gave an interesting talk on the 
safety load of a fir beam, which was followed by 
a general discussion of the subject. 

John Dower announced that he will attend the 
New Orleans convention of the National Retail 
Lumbermen’s Association in November and will 
be delegated by the club to present Tacoma’s invi- 
tation to the association to hold the 1927 conven- 
tion in this city. A committee from the club 
will be appointed to codperate with Mr. Dower. 

A brief market discussion showed that there 
has been little change in conditions during the 
last week. 

Assignment of the Tacoma members of the Na- 
tional Committee on Wood Utilization to different 
subcommittees, was announced by Axel Hf, Oxholm, 
director of the committee, during his visit here 
last week. Everett G. Griggs, Ernest Dolge, George 
S. Long and W. C. Hobart have been assigned to 
the subcommittee on logging and lumbering opera- 
tions: A. Hl. Landram, to the committee on con- 
struction industries; Il. A. Flood, to the committee 
for the utilization of waste products and the dis- 
tillation of wood chemicals. Mr. Oxholm left last 
week after a visit here of ten days, and before 
leaving stated that the committee is already doing 
constructive work for the industry and has many 
important matters under consideration. 

Ilerbert Hoover, secretary of commerce, will visit 
Tacoma today. Arrangements for his recep- 
tion and entertainment are in the hands of the 
Tacoma Chamber of Commerce. Tacoma lumber- 
men hope to have an opportunity to confer with 
Mr. Hloover on the standardization question and 
if possible take him through some of the local 
sawmills that he may see for himself some of the 
manufacturing problems of the Northwest lumber- 
men. 

A general rainfall, coming unexpectedly early 
in the summer, put an end for the time being to 
the forest fire menace in the Tacoma district this 
week, The rain covered the entire southwest 
Washington area, and the fire hazard has been 
diminished greatly. Those in charge of the fire 
fighting work, while much relieved, say that vigi- 
lance must not be relaxed, as the rain was insuffi- 
cient to soak the forests thoroughly, and another 
dry spell would quickly dry up the moisture. 

Cargo shipments of lumber from Tacoma showed 
a marked increase this week. From the Portacoma 
piers, Shaffer, Balfour, Milwaukee and Saker 
docks, 6,070,000 feet; Puget Sound Lumber Co., 
1,100,000 feet: Defiance Lumber Co., 1,225,000 
feet: Dickman Lumber Co., 630,000 feet ; Mountain 
Lumber Co., 100.000 feet, and St. Paul & Tacoma 
Lumber Co., 4,900,000 feet—a total of 14,025,000 
feet. Destinations: California, 1,705,000 feet; 
Atlantic coast, 7,170,000 feet; Japan and China, 
2,600,000 feet; Australia, 2,300,000 feet, and Eu- 
rope, 150,000 feet. Other than lumber: California 
took 100 tons box shook and 1500 doors. The 
Atlantic coast took 1,250,000 shingles and 50,000 
feet cross arms. Japan and China took 25 tons 
box shook and 200 tons wallboard. Australia took 
1,000 doors and 150 tons plywood, Europe took 
32,300 doors, 50,000 feet airplane spruce, 240 
bundles broom handles and a ear of floor blocks. 

Plans for a merger of the Puget Sound Iron & 
Steel Co., of Tacoma, with the Lidgerwood Manu- 
facturing Co., of New York, and the establishment 
of Tacoma as the Pacific coast manufacturing and 
distributing headquarters of the eastern concern, 
were announced this week by M. H. Dickinson, 
Pacific coast manager for the Lidgerwood interests. 
Mr. Dickinson stated that the two firms will be 
merged and that later in the year a new cor)ora- 
tion will be organized to take over the consoli- 
dated interests. The merger follows the recent 
visit here of John H. Lidgerwood and F. A. Judson 
of New York, president and general manager re- 
spectively of the Lidgerwood Co. Several years 
ago the Puget Sound Iron & Steel Co. was made 
the Pacific coast manufacturing plant for the 


Lidgerwood output. Since that time the business 
has grown to such an extent that the local plant 
is to be devoted entirely to the output of Lidger. 
wood equipment. 

The new mill of Ernest Dolge (Inc.), replacing 
the structure destroyed by fire last February, js 
to start operations about the middle of September, 
according to present plans. 

Plans for reopening the former Charles Taylor 
mills, at Lindberg, are being made by the owners, 
The plant has been closed for some time. 

Patton Bros. are planning the construction of a 
mill three miles from Mineral, to manufacture q 
part of timber cut by the firm in that locality, 
Details of the new plant have not yet been com. 
pleted. 

The Weyerhaeuser Timber Co. has purchased a 
tract of timber land on the upper Lewis River from 
the Davis Land Co. The price was reported as 

25,000. 

George J. Osgood, general manager Wheeler, 
Osgood Co., is expected home from Europe next 
week. Mr. Osgood has been abroad for the last 
three months. 


BELLINGHAM, WASH. 


Aug. 21.—Rains that ended a drouth of fifty- 
eight days have brought under control the disas- 
trous fires that have been raging in the Mount 
Baker national forest and have encouraged idle 
loggers to resume activity. The St. Paul & Tacoma 
Lumber Co. will put fallers into the woods next 
week. The Bloedel Donovan Lumber Mills have 
already done so. Both concerns will be shipping 
late in August. The Buffelen Lumber Manufactur- 
ing Co.’s camp resumed shipping this week after 
a long idleness. Other shippers are the Puget 
Sound Sawmills & Shingle Co., Campbell River 
Lumber Co., Fobes Logging Co. and Warnick 
Lumber Co. 

The fires in the Baker forest were the worst in 
that forest’s history. It is estimated by Supervisor 
Cc. H. Park that 55,000 acres was flame swept, 
the flames running through an area ten miles long 
and four wide. Mr. Park says the greatest damage 
was done to timber ten to forty years old. 

Two shifts are being operated in the box factory 
of the Morrison Mill Co. in this city, also at Ana- 
cortes and Blaine. The company made a California 
shipment this week and will make one to Hawaii 
next week. 

Cargo shipment this week totaled more than 
6,000,000 feet. The Bloedel Donovan Lumber Mills 
shipped 1,500,000 feet to Australia, 1,000,000 feet 
to China, 750,000 feet to Hawaii, 1,500,000 feet to 
California and 1,500,000 feet to the Atlantic coast, 
also 2,000,000 shingles to Texas. The Puget Sound 
Sawmills & Shingle Co. shipped 500,000 feet to the 
Atlantic seaboard. 

Payment of claims totaling $65,226 to creditors 
of the Chinn Timber Co. has been ordered by the 
Whatcom County superior court, and the payment 
of claims aggregating $139,389 more was ordered 
upon proof by creditors. 

Floyd Byles, who has been logging in this area 
for many years, has organized the Byles Logging 
Co., with a capitalization of $30,000. 

President James L. Gilfilen, of the Allied Lumber 
Co., says he plans to reopen his shingle mill on 
Coal Creek within a short time. 


SEATTLE, WASH. 


Aug. 21.—While orders from the Atlantic coast 
have not been received in especially Jarge yolume 
during the week, there is still no unsold steamship 
space for September, indicating that the _ total 
volume of business from the Atlantic seaboard has 
been about as heavy as the existing steamship lines 
ean handle in that month. September space has 
been sold at $13, and shippers in several instances 
feel that the October rate is apt to be $1 higher. 
Export business continues to hold its own. While 
there has been a dropping off in some markets, the 
slack has been taken up by orders from other cargo 
markets. Most of the wholesalers catering to the 
middle West yard trade reported a fair business 
during the last week. ‘Their orders come from 
widely separated territories, however, but reports 
from their salesmen on crop conditions show much 
promise for a heavier business soon. Quite a bit 
of buying has been done by industrials. 

There is a growing scarcity of good logs in most 
of the log markets and, with a little additional 
rainfall, many logging camps can be expected t? 
resume production. Several loggers, when asked 
about starting up, say they are ready to start UP 
and need to start up, but that they will take 0 
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chances on fire; unless the woods receive sufficient 
rains to insure against fires they will hold off a 
while longer. It is thought, however, that with 
fair conditions a large proportion of the loggers 
will be going at full tilt in the early part of Sep- 
tember. 

Although the amount of rainfall since Aug. 1, 
according to the weather bureau of Seattle, has 
peen only 0.44 of an inch, this moisture, with the 
jonger and cooler nights and attendant dew and 
fog, has served to check the many fires that have 
peen burning. The fire situation is well in hand 
at present and, with more showers predicted by. 
the weather bureau, the timber owners have rea- 
son for @ation. A few days of hot sun and drying 
weather, however, would cause slumbering fires 
to burst forth, and the Washington Forest Fire 
Association forces have not relaxed their vigilance. 
While their crews have been reduced somewhat, 
sufficient men are kept in readiness to combat 
any smoldering fires which drying weather might 
cause to break out anew. 

The Prescott Iron Works here, which has de- 
signed, patented and built a new automatic trim- 
mer, in which the units are mechanically controlled, 
has sold one of the new design to the Capilano 
Timber Co., to be installed in its mill at North 
Vancouver, B. C. The first one of these new 
trimmers was placed in the mill of the White River 
Lumber Co., at Enumclaw, Wash., where it has 
given splendid satisfaction. It combines all the 
good features of the air trimmer with none of the 
objectionable features, according to the Prescott 
Iron Works officials. 

John D. Collins, of the John D. Collins Lumber 
Co., Seattle, accompanied by Mrs. Collins, will 
leave the first of next week for a sixty days’ trip. 
Their itinerary will take them first to Minneapolis, 
then to Chicago, West Virginia, Ohio; then Phila- 
delphia, New York, Boston and Buffalo, after which 
they will work west, stopping over in Kansas City, 
Mo., which was their home at one time; then to 
Topeka, where they have relatives. Mrs. Collins 
will visit a brother in Philadelphia, while Mr. 
Collins will call upon his representatives in New 
England, later having Mrs. Collins join him in 
New York. 

N. J. Block, who represents the Godfrey Lumber 
Co., of Boston, Mass., and the W. B. Crane Co., of 
Chicago, on the Coast, has one of the most 
attractive offices of its size in the city. There are 
handsome pictures on the walls, while on the floor 
are fine goat wool rugs woven in Turkestan and 
embroidered in China, which harmonize perfectly 
with the mahogany furniture. 

Harry I. Worth, of the Worth Lumber Co. here, 
is entertaining his father, George A. Worth. 
George A. Worth for twelve years was a retailer in 
Iowa, but retired some time ago and now lives in 
Florida. 

0. P. Taylor, who has been identified with the 
lumber industry of the Northwest for many years, 
has been laid up at his home with ptomaine poison- 
ing, but is much improved and expects to be back 
among the lumber fraternity soon. 

Chris H. Kreienbaum, sales manager Reed Mill 
Co., Tacoma, was among the week's visitors in Seat- 
tle. The manufacturing plant of his company is 
located at Shelton, Wash., and is largely owned by 
Senator Mark Reed. 

William If. Peabody, who for the last eight years 
has been superintendent of the huge Weyerhaeuser 
Mill “B” at Everett, Wash., has been named gen- 
eral manager. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 21.—Vessels loading on the Harbor today 
are: For the east coast, one at Wilson Bros. mill; 
and one at the Eureka Cedar Lumber & Shingle 
Co. For Australia, two at Anderson & Middleton 
Lumber Co.; one at the Port Terminal. For 
Shanghai, China, one. For Japan, Hoquiam Lum- 
her & Shingle Co., one; Port Dock, one: Schafer 
sros., one; Eureka Lumber & Shingle Co., one; 
ays Harbor Commercial Co., one. For California, 
one at Aberdeen Lumber & Shingle Co.; one at 
American mill; one at Grays Harbor Commercial 
Co.; one at Bay City mill, and one at Donovan 
Mill No. 1, 

: Heavy rains last week have curbed the dangerous 
fires that menaced the forests here. Fire in Schafer 
Tos. Logging camps, on the Wynooche, had been 
aging for ten days and it has required fifteen 
hundred men fighting the fire day and night to 
Prevent it from entirely wiping out three of the 
largest camps. ' 

Frank G. Wisner, president National Lumber 
Manufacturers’ Association, who visited Grays 
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Harbor last week, expressed himself as greatly im- 
pressed with the permanency of the lumber indus- 
try in this section. He stated that he thought 
the mills were particularly fortunate in being able 
to purchase logs on the open market from loggers 
operating in adjacent territory. 

The Schafer Bros. Lumber & Door Co., Monte- 
sano, Wash., has just completed the installation of 
two additional Moore dry kilns. These new kilns 
are being equipped with automatic temperature and 
humidity control of the Foxboro type. 

The Independence Logging Co. has filed a com- 
plaint with the department of public.works charg- 
ing discrimination. Recently the Oregon Railroad 
& Navigation Co. reduced the rate for handling logs 
on a 15-mile haul of its North River branch from 
$1.95 to $1.75. No reduction was made the Inde- 
pendence Co. on its 38-mile haul between Inde- 
pendence and Blue Slough. The rate on the longer 
haul remains $2.35. 

A. J. Morley, of the Saginaw Timber Co., has as 
his guests his brothers from Saginaw, Mich., Ed- 
ward and Paul Morley. 


WINNIPEG, MAN. 


Aug. 23.—Local building continues brisk. Con- 
tractors are reporting a shortage for certain kinds 
of skilled labor, which is causing some of the big 
work to progress rather slowly. House construc- 
tion is active. Country trade, however, is quiet, 
no doubt due to harvesting. Collections have been 
exceedingly good, the Wheat Pool recently making 
its final payment to the farmers covering the 1925 
crop. Lumber prices remain about the same. There 
are still signs of a very weak market, particularly 
for Coast products. Some mills are holding out 
for full list price, but are not getting much busi- 
ness on this basis. Northern spruce prices remain 
firm, and mills are booked with orders for the next 
thirty days. 


KALISPELL, MONT. 


Aug. 21.—Montana lumber shipments for the 
first six months of 1926 totaled 133,426,049 feet, 
as compared with 133,830,558 feet in 1925. Mon- 
tana itself consumed 49,379,391 feet, about the 
same amount as last year; 689 cars, or 17,839,459 
feet, went to Illinois in 1926; Minnesota took 412 
ears, or 10,489,990 feet; Iowa ranked third, with 
231 carloads; Nebraska next, with 153 carloads; 
the Atlantic coast States bought 563 carloads, or 
15,372,195 feet, and other eastern States took 82 
carloads, or 2,089,438 feet of lumber. Production 
for the six months was 140,659,114 feet. Stocks 
on hand June 30, 1926, totaled 202,240,415 feet. 

Owing to the water falling so rapidly in the 
Stillwater and Flathead rivers in the early spring, 
the Somers Lumber Co. held back the water from 
July 1 until the rains swelled the rivers, and the 
drive was resumed, starting on the Stillwater River 
Aug. 20. About 6,000,000 feet of logs is yet to 
be floated down this river, and the drive will take 
about two weeks to complete. 

The forest fire situation in Montana, which has 
been a matter of serious concern, is very much im- 
proved, owing to rains. 


VANCOUVER, B. C. 


Aug. 21.—The “all clear’ signal has released 
hundreds of weary firefighters in all parts of the 
Province. General rains have occurred throughout 
the interior and also on the coast. There are 
practically no fires. Even if there were no more 
rain, the danger is over for the next two or three 
weeks, the usual end of the fire hazard season. 

A number of logging operations will reépen next 
week, owners deciding not to wait until September, 
which is the usual time for starting up. Many 
camps are now being put in shape, supplies and 
men being sent up coast by every steamer. 

Lumber export has been active in the last week, 
eight or ten vessels moving to sea with practically 





full cargoes. One sailed for Atlantic ports; one 
from Hastings mill sailed for South Africa; one 


is taking part cargo at New Westminster for Ant- 
werp; one is completing a full cargo of lumber and 
logs for the Orient; one loaded box shook for 
Tampico in the Fraser River; loading in 
the Fraser for Atlantic ports; and one has sailed 
with lumber for the Antipodes, and completes cargo 
in Seattle. Another vessel is returning from Seat- 
tle to complete cargo for Japan. 

Lumber ships will now be able to arrive and 
depart from New Westminster at any hour of the 
day or night, because the Dominion Government 
department of marine has begun to instal range 
lights from the city to the King Edward cut. These 
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Bruce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 


tured from Southern beech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 


It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 
life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 


Write for prices. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 
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Hardwoods 
Plain and Quartered 


OAK U-‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 
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Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
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Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Flooring That Has 
Made Good 
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Dixie brand has always been known 


as a good selling flooring. It has 
always had the quality that made it 
profitable for dealers to sell and build- 
It is produced from fin- 
est Arkansas Oak. 
average lengths, good color and pre 


Write for samples 


ers to use. 


Noted for good 


cise manufacture. 


and prices 


‘When you buy our Oak 
Gum, h, Elm an 
Cottonwood lumber, you 
get the full product of 
the log in each grade. 
Nothing picked out. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :-: ARKANSAS 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


We Solicit 
Your Patronage 





MILLS: 
Rosboro, Ark. 
Glenwood, Ark. 
Mauldin, Ark. 











FRANK PAYNE | 


WHOLESALE | 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address: “Pickwood,” St. Louis 











will light the ship channel the entire twenty miles 
from the port to deep water in the Gulf of 
Georgia. 

Reconstruction of the Nicola Pine Mills plant 
at Merritt, in the interior of the Province, will 
be started at once. A telegram from Manager 
H. C. Meeker announces that at a meeting of the 
directors held at Torrington, Conn., authorization 
to rebuild the plant was given. The Nicola Pine 
Mills lost its buildings and plant by fire two 
months ago. It is expected to rush the work so 
that the mill will be cutting pine again before the 
end of the year. 


LOS ANGELES, CALIF. 


Aug. 21.—With receipts for three weeks of 
the month at a little less than 75,000,000 feet, it 
is practically certain that lumber shipments into 
the Los Angeles-Long Beach harbor for August will 
be considerably under those for July. There have 
been no changes of consequence during the last two 
weeks, except a thinning out of stocks on the docks. 
With the curtailment of lumber shipments into 
southern California, and the heavy drawing on the 
reserves at the docks, retail stocks are rapidly be- 
ing used up, and better conditions are in store 
for the lumber trade. Already, according to some 
of the mill representatives, there is evidence that 
the market will be stronger within another thirty 
days. The first two weeks of next month are ex- 
pected to see a considerable increase in the num- 
ber and volume of orders. 

The McCormick Lumber Co. has just purchased 
two lumber transports, the Red Bird and the Red 
Man, These ships, operating between Pacific North- 
west points and Los Angeles, will be placed in 
operation before the end of the month, it is ex- 
pected. 

A. W. Donovan, for the last five years connected 
with the Los Angeles office of the Union Lumber 
Co., is now associated with Fletcher & Frambes 
(Inc.), also of Los Angeles. 

L. A. Beckstrom, Los Angeles wholesaler and 
commission merchant, is now representing in south- 
ern California and Arizona the Puget Sound Saw- 
mills & Shingle Co., of Bellingham, Wash. 


PORTLAND, ORE. 


Aug. 21.—The fir market is fairly active, there 
being a good volume of business, but prices are 
still far below what the manufacturers think they 
should be. The western pines market is holding 
up well, and some indications of stronger prices 
are noted. The demand for factory stock continues 
good, but pine prices too, are regarded much too 
low. Red cedar shingles are still selling at very 
low prices. Perfects, 5/2, are selling retail here 
at $4.25, and best grade 6/2 are retailing at $3.75. 
Green fir lath retail here at $3.75 a thousand. This 
is about as low as they have been for some time. 
The demand for spruce is normal, with prices at 
the same level as for several weeks. The pro- 
duction of spruce lumber varies little. 

An Italian motorship left here today for Medi- 
terranean ports via San Francisco, carrying among 
her cargo 500,000 feet of lumber. She is one 
of a fleet operated by the Navigazione Liberta 
Triestina between Mediterranean ports and the 
Pacific coast, and other vessels in the line will 
be here shortly. The General Steamship Corpora- 
tion acts as agent on the Pacific coast. It is ex- 
pected there will be a considerable movement of 
lumber from the Pacific Northwest to points on 
the Mediterranean via this line. 

Now that the forest fire hazards are over fol- 
lowing heavy rains throughout the timber belts of 
the State, attention is again turned to logging and 
lumbering. Output of logs in the Columbia River 
district was light until the rains set in, and the 
supply of saw logs in the hands of the logging 
operators is very small. 

The Western Spar Co. mill at Columbia City, 
and other property held by that company, were sold 
at foreclosure sale today to Hiram W. Sibley, of 
Rochester, Minn., holder of the mortgages, for 
$250,000. L. W. Humphreys, attorney for Mr. 
Sibley, who handled the deal, states the mill will 
resume operations about Sept. 1. The Murphy 
Timber Co, will probably operate it, and R. J. 
Kinder will likely be made manager. This com- 
pany operates the Deer Island Logging Co., from 
which the mill will secure logs. 

The Pacific Veneer Co., Marshfield, Ore., is build- 
ing two veneer dryers, using Moore’s internal fan 
system. The Pacific Veneer Co. is making a spe- 
cialty of Port Orford cedar battery separator 
stock. 

Ilarry L. Hudson, traffic manager Port of Port- 
land, has received word that S. Kazama, manager 
lumber department Asano Bussan Co., Tokio, Japan, 
will arrive in Portland soon to spend several months 
in the Pacific Northwest studying the lumber 
industry. 

E. D. Kingsley, head of the West Oregon Lum- 
ber Co., has been named on the committee to 
welcome a delegation of twenty-five business men 


——_ 


from Brazil who are coming here to look into the 
possibilities of trade extension, now that the Me. 
Cormick Steamship Co. has inaugurated a regular 
steamship line between Portland and South Ameri. 
can ports. 

A steamer arrived at St. Helens, Ore., this 
week with 800,000 gallons of creosote for the §t, 
Helens Creosoting Co. 

Dwight Hinckley, of the Dwight Hinckley Lun. 
ber Corporation, Cincinnati, Ohio, was a Portland 
visitor the other day. It is understood that Mr, 
Hinckley has decided to handle Pacific coast lum. 
ber. He is on an extended tour of the Coast. 

Robert Fulton, of the Queen City Sash & Door 
Co., was here this week from Cincinnati, Ohio, 
accompanied by his family. 

3ert Cooper, of the Aldrich-Cooper Lumber Co, 
is touring the Oregon beaches on a vacation, ac. 
compamied by Mrs. Cooper. 

A. M. Booth, of the Booth-Kelly Lumber (Co, 
Eugene, Ore., served as grand marshal of the city’s 
Trail-to-Rail Celebration. 


SAN FRANCISCO, CALIF. 


[Special to AMERICAN LUMBERMAN via Air Mail] 

Aug. 23.—Violence in the local carpenters’ strike, 
breaking out anew after a lull, has caused another 
slump in retail lumber sales, according to yard 
managers. Home building, however, is proceeding 
in many of the districts which have all struc- 
tures under police guard day and night. ‘There 
still seems to be no solution of the labor difficulties 
in sight. 

F. A. Nelson, of the Long Bell Lumber Co., Kan- 
sas City, Mo., is in San Francisco during the week, 
leaving today for Weed, Calif., where he will spend 
some time at the company’s mills. 

Oscar Johnson, of the Albion Lumber Co., has 
just returned from his annual vacation during 
which, obviously, he caught his limit of trout each 


day. 
SPOKANE, WASH. 


Aug. 21.—After an inspection by airplane of the 
burned districts in the Coeur d’Alene and Pend 
Oreille national forest reserves, Howard Flint, dis- 
trict fire chief for the Forest Service, announced 
that with the exception of a few scattered blazes 
the fires had completely burned out. While the 
burned areas are large, Mr. Flint was inclined to 
doubt if they covered the acreages first estimated. 
A similar report was brought in by airplane from 
the Kaniksu forest. Following a heavy rain, the 
smoke has risen and the visibility is now almost 
perfect both for observers on the mountain look- 
outs and the men in the airplanes. Fire fighters 
are being dispensed with at the rate of three hun- 
dred or four hundred a day. 

The Inland Empire Paper Co., at Millwood, near 
here, plans to double its capacity soon, placing the 
mill in fifth class from a production standpoint 
among the paper mills of the United States and 
Canada. The capital stock will be increased to 
$2,000,000. The company is a heavy producer 
of newsprint. 


BOSTON, MASS. 


Aug. 24.—A survey of the New England market 
reveals a little net improvement during the last 
two weeks. Marked improvement is looked for 
after Labor Day, when the vacation season off- 
cially ends. 

Orders for eastern spruce frames are not very 
numerous and the tone of the market can not be 
ealled firm. The base price is still supposed to 
be $40, but this figure is being shaded. The usual 
price for narrow spruce random is now $33, and 
there is little interest even at that figure, largely 
due to the recent heavy buying of softwoods from 
the Coast. Eastern and northern boards, both 
spruce and hemlock, are very quiet but prices keep 
about steady. 

There was a very fair business last week in 
transit lots of Douglas fir from the Coast. ‘The 
going price was around $30, ship’s tackle, for or 
dinary schedules of 2-inch dressed lumber. Whole- 
salers have lately been doing a nice eastern bus! 
ness in fir flooring shipped by rail. There is 00 
change in the price range for southern pine floor- 
ing, and local demand remains quiet. Roofers are 
rather firmer this week, and offerings are compara- 
tively light. The hardwood flooring market is 1° 
firmer than it has been for several weeks, in fact 
prices are decidedly irregular and the yards are 
buying only for nearby requirements. The hard- 
wood situation as a whole is encouraging and local 
wholesalers report quite cheerfully, reporting sat 
isfactory August business and predicting an early 
upward change in prices. 

Three schooners and two steamers arrived with 
lumber from the Maritime Provinces last week: 

The only arrival reported last week from British 
Columbia was 867,401 feet of fir from Vancouver 
consigned ‘to order.” 

L. N. Godfrey, of the Godfrey Lumber Co., Bos- 
ton wholesaler, has been enjoying a vacation this 
month at Northport, Me. 
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George E. French, of the Atlantic Lumber Co., 
has returned to his wholesale offices in Boston 
from the first vacation he has taken from busi- 
ness in a long time. 

Wells Blanchard, general manager Blanchard 
Lumber Co., Boston and New York, manufacturer 
and wholesaler, announced last week that his com- 
pany’s mill at Portage, Me., will start sawing 
Sept. 1. The Ward & Bradbury mill at St. Francis, 
Me., is now in operation. 

Ralph Swett, of the I. N. Chase Lumber Co., 
who has been confined to his home by illness, is 
now very much better. 


PHILADELPHIA, PA. 


Aug. 24.—Wholesafe dealers in this locality are 
complaining of dull business, although a few big 
firms have reported fairly large orders from out 
of town. Two of the prominent dealers in hard- 
woods declared that this branch of the trade is at 
a temporary standstill, and it was the opinion of 
one that there is not much encouragement for the 
immediate future. Many believe the lethargy will 
be overcome with the approach of September. 

Owen M. Bruner, Atlantic City lumberman, 
reached the western part of Newfoundland in his 
extended trip through Canada. 

W. Henry Smedley and Franklin Smedley Hilles, 
of Smedley Bros. Co., are spending their vacation 
motoring through New England. 

A. K. Borda, of Hallowell & Souder, has taken 
his family to Cape May, N. J., and reports the 
fishing is very good. Harry West, the New 


have been forced to abandon their hand to mouth 
methods. Unless fall business is unusually active, 
all signs will have gone awry. 

Many lumbermen will attend the annual con- 
vention of the New York State Coal Merchants’ 
Association, to be held at Saratoga Springs, N. Y., 
Sept. 2 to 4. 

Reuben C. Cambell, industrial manager Babcock: 
Angell Lumber Co., is on a visit to its Seattle and 
Portland offices. W. Hl. Loughram is taking his 
place here. 

Esmond Kearney, jr., has joined the sales force 
of the Brislin Lumber Co., Hicksville, Long Island. 
Mr. Kearney got his lumber experience with the 
Long-Bell Lumber Co. on the West Coast. 

J. V. Lindsley, of the Lindsley Lumber Corpora- 
tion, Newark, N. J., announces the appointment 
of C. H. Rickenburg as the firm’s Long Island 
representative. 

Walter Colton, of the Southern Pine Sales Cor- 
poration, is spending a vacation at Cape Cod, 
where Charles Hill, general sales manager, is 
making his summer headquarters. F. R. Gilbert, 
of the same corporation, recently returned from 
a vacation at Casco Bay, Me. 


PITTSBURGH, PA. 


Aug. 24.—Lumber is moving in fair volume, some 
wholesalers reporting trade a little more active 
than had been expected. In other quarters, how- 
ever, business is reported to be about the same for 
the last thirty days. These dealers expect busi- 
ness to pick up about the first of the month. In 
some quarters the opinion 





prevails that dealers real- 





These pieces of lumber have seen history in the making. 
of the old board fence in the heart of the town of Gettysburg, Pa., which 
was a part of the vast battlefield during three days of charges and counter 
Thousands of people have 
stopped to examine the bullet holes in these old boards 


charges, artillery and infantry struggles. 





ize that prices have 
touched bottom. Sur- 
pluses in both hardwoods 
and softwoods are being 
quickly taken on any con- 
cessions offered by the 
mill people, prices vary- 
ing $2 to $10 in various 


species. Some dealers re- 
port Idaho white pine 
showing activity and 


strength, while others re- 
port a fair demand, with 
Nos. 1 and 2 going at $1 
to $3 less than they were 
thirty days ago, espe- 
cially 8- and _ 10-inch. 
Some of the Pondosa pine 
mills are asking an ad- 
vance of $1 on No. 2 
common. Fir and west- 
ern hemlock are a little 
stronger, especially shed 
stock. Further advances 
are expected in fir if the 


demand continues as 
strong as at present. 
Hardwoods in_ general 
continue fairly active, 


especially in the lower 
grades. Poplar is now 
one of the most active of 
the hardwoods, demand 
covering all grades. Ad- 
vances reported last week 
in southern pine are be- 
ing well maintained ; pine 


They are part 





Jersey salesman of the same company, is spending 
his vacation at Wildwood, N. J., and is enjoying 
the wonderful surf bathing. 

Wilson H. Lear, with his wife and their son, 
George, left Philadelphia on July 15 for a trip 
to the West Coast with a possibility of going to 
Alaska. 

Joseph P. Comegys is a loyal son of Delaware. 
Instead of going to any of the summer resorts in 


New Jersey, he spends his week-ends at Rehoboth 
Seach, Del. 
John J. Mailey, jr., of the Lumberman’s Ex- 


change, is taking his vacation on the installment 
plan and spent the greater part of last week at 
Wildwood, N. J. 


NEW YORK, N. Y. 


Aug. 23.—The lumber market has shown decided 
improvement in the last week. With the exception 
of eastern spruce and northern pine, all lumber 
seems to have shared in a much better volume 
of business. Orders are heavier and more numer- 
ous and a fine spirit of optimism prevails. The 
improvement in southern and North Carolina pine 
items has been marked, but scarcely less so than 
in western pines. Fir has come forward nicely 
in the face of increased freight charges. In many 
instances, buyers are asking quick delivery and 
they have found the wholesalers in a position to 
meet their needs. Shipments from the Inland 
Empire mills are coming in with great dispatch, 
and the same is true of southern rail shipments. 
Total sales of retailers undoubtedly have reached 
& handsome figure for August, and some of them 


boards being $1 higher 
than they were a month ago. Another advance is 
expected in Panama Canal rates on lumber from 
the Pacific coast, and retailers report trouble in 
placing orders. The demand for home building 
and industrial material continues good, and re- 
tailers look for a stronger market soon. 

C. L. Babcock, of Knoxville, Tenn., who had 
spent eight months at Punta Gorda, Fla., in the 
interest of the Babcock Carrier & Florida Co., 
was in the city a few days last week conferring 
with the principals of the company. O. H. Bab- 
cock, of the Babcock Lumber Co., spent last week 
in New York in the interest of that company. 

Joseph W. Cottrell, of the Joseph W. Cottrell 
Lumber Co., is spending his vacation, in company 
with his family, in Yellowstone Park. 

H. E. McBride, of the McBride Lumber Co., has 
returned after a four weeks’ sojourn at Rochester, 
Minn., where he underwent a successful operation. 


TORONTO, ONT. 


Aug. 23.—Toronto Hoo-Hoo are planning a visit 
to the Ontario Government experimental forestry 
station at St. Williams, Ont., early in September. 
It is expected that the lumbermen will travel to 
St. Williams and back by motor bus. 

A. E. Roberts, formerly British Columbia lumber 
commissioner here, who has been spending some 
time in Toronto of late, has returned to Van- 
couver, where he has been appointed sales manager 
for the Huntting & Merritt Lumber Co., Marpole, 
a» ©. 

T. P. Harris, chief clerk and lumber buyer to the 
general purchasing agent of the Canadian National 
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Yard and 
Shed Stock, 
Timbers, Lath 


Short Leaf 


Yellow 
Pine 


“The. beat 
Southern” Pine 
lumber that 
good Cimber 
lus expert 

mA rc. 


Can produce. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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LONGLEAF P i ne 


HEAVY PITCH 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
—— Point Howison TenMile Cedar Lake 
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Band Sawn Virgin 
LONG LEAF 














Yellow Pine --— 

All grades, 3’’ and 4”’ Std. All of our 
Peeled Match. Edge Grain, Heart Stock is 
Piling | and Sap Flooring: Shed | Grade 

Stock ; 2x4—2x6” Dimen- Marked 


5" to 7’’ tip sion all grades S4S to 


10”’ to 16’’ butt | Aad a eamet 
0’ to 100’ | ; Timbers4x4” to 0”’ 
’ “i Bs — lengths 10’ to 66’. 

a Give us a trial on 


your next order. 


Williams 
Yellow PineCo. 


POPLARVILLE, MISS. 
= Mills at Wilco, Miss. " 


100,000 Feet 
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It Pays to Buy 


Flooring and Trim 
at the Source 


Producing flooring and 
trim right where the lumber 
is sawn means that there is 
no waste material to pay 
freight on, no extra handling, 
no expense of keeping a buy- 
er out in search of stock. 

Moreover, controlling the 
complete production of our 
products, we can guarantee 
their quality. Test out our 
service on Oak Flooring, 
Oak and Gum trim and let 
us prove to you that we are 
a good source to buy from. 


We also manufacture thin 
Aromatic Red Cedar stock. 


Hodge-Hun 


LUMBER CO., Inc. 


























EALERS find the 

extra value in 
Benoit Oak Flooring a 
real advantage in going 
after flooring sales. 


BenoitOak Flooring’. 


MONROE,LA. 

















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-~ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















MAKE your timber Investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how, $2.50, 
ne American Lumberman, 431 So. Dear- 
orn St., Chicago, ill. 


Railway, Montreal, Que., was in Toronto last week 
on his way to Vancouver on business. 

Geo. R. Hackett, of the Robertson Hackett Saw 
Mills (Ltd.), Vancouver, B. C., is spending a holi- 
day in Toronto. 


MILWAUKEE, WIS. 


Aug. 24.—Retail yards in Milwaukee have no- 
ticed a weakening in demand during the last few 
days, but business is as good as could be expected 
at this time of the year. ‘They are of the opinion 
that the fall business will be better than it was last 
fall. During the week, quotations on some Idaho 
white pine items have been advanced as much as 
$3, and operators at Milwaukee look for other 
sections to increase their prices soon on the same 
items. There has been a call in recent weeks for 
2x4-inch white fir from the West Coast, and the 
wholesalers are unable to get this item into the 
local market quick enough to satisfy the demand. 
More orders for southern pine and Douglas fir are 
reported from the rural yards. Local men do not 
consider the hemlock market to be in a good con- 
dition. Gum is being taken by the furniture manu- 
facturers in good quantities, and there is some birch 
moving to them. The millwork factories are oper- 
ating about normal. The hardwood market locally 
has improved but little. 

More than a hundred men have been added 
by the Wisconsin Cabinet & Panel Co., of New 
London, Wis., since the company started to produce 
cabinets for the General Electrie Co. 

The John Schroeder Lumber Co. has announced 
that it will discontinue operations in its sawmill 
at Ashland, Wis., as soon as the logs now cut can 
be brought there and sawed. This is the usual 
annual shutdown for the winter, and will occur 
in the next two or three weeks. “The Schroeder 
company does not deem it profitable to operate its 
mill under the existing conditions of the hemlock 
market, and will not overproduce,” said Ben F. 
Springer, secretary. The planing mills will operate 
as usual during the winter. 


KANSAS CITY, MO. 


Aug. 24.—Lumbermen here think the market 
has a more promising outlook than it has had for 
some time. Demand this month has been con- 
siderably ahead of last month’s, and some of the 
large southern pine mills say August business will 
rank well up with April, which was the largest 
month this year. The bulk of the business placed, 
here continues to come from west of the Missis- 
sippi and, in looking for a bigger demand next 
month, sales managers are not counting to any 
extent on eastern business. Reports from sales- 
men in that territory are to the effect that a great 
part of the construction lumber being used in that 
section is not going through the retail yards, and 
for that reason retailers are very conservative in 
their buying. Also, the prices made by east side 
mills and on cargo stocks from the West Coast are 
too low. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., left Saturday night to spend a 
week at the mills in the South. 

If. B. MeCray, president MeCray Lumber Co., 
has been made chairman of the special gifts com- 
mittee of the Scottish Rite building fund, which 
is to make a campaign for $600,000 to complete 
the new temple. 

Robert H. Tschudy, of the Tschudy Hardwood 
Lumber Co., was re@lected chairman of the Re- 
publican county committee last week. 

R. B. White left last week for a trip over the 
Forest Lumber Co.'s properties in California. 

Frank H. Burnaby, of the Sun Lumber Co., of 
Beverly Hills, Calif., visited among the lumber- 
men here last week. 

J. KE. Johnston, traffic manager Southwestern 
Lumbermen’s Association, is spending a two weeks’ 
vacation in the Ozark hills. 


DULUTH, MINN. 


Aug. 23.—Inquiry for box lumber and for mixed 
earlots of northern pine continued the trade fea- 
ture. Line yards in Minnesota and eastern North 
Dakota have been good buyers. Retailers have 
been reporting good improvement in their sales re- 
cently. Lumber sales in Duluth and Superior are 
not being maintained, contractors having covered 
their needs. Shipments of lumber from Duluth, 
Cloquet, Virginia and International Falls are, 
however, reported to be running at about the same 
total as a year ago. Quotations on northern pine 
lumber are well maintained, apart from conces- 
sions of from 50 cents to $1 on a few items which 
individual mills happen to have in surplus. 

With the outlook regarded as favorable, officials 
of the sawmill companies expressed themselves as 
confident that operations of their plants will be 
maintained on a full time basis for a considerable 
period. Normal summer crews are being main- 
tained, and it is figured that log carryover will 
be at a minimum. Operators are therefore making 
plans to get into the woods early this fall. 





Demand for box lumber is heavier than for sey. 
eral years, enabling the larger sawmill companieg 
to hold their stocks down at a low basis, whi 
the smaller operators have sufficient orders to 
clean up completely. 

Demand for pulpwood is expected to show a 
marked revival this fall, judging from a survey 
of wood supplies at Minnesota and Wisconsin paper 
mills. With water abundant as a result of heavy 
rainfalls, reserve stocks are expected to be closely 
worked off. Jobbers are assuming that a consider. 
able proportion of the contracts will specify peeled 
wood at a basis of around $4 over wood with bark, 

The sawmill companies and timber operators on 
this market are backing the reforestation amend. 
ment to the State constitution to be voted upon in 
November. Fred D. Vibert, a former Cloquet news. 
paper publisher, is in charge of the publicity end 
of the campaign. 


MACON, GA. 


Aug. 23.—Continued rains throughout southwest 
Georgia and southern Alabama have slowed up 


production of Georgia roofers, while increased 
orders, especially from the East, have reduced 


stocks of most mills in this territory. The market 
was much firmer at the opening of this week, 
There were lots of orders received the first of the 
week for 8-, 10- and 12-inch roofers at $20 and 
$20.50, and the inquiries were more numerous 
than in months. Most mills, however, were ac- 
cepting orders at $19 and $20, where they were 
in a position to fill them. Because of bad weather, 
few mills are working more than three days a 
week. The accumulated stock is wet, and this is 
being restacked so that it will be thoroughly air 
dried. The roads in some sections are in terrible 
condition because of rains. 

Heavy rains in the longleaf pine sections of 
Georgia and Alabama, which have continued for 
three weeks, have interfered with operations of 
mills. The woods are in bad shape, and the mills 
are not able to operate full time. There is a con- 
tinued big demand for longleaf and, with addi- 
tional railroad construction work ordered by a 
number of Georgia and Florida railroads, there will 
be further demand for this product. The longleaf 
mills expect that their production for this year 
will be absorbed as rapidly as it can be turned out. 
There has been no change in prices. 


ST. LOUIS, MO. 


Aug. 23.—C. G. Hirt, secretary-manager Asso- 
ciated Cooperage Industries of America, has re- 
turned to his headquarters here after attending 
the thirty-first annual convention of the Interna- 
tional Apple Shippers’ Association at Buffalo, N. Y. 
Mr. Hirt attended the convention in the interest 
of trade extension work, and delivered an address 
on cooperage. He said that one of the outstand- 
ing features of the convention was the movement 
toward better grading and packing of apples in 
barrels. It was reported that the outlook was 
promising for the apple crop. 

The W. T. Ferguson Lumber Co. has opened up 
a West Coast department, with Henry L. Karrick 
in charge, it was announced today by T. C. Whit- 
marsh, general manager of the company. Mr. 
Karrick has had more than twenty years’ experi- 
ence in the handling of West Coast woods, and at 
one time was in charge of the lumber operations 
of James J. Hill’s Northern Pacific Railroad. 


NORFOLK, VA. 


Aug. 23.—Business in North Carolina pine has 
not been much better. All millmen state, however, 
that improvement has already begun. Retail yards 
are putting out more lumber in Norfolk and in the 
Kast, but show a tendency to hold off buying a 
while longer, hoping to be able to pick up transit 
ears at bargain prices. Others have been buying 
rather heavily when they thought prices were low, 
and are going to wait until they move out this 
stock. The mills are making too much Jumber. 
Slight improvement in demand would advance 
prices rather rapidly. 

There has been very little demand for 4/4 edge 
No. 2 and better, either band or circular sawn. 
Circular edge and stock widths are selling rather 
freely, but buyers are not very generous in their 
offers. However, good lumber seems to be moving 
better than the lower grades. Edge 4/4 No. 3 has 
been quiet, most sales being to southern planing 
mills. No. 3 4/4 edge and stock widths combined 
are moving fairly well at good prices. No. 2 4/4 
and better stock widths have not been moving 80 
well, after several weeks of activity. Edge 5/4, 
and 10- and 12-inch No. 2 and better, have been 
moving fairly well, and good prices are being ob- 
tained. Edge, 6/4 and thicker, is not so active. 
Nos. 1 and 2 bark strips have been quiet in the 
rough, but more partition has been bought. Sales 
of miscuts, circular sawn, have picked up, 4§ 


prices quoted recently have been rather low. 
There has been a slight improvement in demand 
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for 4/4 edge No. 1 box, rough, one or two cargoes 
of band sawn, kiln dried stock being sold at a fair 
mill price. The rail mills are not finding business 
but box makers will have to depend more 
on kiln dried stock as the year advances. Air 
dried stocks are much stained. Demand for 4/4 No. 
1 stock box, rough and dressed, kiln dried and air 
dried, has been better. Prices of kiln dried have 
pot changed, as there is a surplus of this, but 
prices of air dried are stronger if stock is bright 
and dry. Edge 4/4 No. 2 box is apt to move a 
little better very shortly, but stock is hard to sell 
now at any price. No. 2 4/4 stock box has been. 
moving better in all widths, rough and dressed, and 
jnquiries continue to come in freely. There is not 
much demand for 5/4 and 6/4 box, either air dried 
or kiln dried. 30x bark strips, 4/4, have been 
moving slowly, but new business is being figured 
on. 

Demand for flooring, thin ceiling, finish ete. has 
been rather light. Flooring, 24-inch face, seems 
to be moving a little better, both in rift and flat 
grain, but there is a wide difference in quotations. 
Kiln dried roofers have been more active in 6- and 
§-inch, with prices about the same. Air dried 
roofers have not been so active. There is some 
dressed framing being used, but competition from 
West Coast products is very keen in the East. 


WARREN, ARK. 


Aug. 23.—The Arkansas soft pine market con- 
tinues active, with prices ruling firm and demand 
of good volume. Prices have not advanced, but 
are held to latest lists. Volume of inquiry is heavy, 
especially from dealers in the smaller towns, busi- 
ness from larger centers having decreased. Yard 
items, especially 6- and 8-inch No. 2 boards, are 
moving in straight carloads, with large amounts 
moving in mixed cars. Finish products are moving 
in good quantities at satisfactory prices. PDiece 
stuff is moving in mixed cars, with little demand 
for straight cars. There has been good increase 
this week in demand for industrial items, especially 
erating. Demand for car material is light. Pro- 
duction has continued at 55-hour basis, as all large 
mills have been able to maintain full log supplies. 
Shipments have been heavy, exceeding production 
slightly at most mills, and volume of new business 
keeps up with shipments. Small mill production 
is normal, the plants running full time. There is 
an ample supply of cars, and labor is plentiful. 

The Southern Lumber Co. ball team, of this 
place, has played five games on the home grounds, 
three of them with the Dierks Lumber Co. team, 
of Broken Bow, Okla., the Southern team losing 
one game and winning two. ‘The local team also 
won two straight from the Lion Oil Refining Co., 
of El Dorado, Ark. 


SHREVEPORT, LA. 


Aug. 23.—Southern pine demand has been better 
than for many months. It embraces more items 
than at any previous time this year, and prices 
have improved accordingly. The advance has been 
more on uppers and shed stock than on common 
yard items, some of which are still going pretty 
slow. But it is possible now to get orders without 
being compelled to put so much in transit. Some 
items of boards, dimension, shiplap and center- 
match show advances of as much as 50 cents. 
There is also some speculative buying. For the 
most part, mills have shipped so much that no 
great rush of shipments from the smaller mills 
may be expected. The mills have no great number 
of unfilled orders, but the supply of lumber is 
rather short. 

The hardwood trade is rather slow, but there is 
not so much stock in sight this year as usual, for 
logging has been interrupted by bad weather. 
Prices are firm. 


BROOKHAVEN, MISS. 


Aug. 24.—Statistically, southern pine is in an 
excellent position. Orders received here yesterday 
were something like 100 percent more than pro- 
duction and orders today will about equal produc- 
tion, buying continuing at a good pace. While the 
cotton crop is going to be shorter, the price will 
be much better, hence there will be heavy lumber 
buying in the South. 

Flooring items over the entire list are moving 
quite well. The sale of drop siding in No. 1 and 
better has been better. This is also true of ceiling 
and partition. Finish items still seem to be a 
little slow. No. 2 fencing has shown nice move- 
ment, and 8- and 10-inch No. 2, particularly in 
shortleaf, are demonstrating considerable strength, 
and prices offered are $1 to $1.50 more than they 
Were ten days to two weeks ago. Of No. 2 12-inch 
boards in both longleaf and shortleaf there is no 
dry stock available. No. 3 fencing remains very 
Strong, and No. 3 boards ‘in 8- to 12-inch widths 
are in better demand and will doubtless show con- 
siderable pick-up very shortly. 

No. 1 lath appear a little stronger, while No. 2 lath 
re a little slow. The lower grades of pine shingles 


so good, 


are badly oversold. There is a small surplus of the 
medium grades, and a fairly good surplus of upper 
grades. 

Longleaf dimension, both Nos. 1 and 2, has 
shown a nice movement, while shortleaf is not so 
very active. No. 3 dimension sales have been 
very encouraging, the surplus being cut very low. 
Longleaf timbers still rule very strong. Despite an 
effort toward reduction of order files on this busi- 
ness, mills find themselves swamped with orders, 
and sales now run from sixty to ninety days ahead 
of production. Prices are very firm. Shortleaf 
timbers have not been keeping pace with longleaf, 
but business has been a little better the last couple 
of weeks. 


TUSCALOOSA, ALA. 


Aug. 23.—Market conditions are somewhat im- 
proved. Prices have advanced on an average of 
50 cents on pine, and perhaps about $1 on hard- 
wood, during the last week. Inquiries are plentiful, 
and a reasonable volume of business is being placed 
for prompt shipment. Buyers are trying to place 
orders for future delivery, but the mills are as a 
rule refusing to book them. Some mills look for 
further advances, while others expect present 
values to hold firm. During the last three weeks 
it has rained almost every day at most mills in 
Georgia, Alabama and Mississippi. Output is cur- 
tailed and shipments are also reduced. Stocks 
of roofers are fairly good, especially in 6- and 8&- 
inch, but air dried lumber has been in no condition 
to ship, on account of the rain. It is estimated 
that planing mills manufacturing air dried lumber 
have lost not less than eight days’ production dur- 
ing the first twenty days of August. 


LAUREL, MISS. 


Aug. 24.—Added strength has been the feature of 
the southern pine market during the last few 
days. Northern buyers are evidently finding that 
stocks are becoming more difficult to procure for 
immediate shipment, so there is less bargaining 
and some business is being placed for shipment at 
the mills’ convenience. A good many items of 
dimension are entirely out of stock. Upper grade 
flooring is also becoming scarce. No. 3 common 
sheathing items are not in surplus. <A few price 
advances have been made, but no general advances, 

One of the features of the last fortnight has 
been the extremely heavy export movement by 
certain Laurel mills. These shipments have gone 
to various foreign destinations, including a number 
of ports in South and Central America, the east 
and west coasts of Africa, to Egypt and European 
Mediterranean ports, to Great Britain and north- 
ern Continental ports, as well as to the West 
Indies. 

Charles M. Green, president Eastman, Gardiner 
& Co., now touring Europe with his family, re- 
ports interesting visits to various lumber and tim- 
ber importing houses. 

Charles Letts, superintendent Eastman, Gardiner 
& Co.’s box factory, has returned from a visit to 
the box factories of the Pacific coast. 


BEAUMONT, TEX. 


Aug. 23.—With all upper grades of southern pine 
in good demand, and with increase in price ranging 
from 50 cents to $1.50 on No. 2 and No. 3 dimen- 
sion during the last three weeks, the market out- 
look is better than at any time for the last two 
months. Timbers and export stuff are holding the 
same commanding position they have enjoyed for 
many weeks, with orders plentiful. A general in- 
crease in volume of buying is noted, and prices 
have advanced on nearly all items during the last 
month. The oil booms in the Texas Panhandle and 
Beaumont fields, each of which is producing more 
than 75,000 barrels of oil daily, have caused a tre- 
mendous increase in orders for derrick patterns 
and oil field lumber and have also resulted in much 
building activity. 

The hardwood market is also on the upward 
trend. Oak flooring has increased $6 and oak lum- 
ber $4 since Aug. 1. Sap gum continues to enjoy 
unusually heavy sales. Trim is selling briskly at 
firm prices. Everyone connected with the hard- 
wood industry looks forward to a big fall and win- 
ter business, and a further increase in prices for 
virtually all items. 


BOGALUSA, LA. 


Aug. 23.—Another important industry is ex- 
pected to be added to Bogalusa as the result of a 
conference held here last week. Victor Scanlon 
and J. H. Grimmett, of Hattiesburg, Miss., owners 
of a large body of hardwood timber, conferred with 
Sogalusa business men with a view to locating 
a plant here for the manufacture of hardwood 
lumber. In discussing their plans, Mr. Scanlon 
said that his company did not ask for tax exemp- 
tion, but it wanted to pay its just share of taxes 
and do its part in community work, and all that 
would be asked of the citizens would be their good 
will and codperation. Mr. Scanlon paid a tribute 
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Satisfaction 
in Hardwoods 


The buyer who en- 
usts his orders to our 
organization is assured 
good dependable val- 
ues for hismoney. He 
is assured well manu- 
factured stock. 

Write us when you 
want to buy Plain and 
Quartered Gum, Plain 
and Quartered Oak, Tu- 
pelo,Ash,Cottonwood, 
Rock or Soft Elm. 
Good Stock Louisiana 


Red Cypress on hand 
at all times. 


M.Jones 


LUMBER CoO. 
Ferriday, La. 
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saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 
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CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ld. 


DONNER, LOUISIANA 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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WE started reforesting 25 

years ago so that our 
customers would always re- 
ceive the finest quality lum- 
ber cut from virgin Shortleaf 
Yellow Pine timber. We 
therefore offer you a steady 
source of supply for many 
years to come. Send us a 
trial order today for 


Rift and Flat Grain 
Finish, Siding, Roofers 
Flooring, Mouldings, Roofers 
Shiplap, Kiln Dried Lath 


We also manufacture White 
and Red Oak, Red and Sap Gum, 
Beech, Cottonwood, Elm, Syca- 
more, Yellow Poplar lumber, 
and other Southern Hardwoods. 
Order straight or mixed cars of 
Pine and Hardwoods. 


AllisonLumber Co. 


BELLAMY, 
ALA. 











i, | 
DIMENSION | 


> No. 1 and 2 
*% SHORTLEAF 


x, Our present large stocks 
insure you prompt 
deliveries. Order any 
quantities you require 
in mixed cars with 
other items. Do it now. 


LATHROP 


Lumber Co. 
LATHROP, ALA. 
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%" and \%" CEILING. 
%" and me BEVEL SIDING. 


STOVER LUMBER CO. 
MOBILE, ALABAMA. 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 3S. 
Dearborn St., Chicago, Ill. 


to Mayor W. H. Sullivan and to the splendid com- 
munity that had been built up largely as the re- 
sult of his leadership. J. H. Grimmett, who will 
be manager of the mill in the event of its location 
here, also addressed the meeting and made a most 
favorable impression. sogalusa citizens are deeply 
interested, and have expressed a willingness to do 
everything in their power to secure the location at 
sogalusa of this new enterprise. 

Elected for the fourth consecutive term as mayor, 
W. H. Sullivan, vice president and general manager 
of the Great Southern Lumber Co., last Thursday 
night addressed the citizens at an open air meeting 
in Goodyear Park, in which he expressed his sincere 
appreciation of this honor which it is believed 
is without precedent in the history of the South 
and probably the entire United States. “No city 
is better than its citizenship and that is the 
reason that Bogalusa is the best city in all the 
world,” said Mayor Sullivan, who predicted that 
the next four years will see a greater development 
of Bogalusa and vicinity than any ten years of the 


past. 
HOUSTON, TEX. 


Aug. 23.—The lumber trade in Houston and 
vicinity continues optimistic. Prices are firm, and 
demand for the lower grades is strong. Uppers 


ure still somewhat slow, although these items show 
a tendency to strengthen. Export business is still 
quiet, but the indications are it will pick up again 
before long. The chief demand for southern pine 
at present comes from Texas and adjoining States, 
where the crops are good and smaller towns are 
placing orders for yard stocks. 


NEW ORLEANS, LA. 


Aug. 23.—Southern pine seems to have had a 
good week, registering substantial gain in orders, 
with further stiffening of prices. It appears that 
the other southern woods just about maintained 
the pace of the preceding week, no featurable 
changes either in their marketing or price situa- 
tion being noted. Comment in general is cheerful 
as the summer wanes, despite the none too en 
couraging export outlook. A brisk fall business is 
anticipated on the domestic markets, and it is 
predicted that the condition of mill stocks will be 
healthy and favorable to price stability. 

W. W. Ashe, of the Forest Service, has been in 
Louisiana for several weeks, inspecting tracts avail- 
able for acquirement by the Government as forest 
reserves for demonstration and experiment pur- 
poses. The Forest Service plans require that a 
hardwood area be included with longleaf pine in 
the location as finally selected. 


Roy Hogue, State forester of Mississippi, and 
H. O. Mitchell, extension forester, spent several 
days of last week in southern Mississippi, investi- 


gating the feasibility of including that section in 
the four fire-protection districts Mr. Hogue is 
planning to organize. 


Among the booths at the annual convention of 
the American Florists & Ornamental Horticul- 
turists last week in New Orleans was one by the 
Louisiana Red Cypress Co., which also distributed 
novelty fans, fashioned from pecky cypress, to the 
convention visitors. One of the featured addresses 
was delivered by Philip Foley, of Chicago, who 
discussed greenhouse construction and _ stressed 
the necessity for dry, sap-free wood. 


MINNEAPOLIS, MINN. 


Aug. 24.—Lumbermen in the Northwest are sat- 
isfied that the fall holds a substantial trade for 
them. There were evidences in the last week that 
the country trade will be of good proportions. 
Already there is an increased movement of lum- 
ber and millwork to the yards in the country dis- 
tricts. Reports which have been brought to head- 
quarters in Minneapolis and St. Paul by repre- 
sentatives of manufacturing and wholesale lumber 
concerns all trend to optimism. While there are 
many low spots in the Northwest, where the early 
drouth caused losses which could not be overcome, 
there nevertheless is a good crop generally. Nor- 
mally, August is dull in the lumber business. If 
anything, trade has been better this month than 


in other years, due in large measure to the fact 
that stocks in the hands of retailers have been 
permitted to become so low than any demand 
from the consuming trade results in hurry-up 
orders. The result now is that there has been a 
heavy business in mixed cars. The railroads have 


heen giving the lumber trade 100 percent coépera- 
tion so far this year. The manufacturers and 
wholesalers are satisfied that there will be an ade- 
quate supply of lumber this fall and winter. About 
the only feature of the situation which encourages 
buying to meet future requirements is recognition 
that since lumber prices now are down to such a 
low level, any increase in demand is likely to bring 
advances. Some of the careful buyers, for that 





reason, are showing a tendency 
purchases, 

While the business of western producers hag 
been enormous, via both water and rail, they are 
making little or no profit, in the opinion of Johp 
G. Ballord, of the Wallace-Ballord Lumber Co., 
who has just returned from the West. The result 
is that stocks are broken and difficulty is being 
experienced in filling orders for mixed cars. 

Normal business is being enjoyed by Johnson 
Bros., who operate a retail yard at Gilby, N. D, 
according to William A. Johnson, who was in the 


to make larger 


Twin Cities in the last week. Farmers in that 
vicinity have had good wheat crops. 
The New Dells Lumber Co., of Eau Claire, Wis., 


one of the oldest companies in that section, hag 
been doing a good business so far this year, ac- 
cording to W. J. Kessler, general manager, who 
was in Minneapolis last week. Hemlock lumber 


has been in demand in southern Wisconsin, he 
said. 
Corn prospects in Iowa are improved, accord- 


ing to J. L. Gregg, of John L. 
lumber concern at Postville, 
Twin Cities last week. 


Gregg & Co., retail 
Iowa, who was in the 
Business so far this year 
has been fairly active, he said, and indications 
are that the fall and winter will bring a good 
volume of trade. 


The offices of the Escanaba National Pole Co., 


one of the largest cedar pole companies in the 
world, are being removed to Minneapolis. The 
Yscanaba concern becomes the keystone of a 


$5,000,000 corporation. The new corporation will 
be known as the National Pole & Treating Co. 

Walter Robison, vice president W. R. 
Lumber Co., Kansas City, stopped in 
Cities in the last week en route 
the Canadian Northwest. 

One of the visiting lumbermen last week was 
Ifenry J. Miller, distributer of Pacific coast lum- 
ber. Mr. Miller has a large establishment for 
building of barges at Evanston, III. 


Pickering 
the Twin 
with his family to 


HYMENEAL 


DE WITT-HOLT. Miss Mary Eleanor Holt, 
daughter of Mr. and Mrs. W. A. Holt, of Oconto, 
Wis., was married to Donald S. DeWitt, son of 
Mr. and Mrs. Walter L. DeWitt, also of Oconto, 
on Saturday afternoon, Aug. 14, at Holt’s Island 
Lodge on Archibald Lake near Lakewood, Wis. 
The ceremony was performed by Rev. R. A. 
Garrison, pastor of the First Presbyterian 
Church, of Oconto, and was witnessed by a large 
gathering of friends, many of whom came froma 
distance. The bride was attended by her sister, 
Miss Jeannette Holt, as maid of honor, and the 
best man was Clinton F. DeWitt, brother of the 
bridegroom. The bride is a graduate of Dana 
Hall, Wellesley, and of Smith College. She is 
a member of Phi Beta Kappa. Her father is 
one of the best known lumbermen of the north- 
ern industry. He is owner of the Holt Lumber 
Co., of Oconto and president and chief owner of 
the Holt Hardwood Co. of that city. The bride- 
gzroom’s father is vice president of the Holt 
Hardwood Co. and is also widely known in the 
lumber world. The young man is also a notable 
figure in the business, although still young. He 
is superintendent of the Holt Hardwood Co., and 
was the designer of the model ‘‘daylight’’ floor- 
ing factory recently erected by the company. 
This was done immediately after his graduation 
from the Michigan College of Mines, Houghton, 
Mich., and is a remarkable achievement for 4 
young engineer. He is a member of the Ameri- 
can Institute of Mining and Metallurgical Engi- 
neers and of Sigma Rho fraternity. The young 
couple will make their home at 432 Madison 
Street, Oconto, after their return from a wed- 
ding journey about Sept. 15. 


RUSH-BOREING. At the bride’s home near 
Kodak, Ky., Friday evening, Aug. 21, at 
o'clock, J. M. Rush, for several years an active 
lumberman of eastern Kentucky, was married 


to Miss Virginia Boreing, Rev. Brown of the 
Baptist Church officiating. After a wedding 
dinner, served in the Boreing home, the happy 


couple left for a three weeks’ honeymoon trip in 
the East and North. They will be at home at 
Kodak, Ky., after Sept. 20. 


ANDERSON-BROOM. Donald C. Anderson, 
assistant sales manager of the Eastern Terminal 
Lumber Co., of Wilmington, Del., and youngest 
son of G. E. Anderson, of the Anderson & Mid- 


dleton Lumber Co., of Aberdeen, Wash., was 
married to Miss Lilas Broom, of Edmonds, 
Wash., on Aug. 19, at the home of the bride's 


parents. The ceremony was performed in the 
gardens surrounding “Edgecliff,” the home of 
Mr. and Mrs. William Arthur Broom in Edmonds, 
and was witnessed by 300 guests, relatives and 
friends of the two families, many of whom were 
from Aberdeen. Emmett D. Anderson, brother 
of the bridegroom, served as best man. he 
bride is a graduate of the University of Wash- 
ington as is also Mr. Anderson. They will re- 


side in Wilmington, Del. 
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Business Changes 


CALIFORNIA. Los Angeles—Pacific Ready Cut 
Homes (Inc.) has moved its general offices from 1330 
South Hill St. to the corner of Slauson and Boyle Aves. 
and plans opening five district offices within the next 
month. 

los Angeles—Schumacher Wall Board Co., manufac- 
turer of wall board in this city and Seattle, Wash., has 
been sold to the Paraffine Companies (Inc.). 

Santa Cruz—Southern Lumber Co. has 
pere from Boulder Creek. 

COLORADO, Greeley—William Nagle has purchased 
an interest in the Neill Lumber Co. 

Julesburg—G. W. Poole has sold his interest in the 
Julesburg Lumber Co. to the Sterling Lumber & Invest- 
ment Co. 

FLORIDA. Lake Logan—Cannon Co. 
sawmill from Lake Logan to Eddy. 

St. Petersburg—Florida Ready Built Homes Co. has 
heen purchased by Donald D. Rosselli, who will in- 
crease the output. : 

IOWA. Gardiner—Perry 
Tierny. 

lowa City—Lee, George and Leland Nagle purchased 
the interest of William Nagle in the Nagle Lumber Co. 

LOUISIANA. New Orleans—Oldham & Brown Lum- 
ber Co. succeeded by J. F. Oldham. 

MICHIGAN. Detroit—McCandless Bros. succeeded by 
Chas. A. Weiler Co. 

MINNESOTA. Humboldt—Humboldt Lumber 
succeeded by Humboldt Lumber & Machinery Co. 

NEW MEXICO. Roswell—Roswell Lumber Co. sold 
to Big Jo Lumber Co., with headquarters at Wichita, 
Kan. 

NEW YORK. Appleton—Geo. W. Waring Lumber Co. 
succeeded by C. H. James Lumber Co. 

NORTH CAROLINA. East Flat Rock—Ballenger 
Lumber Co. succeeded by Harper’s Lumber Yard. 

OREGON. Baker—C. F. Doll’s sawmill sold to R. B. 
Keisure. 

Columbia City—Hiram W. Sibley has purchased the 
logging and sawmill business of the Western Spar Co. 
and has leased it to the Murphy Timber Co. 

Lacomb—Banner Mill Co.’s sawmill sold to Freeman 
& Rowan. 

SOUTH DAKOTA, Dell Rapids—Colman Lumber Co. 
has disposed of its yards at Dell Rapids and Trent to 
the J. F. Anderson Lumber Co., of Minneapolis. 

TEXAS. Alto—Alto Gin and Crate Co. sold to Wade 
Neely and S. P. Fox, including sawmill, crate factory 
and full equipment. 

Laredo—Webb County Lumber Co. sold 
Lumber Co. 


been moved 


will move its 


Grain Co. sold to R. U. 


Yard 


to Alamo 


Incorporations 
CALIFORNIA. Pomona—Valley Box Co., incorporated. 
COLORADO. Denver—Julesburg Lumber Co., incor- 


porated; capital, $50,000. 

Florence—Red Spruce Lumber Co., incorporated; cap- 
ital, $100,000. 

Fort Collins—Gould Lumber & Investment Co., incor- 
porated; capital, $100,000. 
INDIANA. Indianapolis 
porated; capital, $10,000; 
metal novelties. 
LOUISIANA. New Orleans—Washington Mfg. Co., in- 
corporated; wood products. 

Shreveport—Calcasieu River Lumber Co., incorporated; 
capital, $10,000. 
MASSACHUSETTS. 
Co., incorporated. 
Boston—Rumney & Downs, incorporated; capital, $250,- 
00; retail lumber. 

MICHIGAN. Battle Creek—Porter-Frisch Co., in- 
corporated; to manufacture furniture. 

Iron Mountain—Iron Mountain City Lumber Yards, in- 
corporated; capital, $35,000. 
Saginaw—Hanson-Wylie ‘Timber Co., 
capital, $500,000; to manufacture lumber. 
NEW YORK. Brooklyn—Quality Building Supply Co., 
meorporated; capital, $10,000. 
Ozone Park—Bardell Parquet 
porated; capital, $10,000. 

OHIO. Cleveland—Imperial Wood Working Specialty 
Co., incorporated; capital, $10,000; to manufacture and 
deal in cabinet and general wood products. 

OREGON. Klamath Falls—Big Lakes Box Co.; cap- 
ital increased to $1,000,000. 

SOUTH CAROLINA. Columbia—Congaree Lumber 
°., incorporated: capital, $10,000; to buy and sell and 
Manufacture lumber, timber and other products; whole- 
tale or retail. 

TEXAS. Dallas—Elliot Shiels Planing Mill Co., in- 
rporated; capital. $25,000. 

Houston—Port City Lumber Co., incorporated; cap- 
ital, $100,000. 
WASHINGTON. Seattle—Bratnober-Baty Lumber Co., 
eorporated; capital, $75,000. 

WISCONSIN. Jackson—Jackson Lumber Co., 
berated; capital, $20,000. 





Eslinger Corporation, incor- 
to manufacture wood and 


s3oston—Service Wood Heel Mfg. 


incorporated; 


Flooring Co., incor- 


incor- 


Casualties 


, CALIFORNIA. Magalia—Optimo sawmill, near here, 
“estroyed by fire; loss, $25,000; owned by H. C. Cro- 
‘Sot, of Magalia, and leased by Wallace Terry, of Sac- 
mento ; 15 cabins and 100,000 feet of lumber were also 
estroyed . 

op Tamento—Sacramento Box Co., loss by fire, $200,- 
qu ASSACHUSETTS. Hackett’s 
ackett Saw Mills destroyed by fire. 
MISSOURI. St. 
re, $10,000. 

OHIO. Cleveland 
%,000; shed burned. 


Pond, Hanover— 


Louis—Columbia Box Co., loss by 
Ohio 


Lumber Co., loss by fire, 





Cleveland—Cleveland-Cliffs Iron Co., loss by fire, $100,- 
000; sawmill destroyed. 

London—Tuanner-Robinson Lumber Co., loss by fire in 
retail yards. 

OREGON. Millington—Oil plant and turpentine of 
Western White Cedar Co. destroyed by fire. 

TEXAS. Caddo Mills—Bass-Royce Lumber Co., loss 
by fire, $40,000; yard destroyed. 

Cleveland—J. P. Ross & Sons Lumber Co., sawmill, 
planer and lumber sheds destroyed by fire. 

VERMONT. North Thetford—Box factory of C. K. 
Hosford destroyed by fire; loss, $50,000. 

WASHINGTON. Arlington—Verd Lumber Co., loss 
by fire, $28,000. 

Centralia—Western Cross Arm & Mfg. Co., loss by 
fire, $15,000; dry kiln burned. 

Edmonds—Quality Shingle Co., damage of $1,000 
caused by bursting saw. 

Nahcotta—Pentilla, Pellervo & Highill, logging at 
Long Island, near here, suffered a fire loss of $10,000. 

Offut—Deschutes River Lumber Co., sawmill burned; 
loss, $25,000. 

Seattle—Union Cooperage Co., loss by fire, $27,000. 

WEST VIRGINIA. Parkersburg—Citizens Lumber 
Co., loss by fire, $100,000; mills and stock destroyed. 
Company will rebuild. 


BRITISH NORTH AMERICA 
ONTARIO. Callender—Canadian Timber Co., loss by 
fire; mill, blacksmith shop and a house destroyed; plant 
had capacity of 80,000 feet a day. 


New Ventures 


CALIFORNIA. Pajaro—Watsonville Lumber Co. plan- 
ning erection of a branch storage and sales yard at 
corner of San Juan and Salinas highways at Pajaro. 

INDIANA. Indianapolis—W. H. Van Calvin, lumber 
jobber, has opened an office suite at 431 Occidental 
Bldg. * 

KENTUCKY. Wickliffe—Atlas Mill & Lumber Co. 
has begun manufacture of crates, screen doors, window 
frames and moldings in new plant recently completed. 

MISSISSIPPI. Meridian—McGinnis Lumber Co. has 
opened a wholesale lumber business. 

NORTH CAROLINA. Lexington—Carolina Table 
Co. has organized and will establish a plant on East 
First St. 

Plymouth—National Handle Co. has begun manufac- 
turing of handles. 

OREGON. Grants Pass—T. J. Shattuck, J. G. Wertz 
and Ray J. Barrow have engaged in business at Shan 
Creek Lumber Co.; sawmill, 

PENNSYLVANIA. Philadelphia—Indiana Flooring Co. 
opening office at 1512 Walnut St. 

TENNESSEE. Watertown—John Shafer Hardwood 
Co., in business at South Bend, will open a branch here. 

TEXAS. Amarillo—McDavids, Laurence & Bramen 
have started in lumber business. 

Olmite—Eagle Pass Lumber Co. will open; headquar- 
ters at Brownsville. 

Sinton—Turmen Lumber Co. will 
month. 

WASHINGTON. Seattle—Crockett Co. opening whole- 
sale lumber business, 


New Mills and Equipment 


ARKANSAS. Little Rock—Geo. D. Kelly Lumber Co. 
granted permit to erect a $10,000 lumber mill on Lin- 
coln Ave.; will specialize in furniture dimension. 

CALIFORNIA. Fort Bragg—Union Lumber Co. com- 
pleted installation of new power plant. 


epen in about a 





MISSOURI. Mokane—Missouri Veneer Co. building 
new factory 50x160 ft., with auxiliary building 50x 
100 ft. Machinery to be moved from former plant at 


Pine Bluff, Ark.; some new machinery purchased. 
VIRGINIA. Newport News—Pocahontas Box & Lum- 
ber Co. will install four-way planer, boxboard matcher, 
band saw, cut-off saw, equalizers, slat machines, etc. 
WASHINGTON. Eatonville—G. A. & L. A. Misner 
have been adding about $10,000 worth of new equip- 
ment to the sawmill and logging outfit. 


WISCONSIN. Stevens Point—Automatic Cradle Mfg. 
Co. building an addition to the boiler room and con- 
structing a new dry kiln. 


New Sheds and Yard Improvements 


MISSOURI. Independence—Badger Lumber Co. has 
completed erection of new business building at yard 
on North Liberty St.; office, wareroom etc., including 
72,000 feet of floor space. 

OREGON. Klamath Falls—Klamath Building Supply 
Co., new concern, to install an up-to-date and fully 
equipped retail lumber yard; construction of warehouse, 
office, lumber “‘stalls’’ etc, under way. 


SEGRE ABBBAAAAAE 


TIMBER LAND SALES 


Hazarp, Ky., Aug. 24.—The Midland Mining 
Co.’s representatives are negotiating for an exten- 
sive hardwood timber tract on the headwaters of 
Lot’s Creek in Perry County, it is reported. On 
Big Creek, ten miles from Hazard, C. M. Hurst 
has purchased several hundred acres of timber 
lands, largely o#k and poplar and will begin cut- 
ting in September. Two mills will be installed 
and also a stave mill. Noble & Smith closed a 
deal on a good boundary of timber in the same 
section and will start cutting by Oct. 1. In the 
Carr's Fork section, Smith & Combs, of Sassafras, 
purchased a tract of hardwood of several hundred 
acres. 








A facial massage 
for a tough hide 


No “cosmetician” could be more precise 
nor could a head barber be more solicitous in 
smoothing a favorite customer’s face. 


A pair of calloused hands takes the place 


of smooth fingers. A bucket of compound 
substitutes for the jar of cold cream. But it’s 
a facial message—applied to a rough, rugged, 
sturdy hide that is being processed for Graton 
& Knight belting leather. 


After that hide has been cut up into strips 
and matched for uniformity of thickness and 
weight, after many matched strips have been 
combined into a length of belting leather, the 
result of this exacting treatment in the Gra- 
ton & Knight currying process will be evi- 
dent in a belt that will withstand wear, tear 
and use. 


Chemical and engineering tests in the Gra- 
ton & Knight laboratories have set up the 
standards which are applied here as well as 
in all the other departments of the Graton 
& Knight tanneries and belting shops. 


Moisture, heat and external friction, the 
rubbing of fiber against fiber within the 
leather, changing temperatures, varying 
working speeds—all of these have been an- 
ticipated in the manufacture of every inch 
of Graton & Knight belting leather. 


That’s why Graton & Knight belt lasts 
longer. 


GRATON & KNIGHT COMPANY 


WorCESTER, MASSACHUSETTS 
Branch O ffices throughout the World 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 


The “STANDARDIZED BELTING MANUAL” 
contains 170 pages of useful information 
about belting. Send for a copy. 


wee MAIL ME TODAY oe 


GRATON & KNIGHT COMPANY, 
Worcester, Mass., U. 8. A. 


Send belting information: 101-B 
AMD .ccccccccccccsosvcceccserccescese ° coves 
NE o.nivnscn00000486tne08 aeons cescceseneens 
BIBSO ccccccccecccecseveseses cvesooce Cteeenne eevee 


Prices, quality for quality, 5 to 10% lower than 
the field. 
Tanners—makers of belts, straps, packings, fan 
belts, lace leather, etc. 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 
1805 Lenten poe CHICAGO Dest srt 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 


= 
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The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single 
milloperators. Let us lighten the load 
invoice your stock direct to us. We 
handle for 5 %, carry accounts and ad- 
vance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 





COMMISSION 
, LUMBER 


"4 









* 
y 
lesn®) 














3-Ply Fir Panels 


We are exclusive sales agents for the 
Portlana Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
| Spruce veneer mills on the Pacific 
| Coast. See us on 8-ply and 6-ply 
| panels. Wholesale carload lots only. 


GRAM LUMBER COMPANY 
2 E. Jackson Blvd., CHICAGO, ILL. 
Telephones, Wabash 8117-8118 











Douglas Fir, 


HUTCHINS storace Co-| Yeilow Pine 


Saw Mill, Band Resaw andPlaningMill | White Pine, 


GENERAL OFFICES, YARDS AND MILL: ee oor 
139th and Western Ave., BLUEISLAND, ILL.| {2¥r0a¢ anc 


: Car Material 
Local Phone: 
Blue Island 800 ORDERS SOLICITED 


Chicago Phone: 


Pullman 8020 (No Toll) 











WesternWoodProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 














Logging roipn 2 Bryant 


Have you a problem to solve in logging, 1 
transportation or harvesting tan bark an 
quzpentine economically? “Logging” will 
tell you how. An invaluable reference book 
fo logging superintendents, timber owners, 
e 0 


1 
r 
tc. » $4.50, postpaid. 
American Lumberman y Panay lL = 
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W. R. MeMillan, general sales manager of the 


Hammond Lumber Co. (Inc.), spent last week 
end with his sister at Muskegon, Mich. 


W. F. Shepeck, of the Pampa Land Co., Esca- 
naba, Mich., was among the visitors who called 
on the Chicago lumber trade last week. 


P. D. Flanner, secretary of the Flanner Co., 
Blackwell, Wis., spent several days here this week, 
and reported business somewhat improved. 


Rk. F. Lynch, of the A. W. Lammers Co., has re- 
turned from a two weeks’ vacation which he spent 
with his family at his old home at Grand Rapids, 
Mich. 

C. W. Pendell & Co. is the new name of the 
commission lumber firm operated by C. W. Pendell, 
The company was formerly known as Pendell & 
Ifamilton. 


A. Il. Abendroth, of the Robbins Flooring Co., 
Rhinelander, Wis., was a Chicago visitor this week, 
and called on a number of his friends in the lumber 
fraternity. 

J. W. Hill, a lumberman of Covington, Tenn., 
has been calling on the lumber trade in Illinois 
and Chicago territory and was in the city the last 
of this week. 


A. IB. Ziegler, manager of the white pine depart- 
ment of the Hilgard Lumber Co., is in the East on 
business and is spending about ten days in Boston, 
Mass., and vicinity. 

A. B. Hammond, president of the Hammond 
Lumber Co. (Inc.), San Francisco, Calif., spent 
several days in Chicago this week conferring with 
the local office. He is on his way east. 


Clarence Happ, of the Lumber Mills Co., left 
Wednesday for a two-weeks’ motor trip to Iowa. 
Ife will join his wife at Webster City where she is 
visiting her relatives, and will accompany her 
home. 

Cc. G. Williams, of Racine, Wis., who represents 
the John A. Spencer Lumber Co., in Wisconsin, 
northern Illinois and Towa, was in Chicago this 
week conferring with the home office of his com- 
pany. 


Among the visitors at the Lumbermen’s Club 
for lunch this week was J. R. Ridlon, brother of 
Noel Ridlon, of the Aberdeen Lumber Co. Mr. Rid- 
lon is engaged in efficiency work for the Inland 
Steel Co. here. 


John Young, of the Garver Lumber & Manu- 
facturing Co., Tippecanoe, Ohio, was in the city 
several days this week calling on his friends among 
the lumbermen. Mr. Young makes his home at 
Indianapolis, Ind, 


I. W. Bache, in charge of the Chicago office of 
the Bloedel Donovan Lumber Mills, Bellingham, 
Wash., left the first of the week for the West, 
where he will spend a month inspecting the com- 
pany’s mills and visiting the head office. 


John T. Hansen, of the John Hansen Lumber Co., 
left Wednesday for Hamilton Lake near Ludington, 
Mich. His family are already at the Hansen cot- 
tage, and he is going up to seek relief from hay 
fever which usually attacks him about this time 
of year. 

W. J. Halstead, a cedar pole operator of Metaline 
Falls, Wash., was in Chicago this week. He has 
been visiting relatives here and at Sturgeon Bay, 
Wis. He owns his own timber and operates a 
small mill near Metaline Falls, and turns out a 
high grade of cedar posts and poles. 


William C. Krafve, manager of the newly formed 
Fidelity Lumber Co., Portland, Ore., is on an ex- 
tensive business trip to the East, and spent some 
time in Chicago this week calling on his connec- 
tions. His company does an extensive water busi- 
ness, both export and to the Atlantic coast. 


Announcement has been made by H. Hagemeyer 
that, effective Sept. 6, E. G. Stover, who for the 
last several years has been associated with the 
Plunkett-Webster Lumber Co., of New York City, 
will become manager of hardwood sales for the 
Cc. C. Hagemeyer & Co. interests, with headquarters 
in Cincinnati, Ohio. 


M. P. McCullough, vice president and general 
manager of the Brooks & Ross Lumber Co., Scho- 
field, Wis., accompanied by Mrs. McCullough, 
stopped in Chicago Monday to see his brother, 
Hiram McCullough, of the Ross Lumber Co. He 
was on his way home after a visit to his old 
home in Maryland. 


A. C. Quixley, formerly in the lumber business in 
Chicago, but now located in Florida, is spending 


a month here and dropped in to greet his friends 
at the Lumberman’s Club the other noon. Hig 
family is living at their home at La Grange, I], 
but he is planning on moving them to Mount Dora, 
Fla., where he is located. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., spent Monday in Detroit conferring 
with his office there. He left Chicago Saturday 
and took a two days’ boat trip to Detroit, going by 
way of Mackinac Island. He reported improye- 
ment in demand and prices of lumber in Detroit 
territory and said that transit cars were moving 
well. 


Mrs. G. A. Vangsness, wife of G. A. Vangsnegs 
of the Vangsness Lumber Co., was in an auto- 
mobile accident at Villa Park, Tuesday, when her 
car was run into by a truck and badly damaged. 
The two Vangsness children were with her, but 
fortunately no one was seriously injured. Dorothy 
was cut on the arm by broken glass, but that was 
the only casualty. 


R. M. Morriss, in charge of the Chicago office 
of the Thomas E. Coale Lumber Co., left the first 
of the week for the West Coast to visit the Seattle 
office of his company. He will then journey to 
Los Angeles, where he will meet Mrs. Morrigss, 
who has been visiting there, and will accompany 
her back to Chicago. He expects to be gone from 
his office about fifteen days. 


James R. Roper, of the Northern Pole & Lumber 
Co., Duluth, Minn., was in Chicago this week 
calling on the trade and getting a line on market 
conditions. He told a representative of the Amert- 
CAN LUMBERMAN that there is a firmer undertone 
to the lumber business in the North, and that the 
people are feeling much better about crop and 
business conditions generally. 


C. G. Dunn, of the John A. Spencer Lumber Co., 
accompanied by Carl Holmberg, of the Walter H. 
Schenk Co., returned this week from a 214-week’s 
trip by motor through the lumbering sections of 
Mississippi and Alabama where they visited a num- 
ber of mills. This was Mr. Holmberg’s first trip 
through the South and he had many amusing expe- 
riences and observations to relate when he re- 
turned. 


John Raine, president of the Meadow River 
Lumber Co., Rainelle, W. Va., was in Chicago 
this week and called on a number of his friends. 
Ile said that business on a whole was very fair 
and talked specially about the export business of 
his company which has been very good. The 
Meadow River company manufactures a high class 
of West Virginia hardwoods, and does an exten- 
sive export business. 


Frank Burnaby, president of the Sun Lumber 
Co., which operates retail lumber yards at Beverly 
Hills, Ventura and Oxnard, Calif., and who was 
formerly actively associated with Burnaby Bros. 
Lumber Co., here, is spending ten days in Chicago 
partly on business, but also to greet his old friends 
and to play a few rounds of golf. He is com- 
pletely sold on California, and told a representa- 
tive of the AMERICAN LUMBERMAN that the volume 
of business in southern California is good. Build- 
ing permits are large and everyone is optimistic 
about the future of that section of the State. 


A pleasant week-end vacation is being planned 
by five of the smartest bridge players in the Chi- 
cago lumber fraternity. Max Pease, of the Gallo 
way-Pease Lumber Co., is the host; and he has 
as his guests Charlie Brand of the North Branch 
Flooring Co., Noel Ridlon, of the Aberdeen Lumber 
Co., Gus Larson, of the E. L. Cook Lumber Co., 
and Jack Strack of the Clore-Strack Lumber Co. 
They intended to leave for St. Joseph, Mich., by 
boat early Friday morning and proceed to Mr. 
Pease’s summer home, where golf and bridge will 
be in order for the week end. ‘They intended to 
return Sunday by boat. 


Returning from a visit to hardwood lumber and 
flooring mills in Tennessee last week, C. B. Cunning- 
ham, of the Vanlandingham Lumber Co., brought 
encouraging reports of mill conditions. He spent 
some time in Memphis conferring with his com 
pany’s connections there, checking up on shipping 
conditions and getting a general line on the hard- 
wood market. He also visited a number of hard- 


wood operators in the central part of the State. 
He found most flooring mills practically sold UP 
and out of the market for sixty to ninety days. 
Prices are strong, and operators expect them to 
continue so well into the winter. Mr. Cunningham 
told an AMERICAN LUMBERMAN representative that 
in his opinion both lumber and flooring hardwood 
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mills are in the strongest position of any time 
within the last year. 


E. M. Lockridge, formerly manager of the rail- 
road material department of the Lake-Independence 
Lumber Co., has rejoined the Mummert Lumber & 
Tie Co., with which company he was formerly 
connected, and is assisting Mr. Mummert and Mr. 
Metcalf in handling the heavy grain door business 
of that company. He is in charge of all quotations 
at present. Mr. Lockridge was formerly vice presi- 
dent of the Mummert company. He has returned 
from an extensive eastern trip, during which he 
called on representatives of the railroads from St. 
Louis to New York, and he found everyone feeling 
yery optimistic. The railroads are keeping their 
lumber stocks in good condition although they 
have no surplus. They are buying conservatively 
and regularly instead of spasmodically, and are in 
a happy frame of mind. 


Wins Insurance Baseball Title 


Kemper Insurance baseball team, representing 
Lumbermen’s & Manufacturers’ Insurance Agency, 
Lumbermen’s Mutual Casualty Co., and National 
Retailers’ Mutual Insurance Co., of which James 
S. Kemper is general manager, won the Division 
1 championship of the Insurance Baseball League 
of Chicago, repeating its performance of last year. 
Undefeated in its division this year, the heavy hit- 
ting Kemper outfit is meeting the Royal Insur- 
ance nine, winners of Division 2, in a 3-game 
series at Logan Square ball park Aug. 26, Sept. 1 
and Sept. 8 for the insurance championship of 
Chicago. 

During the season just finishing to date the 
Kemper team knocked nine opposing pitchers out 


is estimated that there is a shortage of 20 percent 
of competent journeymen in the plastering trade. 
The plasterers’ scale is $13 a day, but many con- 
tractors are being forced to pay as high as $16 to 
$17 a day for plasterers. 
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An Attractive Brochure 


A unique piece of advertising matter that has 
attracted much attention wherever it has been re- 
ceived, is an illustrated leaflet recently prepared 
and sent out by the Wisconsin-Arkansas Lumber 
Co., of Malvern, Ark., describing the new and 
superior feature found only in ‘‘Wis-Ark’” brand of 
oak flooring, gum and oak trim. This leaflet de- 
seribes the method of improving drying by air 
control that has been adopted by this company, 
and contains illustrations showing how the kiln 
ears are scientifically loaded, how the dry process 
is under the constant supervision of experts, and 
how positive uniformity is maintained through 
seale tests. The Wisconsin-Arkansas Lumber Co. 
is a unit in the Wausau group which has adopted 
as the keynote of its advertising the slogan, “Good 
Lumber.” 


Adds to Sales Force 


An addition has just been made to the sales 
force of the Vanlandingham Lumber Co., in the 
person of James Allee, who for the last four and 
one-half years has been connected with the Acme 
Lumber & Shingle Co., here. Mr. Allee will spend 
a good part of his time in the office handling gen- 
eral telephone sales. He is a well known sales- 
man and familiar with the Chicago market in all 
its various aspects. The Vanlandingham company 
is already expanding, and has taken additional 





The Kemper Insurance baseball team, winner of Division 1 of the Insurance Baseball 


League of Chicago. 


From left to right, standing: Col. E. FE. Hooper, secretary Lum- 


bermen’s Mutual Casualty Co.; Donald Shaw, sub.; R. C. Massman, c.f.; F. J. Moen- 
nich, r.f.; Arthur Kropp, 1b.; W. C. Miller, p.; E. W. Lenke, U.f.; Edgar Barry, 


c.; R. G. Rowe, manager. 


Sitting: A. S. Paddock, sub.; C. J. Kuhn, r.f.; Jamie 


Kemper (son of James 8S. Kemper), mascot ; O. W. Monson, 2 b.; R. F. Ackerman, 8.8. 


of the box, scoring a total of 199 runs against 52 
for its combined opponents. Kemper twirlers aver- 
aged nine strikeouts a game, compared with six 
for opposing moundsmen, and issued only twenty- 
nine bases on balls as compared to fifty-six walks 
received by Kemper batters. 

This is the fourth year for the Kemper base- 
ball team. Lenke, Moennich and Shaw have played 
all four years; Ackerman and Monson three years, 
and Kuhn, Massman, Miller and Paddock two years. 


Wages of Chicago Building Trades 


Edward M. Craig, secretary of the Building Con- 
struction Employers’ Association, in a recent re- 
view of the wage scales and labor conditions for 
Chicago building trades mechanics and laborers, 
believes that pay scales of Chicago building work- 
men have reached a peak, and that present labor 
costs will likely remain constant for at least a 
year or two. This year the bricklayers, plasterers, 
lathers and painters top the wage list, the first 
three crafts receiving $1.62% an hour, while the 
Scale of the painters will be raised Sept. 13 from 
$1.50 to $1.62%4 an hour. Carpenters will be 
raised Oct. 1 from $1.37% to $1.50 an hour. In 
1915 bricklayers and plasterers received 75 cents 
an hour, lathers were paid 715 cents and car- 
benters were drawing 70 cents. 

A condition causing building contractors much 
concern is the shortage of competent journeymen 
Which results in their being forced to pay premium 
Wages to structural iron workers, steamfitters, 
Plumbers, bricklayers, lathers and plasterers. It 


office space on the same floor with its main office 
in order to facilitate the handling of its growing 


business. 
(sa@eaeae2e2e220202028 


Opens Chicago Sales Office 


The National Lumber & Creosoting Co., Tex- 
arkana, Ark.-Tex., producer of creosoted lumber, 
ties and poles, with creosoting plants at Texarkana, 
Kansas City, Mo., Houston, Tex., Salida, Colo., 
and Finney, Ohio, has announced the opening of 
a sales office in Chicago in charge of L. I. Par- 
minter. The office is located at Suite 801, 624 
South Michigan Avenue. Mr. Parminter, who is 
an experienced creosoting man, will cover the ter- 
ritory east of the Mississippi River and north 
of the Ohio River. 


Airplane Dusting Saves Trees 


STuRGEON Bay, Wis., Aug. 24.—Elmer 8. Hall 
and C. L. Harrington, of the Wisconsin State 
conservation commission, who have completed 
an investigation of the tracts of hemlock on the 
Peninsula State Park which were recently dusted 
with poison from an airplane, have reported 
they are satisfied that the trees have been saved 
from the ravages of worms which affected them 
early in the summer. Tons of poison were used 
in the work. This is the first time that airplane 
dusting has been effectively performed in Wis- 
consin. 
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A. J. BARKER H. T. FALL A. J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles Western Pine 





Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
Co, Mccormick, Batre CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern -HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, III. 


WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales faqeate for Redwood Manufacturers’ Co., and 
‘I. F.C.O.” Maple, Beech and Birch Flooring. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 





Seutten - Hardwoods 


Vangsness Lumber Company 








Telephones, 140 South Dearborn St., 
Randolph 0469 CHICAGO 
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Latest Reports on Lumber Prices 


SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ending Aug. 21 in sections named: 



































Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas 
port, burg, City, port, burg, City, port, burg, City, port, burg, City, 
la. Miss. Mo. La. Miss. Mo. La. Miss. Mo. la. Miss. Mo. 
Flooring Finish Dimension, S181E Fencing, 818 
“Ee 73.06 75.31 70.6 B&better rough: No. 1 Me. 3, 20 uence ceins 34. 
1x3” EG pate tter... Lae 38 70.61 ar ie Se sc aawsece ees ll gr 7’. i 28.93 ” . y HS lgts 33.63 39.66 34 Ps 
 Bicpdeen wieedibenedt St scheukouceuen subny D anoes Ys accaes 26.91 25.00 28.38 —e ae 
Me i ..... 67.60 66.88 ..... a  thaveeaenvess <—21ee oe oe neunees 28.95 26.62 29.63 Other Igts. 39.53 37.55 40.84 
No. 2 a oe 1xs” .. ve ete seeee vesee 48.00 18 & 20’... 32.23 27.31 34.29 No. 2 (all lengths): 
FG B&better... 52.20 61.71 51.57 1x5 & 10°........ reves 53.00 0 WP cin 27.95 23.50 24.04 OM soo ce ncen 17.20 16.97 17.41 
ec cote faock e yaar’ thee ee eens sree 57.00  viewuik 25.45 23.10 24.00 eens 21.07 20.39 20.42 
3.5) ag ta ov SD lst eee eee eeeee ovens eae 24.85 23. 2h. saciae 
Ne 3 tee ee §625.50 2 18 24.71 eee teeseecces ceoee 58.55 is oS 0s 20:34 26. re 20:01 ™ 5 = reat . 13.75 13.56 12.68 
1x4” EG mabetter. . as GH 72.25 8/405" eee See Ceres a eee ee 31.50 26.83 SP” shaeasins 15.75 16.39 16.37 
teeees 53.75 50.2 ..... 5/4x12" Dee Geet, Sees 12’ ....... 27.38 24.64 26.64 
D ° vee sesee ceoce 46.80 Vig de 2x4 to ig”... ..... 57.50 Wir wwe aa 26.72 24.25 28.35 | wo 1 Boards, S18 or 885 
i teens a een same 6/4 & 8/4x4”..... 1.0! Seating 18 & 20’... 31.13 27.00 32.60 | NO. 8”, 14 & 16° 36.16 
7” S seees “ anton Sétes 6/4 & 8/4x6"..... 0 cece cee ee TF OU icccus aneda. asses 29.74 gts. 36.98 33.00 3616 
Ss... |) ae... eens teen, a esnenes 31.36 25.69 29.78 | iri, de 4081 
D csoccoes geese cases SBOE os ane os veee 65 ” 16 Keaates go oz, 32-81 4» Other Igts. 41.55 42.67 40.81 
Sas Wpeeee 39.25 37.60 ..... /4 & 8/4x12".... 6.04. tenes 18 & 20’... 35.94 28.22 34.17 St. Se Occ Saas scans 50.59 
No. 2. 23.35 18.60 23.88 | B&better surfaced: I os ns, scene <ece So Other Igts. 51.60 41.54 50.59 
ss = i ae ik 3: eee Gee. 2xéas — Re 35.83 28.16 35.36 N > (all 10 to 20’): 
1x6” No. 1, C. M... 39.67 37.68 :...: ge Santeswsptis 54.55 ..... 52.59 Ber ereee 31.43 27.00 36.69 1x8” ° . 29.35 22.13 21.80 
oe wivne 2a Gee esées i ined bes whee 58.49 652.57 52.61 18 & 20’... 42.75 31.08 42.21 "anatase ss 2° 67 22 89 y 13 
a a ee Gees 15.85 16.41] ..... ae 57.99 52.97 53.83 No. 2 neat isha seg 27.94 2353 97.25 
- “7 6638 6257 65. ; eae ae ee 2 2 
Ceiling BU stssces cots 72.50 Ghas a3 | 2 4% 10"... BAS 3200 BEM | No. 3 (all lengths): 

wx” B&better .... 48.50 34.67 37.24 OS — Oe 64.50 63.00 69.49 Ma tbh a rt 1 29°71 27.65 1X8” oo ceseeceeeee 18.13 18.97 17.41 

iM ccaneec Se GEM cecus MY si cbadeiwiva 64.50 63.00 69.49 18 & 2.) 29:83 23°75 30:96 1x10” .......0000. 18.09 18.51 18.08 

% x4” Ba&better -eee 85.32 38.87 36.02 | ea 64.50 79.00 69.49 ‘sien ta ds re wind onan oo es “cccussaauee 18.29 18.53 18.71 

S siccene Se fe eS ere rs 74.60 82.08 2x 6”, 10’ ....... 19.55 22.75 21.05 ; 
No. | Entiat 19.95 19.51 20.22 5/Ax12" i... . 78.90 76.37 82.08 > Ae 22 325 ei a ee 
BD serssan ‘“oobhs —s) grees 1% & 2x4 te 12°.. TB.GO .dccc *ciwes 16"... eee 23.24 27.75 23.41 | No. 1 S48, 20’ & under: 

%x4” Babetter hkl “Gaet ‘sade 6/4 & 8/4x6"..... inaed. adnee 64.91 18 & 20 24.82 29.75 25.90 4” ceceeeeeeeeeeee sees 20.58 ..... 
PWD ieee aaews * fae OE vince cased dducs 64.91 2x 8”, OP rai ay mane eeaen ME. ceans 
| i Bebeeraninnse BAe icvne 6/4 & 8/4x5" & 10". ..... 0 we eee $1.14 : 

m 6/4 & @/4xi2".... 1262 81.14 Car Material 
Partition © eusteaet: 21 2 (All 1x4 & 6”): 
1x4 &6” B&better .. ..... 46.88 48.13 y Surtaced: ‘ = B&better, 9 & 18’ 47.08 
N 1 40.00 41.25 i” Htteiesetexis webbie coeee 43.00 Ses ae Dp easied Gnawa 21.25 22.75 10 29)’ 45.00 
dy poreeenes eects aime 1 <  SekpeREag en: 59.00  Feehecs 27.00 20.50 25.71 —— = 
areas Tere Shs 55 00 DP igtonisisene sadenn Jaa 63.25 18 & 20’... 30.00 24.11 26.86 5’ & mpi 
ee os . N 
Bevel Siding Roofers ra Sis Sat soar | ** * 8 £8 
No. 2. 1x6” aia | Ente 25 20.21 30.17 10 & 20 
%x6” B&better .... 30.00 ..... ..... ESE, Bosheers. ony 20.54 eae 24.00 24.87 32.86 12 & 14’ 
ou i 1.90 .,... EP sic oeass 26.60 33.42 | eee 
Sup Gitlas Ghinte No. 3, 2x4” ........ 15.87 15.00 15.65 | | | Random 
1x4 or 6” B&better.. 46.056 44.02 46.32 No. 1 pap 2x6” ........ 14.00 13.50 13.61 No. 2, random 
Noo 2 11. oe? opae cpa | 128.14 810... .... ..... 36.97 =, a eeeate ccoe Bee End Car Lining 
a. Oke ancek ee “aenes 1x10”, Other  Igts. nora as so oxiar 2* "age 33°00 B&better, 2x6”, 9’ or — 
Casing and Base Other Igts. 37.25 ..... 41.12 No. 2 & better log run: at! ae fa ill ed tat adi 
B&better: d No. 2 (10 to 20’): Tk apeadte lagaee 24.25 ..... ee: a a 
I a 66.40 ..... 59.30 fF Her 22.35 21.81 22.19 a” ‘aweenewa it swaa-+.e i“ = as _— meee Sees 
Stat Si csscnauces 75.75 70.00 67.83 — ‘all ere a 22.67 22.35 22.38 eS cen ST eens Car Sills 
= No. 3 (all lengths): ee Sacicse Ghuab re S48, SqE&S: 
Jambs i eee 18.43 18.17 17.85 Pe Seceete Sane a *o* Up to 10”, 34 to 86’ ..... ..... 50.66 
-—- ¥ — 1x10” apoeH 19.00 17.83 18.03 ie es "ap Ge” aaa lteter 50.00 
eens £8 eee tee ,. , ‘ , * sili o” : 2a eee Nentin 58.50 
1%,1% &ox4a6" 12.7! 39.66 79.63 Plaster Lath re <a Up to 12”, 34 to 36 98.5 
. » ‘  £ Se MTT CE OTe 24.00 ..... Car Decking 
Longleaf Timbers No. 1, %”, 4’...... 4.36 4.77 4,71 Oe iciacee. \eccbies AD “scans No. 1— 
No. 1 Sq.E&S 848, 20’ & under: No, 2, Hh", A eveeee ceeee 3.80 3.97 A} eee 27.08 2.00. 2”, 9, 10, 18 or 20’ 30.00 ..... 0... 
 sdunpninenaent 29.85 28.07 29.138 . es oe ae Eas cose . a Heart face- 
OP icecsevannnade $2.66 ..... 34.25 Byrkit Lath 2x12”, 10’ ....... ee = pie 2”, 9, 10,18 or 20’ 43.00 ..... 
ape cinipereer’s $4.50 ..... ED WMO ccc cveeteenea ee 14.35 ea. Lean ot a 9’ 3”, 9° 6”, etc.. 44.96 ..... 
Stopes nae aoaus CE ME ccc enekyes Gnsale xenon 15.82 | Bae SEE ovexs Heart face, 24, to 3”, 
Et chdebeticenas’é aakde ocnue 49.20 | 12’ & longer........ ..... cccee Se 2 eee ie 9, 10, 18 or 20’. 50.00 .....  ceeee 
The following are current f.0.b. mill prices on Arkansas soft pine made during the week ended Aug. 20: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” B&better ‘“C” No. 1 No. 2 No.1 No.2 No.3 
a el ee re $67.50 $50.00 | 15 44 40, 18 oe eo ee ae $37.25 $22.00 $16.75 
B&better .........-. $80.25 70.50 | 1X6" «+: oes seeeceeeees 69.50 52.00 ay ie a 8 EE ecesenccns 36.00 23.50 18.25 
a Ea Pe 68.50 Be <edectincacco. Ee 54.00 ™ DT” éduxeeseka baaen 23.50 18.50 
sii a i a SY ate dhiena seca eel 16.98 58.00 | $27.00 $29.00 2x 4” $24.50 $26.50 : +i 

et eet 1%, 1%, 2”x4 to 8”. ni 25.00 27.00 2x 6” 21.00 23.50 Ceiling and Partition 

1%, 1%, 2”x5, 10, 12”. is oO 26.00 28.00 2x 8” 22.00 24.00 fe bi &e pe. 
as on ste eeeeeens ae 75 “as Pessine « pee aia : 27.00 28.75 2x10” 24.00 25.50 Part. 
ee re 5.00 = 39.5 29.00 30.75 2x12” 26.00 27.75 Bé&better 9.00 $42.00 $44 48.00 
Sa? B-covcsbuenscaia 23.50 22.50 ; ae ES eee * $89.00 #42160 4 $14.60 — 
od $34.50 $18.00 $15.00 Casing and Base of enonatagees i | eperapeses: 
Moldings SRE soqnaneved 37.50 22.00 16.50 

PE nbs ob acnue 36.00 23.25 18.00 B&better Lath 

1%” and anes. .26 percent discount i aek Gwakasi 37.50 23.50 18.25 i i a eee ile ie ore $75.00 No. 1 . No. 2 
“” 

1 and over...21 percent discount | 1x12” .......... ee. Tee. ee FS OF ones vradedoceessvcces 79.50 | 3x1144”—4’ ....... os2e-$3.00 $4.40 











WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 


No. 1 meer Boarbs, 518— HEMLOCK, No. 1, —, 
8’ 


16’ 18-20’ 8-16’ 0-14’ 16’ 18-20’ 22-24’ 

1x = $27.00@28.00 $28. d0@28. 50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30. noose 00 $31.50@32.00 $34.00@36.00 $35.00@36.00 

1x 6 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 

1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 

1x10” $2.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 

1x12” 83.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 
For merchantable S1S, deduct $3 from price of No. 1: for No. 2, deduct $5. 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 


No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
wider, "18920, 
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NORTHERN PINE 


Duluth, Minn., Aug. 23.—Northern pine quotations are steady throughout the list, being as follows f.o.b. Duluth: 


CoMMON BOakDs, ye 


FENCING, RoucH— 


8’ 10’ 12’ 14’ 16’ 18’ 20’ 


Oe $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ....c cece ccc ce cece $51.00 $58.00 ay ser 00 See 00 
| Severe 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 aS Tenis tonne: 38.00 41.00 43.00 46.00 46.00 
Rees 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 MG D cctccesbdsnsindascn 27.00 29.00 31.00 32.00 32.00 

er 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1 .............. cases Se 50.00 56.00 62.00 62.00 
| ORS 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 i ca aneeaad 33.00 36.00 41.00 47.00 45.00 
incensed 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 ab: ©. siccinutenvaneeiands 25.00 28.00 29.00 30.00 29.00 

No. 3 soe 38-00 B1'00 38:00 88:00 38:00 88:00 84:00 38:00 «NN. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
ss esweie 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 

For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and 0.G. ghiblap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.2 Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, §8iS1E— SIDING, 4 AND 6”, 4 To 20’— 
$27. ssi 0 $33°50 $31.50 31°50 $32 50 $3450 $34°50 ; 4” 6” 4” 6” 

I ia ca ail 7.50 $31.5 ! ‘ " i 

= evening: 2750 28.50 31.50 31.50 31.50 31.50 33.50 33.50 ern » ees 7" $44. 00 a ee ee ne er - -00 $22.00 

I a iain aha 27.50 30.50 32.50 32.60 32.50 32.50 34.50 34.50 a, Seve Soeneenenbenes “8.00 Norway, C&better.... 34.00 36.00 

cc nwcaaage 31.50 32.50 35.50 35.50 35.50 33.50 35.50 35.50 V cceereeeeeeeeeee os : 38 00 31.00 

ees: 22.50 33.50 36.50 36.50 36.50 34.50 36.50 36.50 


3 
No. 2 piece stutt, $3 less than No. 1; pine, rough, deduct 75 cenis; D&M 


or S4S, ad 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding may contain not to exceed 20 percent ot 4- and 9-foot. 
Siding run to O.G. $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Aug. 23.—Following are typical 
average f.o.b. Norfolk prices made during the 
week ended Aug. 20, as reported to the North 
Carolina Pine Association: 







Rough: 
4/4— 
eS Oi Ree BE. cicada dawexeseees $51.50 
Be OO give atedacedns dennsecanavaanes 38.00 
TAO, E CO DOB is oe cicccscccesesc0ccenenses 24.50 
Yo. 2 & btr. No.3 No. 1 box 
$55. 00 $40.00 $25.00 
_pcbhenbtnbeneeee a 55.50 40.00 25.00 
a! eee 26.25 
68.00 44.25 28.25 
eS Se OT ae er $53.75 
Badge, No. 2 & better, 6/4... .ccccccovcccces 53.00 
es. Ca, SE Bb Ee Bee starevsccscesenene 34.50 
ES nc eid cess bes Reew mnie eee 15.50 
a OS eer er ere rr Te 6.00 
Dressed: 
wipertas, ”"— 

2 oa peck ened eosieereen nest $55.50 
De ee I cv cerenawes <cacenewseessanes 47.25 
CMe” pipiddsvesnkiseensseees anes cake 52.25 
SU hie ah sia a alee e hea ae eS 42.25 

RE. COUT. WONT on kc ccc cacaccicsnseseces 41.00 
. Box bark strips (dressed or resawed)...... 16.50 
Roofers— No.1 Air dried* 
DL $sshkvewsdeeseeenesen enews $27.25 $19.00 
Dn srcveotenirerdbaaneasaanat 27.75 20.00 
BE -aciveddisedeChsseseeenaene weasel 20.00 
ET sna aGhemndneau ney aaa 30.75 20.50 


*F.o.b. Georgia-Florida mills. 


RED CEDAR SIDING 


Seattle, Wash., Aug. 21.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, '/2-Inch 





Width— Clear — — 
COMED sccrccstetsentaee $28.00 $26.00 $15.00 
ER ere 30.00 28.00 18.00 
: ctieerreriaceenee 34.00 33.00 24.00 
PN ccksgenaweneweweln a §8=36isececy sense 
MY cutdetweesewsnane a “tae. sven 

Clear Bungalow Siding, 34-Inch 

Rane apne ee $51.00 
MED: bcawsddadeskckesbadesntesanees ioces GREE 
PE cknsscorddncdackbonnehiak new ewaeaan 68.00 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 21.—Eastern prices, f.o.b. 
mill, are: 
Persquare , PerM 
4 bunches 4 or 5 bnch. 
First Grades, Standard Stock 


xtra tase, €/6.000 00060 $1.72 $2.15 
Extra stars, 5/2.........+ 1.80@1.84  2.25@2.30 
Extra clears ...........+.. 1.96 2.00 2.45 2.50 
WONOOEE. GID sccreccceseve 2.53 2.57 3.15 3.20 
a tea 2.23 3.05 
PORSOCUONE  occccccecsccees 2.96 3.00 4.00 4.05 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2........... $1.80 2.25 
mxtra stare, 6/8......000- 1.88@1.92 2.35@2.40 
Extra clears ............0- 2.28 8 
Perfects, 5/2 ........ bei baum ee 2.61 2.65 3.25 3.30 
pte eaeatetasegalabande 2.41 3.30 
PED scrctcacenwenns 3.07 3.11 4.15 4.20 
Second oepeee, Standard Stock 
Common stars, 5/2........ $ .80@ .88 $1.00@1.10 
Common stars, 6/2........ 92 96 1.15 1.20 
Common Clears ..........- 1.44 1.52 1.80 1. 90 


SCE... cicceee, sannieecos $3.05@3.15 
Es Gt Mibecensesusss $2.85 3.55 

... = aseatemnenes: 3.06 4.20 
Perfections ............... 3.18 4.30 





WESTERN PINES 


Spokane, Wash., Aug. 21.—Following are cur- 
rent prices, f.o.b. mill, which became effective 
Aug. 19: 


PONDOSA PINE, 16-Foot, INcH— 


No.1 No.2 No.3 No.4 No.5 

- ivetaceads $42.00 $31.00 $20.50 ..... «eee 

ae ee) ee! eee 

ee. waa eakate Be? a eae eee 

Se scicewers ee? ae? eee 

De -stareviaes's S450 Fee Bee ctece | (teens 

ae cs ceeoe keeet “neue $15.00 $7.00 
PONDOSA PINE SHOP— 
Factory 

Cc No.1 No.2 No.3 Com 

rr Be OSs. 00% . 50 $41. + $25.50 $16.00 ..... 

Wakes ens 71.50 51.5 ke. Raeeere 

oi Citic eiin wae seseat aeaee $24.50 

IDAHO WHITE PINE, 16-Foot— 

No.1 No.2 No.3 No.4 No.5 

Te  chawh neat $48.00 $41.00 $27.00 ..... «eon. 

Ce ssswennees s' hl UZ lla 

DF ane esiouia tice 49.00 42.00 28.00 ...2. «even 

i: thetaeeees Sane Gane Gee secae eevee 

Oe  -asgipgakee® oe he) ere arr ee 

OS & Weis siece. .b000e veces $17.00 $7.00 


WHITE Fir, 6- To 20-Foot, INcH— 
” 


6” 8&10" 12” 4”&wadr. 


Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
1 Bictccucce 17.00 20.00 21.00 22.00. ..... 
PO Sevvvcictes svces esos 4600n neces $15.50 





[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., Aug. 24.—The following are 
f.o.b. Chicago prices on Pondosa pine — 82s: 


No.1 No. No. 3 
yy ONE 6/4. occcccccccscccecs = 00 . 00 $34.00 
Coeeceveccrececsecceseees 7.00 62.00 34.00 


yi shop prices are for be of No. 3 
and better. For straight cars of specified grades, 


add $5. 
CALIFORNIA PINES 


San Francisco, Calif., Aug. 23.—The following 
are average prices of California pines as com- 
piled from the report of the California White 
& Sugar Pine Manufacturers’ Association for 
the week ended Aug. 21: 


California White Pine 





Nos. 1&2 clr. C sel. D sel. No. 3 clr. 
Sk ae $74.62 $67.50 $57.16 $49.20 
SS, Saree 75.38 69.64 56.26 58.15 
G/4EB.W. cceces 73.32 63.82 50.30 56.40 
S/GRR.W. cccccs 82.65 75.51. 60.58 68.75 
White Pine Shop White Fir 
No. 1, 5/4xa.w...$43.72 C&better ........ $43.55 
No. 2, 5/4xa.w... 2655 No. 3 & btr., 
OS eee 30.55 com., 4/4xa.w.. 19.95 
Panel, %xa.w.... 78.82 No. 1 dimen., 15 
’ KAW. coccccccee 19.70 
- Mixed Pine Douglas Fir 
oe 5 es Oe $44.30 C&better ........ $42.30 
N “o Ps 2 Rial 1x sis No. 3 clear. eevee 38. 80 
0. spend - Com., 4/4xa.w... 17.20 
pg geen ens jx 7919 ‘Ties & timbers. . 24-00 
eT sg gg Dimon. .......... 17.15 
Perro re 20.75 Cedar 
Lath, No. 1...... Cee Fe es cccaxaasss $20.25 
TAO, WG. Beccces 4.65 : 
TOG, BS cceseve 1.75 Australian 
oo eee 27.50 SIGREL 92020 $55.52 





SOUTHERN PINE TIES 


New York, Aug. 23.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
MT “cdccwsnecekecoeesyeneeneoons $1.45 $1.85 
Gl cckcuddeveseevceseieosbens 1.35 1.75 


Ge banc nnensneresceenshonvecss 1.25 1.65 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Aug. 26.—F. o. b. mill prices on 
actual sales of fir, direct and wholesale, made 
by member mills of the West Coast Lumber- 
men’s Association were as follows: 
Vertical Grain Flooring 


B B&btr. C 
ee eaten $39.25 $38.75 $30.50 
PE aes ewes "a anaes 42.00 éccnee 
. =n 40.00 
Flat Grain Flooring 
DE Ce Giiiss enn ange 27.00 22.25 
eT “ea hind aiekew oa eae 34.00 29.25 
a Mixed Grain ee 
Mr Sa Gusonteene sein $17.00 
Ceiling 
ME ct seheane dense 26.2 20.25 
le pee NRT ae eet 27.00 22.00 
Drop Siding, 1x6” 
NE. pthiude hithe Meeae 33.00 28.00 
| IE 33.25 29.00 ; 
PE  shdes pawn awecueen ‘ cols 17.00 
B&better Finish, Kiln ous me gyrtaces 
x6” 1x8 1x12” 
Pe sks cadeiss seus $47. 75 $50.25 $54.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Ee BP $18.00 $17.00 $16.50 $22.00 
le Ae 12.00 12.00 12.25 14.25 
eS ee 9.75 8.25 8.25 ewes 
Dimension 


No, 1, 2” thick— 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 

4” $15.25 $15.00 $18.00 ri 75 $17.00 . 

6” 14.75 15.25 16.75 16.75 17.00 $21.50 $19. 16 

8” 15.75 16.00 17.00 17:00 17.50 20.25 20.75 


10” 16.50 17.25 17.50 17.50 18.00 20.25 265.75 
12” 17.00 17.00 17.75 18.25 18.50 20.25 23.25 
2x4-inch, 8-foot, $15.25; 10-foot, $15.25; 2x6- 
inch, 10-foot, $12.50. 
tandom— 
2x4” 2x6” 2x8” 2x10” 2x12” 
eS peskecs $11.75 $10. $13.75 $13.50 $11.00 
ee eceiewks 6.50 5.50 arate Peres Kaciea 
No. 1 Common Timbers 
Sx3 to 42229" to 90’, SUTTROOG. .cccccccccees $20.00 
Sate SO TEES 80 GO, PONG occ ccccccvsceces 18.75 
Sud to ESEIS" toe GO’, SUSTROOG, . ccrccessscee 18.25 
Fir Lath 
ee a I a Oo 55 ok ite ee beenasooemeeeee 2.75 
B&better Flat Grain Car Siding 
ST OS OE Oe wits cdbkdeecennnessstesesenaond 39.00 
6 OE bnvkbawhos aside nk oo ctantviao 45.00 





CROSS TIES 


St. Louis, Mo., Aug. 23.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, a 9-inch face..... 91.45 $1.25 
No. 4, 7x8”, , 8-inch face..... 1.35 1.10 
No. 3, 6x8”, ’ $-inch face..... 1.20 1.00 
No. 2, 6x7”, :"" 7-inch face..... 1.10 .85 
Mo. 1, 6x6”, 8’, 6-inch face..... 1.00 .75 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch ain. 4 

Ties Plank 
WHS GOR ciedcccevcccscscseves $43.00 $42.00 
fe a eer re 40.00 38.00 
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WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Aug. 24.—Pre 
tions are: 


sent log 


Cedar: $17, $15. 

Yellow fir: 22, $17 and $12. 
Red fir: $16, $15.50, $15. 
Spruce: 24, $18 and $12. 
Hemlock: $13, $12 and $11. 


quota- 


Everett, Wash., 


tions: 
Fir: Seattle, 
Cedar: 


cents added for each one 
No, 


Hemlock: 
Spruce: 


No. 


Aug. 21. 


1, $24; No. 


3, $11. 


Log market quota- 


2, $18; No. 3, $12. 


tafts of shingle logs only, $18 base; 25 
percent of lumber logs. 


2, $13; No. 
$1 higher than fir. 





CYPRESS 


St. Louis, Mo., Aug. 23.—The following are 
current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades Factory 
Tank Selects Shop Box 

Cle veenseseenns $116.75 $ 68.75 $48.75 $32.75 
BIO scccosccecens 21.75 78.75 60.75 34.75 
Oe -venseeperees 23.75 81.75 63.75 34.75 
De ssénesedouns 131.75 94.00 71.56 33.50 
De sanncesedens 136.75 102.75 7 © keawe 
Se - cepepnneneae 136.75 102.75 ist err 
i. sstaeubeauee 41.75 107.75 ft iperee 
POE TOMI, GIS vnc cerccccscecscoccessves $24.75 
Common Rough— No. 1 No. 2 No. 3 
PME peccncevecueseeaner $52.75 $43.75 $31.75 
De. strenneutosseetnceens 59.75 48.75 $1.75 
Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 

Heart A B ¢ 
1x4—10” .$104.00 $ 99.00 $ 92.00 $ 82.00 $72. 00 
ee” eeseres 110.00 108.00 110.00 90.00 79.0€ 
E sowaeaa 127.00 122.00 112.00 104.00  ..... 
ne” «“cesntes 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
Ee” Secbdavevededcsawnnt $74.75 $65.75 $63.25 
PES . Wntrekschnnewnanees 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
er” dvscnteckaws $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. 2 

FAS Select Shop com. com. 
Fe $ 72 $59 $36 $31 $26 
Sere 75 62 iS 35 29 

, aa 75 63 50 35 29 
8/4 82 68 55 37 31 
De éasewenis 100 75 65 es 
Boards— No. 1 com. No. 2 com. 1” random 
Da ssikvieeiensen $42.50  ) eee 
De oeeeadecacee 42.50 34.00 er 
Dn  svovecssaeven 43.50 35.00 eooce 
a. dbsankeeness 53.00 ae 80 «>. cena 
OPE tees eke | (mae $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Aug. 24.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

Shingles— Best Primes Economies 
- adpesndaessacvans $5.70 $3.20 ames 

— tathenecswtancead 6.70 4.85 $3.90 

— Ee 6.95 5.45 4.30 

e . acasecoccescesauns 6.95 5.45 4.30 
Lath, 4-Foot, ¥%x1!/2-Inch— 

Be Bbseceecsvness $8.90 Pe Besrevassoneves $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Aug. 14, as reported by the Oak Flooring Manu- 
facturers’ Association : 

}#x1%” }¥x24%4” %x1” % x2” 
Clr. qtd. wht....$126.90 $126.98 ..... $95.00 
Clr. qtd. red.... 90.70 91.48 $70.00 ..... 
ee, ee Weeks wane i? tines  eeaee 
Sel. qtd. w.&r.... 65.83 78.13 62.33 59.50 
Clr. pln. wht.... 72.78 85.52 4.77 63.00 
Clr. pln. red..... 66.43 77.99 54.78 58. 18 
Sel. pln. wht.... 58.86 71.31 47.06 48.53 
i: Mls BOs e+e 56.13 69.46 47.25 47.83 
No. 1 common... 44.58 52.53 24.54 25.23 
No. 2 common... 14.34 3 15.20 

Yyx1%y” Yx2” Yexl1% tsx2” 
a Oe WE. ose. aaeee , See erry ae 
Sel. qtd. w.&r. ‘$ 70.5 70.50 ..... $80.50 
Clr. pln. wht.. 79.55 . aewns 80.35 
Cae Pee. 906... c06 73.56 J ea 80.00 
i Mes Wee css cecns ne nwaete 64.75 
Sel. pln. red..... 65.50 64.26 ..... 58.28 
No. 1 common... 37.50 45.17 $34.50 34.75 





OAK FLOORING STRIPS 


Chicago, Aug. 24.—The following are carload 
prices, f.o.b. Chicago, on x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








—White Red 
trd. Plain Qtrd. Plain 
PP $134.00 $88.00 $124.00 $82.00 
Sap clear ...... | See asa 
MEE ceccvccces 73.00 71.00 71.00 71.00 
White Red 
Common, No. 1....ccccccccccccces $46.00 $44.00 





Cincinnati, 


POPLAR 


Ohio, Aug. 24. 


The 


following are 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., 


Aug. 


24.—The following are 
prices for mixed cars prevailing here today: 


Finish— Fe actory stock— ; 
ee 73.00 De Treeeseeees 30.00 
eu i wauonekee’ 32.00 
SE SET ates wane | Beenie 33.00 
Bevel siding— - scseeteenne 34.00 
ES > de deacan en 29.00 ee ne 4.50 
Se “snsesacas 31.00 Green box lumber 19.00 





average wholesalers’ carlot prices, Cincinnati 

base, on poplar: POPLAR BEVEL SIDING 

Sort TextuRe— 4/4 5/4&6/4 8/4 Louisville, Ky., Aug. 24.—The poplar siding 
FAS .....++.. oagee in $110@ 120 at tet market has been quite steady over the week, 
ae S ees bs 55 a 70 7. Movement has been fair only, wet weather hay- 
No.2 com. A.. 36 38 42 45 45 48 | ing curtailed consumption a trifle. Better vol- 
No. 2 com. B.. 25 27 27 29 28 30 ume is in prospect after the first of the month, 

VALLEY— it is said. Prices read: 
rs 90@ 95 95@106 100G@ 5 __ : » y . y . 
ond & eee 60 ; 65 , 70 ae . 73” 80 Cone = Belect a, 3 com. Ne. 5 com. 
a. 2 ONG eo 45 48 52 55 55 60 re $55 $39 $28 22 
No. 2 com. A.. 35 36 3 40 40 42 S-inch ....... 55 38 28 22 
No. 2 com. B.. 25 27 26 28 27 30 eer er 50 37 24 18 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Aug. 23.—The 


following is a summary of Chicago/Cleveland average hardwood 









































prices obtained during the week ended Aug. 16, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM Sa? GUM-CONTD KXED OAK ASH-CONTD BASSWOOD 
QUartered Oin quartered —— 
Pigured Wood 
Chgo Clev Cheo Clev Che Clev Chgo Clev Chgo Clev 
Firsts 4 Seconds No 3 Vommon No 1 Com & Sels No 1 Com & Sels Firsts & Seconds 
4-4 128.25 eee 4-4 21.00 ees 4-4 65,00 eco 1-2 34,0U eee 4-4 ece 76.75 
6-4 136,00 ece No 2 Common 5-6 39,75 eee 5-4 coe 86.25 
6-4 132.25 eee Quartered 4-4 50.50 ... 4-4 49.25 62.001) 6-4 eee 96.25 
Plain No 1 Com & Sels Plain 5-4 eee 80.00 Iino I Com & Sels 
Firsts & Seconds 4-4 38.00 eee |] Firsts & Seconds 10-4 88.50 eee hes eee 56.75 
4-4 113,75 eee Plain 3-8 37,50 ae 12-4 100.50 eee ° 3 Common 
No I Com & Sels No 1 Com & Sels 1-2 46.75 eco No 2 Common 4-4 28.50 
4-4 68.75 eee 4-4 29.00 eee 3-4 5.00 ere 1-2 19.50 eee 
Quartered No 2 Common 4-4 85.50 109.50 || 5-8 22.50 oe Quarter a 
Firsts & Seconds 4-4 30,50 as 5-4 95.75 118.25 4-4 31.75 30.25 \iNo I Com & Sels 
4-4 105,00 eco TUPELO 6-4 ese 128,00 8-4 40.75 45,00]) 5-8 eee 46.75 
5-4 113.25 eee Quartered 8-4 119.75 136.00 || No 3 Common Plain 
6-4 105.50 eee Firsts & Seconds 10-4 145.50 eee 4-4 24,25 ose irsts & Seconds 
8-4 105,00 eee 8-4 63.50 eas 12-4 148,00 169. 25 5-8 55.50 eee 
lio 1 Com & Sels No 1 Com é@ Sels No 1 Com & Sels No I Com & Sels 6=4 57,50 et 
4-4 62,25 coe 8-4 51.50 eo lB 41475 nce 5-4 +++ 58.25\iNo I Com & Sele 
5~4 72.75 eee ‘lain 5-8 45.50 46,.25]|| No 2 Common 5-8 45 .50 aos 
6-4 67,00 eee 13-17" Box Boards 3-40 51.25 a ee 4-4 2 99 251) 6-4 42,50 — 
8-4 70,00 42.25|] 4-4 66.50 ... || 4-4 60.50 67.00 Writer 
lain 9-12" Box Boards 5-4 65.50 73,50 ws 5 Secenis Firsts & Seconds 
Pirets & Seconds 4-4 54.00 eee 8-4 70.00 84,50 8-4 see OU )] 4-4 60,00 
4-4 102,00 eco Firsts 4 Seconds lio 2 Common No I Com & Pg BEY A 
5-4 102,00 eee 4-4 43,50 47,00]] 5-8 eco 80,26 6-4 ese 68.25|IFirsts & Seconds 
6-4 105,00 eee 5-4 45,50 ecco 4-4 48.00 47,00 4-4 65.25 eee 
8-4 107,00 coe No 1 Com & Sels Sound Wormy hixed HIcKOxy 5-4 68.00 eee 
No I Com & Sels 4-4 34.50 39,50]) 5-8 1.50 eee Firsts & Seconds Iho I Com & Sels 
0-8 43.0 eee No 2 Common 4-4 39.75 52,00 8-4 134,75 eee | 4-4 46.75 coe 
4-4 58,25 eee f-2 16,00 ... || 6-4 e+.  62,00]) No I Com & Sels 5-4 52.75 oon 
un4 65.50 eee 3-4 21.00 eee 8-4 ae. ose 8-4 aay 232% No 2 Common 
6-4 69,75 one 4-4 27.25 ove Lt 44 25,30 are 
8-4 73.75 eee 6-4 29,00 eee Quartered Firsts & Seconds VY 
No 2 Common 8-4 29,00 a2 .9 1 Comson 6-4 64.75 ese |/No 2 Common 
4-4 34.95 see || RITE OMe 1] 4-2 iww. = 58.00]] 8-4 66.50 cee ll a-a 35,25 
b-4 39.75 ese Qinrtered Plain 1lu-4 67.75 eee 
‘Sar COM Firsts 2 Seconds Panel Wide lio 1 12-4 74,00 eee |/Pirsts & Seconds kK W 
quartered 5-8 91,50 ecco 4-4 ees 140,00 ]] No I Com & Sels 4-4 $1 50 87,00 
vir sts & Seconds 3-4 99,00 ,,. || Firsts & Seconds 6-4 50.75 vee |] 6-4 = 9675 eee 
“4 62,50 eee 4-4 132.95 154,s0]] 5-8 coe }§©=— 94 BS 84 851.50 eee 8-4 91,50 95,20 
5-4 62.50 eee 5-4 146,00 i74,.50]] 4-4 eee 113,50)}] 10-4 52.70 eee [112-4 eee 121,00 
3-4 66.00 eee 6-4 139.50 eee 5-4 100.75 124.25 124 59,00 eee []Selects k W 
74 67,75 eee Yo 1 Com & seis 6-4 102.75 126.50 || No 2 Common 4-4 63,25 72.8 
8-4 68.75 ev0 1-2 52,75 eee 8-4 105,75 eee 4-4 29,00 eee 5-4 73,75 eee 
10-4 85 ,0U ee 3-4 74.75 74,75)]| 10-4 eee 141,75 5-4 27.75 eee 6-4 75.25 eee 
lio I Com & Sels 4-4 80.25 91,75]}12-4 ee 146,75 6-4 27,50  .e6 || 8-4 76,75 5.50 
4-4 48.75 eee 5-4 80.5 eee || 16-4 coe hott 12-4 eve 98.25 
5-4 a .75 eee Plain Saps 12-1 i” | yh Toards 16-4 86.50 one 
6-4 52,50 eee Firsts & Seconds 5-8 eos 68,25 4~ e+e ||No i Shop R ‘i 
71-4 55.75 eee 3-8 47,50 — 4-4 eco 91,.50]| Firsts ry a 4-4 40.25 coe 
6-4 56,75 eee 1-2 62.50 eee 5-4 eco 91.00 3-4 51.25 eee 5-4 55.50 58.75 
10-4 75,00 cece o-8 78.25 81,50)] 6-4 es 97,00 4-4 55.25 eee 6-4 63,00 61.75 
124 = 70.75 eee 3-4 80,00 104,25}] 8-4 soo. 200.88 63.75 seo |] 8-4 56.25 66,50 
No 2 Comnon 4-4 90.25 111.25] No 1 Vom & Sels No I Com & Sels No I Common R ¥ 
B-4 33.00 ece 5-4 113.75 128.75] 5-8 eee 53.25 4-4 39.50 eee 4-4 39.50 43. 75 
Plain 6-4 114.50 120,75] 4-4 60.00 62,.25]|) No 2 Common 5-4 43.00 eee 
13-17" Box Boards 8-4 126.75 128.50] 5-4 coe 82.25 4-4 34 25 eee 6-4 43.75 eee 
+-4 90,00 one 12-4 144.50 0. 6-4 ees  73,50]] No 3 Common 8-4 45,50 44.0 
13" & War FAS 40 1 Com & Sels 8-4 one 72.25 4-4 23.75 ose INO 2 Common x 7 
5-8 57.25 cee 1-2 41,60 eco 20 1 Common Ey 4-4 30.75 oor 
4-4 64,75 eee o-6 49.75 eee 4-4 $3.2) 56,75 Qua rte red Boxing R % 
Firsts 4 Seconds 3-4 54.25 ‘aaa 5-4 62.50 |} Sound Vorny 4-4 26.25 eee 
5-8 43,00 eee 4-4 64.72 72.76|| Mo 2A Common 5-8 ese 38,00 /Pecky x 
3-4 51,50 eee o-4 72.00 ees 5-3 25,76 3-4 eee 44.00)) 4-4 25.50 oer 
4-4 58.00 63.50 un4 86.25 eee 4-4 36.50 42.25 Plain 
5-4 60.75 ecco b-4 62.7% «es un4 ose 45.25]| Firsts & Seconds 
6~4 62.25 eee 12-4 ees 109,00] 6-4 37.25 45.25 4-4 eee 107,25 
8-4 65,00 eee Ho 2 vornmon Ho 2B Common 5-4 ese 121.7 
No I Com & Sels 1-2 45,75 ese 4-4 28.25 32.25 6-4 ece 120,75 
5-8 31,25 eee o-e gc.7! ene 8-4 coe 129.75 
3-4 33.00 coe 3-4 S3.eu - « || Firsts & Secor¢s No I Com & Sels 
4-4 43.75 45.50 4-4 61.00 2,00] 4-4 100,50 102.00 4-4 coe 655 
5-4 46.25 eee lio 3 Com Fle Crade 5-4 101,75 eee o-4 eee 63.5 
6-4 47,5 wee 5-8 es 4-4 110.25 110,00]] No 2 Common 
6-4 54,00 eee 4-4 33.50 31. 6-4 115,69 eae 4-4 eee 31,0 
No 2 Common No 3 Common 10-4 123,59 ee Soun¢ Worsy 
4-4 26.50 ees 4-4 26.00 27.59) 12-4 133,00 eco 4-4 eee 41.( 
5-4 25 .50 ooe 6-4 ees 42 
6-4 26,75 one 
A-4 28. ac5 
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“SOFT TEXTURE” SOUTHERN 


HARDWOODS 


Cincinnati, Ohio, Aug. 24.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 


West Virginia and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 

QUARTERED WHITE OAK— Basswoop— ‘ ‘ 

Sa $135@145 $145@155 $155@165 FAS ..--eeeee $ 65@ 70 $ 70@ 75 $ 70@ 75 

Selects ....... 105 110 110 115 115 120 No. 1 com..... ss 50 58 56 58 56 

No. 1 com..... 80 85 85 90 90 95 No. 2 com..... 28 31 33 38 8638) = 643 

No. Ov aces 45 50 54 59 55 60 CHESTNUT— 

Sound wormy.. 43 45 52 57 55 60 Not i; ero $100@105 $112@118 $122@128 

—_— Yo COM... 7 75 
Quanrsase Rap Oak 7 No. 3 com.. 20 21 21 22 21 22 

. Serre $110@115 ‘ Sd. wormy and 

No. 1 com..... 60 65 . . No.2 com... 36 38 38 40 40 42 

Ne. 2 COM. ccc 40 45 eee eoe eee eee Sd. wormy and 
PLAIN WHITE AND RED OAK— ae 1 com, & 8 42 4 4 . 

enero $105@110 $115@120 $125@135 WOE veeees . [. & Mt 

Selects ....... 70 7 7 80 85 90 #£=%jBirco— 

BO. 3 COMB. ccc 60 65 70 75 75 80 i -$105@119 $110@115 $115@120 

Me. 2 COM...-- 42 45 47 50 48 5° No. 1 com. “and 

No. 3 com. 22 24 23 25 24 27 sel. ye 65 70 70 75 70 75 

Sound wormy. - 43 48 53 58 55 60 No. 2 com. a 31 33 33 38 38 40 
HicKory— BrEECH— 

See «++ «ee $ 95@105 $ 95@105 FAS ........-$ 65@ 70 $ 70@ 75 $ 75@ 80 

ee: © OR cae paid a tad 65 70 65 70 Ne. 2 6Om...-. & 45 47 50 47 50 

ee abe acs eae “nos 35 40 35 40 No. 2 com..... 27 30 30 33 33 35 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 

SII bh ain. bi as ius "diye ah Rie a aaa ae $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 

Se is oe a rah tah lec ox 2 55 63 68 68 72 T7 81 90 95 

, 2 ere ahora evadi 33 38 35 40 41 45 48 50 50 53 
WHITE ASH— 

INE ic ai iin Sesiae dai edicn weaned bo easa a ate .$ alae $107@112 $112@117 $125@130 $155 @160 

No. 1 com. and sel...... a ae 60 72 77 78 82 100 105 95 100 

No. 2 com..... jievbevkeuseecsa. IE 35 35 40 40 45 45 50 50 55 





NORTHERN HARDWOODS 


The following list represents present value of 


No.1 No.2 No.3 
FAS Selects com, com. com. 
Basswoop— 
vs $ ad a $ 55@ ro $ 45@ 48 $26@28 $22@24 
5/4 60 47 50 30 32 24 26 
6/4 a 30 65 20 52 55 33 35 24 26 
8/4 80 85 70 7 57 60 38 40 
10/4 95 100 85 90 70 75 45 50 


eeeeee 


BEECH— 
5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 65 45@ 50 


33@ 35 23 25 16 18 
37 


8/4 80 85 65 70 50 52 33 35 20 22 


BircH— 


4/4 100@105 
5/4 105 110 85 90 52 55 30 32 20 22 
6/4 105 110 85 90 57 60 35 37 20 22 
8/4 110 115 90 95 65 70 40 45 ...... 
10/4 115 120 100 105 80 85 50 55 ...... 
12/4 120 125 105 110 85 90 50 55 


eeeeee 


16/4 140 145 120 125 105 110 ...... 7 
Sorr ELM— 
4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 


5/4 70 7 60 65 47 50 28 30 22 24 
6/4 75 80 65 70 52 655 30 32 22 24 
8/4 80 85 70 7 60 65 40 45 ...... 


hardwoods, f. 0. b. Lower Michigan mills: 


10/4 90 95 80 85 70 75 45 50 
12/4 95 100 85 90 75 80 45 50 
16/4 115 120 105 110 95 100 50 55 
HarRD MAPLE— 


eeeeee 
eeeeee 


eeeeee 


47@ 50 + ta 15@17 


16/4 160 165 145 150 185 140 50 55 
HARD MAPLE FLOORING Stock, RoucH— 


eeeeee 


B/E scccccse cccccese 43@ 45 26@28 17@19 
EPO Seccscte segerees 45 47 28 30 18 20 
Sort MarpLe— 

4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 


5/4 7% 80 65 70 50 55 33 35 
6/4 80 8 70 7 55 60 38 40 18 20 
8/4 8 90 75 80 60 65 40 45 20 22 


END DRIED WHITE MAPLE— 


6 ee |! ok ree 
oe See Bee wectacss SP BE ceevss tbnens 
a 2: a. Be ae 
SFG Eee TE ceccvecs BOW TEP dese: scecen 





PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 
for the 
Board of Trade, are as follows: 


Southern Pine, Merchantable—1905 


ox 0” and 400"...964.00 10810" 2 ooo. eccecs $49.00 
3x 6” and 6x6”... 43.00 BEEN ceveccceeeus 58.00 
3x 8”, 4x8” and TERRE ccesevvccese 56.00 

Me seedewenees 44.00 rere 70.00 
si rincnnanns 51.00 L4xle”...nccccscece 65.00 


Lengths 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.50 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%4-Inch Face 


iit ee a he re ue eee RE $93.00 
I NT oe ra id a aitnee wire 1 alee mn 83.00 
CE CR. Sckmnsbeccans keke perecetecet sees 62.00 
See ee ee ree 52.00 
Be FO, Gl i ai vi ws dckd verwemenencen 28.00 
Air Dried No. 2 Common Roofers 
1x6”, %x5%...... $27.50 1x10”, %x 9%4....$28.50 
1x8”, %x7%4...... 28.50 1x12”, %x11%.... 29.50 
Shortleaf Dimension, S$4S, '4-Inch Scant, 10- to 
16- Foot 

2 eee ere $30.00 
eer 28.00 BG sipvencorees 31.00 
et 29.00 


North Carolina Pine Flooring 


No. 2&btr. No.3 No. 4 
tae Tenn neEa ALAA $84.00 0 eae 
Bee” Gat 2 ...ccc00. 58.00 46.00 $28.00 


23.—Wholesale prices secured from 
AMERICAN LUMBERMAN through the courtesy of Gregg & Co., 


authoritative sources exclusively 


of the Vhiladelphia Retail 


Kiln Dried North Carolina Roofers 


OS Og A UR a atns cwaedevenecontsesowens bos $29.00 
8 OO eet, 30.50 
SO Fae ae eee 30.50 
I a 8 assoc aw cca mine Oics BW a Oe 31.50 
}4-inch thick, $1 more. 
Red Cedar Bevel Siding 
a I a Ga a cin ab a Gan See awe $42.00 
ee Ng sak aipaawalnerex ea be ealen meme 62.00 
NO ee em erie 68.50 
Maple Flooring f.o.b. Philadelphia 
Ce MN bg co50t cs sssbewsenscsadannene $88.00 
ial padres Waele ces Kem rew ae 72.00 
SP oo tears cine wa bina eaeaeee 46.50 
3x14” and 22-inch clear.........cssecceece 64.00 
Western White Pine, Dressed 

Se D No. 2 No. 3 
re $ 74. * $64.50 $47.50 $36.75 
8 ee eres $9.5 79.50 45.00 39.75 
2 gears ‘ 79.60 69.50 48.25 38.75 
as 79.50 69.50 44.25 38.75 
ea &9.50 79.50 44.25 38.75 
"7 104.50 94.50 45.25 39.75 


13” and up.... 109.50 99.50 46.75 40.25 


Lath, 4-Foot No. 1 
ES icennd mem eae $7.75 f.o.b. cars 
Ps cic edendees 5.75 c.i.f.—$6.25 delivered 





VALLEY HARDWOODS 


Cincinnati, Ohio, Aug. 24.—Average wholesal- 
ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 


GuM— 4/4 5/4&6/4 8/4 
om. red— 
. aa ads” te sies@1is sigeet 
No. 1 com. 
One. red, sap no y Ht. 
ree 58@ 60 62@ 65 68@ 70 
No lcom... 47 52 52 
Plain red: 
| Soe 100@103 100@105 105@110 
No. 1 com... 56 58 58 63 63 68 
Sap: 
Bxbds., 13-17” 70@ 71... ... one 
Plain FAS 6” 
& wider... 2 55 54@ 58 58@ 62 
No. l com... 40 41 42 45 S «en 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 
COTTON WooD— 


FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 ... 
No. 1 com..... 38 40 40 Se sea 


No. 2 com..... 33 36 coe 066 
QUARTERED WHITE OAK— 

_ ae $123@128 $128@133 91330138 

eee 92 97% 97 102 107 

No. 1 com..... 70 75 75 80 130 85 

0. 3 COM... 40 45 45 50 50 55 


OaK— 
oMOOUERAID ce cee os 


QUARTERED Rep O 
FAS ° 
No.1 com..... 65 Te cove 28 860 ae 


eeeeeee eee 


Oe: SB OOM. c0c 35 ae sk. “enh ome 
PLAIN WHITE AND Rep OaK— 

i ea ----$ 82@ 87 $ 95@100 $105@110 

SOON o's sn a0 63 68 68 72 72 76 


No. 1 com..... 53 58 58 63 63 68 
No. 2 com..... 42 44 45 ... 45 50 


No. 3 com..... ae ae 25 80 
Sound wormy.. 37 38 40 45 45 50 
Sorr ELmM— 4/4 5/4 6/4 8/4 
2. ae 0° $67 $67 $70 
No. 1 com.. 47 50 50 55 
No. 2 com.... 25 27 27 28 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of D&M flooring, as reported to the Maple Flooring 
Manufacturers’ Association, averaged as follows 


f. o. b. cars flooring mill during the week ended 
Aue. 21: 
MAPLE- - Clear No.1 Factory 
SE a Seren tere 7 $61.80 baie ee 
2 ee) sk Keka ae 3 5 65.60 $39.05 
BY, Btn Gite ere ora 75.58 64.02 45.34 
1 {x2 Dopo ie ea sas 82.72 74.12 a 
36 x lat re pee 58.23 vine oth 
BEI ECH— 
NT Swe pomiecd ok 69.25 
BIRCH 
SS 72.48 61.07 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., Aug. 24.—Industrials 
are taking a large volume of northern pine this 
week, although for the most part buying con- 
tinues for immediate needs. Orders are small 
but there are many of them. Retailers are buy- 
ing for current needs, also, and the movement 
is reported to be fairly large. Shipping is in 
mixed cars, generally. Prices continue firm. 


BUFFALO, N. Y., Aug. 23.--Sales of northern 
pine are mostly in small lots. Industrial con- 
cerns are buying only for immediate needs. 
Prospects are for an excellent output of canned 
goods this year, which will benefit the box trade. 
Prices have shown little change recently. 


BOSTON, MASS., Aug. 23.—Northern pine de- 
mand remains light and is confined almost en- 
tirely to small lot buying. Trade is restricted 
by the competition of lower priced woods. 

NEW YORK, Aug. 23.—Sales are in small lots 
and even these are not numerous. Prices have 
been unchanged for many weeks, with the ad- 
vantage decidedly against northern pine in com- 
parison with other woods. Shipments continue 
light and few yards have any large supply on 


hand. 
EASTERN SPRUCE 


BOSTON, MASS., Aug. 23.—The local market 
for eastern spruce frames is quiet and prices 
are somewhat weak. Concessions are secured 
from $40 base. Provincial random is moving 











86 AMERICAN LUMBERMAN 


AvuGusT 28, 1926 








Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.’ 





“N. S.”—NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.” 

WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 











Our facilities enable 
we to give exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE 18 
BIRMINGHAM, ALA, 

PO. BOX HB 


> 
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eeMPOTEENLO] 
NUMBERING: WHEEOS| 


TRADE CHECKS ~ RUBBERISTAMPS | 
STENCILS | 


W.) eeje)i 2*/ 3, ee) 
art aero PEW ASL 


SéW0 SOR OUR SPECIAL LUMBERMENS CATALOGUE 


















WARREN AXE & TOOL CO. 


WARREN, PA. 
honors Panama-Pacte GRAND PRIZE 
eee eeEnemnnmneet 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity S600 Axes & Tools 











Machine Molder Practice 


A manual on molder ‘molding cpgranon_sad and 
endence of the mol machine. Pub- 
li By @ pegation: - ar ye traveled 
many thousan of malice to watts necoueay 
peak ‘ a et. 82 











slowly and $33 is about the best figure for 
scantling. Boards are dull and prices are barely 
steady. 

NEW YORK, Aug. 23.—The approach of fall 
has shown little improvement in demand or 
inquiries for eastern spruce. Some carload sales 
have been recently recorded, but they were few 
Supplies are ample. 


WHITE CEDAR 
MINNEAPOLIS, MINN., Aug. 24.—The ap- 
proach of fall is being reflected this week in 
the business booked by northern white cedar 
post and pole manufacturers and disiributers 
here. Some retailers are buying posts for fu- 

ture needs. Prices are unchanged. 


HARDWOODS 


CHICAGO, Aug. 24.—A good volume of north- 
ern hardwoods is being sold in Chicago terri- 
tory, but there is no snap to buying. The auto- 
mobile industry is a large consumer of maple 
and the refrigerator manufacturers have pretty 
well cleaned up the available supply of elm and 
ash. There is a strengthening tone to the 
southern hardwood market. The furniture in- 
dustry is taking good quantities of gum, which 
is strong. Oak flooring is scarce and prices are 
firm. 


INDIANAPOLIS, IND., Aug. 23.—Some slight 
increase occurred during the last week in hard- 
wood demand. In several industries there has 
been a speeding up of production. At present, 
orders and a large volume of inquiries are 
coming from farm implement factories, most of 
the inquiries being for oak, hickory and ash. 
There also is a slight increase in buying by 
local flooring factories, demand being princi- 
pally for oak. The furniture factories have 
been placing some orders, both for immediate 
and future use. Prices are firm. 

NEW ORLEANS, LA., Aug. 23.—Local report 
indicates that the hardwood market is holding 
its own though no further gains either in price 
or buying volume are noted. Sap gum con- 
tinues the leader, but it appears that oak, nota- 
bly in the flooring trades, is for the time being 
moving up on the leader. Red gum is rated 
rather quiet. 

KANSAS CITY, MO., Aug. 24.—Hardwood de- 
mand showed a little increase last week. Furni- 
ture factories are buying more freely and the 
motor trade’s requirements continue large, espe- 
cially for floor-board and running-board stock. 
There is a little better demand from retailers, 
notably for flooring. There also is a good call 
for oil rig timbers and piling. Prices are firmer 
than they have been for some time and gum 
is strong. 


ST. LOUIS, MO., Aug. 23.—The market for 
southern hardwoods is steadily improving, espe- 
cially in plain quartered red and sap gum, which 
are firm at recent advances. Manufacturers 
have been getting more orders and feel that they 
can get better prices. It is difficult to place 
orders at less than the market. There has been 
a spurt in buying by the yards in St. Louis. 


CINCINNATI, OHIO, Aug. 24.—The hardwood 
demand is fair, and the improved tone is gen- 
erally maintained. There have been no im- 
portant price changes during the week, but on 
the whole sellers are more confident. 3uying 
during the week was considered very good for 
the middle of August. 

COLUMBUS, OHIO, Aug. 23.—Both dealers 
and industrial concerns are buying in larger 
quantities. Dealers’ stocks are not large and 
replenishment is necessary to take care of the 
active building demand. Concerns making furni- 
ture, automobiles, caskets and musical instru- 
ments are in the market for current needs. Rail- 
road inquiries are fairly good. Oak prices at 
Ohio River: 

FAS No.1 No.2 No.3 
CS eer $145 $90 $50 mee 
PE <cipankaneneenasaaes 105 72 45 $20 


HOUSTON, TEX., Aug. 23.—Common oak is 
in active call, and prices have advanced $2 on 
No. 1 and $6 on No. 2 in the last thirty days. 
Sap gum is still improving, while red gum is 
slow. The trade continues to receive many in- 
quiries from furniture and automobile factories. 
Export trade is quiet. 


BALTIMORE, MD., Aug. 23.—A fair volume of 
business for this time of the year is being done, 
with gum recording a further gain in its prog- 
ress from the low point reached, and with the 





demand perhaps somewhat better. Export trade 
still leaves much to be desired, though a further 
reduction in the holdings on the other side of 
the Atlantic has taken ‘piace. 

MINNEAPOLIS, MINN., Aug. 24.—Demand for 
northern hardwoods is still on the summer scale 
and wholesalers report few substantial orders, 
There is a fairly large movement in small or- 
ders. Industrials are not providing for future 
needs. Prices hold firm. 

BUFFALO, N. Y., Aug. 23.—The hardwood 
demand remains quiet, with scarcely any recent 
change in prices. Consumers are letting stocks 
run down. As trade develops, wholesalers look 
for some stiffening in prices. 

NEW YORK, Aug. 23.—Hardwood demand 
continues to improve, especially in industria] 
orders. Some firms report their immediate 
bookings well in advance of this time last year, 
A firming up in prices has characterized the 
improved conditions. Generally there are good 
supplies of lumber on hand. Good wormy chest- 
nut is harder to get than most items. 

BOSTON, MASS., poe 23.—Hardwood distrib- 
uters report having booked a satisfactory volume 
of August business. Some classes of consumers 
show an encouraging interest in the market. 
Others remain indifferent. Prices are steady, 
Wholesalers predict higher prices during the 
last quarter of the year, due to _ reduced 
stocks in first hands, restricted production 
and increased consumption. The upward trend 
is expected next month, particularly in ash, 
chestnut, gum, oak and poplar. Flooring is 
moving slowly and prices continue unsatis- 
factory. The 13/16x2%4-inch clear fiooring is 
offered down to the following low range: 
Birch, $79.50; maple, $87.50; oak, white, plain, 
$95; selects, $80; No. 1 common, $60.75@64. 
Quotations on inch are unchanged from last 
week. 


LOS ANGELES, CALIF., Aug. 21.—The de- 
mand for hardwoods has been fairly active dur- 
ing the week. Prices remain unchanged. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 25.—The demand for fir has 
been a little better the last few days, but seems 
to be spasmodic. There has been a falling off 
in demand for long joists, which continue weak 
in all dimensions except 2x6-inch, which are 
scarce, 


NEW YORK, Aug. 23.—A further advance in 
the intercoastal rate on lumber cargoes is pre- 
dicted for Sept. 1. This would make the rate 
$14, and local interests believe the effect will be 
further to block transits. Distributers feel that 
fir is certain to come back to an advantageous 
position, although the market is still suffering 
from oversupply. Large shipments have been 
received recently. 

BOSTON, MASS., Aug. 23.—Transit lots of 
Douglas fir have been in quite fair demand the 
last few days. Business is reported in ordinary 
schedules of dressed fir at $30, ship’s tackle. 
Mill shipment prices are stronger as a result of 
the higher cargo rates, but local buyers hold off 
and depend upon filling requirements from tran- 
sits. No. 1 common fir boards sell in fair volume 
at $28@28.50. Some high grade spruce coming 
east by rail is fetching satisfactory prices from 
particular industrial consumers. 

KANSAS CITY, MO., Aug. 24.—Demand for 
fir has been improving and there is a stronger 
inquiry from rural retailers in the middle West. 
Prices are firmer. The demand is more widely 
scattered over the list than heretofore, with 
flooring strong in some sections. 


LOS ANGELES, C SALIF., Aus. 21.—Due to the 
fact that many wholesalers have cut down pur- 
chases, fir reserves are being steadily depleted. 
The mills are oversold and prices are firm. 


CYPRESS 


NEW ORLEANS, LA., Aug. 23.—The local re- 
port indicates that the first three weeks of 
August business will show a gain over the book- 
ings for the first three weeks of July, but over 
the cypress territory in general it is reported 
that production has continued ahead of sales. 
The mixed car trade is predominant here and 
prices are well held, though some items are 
obtainable at concessions from small mills, nota- 
bly those cutting mixed hardwood with cypress 
as a sideline. 





CHICAGO, Aug. 24.—The number of inquiries 
being received by local distributers of red cy- 
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ade press indicates that business is picking up and . , 
her that retail yards will soon be coming into the 4 CMe Sot Sor cate ae 
of market for their fall buying. The movement of vs 


cypress in Chicago territory is light and about 
evenly divided between retail yards and indus- 


¢ rials. 

en , . _— THE KIND YOU LOOK UP TO— 
ers, KANSAS CITY, MO., Aug. 24.—Cypress de- 

or- mand has been increasing the last week, mostly 

ure in orders from the country, where common items 


are being wanted in larger quantities. City 
trade has been lagging the last two weeks. 


PEARL RIVER 





00d —_—_—_—_—_—_—_— 
ent NEW YORK, Aug. 23.—Cargo and rail ship- 
cks ments continue in satisfactory volume and the 
00k market is absorbing the supply in good shape on 
a firm price basis. The position of cypress, 
which has been fairly satisfactory all summer, 
and bids fair to improve with the approach of fall. 
rial 
ro BOSTON, MASS., Aug. 23.—Cypress is moving 
a slowly in the New England market. Industrial . . 
om buyers are placing some orders right along, but A soft -textured, beautifully - grained 
a there is considerable substitution of lower cost short leaf pine lumber that 
woods, particularly Idaho white pine. Retailers . . * a 
are taking yard items sparingly for immediate IS given a satin finish 
‘ib. egg om and there is a general disposition by expert workmen. 
me j j ——— 
ers INDIANAPOLIS, IND., Aug. 23.—Orders re- 
cet, ceived for cypress are for current needs and 
dy. call for badly mixed cars. Dealers are not carry- 
the ing heavy stocks. Common grades of red cy- 
ced press are in better demand than uppers. Dur- 
ion ing the last week there have been more inquiries , 
ond from rural communities. Mill quotations show 
sh, little change from the last few weeks. LUMBER 
‘ a CO., LTD. 
tis- ‘ : - 
is ST. LOUIS, MO., Aug. 23.—Prices on No. 1 
ge: shop, select and FAS yellow cypress are soft as HAMM N D 
uin the result of heavy offerings of some large man- - 
64. ufacturers. Some large sales have been made 3 


at the lower prices. The manufacturers were 





ac s 
-_ said to have been prompted to make reductions Illinois Ce ntral Southern Yellow Pine 
to meet the increased competition of western ~ 4 e WIRE GARY Hideo 
de- woods. There is no change in red cypress prices Main Line Service. COP (Or 
ur- or conditions. aseeie um Pall reat @ iw 
CINCINNATI, OHIO, Aug. 24.—The cypress 
market shows an even tone. Buying was fairly 
steady with prices maintaining a firm position. 
has 
ms HEMLOCK 
off 
ak CHICAGO, Aug. 24.—A good volume of hem- 
are lock is still being consumed by the country yards 
in Wisconsin and Michigan, and because of the 
in scarcity of No. 1 common, local distributers re- 
sins port that No. 2 and No. 3 are moving better. 
ate There have been no price changes and quotations 
“o are being made at $4.50 off list. 
nat Tee eee 
US NEW YORK, Aug. 23.—West Coast hemlock 
ing is following closely the development of the fir 
pen market. There are large stocks on hand, but 
prices are firming up. Arrivals have been heavy 
of late, but indications are for an easing off in 
of September and October. 
the = - 
ary BOSTON, MASS., Aug. 23.—The only change 
cle. noted in the local market for hemlock has been 
of a little more interest in transit lots of western 
off lumber during the last few days. There are 
ine stated to have been some sales along with ordi- 
me nary schedules of dressed fir at $30, ship’s tackle. 
ing Demand for eastern and northern hemlock is 
om quiet and prices are easy. Boards are quoted $32 
for eastern clipped lengths, $31 for northern 
clipped, and $30 for random, but bids of $1 less 
for are stated to have been accepted in a few in- 
er stances, 
st 


ely WESTERN PINES 


ith CHICAGO, Aug. 25.—The demand for western - 

pines in Chicago territory is light. Yard items 
oe remain about the same, but local distributers 
re predict a strengthening with the coming of a 


ed good fall business. The shop market is bullish 
: with mills asking advanced prices but with de- 
mand here unusually slow. 


NEW YORK, Aug. 23.—No. 2 common Idaho 








mn Pine has improved in tone during the last week. 
Pte Buyers have been decidedly more active, and 
oe most wholesalers report a much more satisfac- 
oe tory turnover. Mills are watching the market 
- closely, 

~ BUFFALO, N. Y., Aug. 23.—Trade of. some 
<i Wholesalers in the California pines has been a 
little better so far this month than during July. 
sae zee demand is spotty, but inquiries are increas- 

ng. 
= KANSAS CITY, MO., Aug. 24.—It is said here 


that retailers who buy in this market are stock- 
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ing more California pine than they formerly 
did, and using a wider variety of items. De- 
mand has increased in the last month, with 
mixed cars most wanted There is a fairly 
good volume of industrial demand 


BOSTON, MASS., Aug. 23.—Orders for Pon- 
dosa pine are not numerous and prices are irreg- 
ular. No. 2 and No. 3 common are receiving the 
most attention in this market. Demand for 
Idaho white pine is keeping up fairly well for 
August, and prices are on the same basis as 
given last weel Quotation below on Pondosa 


pine: 
No. 2 No. 3 
common common 
1x 6-inch $46 2954 47.25 $36.75@37.75 
1x 8-inch 42.45@43.25 36.75 @37.75 
1x10-inch 42.25@43.25 36.75 37.75 
1x12-inch 13.25@44.00 37.25@38.25 


LOS ANGELES, CALIF., Aug. 21.—The shop 
demand for western pines featured the market. 
Yard orders have been coming in rather slowly, 
and there seems to be an easing up of prices. 


REDWOOD 


NEW YORK, Aug. 23.—Industrial demand is 
more than offsetting the falling off in call for 
building items. Inquiries are numerous for 
sizable assortments and some buyers are send- 
ing in rush orders. Stocks are well maintained 
in wholesalers’ hands. 


KANSAS CITY, MO., Aug. 24.—Demand here 
for redwood has improved a little, line yards 
placing orders for molding, siding and lath. 

BOSTON, MASS., Aug. 23.—There is some 
mixed car buying of yard items, but the aggre- 
gate of this class of business is rather light. 
Industrial demand keeps about even. Whole- 
salers have well assorted stocks in storage at 
eastern distributing centers. Prices are steady. 


LOS ANGELES, CALIF., Aug. 21.—The red- 
wood market is considered fairly active for this 
time of year. Reports indicate that mills are 
oversold, production being somewhat smaller 
during the last week than at the same time in 
July. Prices hold their own. 


NORTH CAROLINA PINE 


BOSTON, MASS., Aug. 23.—Demand for rough 
edge is quiet and prices remain rather soft. 
Sales of band sawed stock are reported at $60@ 
62 and of the circular sawed at $54@58. Roofers 
are firmer and demand has been a little better 
lately, while there has been a distinct reduction 
in transits. The range for 8-inch air dried roof- 
ers is now $31@31.50. Shortleaf flooring is dull 
and prices weak. Low range for 1x4-inch floor- 
ing: B&better rift, $77; C rift, $60; B&better 
flat, $54. 


NEW YORK, Aug. 23.—Considerable improve- 
ment has occurred in North Carolina pine de- 
mand during the last week. Inquiries denote 
fall sales will be very active. City and rural 
vards have been buying better and a general 
firming up in prices is the result. 


BUFFALO, N. Y., Aug. 23.—The North Caro- 
line pine trade continues rather slow, largely 
because of the indifference of buyers. Retail 
stocks are low. The market on roofers holds 
at a slight advance over several weeks ago, be- 
cause of the rainy weather in the South and in 
anticipation of better trade in the near future. 


BALTIMORE, MD., Aug. 23.—Some distribu- 
ters report a better inquiry for roofers, with 
returns a little more satisfactory. On the whole 
stocks used in construction work have been 
drawn upon less extensively than before owing 
to unfavorable weather, which interfered with 
building. Box lumber continues dull. 


SOUTHERN PINE 


CHICAGO, Aug. 25.—Further strengthening in 
southern pine is noted by local distributers who 
report orders hard to place with the mills. Mill 
stocks are low and operators accept only the 
orders which attract them. The demand, how- 
ever, is light, and the retail yards says they 
are not selling much lumber. Transits are light 
and are in good demand. 

ST. LOUIS, MO., Aug. 23.—With rain curtail- 
ing shipments and production of southern pine 
to some extent, with mill stocks lower than at 
this time last year and stocks in hands of 
retailers light, the market seems to be in a 












All Money Making 
Mills Endorse The 
New “PHILLIPS” 


Because it does the work of 
two machines at one low cost. 

Pulley mortiser-Pocket cutter 
and Variety saw table. Gurney 
ball bearings throughout. Rigid 
pedestal base. Compact, accu- 
rate. A money maker. 


Write tor full description TODAY 
Address Dept. A 15 


Atlas Manufacturing Co. 


ORLANDO, FLORIDA 








Order ““KILMOTH'’ 
Closet Lining in L.C.L. 
or carlots mixed with 


“QUALITY” 
Oak Flooring 


wood known. 


Sledge Ave. and Southern Ry. 








Make Homes More Saleable 


—not alone new ones, but also old houses— by encouraging 
lh owners to line all clothes closets with 


“KILMOTH” Cedar Closet Lining 


This stock comes in 3/8x2, 24% and 3'4 inch widths. It is 
genuine Tenn. Aromatic Red Cedar— the most vermin-proof 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


MEMPHIS, TENN. 








healthy position. Orders during the last few 
weeks have run heavily to mixed cars, and deal- 
ers are still pursuing the hand-to-mouth buying 
policy that has prevailed for some months, 
Transit car lists are small. 

NEW ORLEANS, LA., Aug. 23.—Mill reports 
show a nice gain in bookings, bringing them 
close to the ‘normal’ line. Shipments also 
gained, while production remained virtually sta- 
tionary. Orders led for the week, with ship- 
ments second and cut third. 3etter call for the 
upper grades is reported, with prices notably 
firm practically throughout list and trade com- 
ment confident and cheerful. 

KANSAS CITY, MO., Aug. 24.—Southern pine 
is easier to sell now than at any time since 
last spring and prices show a firm tone. The 
big mills are having no trouble in selling their 
output and some of them may have to add to 
their production to keep stocks in shape. The 
big demand is from the middle West and the 
Southwest. 

INDIANAPOLIS, IND., Aug. 23.—Southern 
pine in this territory is just about holding its 
own, according to local jobbers. Demand from 
the north half of the State holds up well. Strict- 
ly local trade is just about the same as last 
year at this time, but business in the southern 
part of the State appears to be far below that 
of a year ago. Stocks in most yards are ade- 
quate for present needs. Prices are firm. 





CINCINNATI, OHIO, Aug. 24.—The demand 
for southern pine was erratic during the week 
with prices dragging along without much 
change. Transit cars were scarcer, but buyers 
generally had little trouble in getting satisfac- 
tory deliveries. 


NEW YORK, Aug. 23.—Longleaf pine is in a 
better position than at any time during the 
summer. The market has moved consistently 
toward a firmer tone and the number and vol- 
ume of inquiries indicate still better conditions 
for fall. Flooring distributers report better 
demand. 

BOSTON, MASS., Aug. 23.—There has been no 
improvement in the demand for southern pine 
and wholesalers are not looking for much change 
until after Labor Day. Prices are not very firm 
for anything on the southern pine list. The top 
prices obtained here for longleaf flooring are: 
B&better rift, $87; C rift, $75; B&better flat, 
$58. Most of the B&better rift flooring, 1x4-inch, 
has been sold recently at $83@84. Some sales 
of partition are being made and B&better, 11/16- 
inch, has fetched up to $58, but the trade is slow. 
Lower grades are feeling the competition of 
cheap western lumber. 


BUFFALO, N. Y., Aug. 23.—The southern pine 
market has held steady during the last week, 
though trade is now quiet. Mills have a fair 
amount of business booked, so they are not dis- 
posed to make concessions. 


HOUSTON, TEX., Aug. 23.—Good crop pros- 
pects in Texas have greatly improved demand 
for yard stocks in every section of the State. 
Considering the market generally, the best de- 
mand is for the common grades. The higher 
grades are selling slowly. Nos. 1 and 2 common 
are improving somewhat. Timbers are strong. 
The demand for railroad and industrial items 
is good. Prices are firm. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Aug. 24.~Red cedar 
shingle offerings are light and there is little 
pressure to sell. Clears are $2.45, and stars, 
$2.15. 

KANSAS CITY, MO., Aug. 24.—The shingle 
demand is a little better than a month ago, 
more orders coming from the country. Prices 
are weak. Lath demand is picking up a little, 
with southern and western pine and redwood 
in best call. Prices are a little stronger. De- 
mand for siding is slightly better with country 
yards, but city demand is slow and prices are 
soft. 

COLUMBUS, OHIO, Aug. 23.—The_ shingle 
trade in Columbus and central Ohio territory 
continues steady at the lower price levels which 
have prevailed for some time. Dealers have been 
holding off in placing orders because of rainy 
weather which slowed up retail trade. Rural 
dealers’ stocks are low. City dealers are buy- 
ing the better grades rather steadily. Transit 
cars are more numerous. Receipts are sufficient 
for needs. Red cedar extra clears are $4 ~ 
3ritis 


extra stars, $3.70; Rite-Grade, $4.55; 
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Columbia, XXXXX, $5.20. Lath trade is steady 
and prices are unchanged. 

NEW YORK, Aug. 23.—Demand is good for 
eastern spruce lath and supply is better than 
the average for late August. The price is $7.25, 
wholesale f.o.b. docks New York, with the usual 
difference for rail shipments. Prices of shin- 
gles are firmer, and supplies are large. Yards 
are well supplied with shingles and lath and 
are buying because they expect increased prices. 

BUFFALO, N. Y., Aug. 23.—No changes in 
price have been recorded in the shingle market 
during the last week. Quotations: British 
Columbia XXXXX, $5.31; Washingtons, $4.91; 
extra clears, $4.16; stars, $3.66. Buying is on 
a limited basis, as most retailers hold off. 





BOSTON, MASS., Aug. 23.—Shingles sell slow- 
ly and the tone of the market is not at all firm. 
The best British Columbia XXXXX red cedars 
are now Offered at $5.26 for rail delivery. The 
usual price for white cedar extras is now $4.75, 
but the full range is $4.50@5. The white cedar 
clears are $4.15@4.50. Some firms report a little 
improvement in demand for lath. Eastern spruce 
lath are $7@7.25 for 1%4-inch, and $7.90@8 for 
1%-inch. The 1%-inch western hemlock lath 
are offered at $6.25, ship’s tackle. 


INDIANAPOLIS, IND., Aug. 23.—The shingle 
demand is steady. Rural dealers are buying 
only as they require stocks. The general volume 
is slightly ahead of last year. A little weakness 
in price has developed during the week, largely 
due to the plentiful supply of transits. Local 
jobbers say that business in the smaller towns. 
of the northern part of the State is rather better 
than expected. Lath demand is only fair. 


HOUSTON, TEX., Aug. 23.—Shingle and lath 
are both quiet this week. Shingle prices, mill 
basis, are: age clears, $2.35; extra stars, $2.05. 
Lath are: No. 1, $4.80; No. 2, $4. 

NEW ORLEANS, LA., - ae 23.—Cypress shin- 
gles continue in moderate eall, no featurable 
change being reported and prices standing un- 
changed. Cypress lath continue to move readily 
on mixed car orders also at unchanged prices. 


LOS ANGELES, CALIF., Aug. 21.—The de- 
mand for shingles decreased during the week 
and supplies are in a satisfactory condition. A 
decline of 5 cents was reported. The lath situa- 
tion is improving. 


MAHOGANY 


BOSTON, MASS., Aug. 23.—There has been 
some expansion in the demand for mahogany 
during the last two or three weeks. Furniture 
and chair manufacturers show more interest and 
the radio trade is picking up appreciably. Talk- 
ing machine interests also are coming into the 
market. Requirements of the ship yards, which 
were heavy buyers earlier in the season, now 
appear to be pretty well supplied. Some nice 
orders for building finish were booked last week. 
Prices keep about steady. 


NEW YORK, Aug. 23.—Inquiries continue to 
pour in to distributers of the better grades. 
Furniture makers have been active in the last 
ten days. Dealers in Philippine mahogany are 
closing out an active summer season and have 
good prospects for fall. 


BOXBOARDS 


BOSTON, MASS., Aug. 23.—Market informa- 
tion gleaned from box manufacturing sources 
features some expansion in demand for wooden 
containers and fairly good fall trade in prospect. 
The shook and box interests are buying box- 
boards freely for early requirements, but show 
little interest in contracts for deliveries very far 
ahead. Boxboard prices remain on a low basis 
and buyers are not looking for any appreciable 
advances in the near future. There has been a 
heavy reduction in stocks of unsold box lumber 
in first hands during the last year, and a quite 
substantial reduction during the last quarter. 


CLAPBOARDS 


BOSTON, MASS., Aug. 23.—Stocks in retail 
yards are light. Offerings of eastern spruce and 
white pine clapboards are light and quotations 
are firmly held. A large part of the recent and 
current trading is in clapboards from the West 
Coast. Quotations: Eastern spruce clapboards, 
a thousand pieces, 4-foot, 6-inch, extras, $120; 
Clears, $115; second clears, $110; 5%-inch, $5 
less. West Coast clapboards, a thousand square 
feet, clears, redwood, $28; red cedar, $30; west- 
ern spruce, $40; California pine, $40. 

















Lumber That 
Will Win You Sales 


In Craig Mountain Quality Pondosa Pine are many 
qualities that appeal to the dealer who wants to handle the 
best selling lumber he can get. There's softness, lightness 
and whiteness. There’s good manufacture. It takes 
mighty good lumber to equal 


Craig Mountain Quality 
PONDOSA PINE | 


Scores of dealeres are selling Craig Mountain stock 
with unusually good success. If you believe that the right 
way to build trade is on the basis of values delivered, you 
will find Craig Mountain Quality Pondosa Pine to your 
liking. Straight or mixed cars. 





Let us have your inquiries 


Craic Mountain Lumser Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres. & Gen. Mer. 
-SALES REPRESENTATIVES — 


W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. Colorado Continenta Lumber Co. 

G. S. Patterson, Oconomowoc, Wis. Chamber of Commerce Bldg., Denver, Col. 

R. D. Hunting Lumber Co., American Trust Bldg., Alex W. Stewart, 931 Lurmber Exch. Bldg. 
Cedar Rapids, Iowa. Minneapolis, Minn. 


J. C. Lackey, 659 Aronimink Place, Delaware Co., Drexel Hill, Penn. 
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This Ross Carrier Handles 35,000! 


of Lumber Per Hour 


The photo opposite shows a gaso- 
line Ross Carrier handling |4 pieces 
of rough Douglas Fir 6144”x1444"”— 
40’ long at the plant of the Cameron 
Lumber Company, Ltd., Victoria, 
B. C. This is a load of approxi- 
mately 4000’ B. M. and weighs 


nearly 7 tons. This same carrier handles 
an average of 35,000 feet of lumber per 


hour. 


This is but one example of how Ross 
Gasoline and Electric Carriers are cutting 
We will 
gladly tell you about other lumber manu- 
facturers who are saving from $93 to 


$269.23 daily since they installed Ross 


handling costs for lumbermen. 


Carriers. 


Let us send you data on Ross Carriers and 
tell you how they will save money for you. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, =: : Michigan 





“Our Ross Carrier has en- 
abled us to dispense with 2 
yard jitneys, our only yard 
horse, a large number of 
trucks and a dozen men. 


So far, it has come up to 
our expectation; indeed it has 
proven most successful.” 


Thomas Anderson, 

Ass't Manager, 

Cameron Lumber Co., Ltd., 
Victoria, B. C. 











MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 















Catalog “G”’ 


 —— = ——— 


FLEXIBLE ¢ 
Garland fight wneer Wagons and Trailers 
FOR TEAM AND TRACTOR HAULING 
Equipped with Solid Steel Axles Guaranteed for One Year. 





Also Also 
Four Wheel Lumber 
Log Wagons Buggies, | 
and Self Haul-off | 
Loading Gears, 
Skidders Ete. 
Write for Write for 


The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers, 





a 








Catalog “G” 














_New Orleans, La., U.S.A. | 
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Greek Lumber Market Conditions 

WASHINGTON, D. C., Aug. 23.—Charles EB. Dick- 
erson, jr., acting commercial attaché, Athens, re- 
ports that on the surface the Greek lumber market 
during the quarter ended June 30 showed a per- 
ceptible improvement over the preceding three- 
month period. According to some of the leading 
lumber dealers, daily sales, which in the absence of 
reliable statistics may be taken as a fair index 
of existing demand for a given commodity, in- 
creased to nearly double what they were in the 
first quarter of 1926. A seasonal demand for con- 
struction and furniture lumber, however, rather 
than any other cause, appears to be responsible 
for the increase in sales, Mr. Dickerson says, add- 
ing: 

“On the whole it may safely be stated that the 
crisis which characterized the previous quarter has 
not diminished appreciably in actual fact. The 
shortage of ready money is as acutely felt as ever. 
Building operations in all branches are restricted 





and the trade is undergoing a period of depression. 
Lumber merchants in general are already too 
heavily stocked to take the risk of placing new 
orders with a view to replenishing their stocks in 
anticipation of a future strengthening demand 
which is by no means certain.” 


Softwood and Hardwood Imports 


WASHINGTON, D. C., Aug. 23.—Imports of sawn 
softwoods into the United States during the last 
fiscal year amounted to 1,774,510,000 feet, of which 
98.5 percent came from Canada. The imports for 
the preceding year were 1,665,656,000 feet, valued 
at $48,245,260. The value of imports for the last 
fiscal year was $50,777,516. 

Imports of hardwood lumber—boards, planks and 
deals—exclusive of cabinet wood amounted to 94,- 
179,000 feet in 1925-26, compared with 66,583,000 
feet the preceding fiscal year. Canada last year 
furnished 97 percent of the hardwood lumber im- 
ports, or 91,462,000 feet. 

Commenting on the softwood imports, the lumber 
division, Department of Commerce, says: ‘“AlI- 
though the imports of softwood lumber (boards, 
planks and deals) are thus overwhelmingly from 
Canada, there are twenty-five or more countries 





which ship smaller quantities to the United States, 
The list of those from which amounts in excegg 
of a million feet were received during the fiscal] 
year recently ended follows: Rumania, 6,881,000 
feet ; Cuba, 3,933,000 feet ; Mexico, 2,758,000 feet: 
Poland, 2,067,000 feet; United Kingdom, 1,587,000 
feet; Austria, 1,598,000 feet; British West Indies, 
1,344,000 feet (probably all from Bahamas) ; 
Sweden, 1,260,000 feet; Germany, 1,139,000 feet; 
Finland, 1,054,000 feet. The total from these ten 
countries was thus 23,421,000 feet, while sources 
of smaller quantities supplied altogether 2,438,000 
feet. Cuba and the British West Indies are not 
regular shippers of softwoods to the United States, 
Some small quantities of Bahamas pine have en- 
tered south Atlantic ports. The imports from 
Europe of pine or spruce are due to keen com- 
petition among overstocked European mills in the 
western and southern European markets and favor- 
able freight rates which allow them to compete to 
a slight extent in our north Atlantic lumber mar- 
kets.”’ 


Italy to Enforce Housing Restrictions 


WASHINGTON, D. C., Aug. 23.—The Italian pro- 
gram of economic reform includes as one of its 
provisions one relating to construction and build- 
ing policy to the effect that for one year after July 
1 the construction of ‘de luxe” houses, especially 
isolated villas etc., which may be considered an 
unnecessary extravagance, will be prohibited, while 
encouragement will be given to the erection of 
model tenement buildings for agricultural and in- 
dustrial workers. In so advising the Department 
of Commerce, Commercial Attaché MacLean adds 
that the Italians propose to make every effort to 
reduce the cost of raw materials. 

The decree, if carried out fully, may have some 
tendency to reduce the demand for better grades of 
imported lumber, in favor of the cheaper south- 
eastern European product. 

By a decree dated June 23, last, issued by the 
minister of finance, the sales tax on resinous tim- 
ber (fir, larch and pine) in beams and boards was 
reduced an average of about 20 percent, effective 
July 1 to Dee. 31, 1926. The tax on this timber 
when rough hewn was not altered. The rate of 
this sales tax is fixed for periods of six months 
at a time. 


Scottish Market for American Lumber 


WASHINGTON, D. C., Aug. 26.—Business in the 
Glasgow lumber trade was somewhat curtailed 
during July, there being still a tendency to confine 
purchases to immediate requirements pending the 
settlement of the coal situation, says a report from 
Consul G. E. Chamberlin, Glasgow, Scotland, made 
public by the Department of Commerce. Brokers 
and merchants express the opinion that when such 
settlement is reached there should be a much bet- 
ter demand for American lumber in the Scottish 
market. While the strike has not affected the 
building trades to any material extent, the lumber 
used for this purpose is chiefly northern European 
softwood, very little American lumber being used 
except for finishing purposes in buildings of the 
better type. Douglas fir is becoming more popular 
for this work. 

Moderate shipments of Canadian white pine are 
arriving, for which there has been only a fair de- 
mand. There has been a fairly active call for 
Douglas fir in the normal specification of 3- to 
6-inch thick for deck planking. Its use for this 
purpose is becoming more common on account of its 
lower cost as compared with the teak and pitch 
pine generally used. Inquiries are also reported 
for Port Orford cedar, some of which are special 
size requirements. A fair amount of business was 
reported in California pine shelving, the price of 
which is affecting the outlet for Quebec ‘yellow’ 
(white) pine. For pitch pine there has been a 
very slight demand so far as the shipyard require- 
ments are concerned. For building uses there has 
been somewhat more call, but the turnover for this 
purpose has been limited. The teak market has 
been firm and some business has been transacted, 
but stocks are low and immediate deliveries diffi- 
cult, as teak is usually purchased a considerable 
period in advance. 

Hardwoods have been somewhat more active, 
with arrivals from northern and southern ports. 
The movement in high grade oak in all sizes from 
1- to 2-inch is more pronounced, prices ranging 
from $130 to $150, according to thickness. There 
has also been some call for figured FAS quartered 
oak. Business in poplar has been slightly better, 
and there has been a fair demand for mahogany, 
panel cottonwood, and certain specifications of 
FAS sap gum, prices being slightly firmer in these 
iems. 

(SR ABLAAGEG@G@G@G@#AG@“#jG®S 

THE BLUE HAZE on the distant hills may be 
beautiful from an artistic standpoint, but when 
that blue haze gets so thick it hurts the eyes, 
it’s high time to suspect the forest fire. 
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Factory Buyers 





























‘: Pick Your Needs 

c From This List ——— | passwoop 
These items are all cut from finest Michi- 

ro gan stumpage and good manufacture is guar- 50M' 6" No. 2 

i anteed. 100M! 4-4 No. 3 

a Every item offers good value. Wells lum- 20M' 5-4 No. 2 

vo ber has been winning the approval of critical Ie. 

nent buyers for more than a quarter of a century. — 3-4 No. 3 

: Write us for delivered prices. 20M' 5-4 Thin 

sof | 50M! 6-4 No. 3 

“ Also manufacturers of famous 

was Diamond Hard Maple Flooring. 

" J. W. WELLS LUMBER CO., Menominee, Mich. 
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- One Order Brings Another . 
teh Lumber merchandisers know that they could 
cial not remain in business very long if they depended 
eof upon “‘one time” sales. They must handle meri- 
na torious products so that one order will bring 
has others. 
has Our Maple and Birch Flooring will do this for 
aif you because buyers recognize in our products the 
ive, uniform quality and millwork they desire. 
wo y y We want you to try a car or two and see for 
ping H yourself the big values we are offering. 
red 
tter 
of Factory.buyers should write for our FLANNER COMPANY 
_ latest stock list on dry Maple, Birch, 

Basswood, Elm and Hemlock lumber. BLACKWELL, WISCONSIN 
ves 
yes = —_ 
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One of the Activities of the National Lumber Manufacturers’ Association 


NATIONAL 


LUMBER MANUFACTURERS’ 
INTER-INSURANCE EXCHANGE 


Due to the rapidly increasing scarcity of lumber insurance, we are encountering unpre- 
cedented demands for coverage which, in many instances, we are unable to supply on 
account of having full lines but we may have some additional capacity for YOU. To 
that end we will make every effort consistent with safe underwriting. Write us about 
your problems. 


Fire Insurance 


Pacific Coast Office: 376 Pittock Block, Portland, Ore. 
W. J. RASMUSSEN, Manager 


Conway Bldg., 111 West Washington St., CHICAGO, ILL. 


FOR LUMBER 
MANUFACTURERS 








F, R. Adams, Scotia, Calif. 

C, F. Anderson, Marion, 8. C, 

J. B. Arnold, Groveland, Fla. 

©. A. Bigelow, Bay City, Mich. 
W. E. DeLaney, Sulligent, Ala. 





R. E. Danaher, San Francisco, Calif. 


EXECUTIVE BOARD 
v. A. BIGELOW, Chairman—W. A. HOLT, Vice-Chairman—F, C. KNAPP—G. W. DULANY, Jr., Treas.—HARRY B. CLARK, Atty. & Mer. 


ADVISORY COMMITTEE—WILSON COMPTON, Secretary, Washington, D. C. 


H. B. Hewes, Jeanerette, La. 
W. A. Holt, Oconto, Wis. 

H. C, Hornby, Cloquet, Minn. 
John L. Kaul, Birmingham, Ala. 
John H. Kirby, Houston, Tex. 


A. C. Dixon, Eugene, Ore. 

G. W. Dulany, Jr., Chicago, Il. 
J. B. Edwards, Oakdale, La. 

M,. L. Fleishel, Jacksonville, Fla. 
J. 8. Foley, Eastport, Fla. 

J. P. Hennessy, Minneapolis, Minn. 


F. ©. Knapp, Portland, Ore. 
J. P. McGoldrick, Spokane, Wash. 
J. A. Mathieu, Rainy Lake, Ont. 
A. J. Peavy, Shreveport, La. 
W. L. Saunders, Cadillac, Mich. 
Frank G. Wisner, Laurel, Miss. 

















SI Pine says: The 
way to make a man be- 
lieve a thing is cheap is 
to prove to him that it 
is good, 





Long Leaf Sales Office: 
Trenton Lumber Co. 
JACKSON, MISS. 


When You Are 
In the Market 


for some good lumber or dimen- 
sion—factory or yard stock— 
here it is 


S. I. MisSIsSIppi Pine 


It’s the last word in lumber— 
the best boards, the dandiest di- 
mension, It is what happens 
when good timber and good 
mills get together. Whether you 
are interested in quality or price 
—or both—you'll find this stock 


As cheap as the rest— 
As good as the best. 


You can depend on this lum- 
ber—and on us. 


SIncerely, 





Short Leaf Sales Office: 


W.C. Wood Lumber Co. 
COLLINS, MISS. 














ur 
Frames 


to catch the eye, and use for advertising points 


CONTAIN NO 
PATENTED 
FRILLS 





They Are Built On the 
Experience Gained 


by people of the different sections of the 
country where the frames are to be used. 





BUILT COMPLETE OF ONE WOOD 


Tillamook Soft Fir 





The Whitney Company 


GARIBALDI, OREGON 



































AU 


1926 


| 


Avcus? 28, 1926 AMERICAN LUMBERMAN 














\l 











The ability to provide the 
dealer with all the lumber | 
he wants looking on to 1950 
—yes—and even after that. 


FROST 
PINE 


always available 





Southern Pine— 
Dependable, Reliable 
—all purpose lumber. 





Frost Lumber 
Industries, Inc. 


General Sales Offices St.Louis, Mo. 
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ARKANSAS SOFT PINE 


Satin-Like Interior Trim 







For SNUG MITRES 
For TIGHT JOINTS 


For PERMANENT 
CUSTOMERS 


The Camera Says “It Does Not Split” 
The Carpenter Says “It Cuts Clean” 
The Cabinetworker Says “It Is Workable” 
The Customer Says “It Is Perfect Woodwork” 
One Car Leads to Another—Shall We Quote Now? 


All Stock Bearing the Arkansas Soft Pine Trademark Is Manufactured and Sold Exclusively by the Following Companies: 


ARKANSAS LUMBER CO. ........., Warren, Ark. FORDYCE LUMBERCO. ......... - Fordyce, Ark. 


CROSSETT LUMBER CO. .......... Crossett, Ark. }{ALPIN-NEIMEYER LUMBER CO. .... . Hot Springs, Ark. 
DIERKS LUMBER & COAL CO. ........ Dierks, Ark. 


Sales Offices : Gates Bldg., Kansas City, Mo. SOUTHERN LUMBER CO. .......... Warren, Ark. 
ceri Bie 6G. Wesson, Ark. WISCONSIN AND ARKANSAS LUMBER CO., . Malvern, Ark 
Composing the 


fe ARKANSAS SOFT PINE BUREAU 


Boyle Building, Little Rock, Arkansas 
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JACKSON, MISS. :-: UP-TO-THE-MINUTE OBSERVATIONS FOR LUMBERMEN  :-: AUGUST 28, 1926 


REDWOOD IMPORTANT FACTOR 
IN BETTER CONSTRUCTION 


Within the last year or two reports 
from a number of sources indicate 
that people generally are demanding 
better construction. 

Dealers can do much to foster this 
movement by pointing out to custom- 
ers the importance of using durable 
lumber for sills, porch work, exterior 
finish, etc. Redwood used in these ex- 
posed places guarantees a long-lived 
house. 

When your customers use Redwood 
you can assure them that upkeep costs 
will not eat up the profit of owning 
their home. 

The Finkbine-Guild Lumber Co. 
will soon be ready to offer the trade 
Redwood from its new mill at Rock- 
port, Calif. 





| el 


General Sales Office 
510 Millsaps Bldg., JACKSON, MISS. 


YELLOW PINE 


Flooring, Ceiling, Siding, 
Dimension, Shiplap, Finish. 


( 
| 
d 
Lumber Co. | 
| 























Here is a_ good 





type of implement 
shed. Plenty of doors 
make it easy to get 
tools out and _ in. 
High center doors ac- 
commodate tools like 
a hay loader. ise 
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IMPLEMENT SHEDS OFFER YOU = 


FALL SALES OPPORTUNITIES 


One point in every retail lumber- 
man’s creed should be that every 
farmer ought to have an implement 
shed. 

Allowing farm tools to stand outside 
at present replacement costs is the 
worst kind of waste. Unless in actual 
use, all tools should be protected from 
the scorching summer sun and from 
winter blasts. Six months standing 


| outside will deteriorate tools more 


than three years of use. 

You have talking points of real merit 
when you try to sell a farmer an im- 
plement shed. Why not go out after 
some of this business this fallP You 
can no doubt sell a lot of other farm 
building bills at the same time. Farm- 


ers are cashing in on their crops now 


Machine Shop and Site for New Finkbine-Guild Redwood Sawmill at Rockport, Calif. 


and should have ready money for 
building and repairing. 














VITALITY 


A salesman’s “fifth ace” in a win- 
ning summer hand is his health. To 
withstand the spells of energy sapping 
weather, and that “what’s the use” 
feeling, be careful of what you eat and 
how you live. Eat only foods that will 
) increase your vitality. Shun foods that 

will make you heavy and lackadaisical. 
N Live simply and carefully. Drink lots 
/ of water. Get plenty of sleep. And 
don’t over-eat—Home Life Ins. Co. 


of N. Y. 


i ee 


RETAILERS HAVE TO USE 
SALESMANSHIP THESE DAYS 


Other lines of business are using 
systematic, aggressive salesmanship to 
sell their products. People’s attention 
has been diverted from home owner- 
ship so much that the lumber dealer 
who would get the volume of business 
he should get must go after it sys- 
tematically. 

We know that if we were a retail 
lumberman we wouldn’t let the auto- 
mobile, radio, phonograph or fur coat 
salesman get people’s money without 
making a pretty good fight for it. 


SAWED AND RESAWED 


House Hunter to Renting Agent—This place 
won't do. Not a room in the house big enough 
to swing a cat! 

Agent—No. But in that case why can’t you 
find some other hobby for your odd hours.— 
London Tid-Bits. 


The road is short to anything we fear.—Robert 
Ingersoll. 
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ROOFER MANUFACTURERS’ CLUB 


a 
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OOFER Manufacturers’ Club members offer you responsibil- 
R ity. When you put your orders in their hands, you know 
you're going to get valued received. 

The stock they are manufacturing is especially suited for use as 
roof-boards, sheathing, sub-flooring and for making cement forms 
—and it is made to measure up to these requirements. 

Roofer Club roofers are furnished $48, S2S&CM or shiplap in 


25/32-inch standard board or 34-inch on special order. Well-ma- 
chined Southern Pine stock. 


C. B. King, Cuthbert, Ga., President. E. W. Smith, Macon, Ga., Secretary. 
eee 
ee Lumpkin, Ga. Joffreys-McElrath Mfg. Co........-:..cesccees Macon, Ga. 
Alexander Bros. Lumber Co................. Cataula, Ga. Soleme-Oaerell BAe. CO... ..0ccccccccecess Hurtsboro, Ala. 
Alexander-Sinclair Lumber Co.......... Box Springs, Ga. Oe eee Junction City, Ga. 
DT MEY GDe so cccccsctccccescvces Brooklyn, Ga. ee ES, Care sas co tkeenees an ee Louisville, Ga, 
Big Indian Lumber Co...............-5:: Avon Park, Fla. i i Ss inks its we ee ea ei meceee wae Cuthbert, Ga. 
en Pe Ce. ccrecseecdsccovenke Bleeker, Ala. ee ee Oe enon c0eeenceeexrew dns Unadilla, Ga. 
PE DEE Mice reccencceceseentateeeneus Thomson, Ga. ee ED cig ericaneesecedeeneeeeue Thomaston, Ga. 
i 2s i Rn sd ca paged abun tense Wayside, Ga. De a Mis Bs Gc ccc te ccseeccseeneas Lincolnton, Ga, 
Me es cen edinaee nkae ee an Lexington, Ga. Lovelace-Eubanks Lumber Co........... Washington, Ga. 
Bunch & Harnesburger...............-++.. Lincolnton, Ga. NE reer rT errr Madison, Ga. 
Carpenter Lumber Company................ Eatonton, Ga. EY I ig bec 0nd ethene nse kaa Omaha, Ga. 
Central Georgia Lumber Co... .......... Milledgeville, Ga. ae ea hang wd eee en Hele wwe Loachapoka, Ala. 
Oe vcs eonenebeedic Dennis Station, Ga. i aw ad ao wine © tea aia Kathleen, Ga. 
Oe 5 ro: Opelika, Ala. Osborne, ©. O., Lumber Co.............6:. Parksville, 8. C. 
er eee Danville, Ga. als hw nee wn deeceleed Auburn, Ala. 
Daughtry-Calton Lbr. Co................6. Allentown, Ga. EE errr Pe Ozark, Ala. 
rr ee Ci in  ccaneeed eceweeene Lumpkin, Ga. Smith-Thomas Lumber Co...................+. Seale, Ala. 
ban wh 566s 00 ee as bene eee Eatonton, Ga. , Mile Me GD. cc ccecccssccccvons Norwood, Ga. 
NO rs Opelika, Ala. , EE RE Ea eee Camp Hill, Ala. 
ie, nn 06 onesedeecnseisennaeel White, Ga. ns ad neo ce o's bw aidwe waee Edison, Ga. 
Geer-Colclough Lbr. Co......... Greensboro, Ga. dd a 0 esis eek ak th eok a cd ae a Julia, Ga. 
ne au cawaden ale Toomsboro, Ga. a Davisboro, Ga. 
ens een, Seetbet COMPAMT.« + +0000 00+ ee ee eee pee Ga. Waverly Hail Lbr. Co.............--+-- Waverly Hall, Ga. 
TERPULELEEETELOETT EEL ee ) » Ga, 
Haynes-Bass Lumber Co......... Notasulga, Ala. ee hak eee be givareee ok eee Weston, Ga. 
i 66 esd ewd nk ae-ke ae 6 eens Eufaula, Ala. Whitaker Lbr. Co..............++-.+-+. Jeffersonville, Ga. 
Himes Lumber Co...................... Meriwether, 8. C. White Lbr. Co..........-.+0eeeeeee eee eeeee Hillsboro, Ga. 
ME, GR. cccce concceeccavbaes Harlem, Ga. Lf SF Serre re Eufaula, Ala. 
Se Se a kc on0 se Ndbeknentesceneebunent Troy, Ala. a ac ge cintwnnee Dozier, Ala 
LOADED IN STANDARD LENGTHS—50% OR OVER 16-FT. BOARDS —) 
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There is no question of more vital importance to the lumber 
manufacturer today than that of being able to supply his customers 
with lumber that has been properly seasoned for its specific purpose. 


Many users of lumber are asking that lumber manufacturers dry 
their stock to a uniform moisture content before it is shipped—and 


some buyers are inclined to specify just what that moisture content 
shall be. 


In order to meet these specifications you must have the type of 
dry kiln designed to correctly season your species of wood. Your 
dry kiln should also be equipped with the proper instruments to 
regulate, control and record internal kiln conditions. 


Moore Dry Kilns (we build both natural draft and fan type) 
are so constructed as to take advantage of the natural movement 
of heated air, within the kiln, and use it as a vehicle for convey- 
ing heat and moisture uniformly through the lumber pile. They 
are equipped with the latest automatic instruments for controlling 
temperature and humidity and, therefore, enable you to dry your 
lumber to any moisture content desired. 


We are not only the oldest and largest dry kiln manufacturers, 


but also the leaders of improvements in dry kilns and dry kiln 
equipment. 


Write Today for This 
Booklet—It’s Free! 


It gives many helpful suggestions 
on how to efficiently and economic- 








ToA ally operate your dry kiln. 
ITE 
ee | There is a Moore kiln for drying 
| CONTENT every forest product. We build five 


: i kinds and can supply the type of kiln 
best suited to each customer’s indi- 
vidual needs. 


We will gladly have our engineer 
call, without obligation, and give 
you an estimate on a new kiln or 
on remodeling your old kilns and 
bringing them up-to-date. 








Kiln Dry Your Lumber to 
Definite Moisture Content 





Electric Drying Oven with Auto- 
matic Heat Control for Test- 
ing Moisture in Lumber 


This oven consists of an asbestos 
composition box bound with metal. 
The temperature may be raised or 
lowered at will as the heat is auto- 
matically controlled. It is supplied 
with six-foot cord and plug for at- 
tachment to lamp socket and with 
thermometer ready for use. 

















Scale for Testing Moisture 
Content of Lumber Samples 


This Triple Beam Scale is absolutely 
accurate for weighing small samples 
of wood to determine moisture con- 
tent. The middle beam weighs to 100 
grams by 10-gram divisions; the back 
beam 10 grams by l-gram divisions; 
front beam 1 gram by centigram divi- 
sions. 


Put Your Drying Problem Up to Us 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





—— 
Jacksonville, Fla. Write Nearest Office. 


2 FULLY EQUIPPED PLANTS. 


oe 
North Portland, Ore. 
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CALIFORNIA 
PINE LATH 











NO. | TO NO. 4 COM- 
MON CALIFORNIA PINE 





SPLENDID STOCK—THIS 


For, as in the famous upper grades, the soft texture, 
workability and ease in nailing without splitting are 
physical qualities which lathers and carpenters like and look 
for. ( Here are types of strictly utilitarian grades which 
work to advantage under every condition. Thickness of 
boards in this class runs one inch, inch and a quarter, inch 
and a half, and two inches. Lath come in No. | and No. 2, 
size ¥% by 1|%'—48". These are precisely sawn and 
uniformly graded; are extremely light in weight, easy 
to handle and do not discolor the plaster nor buckle after 
installation. Q Pickering California White and Sugar Pine 

embraces every standard grade and size in 

volume sufficient to guarantee you depend- 

able service for years to come. May we quote? 


PICKERING a COMPANY 


KANSAS CITY “ * U.S.A. 
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ARIZONA 

White Pine Makes 
the Finest Lath 
You Ever Sold 
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Arizona White Pine is very soft textured, light in weight, tough and 
durable. It therefore makes fine quality Lath which never fails to please 
lathers, contractors and home owners. 


Cady Quality Arizona White Pine Lath are carefully sawed, uni- 
formly graded, thoroughly seasoned, and are always regular in size. 


Lathers like them because they are light in weight, cut cleanly with 
one blow of the hatchet, without splitting, and nail easily. 


Supply the lathers in your city with Cady Quality Arizona White 
Pine Lath. One trial is sufficient to make them steady customers. 


Order lath in mixed cars with Cady Quality Arizona White Pine 
Case, Base, Finish, Siding, Ceiling, Flooring, Dimension, Mouldings, 
ete. 


We also manufacture shop and factory lumber, box and crating 
material. 


Cady Lumber Corporation 


Mills and Box Factories:— General Sales Office:— 
McNary and Flagstaff, Arizona HOLBROOK, ARIZONA 
BRANCH OFFICES:— 
Chicago, III. New York, N. Y. Cleveland, Ohio Indianapolis, Ind. Los Angeles, Calif. 


Kansas City, Mo. Dallas, Texas El Paso, Texas Denver, Colo. Phoenix, Arizona. 
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Another Government Specification 


Filled with E. E. Jackson Flooring 
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Interstate Commercial Building, Washington, D. C. 
Floored Throughout in This Splendid Stock 


UPERIOR quality in flooring requires more than stand- 

ard machines and good operators. It must begin with 
timber character, special selection of that timber and ex- 
pert watchfulness through each step of manufacturing, 
grading, storage and loading. 
E. E. Jackson stock is produced from the highest type of 
clean bodied Long Leaf Yellow Pine. As the band saw 
discloses the actual character of each log, only those which 
are best adapted to flooring stock are sent to the gang to 
be run into strips. 
This exact selection is supplemented in turn by scientific 
drying, minute care in accurate machine work and special 
methods in storing. In addition to these essentials, we also 
include the important development of 


END-MATCHING 


a oe s 
A feature which greatly enhances the natural strength and 
durability of Long Leaf Pine, as it gives each end joint a re- 
sistance to stress equal to that at the center of the piece. 
It is the sum of all of these factors which accounts for the 
actual superiority of our flooring and how it meets the rigid 
specifications written into all of Uncie Sam’s building re- 
quirements. We are ready to quote on straight cars in all 
standard grades and sizes or we can load mixed with 
roofers. Write or wire now. We sell through dealers only. 


E. E. JACKSON LUMBER COMPANY 


Manufacturers 
Citizens Bank Building, Baltimore, Maryland 
Plant: Riderwood, Alabama - 























————__ 
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With unusually 
hard woods it’s 
safer to use Rico 
Hard Cut Floor 
Nails — made to 
drive into hard 
wood without 
bending. 


@ ¢ 
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COSY 


A Squeaky Floor 
is a Nuisance 




















But a squeaky floor can be 
avoided. Use Reading Cut Nails 
on the under-flooring and Reading 
Cut Floor Nails for the hardwood. 
These cut nails have 72% greater 
holding power than round wire 
nails. When the floor is nailed 
down with this combination, it’s 
down to stay. No unsightly 
warping—no annoying squeaking. 


Write us for quotations on Rico 
Hard Floor Nails, as well as for 


Reading Cut Nails which are used 
in all forms of woodwork. 


READING IRON COMPANY 
Reading, Penna. 


RICO“NAILS 


PIII ICIS ICOTIOSIC SEBO BEB SO ICE 
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No. 9 Figure These Extra 
Dimensions Into Your 
Lumber Specifications 


Super-Standard Lumber, as shown in the ac- 
companying drawing, is 4 inch wider and 1/32 
inch thicker than standard lumber. That 




















ee > Femme, RO means that 3-inch boards laid side by side will 

| yh" Super-Standard, i a P P x 

r } at gain one board in every nineteen, which means 
Standard ‘ a is ; : , 
x ear J simply a 5.26% increase in covering capacity. 
fof 4. 

Ronpancnion 99" <0 2044 Also, Super-Standard is 1/32 inch thicker than 
1/8 in. more width standard lumber:-and 1/16 inch thicker than 
1/32 in. more thickness sub-standard. In figuring 1l-inch boards laid 

ina 1x3board face to face, you can allow for 4% more cov- 


ering capacity with Super-Standard. 

The use of Super-Standard lumber not only 
means a gain in actual covering capacity, but 
a corresponding decrease in the cost of labor 
to handle and lay it. 


Specify Super-Standard—it pays 


Write for literature and charts 


























‘An Inch for an Inch and a Foot for a Foot” 
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LONG LEAF 


Southern 
Pine 








Dealers are in- 
creasing sales and 
satisfying their custom- 
ers by specifying our Long- 
leaf Southern Pine yard stock, 
shed stock and structural material. 
Do the same on your future orders. 


Daily Capacity 300,000 Feet. 


The Strongest, 
Longest Wearing 
Lumber for 
Builders 
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EASTMAN, GARDINER & CO., Laurel, Mississippi 4 


























EDGERS »=° TRIMMERS 


Saw Mills (8 Sizes) Planers, Resaws 


Ask for 208 Page Catalog describing more than 
Gang Edgers—3 Sizes. seventy-five woodworking machines for the Saw Mill, 


Planing Mill, Lumber Yard or for use on the job—all 


are dependable machines at moderate cost. 





Saar : . 
PI Th at 


Trimmers—2 Sizes. 





American Saw Mill Machinery Co. 


55 Main Street, HACKETTSTOWN, N. J. 
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Your Best Interest 
Demands It 


Merchandising wisdom is to so con- 
duct your business that you will profit 
most. Many dealers confuse immedi- ° 
ate profits with the longer run profits. 








You may for a short time get away 
with charging high prices for merchan- 
dise that doesn’t warrant the price. But 
in the long run you will profit most by 
selling the product that gives your cus- 
tomers the best all-around satisfaction. 
People will pay your. price without ques- 
tion if they know your lumber is always 
right. 
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Our business is supplying lumber that 
delivers the best all-around satisfaction. 
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Douglas Fir and Western Hemlock 
Lumber in mixed cars with Red 
Cedar Shingles. 
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_ “ONALASKA, WASH. 
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CIENTIFIC kiln- 
drying preserves 
within our products 
nature’s sturdy and 


beautiful qualities. 














Bradley Mixed Cars are —— 
‘6D: . 99 . 
Ringing the Bell’? with Dealers ARKANSAS 
SHORTLEAF 
Hundreds of dealers know that it pays to buy the he ENE 
Bradley way. They know from experience that BRADLEY BRAND 
Bradley mixed cars keep their stocks at a minimum. k Floori 
They know that they can depend on Bradley quality. Oa ooring 
You, too, can buy the Yellow Pine lumber, the Oak d 
and Gum trim, the Oak and Gum flooring, the Aro- - wer - — 
matique Red Cedar clothes closet lining you need, ouldings, Vasing 
in as small quantities as you like, all in one car. Base, Etc. 
Bradley Lumber Co. is headquarters for mixed Aromatique Red Cedar 
cars, but straight car orders are just as welcome here Clothes Closet Lining 
as anywhere. 











Let us have your inquiries. 


Bradley Lumber Company of ARKANSAS 
WARREN, ARKANSAS 


BRADLEY’S (2x0u 


IT’S BETTER 
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The Excellent 
Quality of 






Is Appreciated 
by Dealers and Builders 


For general building purposes it supplies nearly every want 
in that it is soft and light, easy to work and takes paint read- 
ily and holds it and is susceptible to the various finishes in stain. 
In the better grades it goes into interior finish, ceiling, flooring, 
siding, moulding, etc., but dimension and common lumber can 
also be furnished in straight or mixed cars. 


Our method of manufacturing guarantees bright, clean lum- 
ber at all times. Planing mill items are manufactured only as 
orders are received. The cars are loaded directly from the grad- 
ing chains. 


Many retail dealers handle Camp’s N. C. Pine exclusively 
and find it admirably suited to all the demands of general 
builders. It possesses individuality as a general yard stock— 
that’s freedom from resin and soft fibre make it an ideal wood 
for every purpose, from dimension to interior trim. 


To further guarantee satisfaction to our customers, we 
will plainly brand all boards “Camp” in the near future. 


Camp Manufacturing Co., Franklin, Virginia 


EASTERN SALES OFFICES: 


DAILY CAPACITY NEW YORK: 1214 Flat Iron Bldg., GEO. JONES, Mgr., Phone 7664 Ashland. MILLS 
Saw Mills . . 500,000 Feet PHILADELPHIA: Otis Bldg., E. D. WOOD, Mgr. Franklin, Va. Marion. S. C. 
Planing’Mills . 600,000 Feet PITTSBURGH: Oliver Bldg., GEORGE L. CAMP, Mer. 


Ww .C. St. n,S.C. 
TAMPA, FLA.: 3504 Barcelona St., B. J. WILKINS, Sales Representative. allace, N.C. St. Stephen, S.C 
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DROP US A LINE TODAY 


and learn more about our facilities and 
big variety of items now ready for ship- 
ment. 


THE W. C. BARLETT LUMBER CO. 
502 Union Trust Bldg., Cincinnati, Ohio 


WILDERNESS LUMBER CO. 
Nallen, W. Va. 


BIRCH VALLEY LUMBER CO. 
Tioga, W. Va. 


DELPHI LUMBER CO. 
Clarksburg, W. Va. 


CHERRY RIVER BOOM & LUMBER CO. 
Penn Bldg., Philadelphia, Pa. 


CROFT LUMBER CO. 
Suncrest, Randolph County, W. Va. 


EAKIN LUMBER CO. 
Weston, W. Va. 


THE MEADOW RIVER LUMBER CO. 
Rainelle, W. Va. 


PARDEE & CURTIN LUMBER CO. 
Clarksburg, W. Va. 


NORTHEAST LUMBER COMPANY 
Huntington, W. Va. 


GLADE CREEK COAL & LUMBER CO. 
Hamlet, W. Va. 


MOORE-KEPPEL & CO. 
Ellamore, W. Va. 

























Note the size and quality of these Hard Maple logs. 


The Place to Get Maple] 


There is perhaps no other state in 
the Union which produces as much 
Hard Maple lumber as does West Vir- 
ginia. 






This high grade lumber is always in 
demand by manufacturers of Floor- 
ing, Furniture, Automobiles, Farm 
Implements, Athletic Goods, Pianos, 
Phonographs, Woodenware, Etc. 


The mills listed opposite solicit your 
inquiries for anything you may re- 
quire in the following woods :— 


Ash, Basswood, Beech, Birch, 
Butternut, Cherry, Chestnut, 
Gum, Hickory, Locust, 
Maple, Oak, Poplar, : 
Sycamore, Wainut. . 
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ORDER YARD STOCK FROM 





Yard stock of the finest quality, manufactured from the ex- 
cellent West Coast woods is turned out in increasing quantities 
by the mills of The Pacific Northwest as the demand for West 
Coast material increases. Place your orders for yard stock 
from The Pacific Northwest. It will be good business on your 
part to plan now to increase your sales in the woods which will 
be the mainstay of your trade in a few years. 


Tacoma, for instance, can give you just what you want and 
make prompt delivery. Within easy reaching distance of Tacoma 
are gigantic stands of Douglas Fir, Western Red Cedar and West 
Coast Hemlock. Tacoma mills are modern and capable. They 
possess the great advantage of being able to ship in almost any 
quantity and with remarkable dispatch either by rail or by water. 

Buying connections established now with Tacoma will be in- 
creasingly valuable. Tacoma’s supply is good for fifty years at 
least. Get into touch with this very desirable source of supply. 
Your inquiries will be handled quickly and courteously. 


TACOMA:WASHINGTON 
The Lumber (apital of fymerica 


On request we will send you, free, a 60- 
page, fully-illustrated book with informa- 
tion about Tacoma and its lumber indus- 
try. Address: Tacoma Lumbermen’s 
Club, Tacoma, Washington. 





‘IF ITS LUMBER ASK TACOMDA’ 














See Other Side for Handy Directory 























Handy Directory of Tacoma Lumber Industry 


SAW MILLS 


BREW MFG. CO.—luyallup, Wash. Veneers, 


for fruit packages, egg Cases, sawed box 
shooks, berry crates, tin tops and bee 
hives. 


BUPFELEN LUMBER MFG. CO.—Tacoma 
Wash. Mouldings, casings, base finish, ete. 
Fir doors, three-piy paneis and sash, 

CARLSON LUMBER CO.—Mineral, Wash. 
sills, Traming, aecking, tringers, 
I” and 2” bourds and dimensions, 
timibers S42. 

CITY LUMBER CO.—Tacoma, 
ber and Luil-Stock 

CLEAR FIR LUMBER CO.—Tacoma, Wash. 
Vertical grain clears, green or kiin dried. 

DEFIANCE LUMBER CO.—Tacoma, Wash. 
Select common car material, car siding and 
straight car uppers, any pattern, 

DEMPSEY LUMBER CO.—Tacoma, 


Car 
timbers, 
und small 


Wash. Fir lum- 


Wash. 


Lumber and timbers, surfaced or rough, Any 
kind, grade or size, dry or green, 
DICKMAN LUMBER CO.—Tacoma, Wash. 


Green clears, select common, car 
barge material. 

ERNEST DOLGE, INC.—Tacoma, 
fir and spruce lumber, 
rough green stock for 


material, 


Wash. Clear 
including green finish, 
further manufacture 


into wood pipe staves, cross-arms, ladders, 
etc, 2x4 common and large timbers. Ver- 
tical grain fir and spruce veneers. 


EAST SIDE MILL CO. 
timber, select common car material, barge 
lumber, long dimension, ete. 

EATONVILLE LUMBER CO. — 
Wash. Fir, cedar, spruce 
ber, and cedar shingles, 

PIR TREE LUMBER CO.—Rk. F. D. No. 5, 
Olympia, Wash. ir lumber, car material, 
common dimension, timber 

FOSTER-NEWBEGIN LUMBER CO.—Tacoma, 
Wash. Car material, railway bridge tim- 
bers, stringers, cross ties, switch and bridge 
ties, select common grades, rough clears, 
cants, squares and strips, 

HARSTAD LUMBER CO. — South Prairie, 
Wash, Fir lumber, specialty car material. 

HENRY MILL AND TIMBER CO.—Tacoma, 


Tacoma, Wash, Fir 


Eatonville, 
and hemlock lum- 


Wash, 

LINDSTROM-HANDFORTH LUMBER CO.— 
Tacoma, Wash. Fir and hemlock lumber 
and kiln dried fir finish. 


MANLEY, MOORE LUMBER COMPANY—Ta- 
coma, Wash. Fir cedar and Hemlock lumber, 
lath and shingles. tough green clear fir 
and Hemlock for factory trade, Hemlock 
dimension and plank for Atlantic Coast. 

MOUNTAIN LUMBER CO.—Tacoma, Wash. 
Fir lumber, rough green clears, car material 
and lath 

MUTUAL LUMBER CO.—Bucoda, 
lumber, select common timbers and general 
vard stock, railroad and car material. 

NORTH END LUMBER CO.—Tacoma, 
Fir and hemlock lumber, fir timbers, car 
material and rough green clears, 

PACIFIC NATIONAL LUMBER CO.—Tacoma, 


Wash, Fir 


Wash, 


Wash. Fir and hemlock lumber, fir lath, 
cedar shingles, long timbers and spars. 
PACIFIC STATES LUMBER CO.—-Tacoma, 


Wash. Fir and western hemlock lumber 


and lath, fir, cedar, spruce and western 
hemlock logs, fir and cedar piling, cedar 
poles and split cedar posts, shingles, rail- 
way material, general yard stock, bevelled 
hemlock siding. 

PETERMAN MFG. CO.—Tacoma, Wash. Fir 
doors and three-ply fir panels. 

PUGET SOUND LUMBER CO. — Tacoma, 
Wash. Lumber, lath, crating, broom han- 
dles, off-shore orders and large timbers. 

REED MILL CO.—Tacoma, Wash. Hemlock 
lumber of all kinds, 

SHAFFER BOX CO.—Tacoma, Wash. Box 
shooks, 

SHIP LUMBER MILL CO.—Tacoma, Wash. 


Fir lumber, select common car material and 
barge lumber. Plank and timbers, rough or 
surfaced 

SKOOKUM LUMBER CO.—Tenino, 
Lumber, lath, shingles. 

ET. PAUL 
coma, Wash. Fir, 
lumber, lath, 
ings, mixed 
and timbers. 

TACOMA HARBOR LUMBER CO.—Tacoma, 
—— Fir lumber, car and bridge material, 
ath. 

TIDEWATER MILL CO.—Tacoma, Wash. Fir 
and hemlock lumber and lath. 


WESTERN FIR LUMBER CO. 


Wash. | 


hemlock, cedar 
cedar shingles, 
cars, yard 


and spruce 
finish, mould- 
stock, car material 


— Tacoma, 


| 


j 
| 





| 


& TACOMA LUMBER CO.—Ta-,| 


Wash. All kinds of fir lumber except kiln 
dried uppers, rough and surfaced timbers, | 
plank, car material. 


WHEELER-OSGOOD CO.—Tacoma, Wash. Fir| WASHINGTON MANUFACTURING CO.—Ta- 


lumber, doors, ply-wood, sash, veneers. 


WHOLESALERS 


BILLINGS LUMBER CO.—Tacoma, Wash. 

CARLSON-HILL LUMBER CO. — Tacoma, 
Wash, 

CASCADE TIMBER CO.—Tacoma, Wash. 


COALE-FPRASER LUMBER CO. — Tacoma,) 
Wash, 


LOGGERS 


BUFFELEN LUMBER & MFG. CO.—Tacoma, 
Wash, Logs. 

CASCADE TIMBER CO.—Tacoma, Wash. Fir, 
ceauar, 1emiocKk and spruce logs. 


Cedar 
piling. Creosoted 


poles, post= and poies, 


ties and timbers, 








MAN -M UM haa : 
PAIRHUERST LUMBER CO.—Tacoma, Wash.| “{4UE* MOORE LUMBER seein 
NEWBEGIN LUMBER co.—Tacoma, Wash, ST. PAUL & TACOMA LUMBER co. 
SKIDMORE LUMBER CO.—Tacoma, Wash, coma, Wash. Logs. 


WEST FORK LOGGING CO.—Tacoma, Wash. 
Logs, 


WEYERHAEUSER TIMBER CO.— Tacoma 
Wash. Logs and timber. 


EXPORTERS 


CASCADE TIMBER CO.—Tacoma, Wash. 
HEIDNER & CO.—Tucoma, Wash, Lumber, 


logs and lumber products. 


POLES AND PILING 
CASCADE TIMBER CO.—Tacoma, Wash, 


RETAILERS 
CITY LUMBER CO.—Tacoma, Wash, 





CITY MILLWORK CO.—Tacoma, Wash, 

JOHN DOWER LUMBER CO.—Tacoma, Wash. SHINGLES 

FERN HILL LUMBER co. Tacoma, Wash. EATONVILLE LUMBER CO.—Fatonville, 
W. PP. FULLER & CO.—Tacoma, Wash. 


Wash. 
LEYBOLD-SMITH SHINGLE CO.—Tacoma. 
PACIFIC NATIONAL LUMBER CO.—Tacoma. 
PACIFIC STATES LUMBER CO.—Tacoma. 


INDEPENDENT LUMBER & FUEL CO.—Ta- 
coma, Wash. 


LIBERTY LUMBER CO.—Tacoma, Wash. 
RELIANCE LUMBER & TIMBER CO.—Ta- 





aa, ‘nen ST. PAUL & TACOMA LUMBER CO.—Tacoma. 
TACOMA SASH AND DOOR CO.—Tacoma, 
Wash, BROOM HANDLES AND RUG POLES 
BOX SHOOKS MOUNTAIN MILL CO.—‘Tacoma, a 


BREW MFG. CO.—Puyallup, Wash. 


COLUMBIA BOX AND VENEER CO.—Puyal- 
lup, Wash. 


SHAFFER BOX CO. 


PACIFIC STATES LUMBER CO.—" 
Wash, 

PUGET SOUND LUMBER CO.—Tacoma, Wash. 

ST. PAUL & TACOMA LUMBER CO.—''acoma, 
Wash, 


Veewores HANDLE co. — 
Vash, 


Tac oma, 


Tacoma, Wash, 


WOOD PIPE 
(Creosoted and untreated) 
AMERICAN WOOD PIPE CO.—Tacoma, Wash. 
Douglas fir, wood stave pipe, both creosoted 
and untreated; tanks and flumes, creosoted 
and untreated, Cedar casing for steam pipes. 


Tacoma, 


FIR DOORS AND OTHER MILLWORK 
BUFFELEN LUMBER & MFG. CO. 


facturers)—Tacoma, Wash. 
mouldings, ply-wood, 

BUILDERS MANUFACTURING & SUPPLY 
Co. tetail)—Tacoma, Wash. Millwork, 
sash, doors, detail work, 

CITY MILLWORK CO.—(Retail)—Tacoma, 
Wash. boors, sash, finish lumber, detail 
millwork. 

CLEAR FIR LUMBER CO.—(Manufacturers) 
—Tacoma, Wash. Doors, fir lumber of all 
kinds, 

EAST a eo. 

coma, Wash. Sash, doors, garage doors, 

CROSS ARMS AND CONDUIT cabinet work, finish lumber and mouldings. 

TIDEWATER CROSS ARM & CONDUIT CO.|W. P. FULLER & CO.—(Jobbers and_re- 
—Chehalis, Wash., and Tacoma, Wash, tailers)—-Tacoma, Wash. Doors and _ win- 
dows, plate mirrors and glass, paint and 
varnishes, 

GEO. M, HARTY LUMBER & MFG. CO.— 
(Wholesale Mfrs.) Tacoma, Wash. Garage 


—(Manu- 
Doors, sash, 


WOODEN PAILS, TUBS, KITS AND KEGS 


NORTHWESTERN WOODENWARE cCO.— 
Tacoma, Wash, 





FRUIT PACKAGES, EGG CASES, BERRY 


CRATES, ETC. 


BREW MFG. CO.—Puyallup, Wash. 
COLUMBIA BOX & VENEER CO.—Puyallup, 
Wash, 


co.—( Retail)—Ta- 


BEE HIVES 


BREW MFG. CO.—Puyallup, Wash, 


doors, door frames, Mivouliinges, ¢ 
MODERN LUMBER AND MILLWORK co.— 
REMANUFACTURING PLANTS (Retail) —Tacoma, Wash. Sash, doors, in- 
(Dry Kilns and Planing Mills) terior finish, sletail millwork, stair " and 


cabinet work, 
TACOMA PLANING MILLS, INC.—Tacoma, 





Wash, Kiln drying and working all items. aap rang Mt "Dean W ~— — 
Clear and common, Special attention to de- pen gg iheanif age Ropes iden Milas - 
tail work. and adjustable window screens. 


PACIFIC MUTUAL DOOR CO.—(Car lots)— 
Tacoma, Wash. Local shipments of doors, 
mouldings, panels and all kinds of millwork 
and trim from St. Paul, Minnesota, Kansas 
City, Mo., Chicago, Ill, Brooklvwn, N. Yo 
Indianapolis, Ind., and Philadelphia, Penn. 


WESTERN LUMBER MFG. CO.-——Tacoma, 
Wash. Remanufacturing of all kinds, 
especially car material. 


VENEERS, THREE PLY PANELS AND 


PLYWOOD PETERMAN MFG. CO.—(Manufacturers)— 
Tacoma, Wash. Fir doors. and three-ply fir 
BUFPFELEN LUMBER & MFG. CO.—Tacoma, veneer panels. 


Wash. 
ERNEST DOLGE, INC.—Tacoma, Wash. 
| PACEFSO MUTUAL DOOR CO.—Tacoma,| 

asn 
PETERMAN MFG. CO.—Tacoma, 
TACOMA VENEER CO.—Tacoma, Wash. 
WASHINGTON DOOR CO.—Tacoma, Wash. 
WHEELER-OSGOOD CO.—Tacoma, Wash. 


WOOD COLUMNS 


GEO. M. HARTY LUMBER & MFG. CO.— 
Tacoma, Wash. 
MUTUAL FIR COLUMN CO.—Tacoma, Wash. 


Samson porch columns, balusters, poreh 
PACIPIC MUTUAL DOOR CO.—Tacoma, rail, guttering, finish, mouldings 
Wash. WHEELER-OSGOOD CO.—(Manufacturers)— 
Tacoma, Wash. Doors, plywood, lumber 
and sash, 


PUGET SOUND MFG. CO —(Retail)—Tacoma, 
Wash. Detail Millwork, sash and doors. 
TACOMA MILLWORK SUPPLY CO.— (Retail) 
~Tacoma, Wash. lDetail millwork, such as 

sash, doors, frames, etc. 

TACOMA PLANING MILLS, B ae op om inufac- 
turers)—Tacoma, W . Sanded fir finish, 
fir trim and soutien x. 

TACOMA SASH & DOOR CO.—(Retail 
wholesale) —Tacoma, Wash. Doors, 
mouldings, trim, ete. 

WASHINGTON DOOR CO.—(Manufacturers) 
—Tacoma, Wash. Doors and three-ply panels. 

WASHINGTON MFG. CO.—Tacoma, War! 


Wash. 





and 
sash 





coma, Wash, 
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AuG 











Sh, 


ma, 


la. 
ma, 
la. 


ma, 


ma, 


ish. 
ma, 


ma, 


AucusT 28, 1926 


AMERICAN 


LUMBERMAN 


21 














IM = te mm 
I 






hk Ned aan nd eee 
es 


f 


ett a a 


o 
oe 
- 
Y 


jinsdnivannsngnne 


AAA 


\N\ 


| 


‘ 


\ XNA 





Every Foot Is Branded 
for Your Protection 


HERE’S never any doubt about 
the purity of HOYT’S Wire Solder. 
Every foot contains its branded 
proportions. That’s why it is 


preferred by those who use solder 
most. A standard of quality for 
over half a century. 








HOYT’S Warranted 50-50 Bar 


Stamped 50-50 for your protection, it is 
guaranteed to be exactly 50-50 —yes, every 
inch of it. 


HOYT 


ky) _ SOLDER 


HOYT METAL COMPANY, St. Louis 
NEW YORK CHICAGO DETROIT 


es 


Always 
Insist on 




















These Gre some of the planer belts in the mill of the Trout Lumber Co., 
Trout, La.—one of hundreds of prominent and successful mills who be- 
lieve in the belts made by the Chicago Belting Company because the 
belts last longer and operate with both less trouble and less expense. 


The longest wearing 
of all planer belts’ 


HERE are few drives—if any—in a planing mill 
where more is expected of the belting than on 
planers. 


A poor belt is liable to make the planerman cuss 
the belt, the man who sold it and the man who 
bought it—and some planermen have a cussing vo- 
cabulary that is second to none. 





From Coast to Coast Chicago Belting Company 
belts for planers are making planermen happy. More 
mills are using them than any other make. These 
belts are built specially for planers and embody the 
fruits of 37 years experience in building planer belts. 


They outlast and outwear any other belts includ- 
ing all other leather belts as well as all those made 
of cotton, rubber, balata and other substitutes for 
leather. 


You men in the front office that want your planer- 
man to produce, buy him belts made by the Chicago 
Belting Company. If you do you won't have to buy 
him as many belts as they will not have to be re- 
placed as often. 


Chicago Helting Company 


New Yora New Owsans 
boston | « Manufacturers of (eather Belting 12. rors: 
a 108 NorrH Green STREET ~ _Pownano< Ou 

or CHicaGo, USA ATLANTA. 


Chicago 
Belting 


Made by the pre-tested method 
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Friendly 
Lumber 
from 
Long Lake! 














Repeat Orders Tell 
a Story— 


HE sale of one bill of lumber, 
whether a truck load or acar 
load, doesn’t mean so much, but 
when a customer orders Long Lake 
Lumber time after time or refers it 
to others, there is a real significance 
attached. 


Repeat orders for Pondosa and Idaho White 
Pine from Long Lake tell a story—that 
quality, service and complete satisfaction is 
more than just a promise, it’s a fact. 








Let Long Lake Lumber Repeat For You! 


Send for our 
recent stock 
sheet and 
price list. 


We will be glad 
to send you the 
ot Sa “2x4” regularly. 
c yen", we o%, Ask for it. 
das 
This is the seventeenth of a series of “‘Get Better Ac- 
quainted " advertisements. Watch for Number 18. 











—ongy on Quality ———— 
4 





- LONG LAKE LUMBER co, 
-____ Spokane, Washington.——_— 









































He Was 
Talking About 





GRAYS HARBOR BRAND 


RED CEDAR SHINGLES 


When He said: 


“These are D —— fine 
shingles.” 


RITE-GRADE INSPECTED 
STAINED OR NATURAL 


Can ship any kind of a mixture of 
natural or stained shingles with 
cedar bevel siding of any kind. 


Grays Harbor Sales Grpovation 


—whose shingles cannot be excelled. 


HOQUIAM, WASHINGTON 
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California White Pine 


Lumber and Box Shooks | 


Annual Production 50,000,000 Feet 











Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 











Mills: Susanville, Cal. SAN FRANCISCO, CAL. 





——— 
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Excerpt from the By-Laws of West Coast Lumbermen’s Assn. 


“No mill shall be eligible to membership in WEST COAST LUMBERMEN’S ASSOCIATION whose grades 
are below the test of grades efficiency established by the Board of Trustees of said Association. 

Any member mill whose grades, over a reasonable period, shall fall below the test of grading efficiency, estab- 
lished by the Association, shall forfeit its membership in the Association. 

This membership qualification, together with the list of Association members in good standing, shall, from time 
to time, be nationally advertised.” 

Complying with the above, WEST COAST LUMBERMEN’S ASSOCIATION hereby certifies that the grades and grading practice of 


the following mills, after careful checking by competent grading experts, have been found to run from 95% to 100% on grade as to qualit 
prescribed by the official grading rules of West Coast Lumbermen’s Association: ° " S lies 
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ANACORTES LUMBER & BOX CO., Anacortes, Wash. 


ASTORIA BOX COMPANY, Astoria, Ore. 
BEAVER LUMBER COMPANY, Portland, Ore. 
E. K. BISHOP LUMBER CO., Aberdeen, Wash. 
BOOTH-KELLY LUMBER COMPANY, Eugene, Ore. 
BRIDAL VEIL TIMBER CO., Bridal Veil, Ore. 
BUFFELEN LBR. & MFG. CO., Tacoma, Wash. 
CANYON LUMBER COMPANY, Everett, Wash. 
CARLISLE LUMBER CO., Onalaska, Wash. 
CARLSBORG MILL & TBR. CO., Seattle, Wash. 
CASCADE LBR. & SHG. CO., Snohomish, Wash. 
CENTRAL COAL & COKE CO., Kansas City, Mo. 
CLARK LUMBER COMPANY, Vancouver, Wash. 
CLARK-NICKERSON LBR. CO., Everett, Wash. 
CLARK & WILSON LUMBER CO., Linnton, Ore. 
CLEAR FIR LUMBER CO., Tacoma, Wash. 

A. F. COATS LUMBER CO., Tillamook, Ore. 
COBBS & MITCHELL CO., Portland, Ore. 
CORVALLIS LBR. & MFG. CO., Portland, Ore. 
CROSSETT WESTERN COMPANY, Wauna, Ore. 
DEMPSEY LUMBER CO., Tacoma, Wash. 
ERNEST DOLGE, INC., Tacoma, Wash. 

DOTY LUMBER & SHG. CO., Portland, Ore. 

DU BOIS MILL CO., Vancouver, Wash. 

EAGLE LUMBER COMPANY, Portland, Ore. 
EAST SIDE MILL & LBR. CO., Portland, Ore. 
EATONVILLE LBR. CO., Eatonville, Wash. 
ECLIPSE MILL COMPANY, Everett, Wash. 
EMERY & NELSON, INC., Napavine, Wash. 
FIDALGO LBR. & BOX CO., Anacortes, Wash. 
FISCHER LUMBER COMPANY, Marcola, Ore. 
G. H. P. LUMBER CO., Hillsboro, Ore. 
GLENDALE LUMBER COMPANY, Glendale, Ore. 
GRAYS HARBOR MFG. CO., Aberdeen, Wash. 


J. P. GUERRIER LBR. CO., Star Route, Chehalis, Wash. 


HEWITT-LEA-FUNCK CO., Sumner, Wash. 

WM. HULBERT MILL CO., Everett, Wash. 

E. E. JOHNSON LUMBER CO., Coquille, Ore. 
KENWOOD LUMBER CO., Portland, Ore. 
KLEMENT & KENNEDY, Seattle, Wash. 

LAKE CLE ELUM LBR. CO., Roslyn, Wash. 
LINCOLN CREEK LUMBER CO., Centralia, Wash. 


LINDSTROM-HANDFORTH LBR. CO., Tacoma, Wash. 


LONG-BELL LUMBER CO., Longview, Wash. 
LUEDINGHAUS LBR. CO., Portland, Ore. 
MACHIAS MILL CO., Woodinville, Wash. 
MANLEY, MOORE LBR. CO., Tacoma, Wash. 
McCORMICK LBR. CO., McCormick, Wash. 
CHAS. R. McCORMICK LBR. CO., St. Helens, Ore. 
McKENNA LUMBER CO., McKenna, Wash. 

L. B. MENEFEE LBR. CO., Portland, Ore. 
MULTNOMAH LBR. & BOX CO., Portland, Ore. 
MUMBY LBR, & SHG. CO., Seattle, Wash. 


MUTUAL FIR COLUMN CO., Tacoma, Wash. 
MUTUAL LUMBER COMPANY, Bucoda, Wash. 
NETTLETON LUMBER CO., Seattle, Wash. 
NICOLAI DOOR MFG. CO., Portland, Ore. 
OREGON LUMBER CO., Baker, Ore. 
OSTRANDER RY. & LBR. CO., Ostrander, Wash. 
PACIFIC NATIONAL LBR. CO., Tacoma, Wash. 
PACIFIC SPRUCE CORPORATION, Portland, Ore. 
PACIFIC STATES LUMBER CO., Tacoma, Wash. 
PALMER LBR. & MFG. CO., Chehalis, Wash. 
PARKER LBR. & BOX CO., Everett, Wash. 
PENINSULA LUMBER CO., Portland, Ore. 
POSEY MFG. CO., Portland, Ore. 
PRESTON MILL COMPANY, Seattle, Wash. 
PROUTY LBR. & BOX CO., Warrenton, Ore. 
RAYMOND LUMBER CO., Raymond, Wash. 
RIDGEFIELD LUMBER CO., Ridgefield, Wash. 
ROBINSON MFG. CO., Everett, Wash. 
ROYSE HANKIN LUMBER CO., Sedro Woolley, Wash. 
ST. PAUL & TACOMA LBR. CO., Tacoma, Wash. 
SEATTLE MILL & LOGGING CO., Seattle, Wash. 
SHAFER-McLAUGHLIN & HILLIER, INC., 
Portland, Ore. 
SILER MILL COMPANY, Raymond, Wash. 
SILVER FALLS TIMBER CO., Silverton, Ore. 
SKAGIT MILL COMPANY, Lyman, Wash. 
SNOQUALMIE FALLS LUMBER COMPANY, 
Snoqualmie Falls, Wash. 
SPRINGER MILL COMPANY, Olympia, Wash. 
STANWOOD LUMBER CO., Stanwood, Wash. 
STIMSON TIMBER COMPANY, Seattle, Wash. 
STOUT LBR. CO. OF OREGON, North Bend, Ore. 
TUMWATER LBR. MILLS CO., INC., Tumwater, Wash. 
WALLACE LBR. & MFG. CO., Sultan, Wash. 
WALTON LUMBER COMPANY, Everett, Wash. 
WALVILLE LUMBER CO., Walville, Wash. 
WESTERN LBR. MFG. CO., Tacoma, Wash. 
WEST OREGON LBR. CO., Linnton, Ore. 
WESTPORT LUMBER CO., Westport, Ore. 
WEST WATERWAY LBR. CO., Seattle, Wash. 
WESTWOOD LUMBER CO., Wheeler, Ore. 
WEYERHAEUSER TIMBER CO., Everett, Wash. 
WHEELER, OSGOOD CO., Tacoma, Wash. 
WHITE RIVER LUMBER CO., Enumclaw, Wash. 
WHITE STAR LUMBER CO., Whites, Wash. 
WHITNEY COMPANY, Garibaldi, Ore. 
WILLAMETTE VALLEY LBR. CO., Portland, Ore. 
WILLAPA LUMBER CO., Portland, Ore. 
WINCHESTER BAY LUMBER CO., Portland, Ore. 
WOOD & IVERSON, INC., Hobart, Wash. 
W. A. WOODARD LBR. CO., Cottage Grove, Ore. 


WEST COAST LUMBERMEN’S ASSOCIATION, SEATTLE, Wash. — Tacoma, Wash. — Portland, Ore. 





Official Grade Mark of W.C. L.A. 
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Here’s Where You Can 
Sell No. 2 Common 


Pondosa Pine 


Many buyers in the Middle West and 
Kastern States have found a ready mar- 
ket for this stock and they have in- 
creased their sales and profits. You can 
do the same if you put in a stock and 
then recommend this lumber for sheath- 
ing, sub-flooring, roof boards, barn 
boards, etc. 


The Pondosa Pine timber around 
Baker, Ore., and Perry, Ore., grows at 
a high altitude. The trees are not ex- 
ceptionally large but the wood is very 
white, soft textured, and has sound 
knots. Such trees produce excellent 
quality Uppers and Common lumber. 









At the present time we have good 
stocks of No. 2 Common Pondosa Pine 
lumber on hand and can make quick 
deliveries. Order some of it in 












Mixed Car Shipments of 


Finish, Case, Base, Flooring, Ceiling, 
Siding; Fir and Larch Dimension. 


We also manufacture some fine qual- 
ity Pondosa Pine factory lumber. 


Stoddard Lumber Co. 


BAKER, OREGON 


The Grande Ronde Lumber Co. 


PERRY, OREGON 







Eastern Representative, H.W. SHERMAN, 
Room 2060, 111 West Washington Street, Chicago, Illinois. 


Western Representative. GEDDES & ALDOM, 
300 International Trust Building, Denver, Colorado. 











we 


COLUMBIA RIVER, 
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The 
=4 Beaver 











/ 


Lumber 
Company 
...is on tide water! 


OUR mill at Prescott, Ore- 
gon, is about 60 miles from 
Astoria on the lower Colum- 
bia river basin. Here freight- 
ers—from all ports—call for 
BVR trade-marked quality 
lumber. Write or wire us for 
quotations on cargo or rail 
shipments...our facilities for 
service, coupled with the 
quality of our production, 
result in permanent, satisfied 


customers. 
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Old Growth Sitka Spruce 
V.G. Siding Is a Good “Leader” 





Old Growth 
Douglas Fir 


Vertical Grain Finish 
Flat Grain Finish 
Vertical Grain Stepping 
Vertical Grain Casing 
Verticai: Grain Base 
Vertical Grain Flooring 
Flat Grain Flooring 
Mouldings 


Shop and Factary 
Lumber, 


Sitka Spruce 
Finish 
4, 5, 6 inch Bevel Siding 
Novelty Siding 


Factory Lumber 
4/4, 5/4, 6/4, 8/4, 10/4, 
and 12/4 


Kiln Dried Shop Lumber 
Ladder Stock 
Box Lumber. 


= 7 
LUMBER 
. VY Chicago Office: 332 South Michigan Avenue 

Los Angeles Office: A. G. Bartlett Building 





For a long time our old growth Sitka Spruce Bevel Sid- 
ing has been attracting favorable attention in all parts of 
the country because it so closely resembles old fashioned 
White Pine and Poplar siding. 


Please the contractors, carpenters and home owners in 
your locality by supplying them with this siding which adds 
attractiveness, long life and selling value to homes. Make 
our Sitka Spruce Siding a “leader” to attract and hold 
trade for you. 


We are among the largest producers of Vertical Grain 
Sitka Spruce and Old Growth Douglas Fir on the Pacific 
Coast. We wish to call your attention to the following 
good selling Spruce items: 


1/2x 6-10/20’ Bevel Siding 3/4x10-10/20’ Bungalow Siding 
1/2x 8-10/20’ Bevel Siding 3/4x12-10/20' Bungalow Siding 
3/4x 8-10/20’ Bungalow Siding 4/4, 5/4, 6/4, 8/4, Finish S4S 


Write our nearest representative today for 
list of items now ready to ship. 


C. D. Johnson Lumber Co. 


, ¥ 
Gp r Northwestern Bank Bldg., 


PORTLAND, OREGON 


BRANCHES: 
San Francisco Office: 260 California Street 
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Wide Cedar Bungalow Siding 


Is Preferred By Builders 


The prevailing style today is wide bungalow 
siding and you know it pays to give 
builders what they want. 
Many eastern dealers are 
enjoying a good business 





- Insist Upon 
Having This Brand 
on Your Red Cedar 







SDs 


BEAVER BRAND 






in Beaver Brand West- \ ‘ Siding 
ern Red Cedar Bunga- Red Cedtar aii, diamine 
low Siding. It also CLEAR BUNGALOW _ sas Drane teen 

' THURSTON-FLAVELLE, LTD. Siding cut from carefully 







means profitable bus- 


selected Western ‘Red Cedar 
iness for you. 


logs. It’s the kind of siding your cus- 
tomers have wanted for a long time. 

Our line includes Western Red Cedar x4-, 

5-, 6- & 8-inch Clear Bevel Siding, 34x8-, 10- & 12-inch 


Clear Bungalow Siding, and Clear Cedar exterior finish lumber. 


PORT MOODY 
B.C. 






CANADA 


Order from us in straight or mixed cars; or mixed 
with shingles from any B. C. shingle mill. 


THURSTON-FLAVELLE, LTD., port mooby, B. C. 























LUMBER ana tts USES 


By R. S. KELLOGG 
Revised by 
Franklin H. Smith 





385 Pages, 6x9 ins., 98 Figures, 111 Statistical Tables 
Cloth— $4.00 





[LUMBER AND ITS USES, by R. S. Kellogg has 
had perhaps the widest sale of any book of the 
kind ever published. 

The third edition, revised to date by Franklin H. 
Smith, printed from new type and attractively bound 
is even more valuable than heretofore to every 
manufacturer and distributor of lumber, and all con- 
cerned with specifications for lumber, timber and 





other uses. 
. CONTENTS OF CHAPTERS 
1. Structure of Wood. 12. Hardwood Flooring. 
eninsu a um er 0 2. Physical Properties of Wood. 13. Fire Resistance. 
oe 3. Lumber Grades. 14. Lumber Prices. 
4. Staridard sizes of Lumber. 15. The Uses of Lumber. 
5. Lumber and Log Measurements. 16. Commercial Woods. 
PORTLAND, OREGON 6. Shipping Weights. 17. Lumber Manufacturing, 
7. Structural Timbers. 18. Forest Products. 
8. Soneenaes of Timber. 19. The Timber Supply. 
9. W Preservation. 20. Permanent Advantages of Wood. 
Manufacturers of 10. Paints and Wood Finishes. 21. Sources of Information about 
11. Wood Block Paving. Timber. 


DOUGLAS FIR $4.00 postpaid—money refunded if not satisfied 


For Car or Cargo Shipment FOR SALE BY 


Mail Addon Otic nd Mil American fumberman 
P. O. Drawer 4198 Ft. of McKenna Ave. 


431 So. Dearborn St., Chicago, III. 
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OLD TIME SHAKE MAKERS WORKING UP SUGAR PINE 


The Durability of Sugar Pine 


N CALIFORNIA where Sugar 


Pine has been used since before the Days of 


’49, no one ever raises the question of its dura- 
bility. The ancient landmarks are eloquent evidence. 
Hand sawed plank and split shakes show no traces of decay 
after three-quarters of a century of exposure to the weather 
without a drop of paint or preservative. 


Nor have these cabins of the pioneers been 
favored by climate. In the high altitudes of the Sierras, 
where the’49ers and pioneer ranchers lived and built these 
rude houses, the winters are long and snows are deep. 


SUGAR PINE being a trueWhite Pine, botan- 


ically and physically, has long life as well as the characteris- 
tic virtues of easy working and freedom from distortion. 
It is the ideal wood for exposed sash and doors, siding, 
moulding and trim. 


TRADE MARK 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


MILL, FACTORIES and SALES, WESTWOOD, CALIFORNIA 
Distributing Yards CHICAGO and LOS ANGELES 


Monadnock Building, 807 Hennepin Avenue, 360 N. Michigan Blvd. 702 E. Slausen Ave 
REGISTERED SAN FRANCISCO MINNEAPOLIS CHICAGO LOS ANGELFS 
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Kiln Dried Northern 


HARDWOODS 


Our complete assortment of all grades of 4/4 
and thicker thoroughly dry 


Beautiful Birch 
Hard Maple Basswood 
Rock and Soft Elm 


and all other Northern Hardwoods enables us 
to offer exceptionally prompt and satisfactory 
kiln drying service. 

Let us quote you our stock either air or kiln 
dried. 





Inquire of 


QO certo ompany 
817 Ry. Exch. Chicago, Ill. 


Mills and Yards at: 


Oconto, Wis. Nahma, Mich. 


Ready Reference 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 


1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
For Sale by 
American Lumberman 
431 So. Dearborn St. CHICAGO, ILL. 
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J WISCONSIN-MICHIGAN | 
LUMBER Co. 
EAGLE RIVER, WIS. 
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Dry Hardwoods 
Band Sawn—Good Value 

4/4 No. | Com. §& Btr. Basswood.... 50M’ 
GJ Gok. & GO. Ge Beccccccccccccces 100M’ 
4/4 No. | Com. & Btr. Birch......... 300M’ 
4/4 No. 2 Com. Birch, 8’ & Lgr......150M’ 
4/4 No. 3 Com. Bireh............... . 150M’ 
5/4 No. | Com. & Btr. Birch.... . OSM’ 
O/S Te. BS Gem. BWR ..ccvccccccce 100M’ 
5/4 No. 3 Com. Birch ovendnessausee 
4/4 No. | No. 2 Com. Hard Maple 500M ’ 
5/4 Sel. & Btr. Hard Maple.......... 50M’ 
5/4 No. | & No. 2 Com. Hard Maple. .330M’ 
5/4 No. 2 Com. & Btr. Soft Elm......175M’ 
5/4 No. 3 Com. Soft Elm soeewwren 78M’ 
Ws sellonly what we ake 
is. —- Hardwoods — ich. 











Birch for 
Cabinet Work 


g Because of its beauty 

“) of grain and suscepti- 
bility to a wide variety 
of finishes, Birch is an 
ideal wood for cabinet 
and interior finish 
work. Write the manu- 
facturers on this page 
for lists and prices. 





We manufacture the very highest 
quality — 


4/4 to 16/4 
Birch, Maple, Elm 
and Basswood 





“Old Faithful” Hemlock 


and Perfectly Manufactured 
Maple Flooring 


Get our proposition on Mixed Cars. 


Sawyer Goodman Co. 


Marinette, Wis. 


Rust -Owen 
Lumber Co. 


DRUMMOND, WISCONSIN 


Manufacturers of 
WISCONSIN 


White Pine 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty. 


Bresed “EXTRA STANDARD” 



















Beautiful Red Birch 


From Forest County 


Hardest Hard Maple 


From Shawano County 


4/4’ to8/4’ 
All Grades 


NEW STOCK GOING INTO PILE 





Special Sizes 
Cut to Order 





Please send us your inquiries. 


Shawano LumberCo. 


SHAWANO, WIS. 





You Want 


DRY 
HEMLOCK 


We have it. 
Ask Us— 


Rib Lake Lumber Co. 


of Delaware 


RIB LAKE, WISCONSIN 











Forest County, Wisconsin 


HARD MAPLE 


Birch, Basswood, Elm 





Manufacturers 


from stump to market. Band sawed Wis- 
consin Hardwoods. 


Can millwork as desired. 
Send us your inquiries. 


A trial order from you will convince you 
of our ability to satisfy. 


Thunder Lake Lumber Co. 


Rhinelander, Wisconsin 
“GO to THUNDER for your LUMBER” 




















a re 


~F -- a ee oF amar = 


, . 
—— _ 


ud Ser eee Oe: rey rere > 


Ne OF egg 











AvcustT 28, 1926 


AMERICAN LUMBERMAN 























MARSHFIELD, WIS. 


Wisconsin 
| Hardwoods, Ze 
H Hemlock and Pine BF 
Cedar Products, 
Rotary Cut Birch Veneer Bg 






OFFICERS AND 
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me] LUMBER CO. & 
. SCHOFIELD, WIS. 


MALVERN, ARK. 


4 Arkansas Soft Pine [Me 
“3 and Southern [ime 
Hardwoods 


OFFICERS AND 
DIRECTORS 


LAUREL, MISS. 


Engel acd 
a Long Leaf 


Spruce 
















Wisconsin 
Hardwoods 
and Hemlock 















OFFICER 
DIRECT" 
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RS OFFICERS AND 


DIRECTORS 

















OFFICERS AND 
DIRECTORS 


Ross. Pres. 
alter 
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WISCONSIN & ya 6 WAUSAU 
ARKANSAS & ROSS fi SOUTHERN 
LUMBER CO. m LUMBER CO. fe 





Yellow Pine By 






Want GOOD LUMBER? 
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MARATHON 3 YAWKEY.- 

LUMBER CO. 4 BISSELL 
aa LUMBER CO. 


LAUREL, MISS. 
aM WHITE LAKE, wis. 


Southern - 
Yellow Pine [im 



























OFFICERS AnD) Fam 
DIRECTORS o 











Here’s Where to Get It— 


The eight mills of the Wausau group are producing more 


than 400 million feet of GOOD LUMBER annually. 


Their 


combined resources and facilities make them one of the out- 


standing lumber producing organizations in 


the country. 


Thousands of lumber buyers are now profiting by their 


service. You, too, can profit. 


Here you can get reliable 


quality at the right price, and the prompt service that you 


want. 


duced by each mill. 


The cards above show the kind of lumber being pro- 


Combined Production 400 Million Feet Annually. 


Bissell Lumber Co. . 

Silver Falls Timber Co. 

BC Spruce Mills Ltd. . . . . 
Wisconsin & Arkansas Lumber Co. 
Brooks & Ross Lumber Co. 
Wausau Southern Lumber Co. 
Marathon Lumber Co. . . 
Yawkey-Bissell Lumber Co. 


Marshfield, Wis. 
. Silverton, Ore. 
Lumberton, B. C. 

Malvern, Ark. 
Schofield, Wis. 
Laurel, Miss. 

. Laurel, Miss. 
White Lake, Wis. 


(Watch for our ad in this*publication next\week) 
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See 


ee 


| MULE HIDE 
[ | oe 
Js 


Team Work! 


| That friendly spirit of sincere co-operation is the big in- 
terwoven factor that enters into the relationship existing 
' between this company and the local dealers who feature 








Mule-Hide Products under the Mule-Hide exclusive sales 
plan. The fact that these same dealers continue to handle 
i Mule-Hide—ever building increased volumns—year after 
f year is significant and deserving of the consideration of 


other dealers who may now or soon will be contemplating 
a change. 


Correspondence with dealers in still open territories is invited. 


THE LEHON COMPANY 
W. 44th to 45th Street on Senet Avenue sini sine aaa 


CHICAGO 
Ts ceeneiienieinemmtniemmamineiien SS Se Ss 








eee eee 
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_Carpenters Like 
pelic an it Pin, MIFCO Nails 


Carpenters know that 
shingle roofs mean 
work for them, where- 
as some one else gets 
the job when compo- 
sition roofs are laid. 
» They also know that 
good nails are essen- 
tial if the shingle roof 
jobs are going to con- 
tinue in very great 
numbers. Hence, you are assured of the car- 
penter’s co-operation when you sell 40-year 
Pelican Pine because they value its soft tex- MIFCO Zinc Coated Nails. 
ture, light weight and uniformly good manu- 


facture. Don’t be satisfied to sell anything 


less than MIFCO’s. 
Sie ZINC 
iis ts M I F C Coated 
MALLEABLE IRON FITTINGS CO., Branford, Conn. 





Bring Buyers Back 


Sell your customers Pelican-California White 
Pine and you can depend on it that they’ll be 
back for more the next time they need lumber. 
Carpenters, contractors and builders repeat on 





Try a car of PELICAN PINE 


Pelican Bay Lumber Co. 


824 New York Life Bldg., Chicago 
2407 Ist Nat'l. Bank Bldg., Detroit | ——— hing 


806 Southwestern Life Bldg., Dallas 





SHINGLE NAILS 
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| Z 100 Ib 
| Only 2/2c per S. 
| 
OR only 2V%c per 100 lbs. over the timbers, dimension, flooring, crating 
; through freight rate, we can ship material, etc.; there is Fir up to 30x30, 
your orders out of our Chicago one hundred feet long; Soft Northern 
| yard and do it on the same day we re- Cork White Pine; Elm; Basswood: 
ceive your order. Spruce; Maple; “Beautiful” Birch; 
, Are you taking advantage of this mill- Hemlock; and others. There’s pattern 
| ing in transit rate out of Chicago? and flask lumber; any kind, anything 
| And are you taking advantage of the you need in lumber. 
service given by the largest lumber yard Write, telegraph or telephone your re- 
| in the world: quirements. No order is too large for | 
In the Edward Hines main yard is 75 Hines to handle promptly. None is too | 
million feet of long-leaf Yellow Pine small to demand our most careful service. 
| Edward Hines | 
| Lumber | 
| Co. 
2431 South Lincoln Street Chicago, Illinois 
Telephone Canal 0349 Western Union and Postal Wires Direct to Our Office 
| _ - wall 
en 
) 9 ° e ) 
Get it where they’ve got it and set it quick 
Pattern, Flask and finishing lumber—Barn boards, Ceil- 
: ing and partition from the softest of Northern Cork 
Soft White and ae 
N Pj White Pine. 
orwa ine . ‘ , 
S ng Norway and Spruce dimension and boards. Straight or 
A h mixed cars of any sizes or grades leave our enormous 
— concentration yards and sheds of shipping—dry stock 
within twenty-four hours after receipt of order. 
| Our connections with four railroads give us a constant 
| supply of cars and a quick movement through the Duluth 
| Gateway to the Markets of the World by land or water 
| Tap America’s finest forests for an unparalleled service 
| and a dependable supply of Northern Soft Woods. 
| The Virginia and Rainy Lake Company 
| Virginia, Minnesota 
ail = 
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Coffin Uaguake/ 


O%i: R-PRODUCTION of lumber and 
() ane of the product on the cargo 
market lie at the bottom of the low 

price evil that torments the industry. 

Where one mill curtails another mill speeds 
up to fill the gap. One holds for a fair price 
and another shades the list a little to take the 
business—often at a loss! 

The only real remedy for the ruinous con- 
ditions now prevalent is the merging of 
regional operations; controlled production, 
better marketing methods, publicity, unified 
financing on sound long-time lines, and better 
utilization of by-products now lost to the 
profit account. 

Mergers of Stumpage, Mills and Good Will 
under Able Management will save the day. 

Merge or Go Broke. 

The counsel and experience of this House 
are available in solving the problems involved. 


GakerFerieas-ompany 


Portland, Oregon 
Yeon Building 


Chicago 
208 South LaSalle Street 


Specialists in lumber company financing since 1891 


“MARATHON” 


MAPLE FLOORING 


Manufactured from Lowe van Maple—the Finest in the World 
WRITE US FOR PRICES 


WARD BROTHERS, Manufacturers: BIG RAPIDS, MICH. 


AUGUST 28, 1926 


——— ee, 








ARE REQUESTED TO SEND FOR 
YARD MEN OUR DESCRIPTIVE BOOKLET 
WHICH TELLS ABOUT THE 


Books That Will Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St, Chicago 




















Consult us regarding your 
financial requirements. 


LACEY 
Securities Corporation 


231 So. La Salle St., 626 Henry Bldg. 
Chicago Seattle 

















We want to sell the following 


DRY es: Hardwoods 


BIRCH 4/4” No. 3A Com.125,000 5/4” No. I, aBeA 90,000 
5/8” Select & Btr. 39,000 4/4” No. 3B Com.170,000 6/4" 44 on... eee 
3/4” No 1 & Btr. 100,000 SOFT MAPLE 8/4” No. 2& Btr . 200,000 
4/4” Ist & 2nds.. 30,000 4/4” No. 2 & Btr. 60,000 10/4” No. ; & Btr. 40,000 
4/4” Selects ..... 15,000 8/4” Sel. & No. 12/4” No. | & Btr. 15,000 
4/4” No. | Com. .150,000 ase lee vane geese 4/4” No. 3B Com.150,000 
4/4” : . ” No. om... . 
B74" tat aama 50000 G74” No. 3 Gom.. 30,000 egal 
5/4” Selects ..... 30,000 HARD MAPLE san int S ie... 0,000 
5/4” No. | Com.. 30,000 > ; : : 
5/4” 4/4x6”" & a, 8’ & Selects ..... 50,000 
/4” No. 2 Com. . 100,000 Lor. No. | & 4/4” No. 2 Com. . 100,000 
6/4” ist & 2nds. 70,000 bs . 200,000 4/4” No. 3 Com.. 30,000 
6/4” Selects ..... 35,000 4/4” No. i, "243A 5/4” No. | & Btr.230,000 
6/4” No. | Com.. 15.000 Fig. Stock .500,000 5/4” No. 2 Com. .150,000 
6/4” No. 2 Com.. 10,000 4/4” No. 3A Com. 6/4” No. | & Btr.100,000 


8/4” No. | & Btr. 35,000 Fig. Stock... 100,000 6/4” No. 2 Com. .150,000 
10/4” No. | & Btr. 15,000 5/4” No. | & Btr.230,000 8/4” No. | & Btr. 45,000 
12/4” No. | & Btr. 15,000 5/4” No. | & Sel. 100,000 8/4” No. 2 Com.. 20,000 


Hard Maple Flooring Stock for Rail or Water Shipnnent. 


C. H. WORCESTER CO., Not Inc. ic.c‘ine‘tcheuct sod oncesree mic 














HETTLER BRAND 
Hardwood Flooring 


Surplus items in stock and for immediate shipment: 


MAPLE RED OAK 


10,000’ 25/32x1%” Clear 45,000’ 13/16x1%%” Clear 
12,000’ 25/32x1%2" No. 1 35,000’ 13/16x1%%” Select 
20,000’ 25/32x2 ” Clear 15, =, 13/16x2 ” Clear 
22,000’ 25/32x2 ” No.1 25,000’ 13/16x2 ” Select 
100,000’ 13/16x24%4” No. 1 Com. 


HERMAN H. HETTLER LUMBER CO. 


Phone, Humboldt 0200 2601 Elston Ave., Chicago, III. 








“TO PROPERLY ADJUST AND 
PAY EVERY HONEST LOSS” 


is our invariable practice. 


Oldest Largest Strongest 


LU NGERWENS MUTUAL CASUALTY COMP 
we James S. Kemper, President ONY 
Pantheon Building, CHICAGO 











AK (UM 


Quarter and Plain P 
Red and White AND RED 


POPLAR AND ASH 


Hardwood buyers who 
have “shopped around” 
know that they don’t al- 
ways buy the values they 
think they are buying. At 
Faust’s you run no such 
risk. 


Let us have your inquiries. 


Faust Bros. 
Lumber Company 
Manufacturers JACKSON, MISS. 


Chicago Office: 
719 Monadnock Bldg, 
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OBITUARY 


FRED L. ALLOWAY, for many years engaged 
in the retail lumber business at Sturgis, Ky., 
and widely known among the lumbermen of 
western and northern Kentucky and southern 
Indiana, died at his home at Sturgis on Friday, 
Aug. 13, after a lingering illness. Mr. Alloway 
wrote his own obituary ten years before his 
death and this was published in full after his 
passing in the home paper at Sturgis. The 
funeral services were held in the Methodist 
Episcopal Church in Sturgis on Sunday, Aug. 
15, the services being in charge of Rev. D. L. 
Vance, pastor. Mr. Alloway for many years 
had been a member of the Methodist 
Episcopal Church and of the Masons, and at 
his own request, the Masonic fraternity of- 
ficiated at the grave. Mr. Alloway was born 
in Lincoln County, Missouri, near what is now 
the village of Foley, on July 14, 1852. When a 
small boy he moved with his parents to Casey- 
ville, Ky. He was married to Miss Ellen Mabel 
Taylor on April 3, 1878, in the Methodist Epis- 
copal Church at Hartford, Ky. Three children 
were born to this union, one of whom, Fred L. 
Alloway, jr., survives. A part of the self writ- 
ten obituary of Mr. Alloway follows: 

“T united with the Methodist Church, south, 
in the year 1890. At the age of forty years I 
was made a Master Miason and I have tried to 
live a consistent member of both the Methodist 
Church and the institution of Freemasonry. It 
is my wish that my funeral be preached in the 
Methodist Church. I wish my burial to be con- 
ducted by the Masonic Brotherhood. I do not 
want any viewing of the remains of the de- 
ceased by the congregation. I wish my friends 
to know that I detest this custom. I wish the 
whole affair to be plain and inexpensive. I 
object to any useless outlay of money merely 
for outward show, that at the most could endure 
but a few hours, and could be of no possible 
benefit to me, but take away from those who 
— me that which rightfully belongs to 

em.”’ 








MRS. HELEN WRIGHT CROSBY, 57, wife of 
Cc. P. Crosby, prominent lumberman at Rhine- 
lander, Wis., died at her home there on Aug. 19, 
following a paralytic stroke the previous after- 
noon. At the time of her death Mrs. Crosby was 
a candidate for Congress from the Eleventh dis- 
trict. She was a leader in politics among .the 
women of Wisconsin and had been a delegate 
to two national Democratic conventions. She 
was a graduate of Beloit College. Besides her 
husband she is survived by two sons and three 
daughters. Mr. Crosby is well known to readers 
of the AMERICAN LUMBERMAN as a contributor 
as well as a veteran lumberman, as he has 
frequently passed on helpful suggestions gath- 
ered from his long experience. Sincere sym- 
pathy in his bereavement will be felt by his 
many friends in the trade. 

JOHN LEITCH, 78 years old, Detroit lumber 
dealer, died suddenly at his residence, 863 West 
Grand Boulevard, in that city, Monday after- 
noon, Aug. 23, of heart trouble. Born in Duart, 
Ont., he moved to Detroit in 1895, where he 
became connected with the Grace Harbor Lum- 
ber Co. He worked his way from the position 
of dock foreman to superintendent, manager, 
treasurer and finally president. He was elected 
to the last position in 1918 and held it until his 
death. Mr. Leitch confined his interests to busi- 
ness affairs, his home and the Immanuel Pres- 
byterian Church. He also contributed to nu- 
merous benevolent organizations. He is sur- 
vived by his widow and three sons. 


HARRY G. MEYER, 47 years old, department 
head for E. C. Atkins & Co., saw manufactur- 
ers of Indianapolis, died recently at Clearwater, 
Mich., when on a vacation. Mr. Meyer had been 
connected with the Atkins company more than 
32 years. For the last twelve years he had 
been active in the Atkins Pioneer Society, an 
association of employees who have been with 
the company twenty years or more. He had 
served as president of the organization. He is 
survived by the widow, a son, Houston Meyer, 
of Indianapolis, one sister and three brothers. 
He was active in fraternal affairs of the city. 
Funeral services were held at the Garfield M. E. 
Church, with burial in Indianapolis. 


EDWIN M. ROBBINS, 45 years old, president 
of the Robbins Veneer & Lumber Co., Buffalo, 
N. Y., was found dead in a garage at his home 
on Aug. 22, having apparently taken his own 
life by shooting. Financial difficulties brought 
on by oil speculations are said to have led to 
his act. A note addressed by him to his father- 
in-law, John J. Mossman, division freight agent 
of the Wabash Railroad, asked for forgiveness 
and announced his intention to end his life. Mr. 
tobbins had an office in the Ellicott Square 
Building for the last thirteen years, dealing 
chiefly in veneers. Surviving are his wife and 
an 8-year-old daughter, Marjorie. 


JOHN D. ARNETT, aged 48, a lumberman of 
the Troublesome Creek section of Breathitt 
County, Ky., died at his home, Arnett, near 
Clayhole, Ky., Friday evening, Aug. 20, after 
Several weeks’ illness of a complication of dis- 
eases. He leaves a wife, several sons, and two 
daughters, the youngest being three weeks old. 
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Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























WANTED—FOR CASH 
SHAVINGS AND SAWDUST 


State quantity you can furnish and 
send small sample by mail. 


SHAVINGS & SAWDUST CO., 
2240 S. Western Ave., 


Telephone Canal 0281. Chicago. 





WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
8611 Auburn Avenue, Chicago, Illinois. 








WANTED—EXPERIENCED 
Hardwood inspector, understanding all kinds of north- 
ern and southern hardwoods, especially cherry, to do 
mill and yard inspecting and take charge of our yard. 
Must be able to handle men. 
WARREN ROSS eee co., 


Jamestown, N. 


ESTIMATOR. 

Experienced in stock and special millwork. Also man 
capable of taking off quantities of rough lumber from 
blue prints. This is not a mail order or ready-cut job. 
Location in very progressive city. Attractive salary to 
wide-awake prospects who will work for advancement. 
Full particulars to ‘‘R. 108,’’ care American Lumber- 
man. 


WANTED—ASSISTANT SALES MANAGER 
Must be experienced. Prefer one having experience in 
handling Appalachian or West Virginia hardwoods. Give 
full details in first letter. 

Address 








“S$. 121,’’ care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 








EXPERT FOREMAN OR 
Factory superintendent of good education, capable of 
organizing and training men in modern high speed pro- 
duction window and door frame department. This posi- 
tion is offered by old established company, large mod- 
ern plant located in beautiful western city. In writ- 
ing please give references. 


Address “F, 116,’’ care American Lumberman, 
WANTED—WE NEED A MAN 


With lumber experience in yellow pine and who has 
some accounting ability to make himself generally use- 
ful in the company in various capacities, Future for 
man who has ability or who can develop. 

Address “S. 120,’’ care American Lumberman, 


LARGE RETAIL AND RESHIPPING YARD 
In large Mississippi Valley metropolitan center, requires 
experienced yard superintendent, capable of taking en- 
tire charge of yard operations. Apply stating expe- 
rience, references and salary wanted to commence. 
Address “S$. 101,’’ care American Lumberman, 


WANTED—LUMBER YARD FOREMAN 
To take charge of receiving, shipping, labor, ete. Good 
opportunity for some able hustler. State nature of your 
experience and salary wanted. 
Address **S. 119,’’ care American Lumberman, 


WANTED—YARD BOOKKEEPER, 
Reply in own handwriting. State wages wanted, Give 
references. 
Address “S$. 118,"’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Concentration point dimension and boards, one Hall & 
Brown fast feed machine. Prefer man capable of over- 
seeing yard also. Southern location, good town, First- 
class references required, 

Address “R., 101," care American Lumberman, 


WANTED: 
Foreman for mill, located in Indianapolis, employing 
about 20 men; competent to bill from details and able 
to lay off work; must be good at handling men; state 
salary expected and give references in first letter. 
Address “R, 120," care American Lumberman,. 


WANTED—A FIRST CLASS 
Estimator. Must be familiar with Cost Book ‘‘A."’ We 
need a man capable of taking off and figuring large jobs. 
State age, experience and salary you expect to receive 
in making reply. 
Address “H. 104,”" care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, also hardwood lumber, 
on either salary or commission basis. Must have good 
following among mills and timberland owners in Ark., 
La., Tenn., Ky., N. O., etc. Address with references, 
“HY. 120,’ care American Lumberman. 


WANTED WOMAN STENOGRAPHER 
In west side Chicago lumber office. Prefer one familiar 
‘with lumber, sales and general office work, who can 
handle part of the correspondence without dictation. 
Steady position. Salary $30.00. Address with refer- 
ences “R. 133,’’ care American Lumberman. 


WANTED—FIRST CLASS 
Estimator and detailer for special millwork plant work- 
ing twenty-five men. One who is capable of taking 
full charge. 
Address 


LARGE MANUFACTURER DESIRES 


Services capable young lumberman to purchase lumber 
































“Pp, 101,”"" care American Lumberman. 








and assist in the sales. 
Address “S 102,’’ care American Lumberman. 
WANTED 


Second man lumber yard, county seat town, Central 
Nebraska. 


Address “S, 107,"’ care American Lumberman, 


WANTED—YOUNG MAN, 
Single, to learn the country grain and lumber business. 
State age and experience, if any. 
Address “RR, 105,”" care American Lumberman. 


WANTED EXPERIENCED ESTIMATOR 
Who can bill from plans. Location Northern Indiana 
City. Give references, experience and wages. 
Address “R. 126,’ care American Lumberman. 


RETAIL YARD MANAGER AND SALESMAN 
Who can invest $15,000 to $20,000 in Denver, Colo., 
yard; give age, nationality, salary, experience in what 
capacity. ‘Address P. O. BOX 266, Denver, Colo. 


WANTED—A 
Millwork detailer and biller, one who is capable of han- 
dling first class work. State experience and wages ex- 
pected wher making application. 
Address ““H. 105,’’ care American Lumberman. 


ESTIMATOR, DETAILER AND BILLER 
With Cost Book ‘‘A’’ experience. Please state age, ex- 
perience, condition of general health and salary ex- 
pected. Address COMBS LUMBER COMPANY, Lexing- 
ton, Kentucky. 




















FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad inserted 
in your paper has been very good and results more than 
satisfactory. I was surprised to get so many letters 


from competent men. 
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SALESMAN 
Building material or lumber to sell nationally advertised 
product. Must be thoroughly experienced, hard worker 
and willing to locate in center of thickly populated ter- 
ritory of small area. ‘Territories open centering in Cal- 
umet district and at Decatur, Peoria, and Rockford- 
Madison. Must possess automobile and sufficient funds 
to partially finance self for first few weeks until returns 
become steady. Protected territory assuring competent 
man more than average remuneration, increasing year 
after year. All cash expenditures for traveling and 
automobile upkeep guaranteed. 
Address “hk. 103," care American Lumberman. 


WANTED—RELIABLE MANUFACTURERS 
AGENTS AND SALESMEN 
Who are looking for an opportunity to handle a side 
line on a straight commission basis. Splendid chance 
for go-getters. 
Address “S. 106," care American Lumberman. 


WANTED: 
Salesman for” lowa—Webster City, Boone, Fort Dodge, 
north and west—by established dependable Iowa com- 
mission firm with splendid mill connections. Good job 
for young man who can sell lumber. 
Address “S,. 122."' care American Lumberman., 


SALESMAN 
To sell Redwood and other Coast lumber and millwork 
to travel Central and Southern Illinois, Permanent 
salaried position to right man. State age, experience 
and salary expec ted. 
Address ‘R. 











123,’’ care American Lumberman. 
COMMISSION SALESMEN 


West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 

Address “RR. 23,°° care American Lumberman. 


WANTED 
Salesmen to sell southern pine lumber on a commis- 
sion basis. Experienced salesman with an established 
trade desired. 
Address TP. 0. BOX 792, New Bern, N. C. 











WANT A GOOD SALESMAN? 


Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
OAN LUMBERMAN, 431 8. Dearborn 8t., Chicago, Il. 
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ATTENTION, WESTERN MANUFACTURERS 
AND WHOLESALERS 

Young married man, 37 years old, with 15 years’ experi- 
ence in the manufacture and sale of all Coast products, 
having established business from Mississippi River, east 
to Atlantic coast of approximately 30,000,000 feet per 
year, which ineludes fir, spruce, cedar, Idaho white 
and pondosa pine, also California white and sugar 
pine, now employed as Manager of Coast Department 
of one of the largest manufacturers and wholesalers, 
expects to make change September Ist. Wants position 
as Manager of Coast Department of highly rated whole- 
saler or position as Hastern Sales Manager of large 
manufacturing plant. Know majority of manufacturers 
in West personally, also majority of buyers in Bast 
buying for larger retail yards, industrial plants and 
sash and door factories. Can furnish the highest of 
reference. If interested, 

Address “Pp. 125," eare American Lumberman. 


YOUNG MAN AGE 25 DESIRES TO BETTER 
Position. Five and one-half years with Forest Products 
Laboratory, timber testing, ete. Some _ theoretical 
knowledge of dry kiln work. Best of references. 

Address *“S. 124,’’ care American Lumberman. 





WANTED 
Position as accountant, auditor, assistant manager; 12 
years’ retail and wholesale lumber experience. A No. 
1 reference. Willing to start at moderate salary. Lo- 
cate anywhere. Wisconsin preferred. 
Address “S$. 127,’ care American Lumberman. 


WANTED: BY A COMPETENT 
Estimator, salesman and sales manager with twenty 
years’ experience in both stock and special work, a posi- 
tion where merit will be appreciated. Now employed 
but wish to make a change. 

Address “S. 123,’’ care American Lumberman. 


WANTED—POSITION AS YARD FOREMAN, 
Have had years of experience in retail lumber yards as 
yard foreman and bookkeeper. Would like to hear from 
good company. Best references. 

Address “S. 117,"’ care American Lumberman. 


ACCOUNTANT AUDITOR BOOKKEEPER 
Hustler thirty years old, married, executive ability, 
best references, ten years’ experience. Can come at 
once. Address ‘‘S. 125,’’ care American Lumberman. 


RETAIL YARD MANAGER 
Capable of handling large yard or line yards. Can 
come at once. 15 years’ experience. 
Address “S. 104," care American Lumberman. 


SASH AND DOOR SUPERINTENDENT 
5 years’ experience. Good education, capable and can 
give best references. 
Address “S$. 103,’’ care American Lumberman. 


HARDWOOD INSPECTOR WANTS POSITION 
12 years’ experience, 2 years Nat. Hdwd. Lbr. Assn. 
At present employed as yard supt. 

Address “L. 120,’’ care American Lumberman. 


FILER WITH A NO. ONE REFERENCES 
Wants position as filer; 20 years on bands and horizon- 
tal resaws. 

Address “S$. 105,"" care American Lumberman. 


TIMBERLAND CRUISING AND VALUATIONS 
Anywhere United States, Canada or tropics. JOHN A, 
WHEELER, 394 Washington St., Boston, Mass. 


WANTED—POSITION AS MANAGER 
Small yard or office position with large company; prefer 
Iowa; age 28, married; 7 years’ experience yard man 
and bookkeeper; 1 employed; best of references. 
Address “Rh. 116,’ care American Lumberman, 


POSITION WANTED—YARD MANAGER 
10 years’ experience, estimating, millwork, construc- 
tion and general office. Age 31, married. 

Address “R. 106,’’ care American Lumberman, 


EXPERIENCED EDGERMAN WANTS JOB. 
Ten years with present employer. Married me, steady 
and sober. References. Address G. A. TKE, La 
Madera, New Mex. 


LIVE WIRE SALESMAN 
With trade, desires represent large lumber company, 
Philadelphia, Pa., district. 
Address “RR. 119,’’ care American Lumberman, 


WANTED POSITION 
As band resaw filer in box shop or planing mill; long 
experience and good references. M. L. DEMOREST, 
446 E. Lewis 8St., Fort Wayne, Ind. 


A-1 HARDWOOD BAND SAWYER 
Wants a position; good on flitchin and quartering; write 
me. Address “*R. 115,’’ care American Lumberman, 















































MANUFACTURERS IN THE FOLLOWING LINES 
Desiring resident representation in Chicago, by one who 
knows the mill and dealer trade and who has enjoyed 
a good following among them will please communicate 
with undersigned at once. Will handle hardwood doors, 
all kinds, softwood doors, all kinds, hardwood mouldings, 
oak, birch and gum and other items salable in the Chi- 
cago market, either on commission or otherwise, 
JOHN W. ANDERSON, care American Lumberman. 


YOUNG LUMBERMAN 
A young clean-cut lumberman desires connection as re- 
tail yard manager or other responsit€e work. Thor- 
oughly acquainted with every detail of the lumber busi- 
ness, including the operation of modern machinery and 
equipment. 30 years of age. Good education and single. 
Will go anywhere if a future is to be made. 
Address “P. 123,"" care American Lumberman. 


RETAIL YARD MANAGER 
With 17 years’ experience with nationally known line 
company, wishes to locate in Chicago in same capacity 
or would be interested in getting in touch with capital 
seeking lumber stock investment and applicant has fine 
Chicago retail eee in view. 
Address 131," care American Lumberman. 


ACCOUNTANT WITH VALUABLE EXPERIENCE 
Executive ability, logical mind and modern accounting 
ideas, desires permanent responsible position. Over eight 
years’ experience with lumber manufacturing and mill- 
work firms. Age 27. Prefer Northern States, Excellent 
credentials and replies confidential. 

Address “*K. 104,"’ care American Lumberman. 


WANTED 
Appalachian Mountain and Southern Hardwoods man, 
at present employed as sales-manager, desires change. 
Experienced at sawmill and shipping, buying, selling 
and office work. Broad acquaintance among producers 
and consumers, 
Address “S. 114,"’ care American Lumberman. 


HARDWOOD PURCHASING AGENT. 
Practical lumberman with fourteen years’ mill and six 
years’ buying experience wishes position as buyer of 
Appalachian hardwoods for wholesaler or large indus- 
trial consumer, At present employed as buyer for large 
oak flooring producer. 

Address “S$, 115,’’ care American Lumberman. 




















LOGGING SUPERINTENDENT 
Fifteen years’ full charge stump to mill, including log- 
ging railway. Not an ordinary woods boss, just the 
man for company who need intelligent woods executive 
to cut the costs and meet modern competition. 
Address “RR. 134,"’ care American Lumberman. 


SALES MANAGER 
With thorough knowledge and acquaintance, producing, 
consuming trade, yellow pine, fir, to yard, industrial 
and railroad trade, location Chicago, desires change. 
Will furnish full se to interested. 
Address *“*M. 117,"" care American Lumberman. 


MILLWORK COST ACCOUNTANT 
Four years’ practical millwork, eight years’ installing 
operating systems; knowledge mill, office efficiency meth- 
ods. Married; age 35. Excellent references. 
Address “G. 106,’’ care American Lumberman. 








MAN, 33—11 YEARS IN THE MILLWORK AND 
Lumber business. Well versed in estimating, billing and 
production. Have handled many large jobs, stock and 
detail. Not afraid of hard work and to shoulder respon- 
sibility. Wants connection with a good concern which 
offers a good future. Will also connect with a small con- 
cern if opportunity for part interest in time. 

Address ““S. 129,’’ care American Lumberman. 


WANTED—POSITION AS 
Planing mill foreman. Can file band resaws, acquainted 
with all latest type matchers and moulders. Can pro- 
duce first class work. Class myself as one of the best 
planing mill men in the country. ng experience, 
Age 42, married, best of references. 
Address “S. 116,"’ care American Lumberman, 


WANTED—EMPLOYMENT 
As head inspector or inspector. Willing to show worth 
first. Also experience in buying hardwoods. 
Address “S$. 130,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of retail yard. 7% years’ experience. 30 years old, 
Married. Illinois, Southern Michigan and Wisconsin pre- 
ferred. Address ‘‘R. 131,’’ care American Lumberman. 


HIGH CLASS OPERATOR 
A middle age man, twenty-five years’ experience manu- 
facturing yellow pine, eight years as accountant, seven- 
teen years as manager tree to car; can handle labor, 
manufacture for grades and get production; best of 
references. 
Address, “R. 117,”’ care American Lumberman. 


POSITION WANTED 
By first-class hardwood lumber buyer and inspector with 
25 years’ road experience; am well acquainted with the 
best southern producing sections. Can furnish the very 
best of references. Open September 15. 
Address “R., 128,’ care American Lumberman. 


GENERAL MILLWORK SUPERINTENDENT 
Open for position with reliable concern; 25 years’ expe- 
rience in all grades of woodwork, plans, details, laying 
out, billing; practical and accurate; qualified to assume 
full responsibility; age 46. 

Address “‘R. 127,’’ care American Lumberman. 


LIVE WIRE SALESMAN 
15 years’ selling experience and 5 years running large 
yard, desires locating southern California. Open for 
proposition large lumber company; able to give best 
reference as to honesty, push, etc. 
Address *“*R. 118,’’ care American Lumberman. 


























LOGGING SUPERINTENDENT 
Fine record on big work; wants to make a change. 
“S. 21,’’ care American Lumberman., 


Address 





OWNERS OF TIMBER LANDS 
Can get in touch with buyers through the AMERICAN 
LUMBERMAN. Put an advertisement in the Wanted 
and For Sale department. 


WE REACH THE BUYERS. 











WE EXPECT TO BUY 
In the next few days either new or good second hand, 
the following machinery: One four-line or two two-line 
steam skidders. One of the two-line skidders must have 
rehaul. One fifty or sixty ton Mogul type locomotive; 
prefer 2-6-2. One Ross carrier. Two guyed derricks 
with at least eighty foot mast and seventy foot boom. 
Also, ten miles of fifty or sixty pound relay rails. All 
of this equipment must be in first class condition. 
McRAE LUMBER COMPANY, Quincy, Florida. 


WANTED—4 SIDE SURFACER AND 
Matcher equipped with knives and belting; must be in 
A-1 condition and cheap. Price and all particulars first 
letter. W. W. WOOD, Belle Fourche, 8. D 


WANT TO BUY A USED 12x6 INCH 
6 roll modern make planer and matcher in good con- 
dition. Rk. ©. BOWHES, Idaho, Pike Co., Ohio. 











WANTED 
Executive, or minor position with some good hardwood 
concern by a thorough lumberman who has had thirty 
years’ experience in all departments of the game. 
Address BOX 112, Tifton, Ga. 


POSITION WANTED BY 
Accountant and General Office Bookkeeper; fifteen years’ 
experience. Best references. Can come immediately. 
Address “K, 125,’’ care American Lumberman. 


BAND SAW FILER 
Desires work; would consider job as helper: eight years’ 
experience; good references; will go anywhere. 
C. F. HILDERBRAND, 14 Lilly St., Charleston, W. Va. 


POSITION WANTED AS MANAGER OR 
Assistant manager by experienced manager. Good on 
collections. Best of references. 

Address ‘“P. 119,’’ care American Lumberman. 


RIGHT OR LEFT BAND SAWYER 
Desires position at once; wide awake lumber grader; 
gilt edge references. Address ‘‘BAND SAWYER,” care 
American Lumberman. 


FIRST CLASS BAND SAW FILER 
Years of experience in hard and soft timber, good habits. 
Can guarantee work. Best references. 
Address “L. 121,’’ care American Lumberman, 


























WANTED—QUICK. 
For immediate delivery. Five miles of standard 30-Ib. 
section steel rail, billet rolled, relaying rail with splice 
bars for same. Must pass inspection. Delivery at 
Mabie, W. Va., B. & O. R. R. 
I. K. DYE, Elkins, W. Va. 














BEECH DIMENSION STOCK 
We want to buy 
Scars 2 x2 —30” Clear Dry Beech 
lear 11%4x1%4—20” Clear Dry Beech, Birch and Maple 
lear 1%4x1%4,—26” Clear Dry Beech, Birch and Maple 
2 cars 14%4x1%—18” Clear Dry Beech 
We will place orders for this stock to be cut and 
shipped when dry. THE TUNIS LUMBER CO., 2311-12 
Union Central Bldg., Cincinnati, O. 
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WANTED—HARDWOOD MILL CUTS 
If you are producing a steady supply of well manu- 
factured hardwood lumber, and your operation will stand 
- investigation, we are willing to advance on lumber as 
put in pile and act as sales agents. Write us for in- 
formation. 
Address 


a = 114,” care American Lumberman. 


WHOLESALER ACCUSTOMED TO SELLING THE 
consuming factory trade in Ohio, Indiana, Illinois, Mich- 
igan and Wisconsin can arrange with responsible manu- 
facturer of hardwood lumber to sell stock on a percent- 
age basis. Could help carry the accounts and guaran- 
tee same. Address “‘S, 112,’’ care American Lumberman. 


WANTED 
Seventy-five thousand feet 6/4 No. 1 C & B Beech ship- 
ment as soon as sawn; inspection at point of shipment 
when two cars or more are ready for inspection. 
BRADLEY COMPANY, Hamilton, Ont., Canada. 


WANTED 
Red gum logs. 


OVERMAN & RABER, Sturgis, Mich. 


WE ARE IN THE MARKET FOR 
Ohio and Indiana Oak dimensions. 
Address “P. 127,”’ care American Lumberman. 


WANTED: HICKORY 
Railroad pick handle blanks in carload lots. Also ham- 
mer, sledge, axe, etc. 
THE WARREN HANDLE WORKS CO., 
Cortland, Ohio. 


WANTED 
Five hundred cars walnut logs. Twelve inches and up 
diameter, eight feet and up long. We inspect at ship- 
ping point and pay cash. 
GEO. W. HARTZELL, Piqua, Ohio. 
WANTED 
Cherry logs and lumber, 


poplar logs. 
WARREN ROSS — co., 
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ATTENTION: WHOLESALERS & 
Manufacturers; Inland Empire concern wants to repre- 
sent Eastern companies; in close touch with many mills; 
highest references. 


Address “R. 114,’ care American Lumberman, 


WANTED—LUMBER OR BUILDING 
Supply yard in good town—must be paying proposition. 
Give full details, price, terms and reasons for selling. 
Address “*S. 110,’ care American Lumberman., 








I WANT TO BUY 
A lumber yard in the corn belt. . 
Address “F, 135,’’ care American Lumberman. 











KILN DRYING AND MILLING OF LUMBER 
And timbers, Storage and Concentration Yards. 
Transit rates apply through Cairo Gateway. 

Your patronage solicited. Write or wire to 
CAIRO WOOD PRODUCTS OO., 
Cairo, Ill. 





WHEN YOU WANT TO SELL 


Machinery, Locomotives, Cars, Rails, Lumber, Shingles, 
Timber, Timber Lands, Retail Yards, Woodworking 
Plants, Factory or anything used in the Lumber Indus- 
try, write us. Put an advertisement in the For Sale 
columns. The American Lumberman goes to the people 
who are in the market for what you have to sell. Send 
your ad to the AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill. 











: FOR SALE: 
Retail lumber yard in city of over 100,000 population 
in Minnesota, reasonable terms, or will sell half interest, 
if preferred, on reasonable terms in which buyer must 
of good moral standing, fully experienced and ef- 
ficient to operate and manage the business. Good oppor- 
tunity for capable party. 


Address “*R. 122,’" care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
Denver, Colo. Private tracks in yard. Owned ground 
and buildings. A going and profitable business. Small 
mill in connection. Sales $400,000. Will sell all, about 
oe tag or a controlling interest. Owner retiring. Ill 

a. 


Address ‘‘K. 101,’ care American Lumberman. 





FOR SALE 
Good country yard and coal business, small town cen- 
tral Kansas. Good buildings and nice clean stock. 
Address ‘*M. 110,’’ care American Lumberman. 





RETAIL YARD, LUMBER AND COAL 
Only yard in small Northern Ill, village, good proposi- 
tion, steady payer, no trades. 
HOLCOMB-DUTTON LBR. CO., Sycamore, I1l. 


FOR SALE—A COUNTRY LUMBER YARD 
In small Illinois town at a bargain. 
Address “*K. 115,’’ care American Lumberman. 


FOR SALE 
Three good country lumber yards and grain elevators in 
Northern Illinois. All in good condition. Can be oper- 
ated on small expense. 
Address “E. 133,’’ care American Lumberman. 











HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry, 
AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, Ill. 


Pe GT HG 
runt 





UNUSUAL BUSINESS OPPORTUNITY 

We own a 7-acre plant with dry-kilns, railroad track- 
age, sheds, platforms, etc., at Memphis, Tenn., in the 
heart of the industrial district, which plant is espe- 
cially adupted to concentration of hardwood lumber, 
kiln-drying and remanufacturing same in transit; the 
operation of a hardwvod cut-up dimension plant; oak 
flooring plant; body plant or most anything in the way 
of a woodworking industry. 

This plant has been appraised by Coats & Burchard, in- 
dustrial engineers, Chicago, at $40,000 present time 
value exclusive of trackage rights. We will sell for 
less on favorable terms or will lease with option to buy; 
or will sell plant at its appraised value for stock in 
any favorable looking enterprise, but would want the 
prospective manager to make $10,000 or $15,000 invest- 
ment to insure vital interest and efficient management. 

CHARLES B. CAROTHERS, INCORPORATED, 
Memphis, Tenn. 


FOR SALE: 
Woodworking plant located in Portland, Oregon. Com- 
pletely equipped steam power plant and auxiliary elec- 
tric motors. Fireproof dry kilns, trams, ete. Located 
on five transcontinental lines and deep waterway possi- 
bilities ocean wise shipments. Plant now manufactur- 
ing nationally sold specialty. Easily convertible any 
purpose. Main factory building 70x160, two stories. 
Saw tooth lighting. Factory site three acres. Original 
cost plant one hundred fifty thousand dollars. Will sell 
reasonable price with terms, 
Address “P, 106,"" care American Lumberman. 


FOR SALE—WEST COAST SAWMILL 
150,000 capacity. Electric driven band mill; fully 
equipped planing mill; shingle mill; dry kiln. ‘Townsite, 
hotel, commissary, 10 years cr more log supply can be 
contracted for. Everything up to date. In first class 
repair. Mill is offered for sale at a very low price to 
close an estate. Terms can be arranged. This is a 
rare opportunity. Wri 


te 
UNION LUMBER & SHINGLE CO., Union Mills, Wash. 


FOR SALE—600 FT. FACING B. & O. R. R. 
And 220 ft. on Sumner Road, Washington, D. C.; two 
acres, industrial zone, city water and sewerage; fine 
concrete roads; 2 miles from Capitol Bldg., offering at 
80 cents per sq. ft. Terms and offers wanted. Might 
offer to buyer of two acres industrial zone nearly three 
acres adjacent at 30 cents per sq. ft., 5 years 5 per cent. 

W. H. BRYSON, Hotel Colonial, Philadelphia, Pa. 


ATTENTION MILL OWNERS 
We want to contract the complete manufacture, in- 
cluding the loading on railroad cars, of fifteen million 
feet of first and second growth timber, 75% hardwood, 
made into ties, switch ties, car stock and blocking; must 
be completed within 4 years; location western Pennsyl- 
vania, Address ‘‘R. 129,’’ care American Lumberman. 


WANTED SOME ONE WITH LUMBER 
Experience to invest in well-established, reliable whole- 
sale yellow pine lumber office (St. Louis, Mo.); good 
mill connections and nice trade. ‘This also fine opportu- 
nity for mills.to invest and handle output; fine proposi- 
tion; write for particulars. 

Address ““R, 125,’’ care American Lumberman, 


LUMBER, HARDWARE AND COAL BUSINESS 
For sale long established business located in the best 
farming district of Southeastern Iowa in the heart of 
the corn belt. Buildings in good condition, clean stock, 
Good reasons for selling. 

Address “Pp. 116,’ care American Lumberman. 


LUMBER AND MILLWORK BUSINESS: 
Good Central Ind. town. Earned $12,000 net and salary, 
1925. Real estate, fixtures and equipment, $17,000. 
Stock at invoice. About $40,000 deal. Owner retiring. 

MIEBLKE BROS., Danville, Ill. 


WANTED 
Sawmill and thoroughly experienced lumberman with 
plenty of capital to join me in manufacturing and sell- 
ing 20,000,000 feet of hardwood timber. 
Address *“S. 108,’’ care American Lumberman. 





























FOR SALE—CHOICE RETAIL LUMBER YARD 
Doing profitable business in small Eastern Iowa town. 
About $18,000 total needed to handle. If interested, 
address P. O. BOX 1047, Cedar Rapids, Iowa. No 
trades considered. 


FOR SALE—RETAIL LUMBER YARD 
In town of 1,200 population. 
Address “*S. 128,’’ care American Lumberman. 








FOR SALE RETAIL LUMBER YARD 
In Southwestern Wisconsin city of 4,000 to settle an 
estate. 
Address “S$. 126,’ care American Lumberman. 


FOR SALE: NORTHERN WISCONSIN SAWMILL 
And planing mill in best timber county in state. Will 
sell at bargain for quick deal. 

Address “Pp. 112,"’ care American Lumberman. 








FOR SALE 
Going to sell planing mill, three brick dry kilns, high 
speed machine all ready to go at one-third price, plenty 
of material to dress here; land mill is on is about 
worth price asking for all sawmill in connection, with 
timber. Address BOX K, Jasper, Florida. 


FOR SALE: 
1—20,000 capacity circular sawmill, newly equipped, 
three million feet virgin pine and hardwvod available 
present location. 
Address “M. 109,’’ care American Lumberman, 


FOR SALE, MILL AND TIMBER 
1,500 acres hardwood timber with 30 M capacity saw- 
mill located 10 miles from railway on good highway. 
Will sell on very easy terms. 
W. W. BRADLEY, Gladewater, Texas. 


FOR SALE: 
Practically new 7 ft. band mill and 15 million feet of 
hardwood timber in Alabama. Located in good section— 
more timber can be had—labor plentiful. 
Address “*M. 123,’ care American Lumberman. 


WHITE PINE BOX FACTORY FOR SALE 
We have a first class efficient factory of 60,000 daily 
capacity located in Northern California which we offer 
for sale. Good supply of raw material in immediate 
vicinity. Will give full particulars upon request. 
Address “B. 22,’’ care American Lumberman. 


FOR SALE 
Five year old band mill, resaw planing mill and two lath 
mills with 15 years’ cut of excellent hardwood timber in 
North Central state. Now being operated. Ready for 
immediate use. 
Address 

















“B. 109,’ care American Lumberman. 





112 READERS FOR ONE CENT 
CAN YOU BEAT IT? 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 

AMERICAN LUMBERMAN, 

431 South Dearborn Street, 

Chicago, Illinois, 





HIGH GRADE SOFT 
WHITE BALSAM LATH 
Perfect Manufacture. 
Prompt Shipment. 

JAMES EB. McGRATH & SONS CO., 
Stillwater, Minn. 





FOR SALE: CLEAR DRY WISCONSIN DIMENSION 
2 cars 24%4x24%—30” Hard Maple. 
x2 


lear 2 —12” Clear Birch. 

2 cars 2 x2 —12 to 60” Soft Maple. 
lear 2 x2 —12 to 46” Clear Basswood. 
lear 2 x2 —12 to 60” Ash and Elm. 

6 cars 1%x1%—12 to 60” Hard Maple. 


0. E. KARSTE LUMBER CO., Sheboygan, Wis. 


OKLAHOMA LOGS FOR SALE 
I am loading out logs in northern Oklahoma. Walnut 
from twelve to twenty inches in diameter, elm and 
cottonwood, large supplies, also hackberry. 
Write me just what you want. 
J. O. TIPTON, 1214 W. 8rd St., Tulsa, Oklahoma. 


FOR SALE 15,000 FT. 4/4 1 & 2 POPLAR 
30,000 ft. 4/4 No. 1 Com. on stick 2 years, good length. 
50,000 ft. 8 ft. tie siding. 

N. W. BARRETT, Coshocton, 0. 


FOR SALE—5/4 BASSWOOD 
5 cars 5/4 No. 1&Btr. winter sawn basswood. Shipped 
with inspection certificate. 
CENTRAL LUMBER & SUPPLY CO., Beaver Dam, Wis. 


FOR SALE 
1 Car 1%x14%4x19”"—30” Oak. 
1 Car 1%x114x30” Oak. 
E. E. HOLMES LUMBER CoO., Lima, Ohio. 


WANTED 
To sell in carload lots, 1x1x6 hardwood stacking sticks. 
Can furnish other sizes to meet your requirements. 
THANE LUMBER COMPANY, Arkansas City, Ark. 


FOR SALE—LATH 
32” lath. Hemlock, white pine and balsam bundled sep- 
arately. Can include 4’, straight or mixed cars, 
CENTRAL LUMBER & SUPPLY CO., Beaver Dam, Wis, 


FOR SALE 
Large quantity thoroughly dry clear Hickory a 
14%"x1%"x4’. Stock may be inspected at our Memphis 
plant. Address inquiries to MOTOR WHEEL COR- 
PORATION, Memphis, Tenn. 


FOR SALE 
Poles, posts, piling, ties. Specialists in white oak pil- 
ing. Prompt shipment on any amount. IONESTA 
FOREST PRODUCTS CO., Tionesta, Pennsylvania. 


FOR SALE—PINE LUMBER 
Water Valley, Miss., dressed, double end trimmed mixed 
cars. Also Ark. farm. 
OHAS. A. COURTNEY, Memphis, Tenn. 


FOR SALE—HEDGE AND CATALPA POSTS 
carlots. H. W. PORTH & CO., Winfield, Kansas. 


WANT BUYER FOR WESTERN CURLY MAPLE 
and Yew. GEORGE BROMMERS, Gold Bar, Wash. 
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530,000 ACRES, VIRGIN FORESTS, 
Containing 4% billion feet of wonderful timber, for 
the phenomenal price of $2 per acre in fee Mexico 
near the United States border. Terms to reliable par- 
ties. $10,000 placed in escrow, party will go and show 
the tract 











Address “S. 100," care American Lumberman. 
2200 ACRES 
Of timber and land in southwest. Oak, pine and 


cedar for sale priced at $8 per acre. 
for the buyer Address 
AMES A. GOSS, 1976 Devon Ave., Chicago, Il. 


3,500 ACRES VIRGIN TIMBER 
Monroe County, West Virginia, near C. & O. R. R., 
approximately ten million feet 14 percent white oak, 
80 percent chestnut oak, balance pine, poplar. 
THE DEFORD CO., Baltimore, Md. 


FOR SALE—20,000 ACRES 
Also smaller tracts virgin timber in fee. No brokers. 
J. M. PRESGRAVES, Owner, 41 Knickerbocker Bldg., 
Baltimore, Md 


A money maker 

















BUYERS FOR SOUTHERN PINE STUMPAGE 
Miss., Ala., Fla., best tracts on market. 
PrP. O. BOX 1567, 
Mobile, Ala. 





IF YOU WANT TO CUT A SMALL TRACT 


Of timber and want to get a portable mill for it, a small 
ad in the American Lumberman will put you in touch 
with some such operator who is through with his mill. 

If you want to sell the mill, put an ad in the Amer- 
jcan Lumberman, You will find another fellow who 
will want just what you have. 


AMERICAN LUMBERMAN, 
431 8S. Dearborn St., Chicago, Ill. 











HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 8. Dearborn St., Chi- 
eago, Ill. 


Tor Sale:Hardwood: 


Por O°UR A y 











SELLING TO CLOSE AN ESTATE 


1200 acres timber land in fee. 
4 million overcup oak. 
1 million other hardwoods. 


Warren County, Miss., 4 miles north Y. & M. V. R. R. 


2000 acres virgin hardwood timber. 
Estimate ten million feet. 


Madison Parish, La., 5 miles from Missouri Pacific Ry. 


Address “H. 30," care American Lumberman. 





FOR SALE. 
Large oruenee of hardwood, spruce, etc. 
M. . SHAFFER, 512 Park St., Allentown, Pa. 











B. C. SPRUCE 
We have a tract of spruce timber for sale, on water; 
easy logging. Price $1.25 per thousand. 
vemeneene* FINANCIERS TRUST COMPANY, 
39 Hastings Street, West, 
Vancouver, B. C. 





A WONDERFUL BARGAIN 
Pacific coast timber, large tract with or without oper- 
ating mill. H. H. WEFEL, JR., Mobile, Alabama. 


FOR PINE AND FIR TIMBER LANDS 
Write FAVELL-UTLEY REALTY CO., Lakeview, Ore. 








A TIMBERLAND ADVERTISER WRITES 


I beg to inform you that I have received more replies 
resulting from my ad in the American Lumberman than 
I have from five other ads inserted in representative 
lumber trade journals. 





627 ACRE TIMBER TRACT 
Mile and a half from Quantico, Virginia. Both water 
and rail transportation facilities. Large quantity of 
heavy saw timber and ties. Selling at a low price to 
settle an estate. 
GILBERT M. HUTCHISON, 
Sunset Hills, Va. 


or 
MATTHEW SISSON, 
Quantico, Virginia. 


340 MILLION FT. 
Southern timber for sale at $1.50 per M feet, hard and 
soft woods should be an exceptional good buy. 
Address JAMES A. GOSS, 
1976 Devon Ave., Chicago, Ill. 

200,000,000 FEET OF TIMBER 
With fine operating mill offered for special reasons at 
big bargain; located in Louisiana 

BOX 176, Mobile, Alabama. 











WAYNE REBUILT MACHINERY 


“Known by every User for its Quality, 
And to be Invariably as Represented.”’ 
WIDE SANDER 
One—66” American ‘‘Columbia’’ Roll-Feed 
Triple-Drum Sander, 
TWIN RESAW 
One—54” W. B. Mershon & Company. 
SHAVINGS BALER 
One—Champion Shavings Sawdust Baling Press. 
BOILER 
One—72x18 Bass High Pressure Return 
Tubular Boiler; 
Dutch Oven Setting; suspension equipment, 
stuck, etc. 
ENGINE 
One—16x20 Chandler & Taylor Plain Slide 
Valve Engine. 
OUR NO. 114 WAYNE LIST 
Describes accurately around fourteen- 
hundred machines we have in stock for im- 
mediate shipment. 
We specialize in Wood-Working Machin- 
ery Equipment for every purpose. 
WAYNE MACHINERY COMPANY, 
Fort Wayne, Ind. 





MACHINERY FOR SALE 
1 Yates No. 151 24” Single Surfacer. 1 Fay & Egan 
Rip Saw. 1 Post Borer sliding spindle. 1 Greenlee Hori- 
zontal Single End Relisher and Mortiser. 1 Heath 
Vertical Hollow Chisel Mortiser. 1 16” Jointer. 1 Amer- 
jean Single End Tenoner. 1 Wood-turning Lathe. 1 
Carriage Out-off saw. 1 Double End Bench Type Emery 
Grinder. 1 Houston American 4-side Moulder. 1 48” 
Invincible 3-drum Sander. 1 32” Vertical Band saw 
tilting table. 1 Northern Trim Saw with tilting table. 
1 Greenlee sash clamp with door attachment. 2 10-h. p. 
and 1 15-h. p. motors. 1 85” Buffalo Exhaust Fan. 1 
Cyclone Duster. 1 Wallace Bench Jointer. 1 Saw Anvil. 
1 4” Sash and Door Sticker, 4 No. 27 Tousley Push 
Trucks. Shafting Hangers, Pulleys, Belting, Clamps, 
Vises, etc. All priced low for a quick sale. 
LA CROSSE LUMBER & SUPPLY CO., 
La Crosse, Wis. 





1000 FEET 
CABLEWAY COMPLETE 

Flory 8x10 D. D. D. C. engine; vertical boiler 
96x52, 1,000 ft. 1%-in. cable, lot of buckets 
and carriers, 700 ft. chain, two A-frame ‘‘tow- 
ers,’’ A-1 condition. Wonderful bargain. 

GENERAL EQUIPMENT CO., 

Gridley Bldg., Syracuse, N. Y 





FOR SALE 
ELECTRICALLY DRIVEN CIRCLE MILL 

Located at Kokomo, Indiana. Sinker Davis medium mill 
and carriage, 36” Tower gang edger, 36” Yates swing 
cut off saw with 7% h. p. motor attached, set live rolls, 
set dead rolls, overhead log turner, log pull up, Invin- 
cible dust collecting system, 8 large rip saws, 100 h. p. 
Westinghouse motor, 7% and 5 h. p. W. E. motors and 
all small equipment necessary to mill. Will sell as go- 
ing concern ready to operate or the machinery sep- 
arately. 

EISAMAN-RICHER LUMBER COMPANY, Peru, Ind, 





FOR SALE 
One 8 ft. left hand Allis-Chalmers mill, with 3 block 
Clark carriage; used only 3 years. 

One American swing boom log loader; standard gauge. 

One 50-ton Lima logging engine. 

All the above machinery is in good working condition. 
Very low prices for prompt sale. 
SCHOFIELD LUMBER COMPANY, 

705 Finance Building, Philadelphia, Pa. 





WOODWORKING MACHINERY 
New and used stock at all times. Write for full par- 


ticulars. 
MERIT MACHINERY COMPANY, 
1511 N. Broadway, St. Louis, Mo. 


8 FT. AMERICAN EMPIRE BOLTER 
New; will sell at considerable discount. 
E. C. BISHOP & SON, Stover, Mo. 
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FOR SALE 
One complete 6 ft. band mill with power. 
One Clyde rapid loader and skidder. 
One lot shingle machinery and lath mill, 
Three Athey truss wagons. 
One 12” Fay & Egan matcher and moulding machine, 
One picket header. 
One carload 56- and 60-lb. relay rail. 
All in good condition. 
One swing boom log loader, needs repairs. 
Write DEBLIEUX LUMBER CO., INC., 


Opelousas, 
La. Box 609. 





FOR SALE CHEAP 
50—4 Wheel Lumber Trucks, 36” Gauge. 
1—L. H. 8 ft. Clark Resaw. 
2—54”"x16’ Horizontal Keturn Tubular Boiler with 
Stacks. 
1—T ype “A” Flat Bottom Climax Loco. 18 Ton. 36” 
Gauge. 
1—Mile, More or Less, 40 Pound Relayers. 
Address SUNCREST LUMBER COMPANY, 
Waynesville, North Carolina. 





TO CLOSE AN ESTATE 


Morgan Nailers, ‘‘closed back,’’ 6, 8 and 10 track. 
Morgan 4-head Shook Splicer. 
Hooper Lox Board 2-tone Printer, 
Graham Gang Saw and Edger. 
Melvers 11” Planer and Matcher. 


All in A-1 order, ready for work. 
Details and bargain prices on request. 


GENERAL EQUIPMENT COMPANY, 
Gridley Bldg., Syracuse, N. Y. 





OR SALE: 
Two 35-ft. Hilke lumber pilers for use on dirt roads, 
complete with motors, 3 phase, 60 cy., 550 v. a. c. and 
250 feet No. 12 cable. For prices and further particu- 
lars, apply: 
BROWN CORPORATION, Quebec, Canada, 


FOR SALE 
One Mershon Style L resaw, 66”, complete with infeed- 
chain and three saws. This machine is in perfect con- 
dition, having been used less than two years. 
E. H. SHELDON & CO., Muskegon, Michigan. 


WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty-inch 
stroke, steam press rolls. In first-class condition and 
is now clean and ready for shipment. MHere’s a bar- 
gain for someone. 
Address “S. 119,’ care American Lumberman. 


FOR SALE—COMPLETE SAW MILL 
One 8’ right-hand Allis-Chalmers single band mill with 
all necessary equipment for complete operating unit, in- 
cluding power plant. SPICE RUN LUMBBR COM- 
PANY, Locust, Pocahontas County, W. Va. 


FOR SALE 
100-125 thousand capacity circular, gang sawmill com- 
plete. Dry kiln; sheds and buildings; five years old, in 
A-l condition. Can deliver immediately. 
LOCK, MOORE CO., LTD., Westlake, Louisiana. 


TWO CIRCLE SAW MILLS 10 & 20M’ 
Capacity; one 28” planer with two sets of headers for 
making flooring and shiplap. E. C. LOVELLETT, Mount 
Carmel, Ill. 


























TURBO GENERATOR SETS 
REAL BARGAINS. 
1—Rebuilt, 750 K. W., Allis-Chalmers, Parsons Type, 


3 phase, 60 cycle, 480 volts, 1800 R.P.M., Horizontal 
Non-condensing Turbo Generator Set. 

1—400 K. W. General Electric, Curtis, 3 phase, 60 cycle, 
240 or 480 volts, 1800 a 2 M.; Horizontal Non- 
condensing Turbo Generator Set. 

Both completely overhauled and in stock here. 

Also Engines, Boilers, Engine Generator Sets, Motors, 
Steam and Electric Machinery of all kinds. 

Write for complete list. 

THE RANDLE MACHINERY CO. 
1820 Powers 8St., Cincinnati, Ohio. 


3 PH. 6 CY. GENERATORS. 

100 KW, 900 RPM, 2300 V., General Electric. 

100 KW, 900 RPM, 220/440 V., General Electric. 

75 KW, 900 RPM, 230 V., Elec. Machinery Co. 

75 KW, 1200 RPM, 230 V., General Electric. 

50 KW, 1200 RPM, 2300 V., General Electric. 

40 KW, 1200 RPM, 240 V., Fairbanks-Morse. 

Motors and generators, all sizes. Guaranteed. 

Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 














THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails etc. Always 
looking for something—your advertisement in the want- 
ed and for sale department would be seen by the very 
people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
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35 LB. RAIL 
AT LUFKIN, TEXAS 
Good quality, relayers and fastenings. Up, ane and 
ready for loading. Low price. Must move it 


JOS. GREENSPON’S SONS IRON & STEEL CO., 
St. Louis, Missouri. 





RAILS, ALL SECTIONS 
New and relaying rail, log cars and bridge girders, 
spikes, bolts; attractive prices a material cen- 
trally eented. M. K. FRAN 
Park Row Bldg., New Yok, N. Y. 
Union Trust Bldg., Pittsburgh, Pa. 


FOR SALE 
New rails, frogs, switches, bolts, spikes, and all track 
material. Very low prices. 
JAMES WOOD, 53 W. Jackson Blvd., Chicago, Il. 


60’S—70’S—80’S—90’S—100 LB. 
Steel rails and splices, frogs, switches, spikes, bolts, 
tie plates. Service—quality—price. 
E. C. SHERWOOD, 50 Church St., New York. 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, second-hand locomotives. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


RAILS—NEW AND RELAYING 

Locomotives, cars and logging equipment, etc. 

L. A. GREEN RY. EQUIPMENT CO., Pittsburgh, Pa. 

WANTS SUPPLIED 

Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago. 























LOCOMOTIVE CRANES 


50 ton Industrial wrecking crane. Rebuilt A-1. 

40 ton 8 wheel, 50’-70’ boom. Very low price. 

30-35 ton 8 wheel. Blt. ’19, 145 lbs. steam, 

20 ton 8 wheel. Bilt. 1918, 50’ boom. 

18 ton 8 wheel. Blt. '18, Code boiler. $3.500. 

12 ton 2 wheel. Blt. '19, 40’ boom. $3,000 
CATERPILLAR C RANE S AND SHOVELS. 

Link Belt gas crane, 50’ boom. Used 2 mos. 

MecMyler electric, 45’ boom. Blt. 1925. Prac. new. 

O&S steam 50’ boom thoroughly overhauled. 

P&H ™% yd. gas shovel. A-1 condition. 

Erie % yd. steam shovel. 1% yrs. old. A-1 condition. 

Traction wheel and R. R. type shovels. $1,200 up. 

Steam traction wheel crane. Blt. '20. 35’ boom, full 

revolving. Good operating condition. $1,450. 

MISCELLANEOUS 

200 kegs 9/16x514 first class used spikes. 

5 ton Holt cat. tractor. Good operating cond. $1,200. 

10 ton Holt cat. tractor. Thoroughly overhauled. Low 


price. 
JAMES WOOD, 53 W. Jackson Blvd., Chicago. 


LOCOMOTIVES FOR SALE. 
2—57-ton and 54-ton Vulcan and Lima Prairie type 2-6-2. 
suilt 1916. New fireboxes, Walschaert valve gear. 


200 lbs. steam, 
2—62-ton American type 2-6-0 moguls. Built 1906-7. 
Built 1923. 200 lbs. 


180 lbs. steam. 
Built 1920 and 





2—53 Heisler geared locomotives. 
pressure. 

2—32 and 24-ton narrow gauge Shays. 
1919. 160 lbs. pressure. 

a ee modern locomotive cranes of standard makes 
n sto 

BIRMINGHAM RAIL & LOCOMOTIVE CoO., 
Birmingham, Ala. 


LOCOMOTIVES 
2—50 ton Forney type standard gauge locomotives = 
good serviceable condition, comply with I. . o 
requirements; very a. price for prompt aE. , 
Specifications on request 
THOMAS F. CAREY co., 
120 Liberty St., New York, N. Y¥. 
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FOR SALE 
High grade rolling 
stock of short line 
railroad at ex- 
tremely low prices 

for quick sale. 


For information write 


BOX 329, 
COLORADO SPRINGS, COLO. 








GOOD EQUIPMENT 

35,000 linear feet 35-lb. and 13,000 linear feet 30-lb. 
steel T rails with all necessary splice bars and 12 sets 
frogs and switches. These track materials in excellent 
condition. With the above, one Heisler 20 ton 36” 
gauge, geared locomotive in good order—tested and 
passed by Fidelity & Casualty Co. in May, 1926, for 160 
lbs. pressure. A duplicate of this locomotive—in poor 
shape—has been in a fire. Seven 36” gauge flat cars 
24 feet long (converted logging cars). Located North- 
western Pennsylvania. Want to dispose of all as one 
lot. Low price to close out business immediately. 

E. C. SHERWOOD, 50 Church St., New York, N. Y. 


FOR SALE 
20 to 25 standard gauge skeleton type log cars with 





stakes. Have rail for Barnhart loader, 33” wheels, 
automatic couplers, hand brakes. All in good condition, 
priced low 


CROFT LUMBER COMPANY, Suncrest, W. Va. 











LOCOMOTIVES 
1—150 ton Shay. Blt. 1914, new firebox 1923. 


1—100 ton Shay. A 1 shape. Superheater boiler. 

1— 70 ton Shay. Bilt. 1911, new firebox 1921. 

1— 70 ton Shay. Bit. 1920. Fishbelly type underframe, 

2— 50 ton Shays. Bilt. 1912 and 1920. 

1— 50 ton Climax. Blt. 1921. 

1— 50 ton Shay. Built 1918. 

2— 36 ton Shays. Bilt. 1912. 

1— 25 ton 4 wheel saddle tank switcher. Bit. 

lbs. 

1— 20 ton Gas. Std. gage. Air equipped. 

1— 20 ton Shay. Bilt. '18. First class. Very low price. 

5— 7 to 12 ton gas, 36” gage. A-l 

Consolidations 60 to 125 tons. 

68 ton Prairie, 180 lbs. steam. 

50 ton Mogul, 175 Ibs. steam. 

45 ton Mogul, bit. 1908, 200 lbs. steam. 
JAMES WOOD, 53 W. Jackson Blvd., 


"20, 180 


Chicago. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 
Offices and Works, Atlanta, Georgia. 


Rebuilt Railroad Equipment. 
Locomotives—Oars—Coaches. 
Standard Trucks for Logging. 


Repair Parts for Cars and Locomotives. 





FOR SALE 
One Shay geared Lima twenty-ton locomotive, in good 
condition, built in 1918. Carries 150 lbs. of steam, 
This is an exceptional bargain. Offered cheap for quick 
sale. E. H. SHELDON & O©O., Muskegon, Michigan. 


FOR SALE 
One 36” gauge, 18 ton Climax locomotive. Class ‘‘A"’ 
upright type. First class condition. 
RUTHBELL LUMBER COMPANY, Elkins, W. Va. 


FOR SALE 
One (1) 28 ton Lima Shay geared locomotive, rebuilt. 
TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 


ONE STANDARD GAUGE 70 TON THREE TRUCK 
“‘Climax’’ locomotive, built new 1920, 200 lbs. steam 
pressure. Excellent conditions. SPIOH RUN LUMBBDR 
COMPANY, Locust, Pocahontas raene od W. Va. 














LOGGING TRACTORS FOR SALE 
Several new winch equipt track layers built for 


logging work. No printed matter. Write for photo 
and description. Specially priced and good reasons for 
selling. Also few factory rebuilt jobs. Address 
“TRACTOR,” care American Lumberman, 





MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 
















Portable 
or 
Stationary 
Mills 


No. 15 All-Steel-lron Saw Mil} 





Stamina is Built Into The Knight 
All-Steel-Iron Portable 


In steel there is a stamina—hence, the 
Knight All-Steel-lron Portable is built to 
stand “the gaff’’. The Knight’s All- 
Steel-lron construction means 
low upkeep and long life. It's 
the sturdiest little mill built. 


Write or 
special circular. 


KNIGHT “Co. 


CO. ’ 
1700 Market Avenue, S. 
CANTON, OHIO 











Makes 
Selling 
Easier, 
Creates 


Confidence 431 So. Dearborn St. 








= Special 
| saves | Quotes Lumber by the Piece | 2. 
Time 
hen Hiatt’s Expert Lumber Pricer for these two time sav 
oney, bovks ‘for fembermen, 
Mental Quoting lumber by the PIECE instead of by the thousand is a real selling advantage. Your bg | ao kX 
Effort customer better understands such a price. but to get best result 
C - ’ The Hiatt Expert Lumber Pricer simplifies figuring, eliminates fractions, and is absolutely use both. 
ustomers accurate, It has a price page for every price per thousand BM in steps of $1.00 from $25.00 to a ee 
Patience, $150.00 and in steps of $5.00 from $150.00 to $190.00 and the prices per thousand feet BM and 1 pad loose-leaf sheets 


lineal foot price only in steps of $5.00 from $190.00 to $250.00. 


The Lumber Pricer increases the selling efficiency of your organization. 
true when it is used with the Simplex loose-leaf Price Book. 


FOR SALE BY 


American fiumberman 


for price book , ,, 


1 Flexible cover for 
price book sheets. . $1.25 


9-75 
SPECIAL COMBINATION 


al or 9.00 


This is particularly 


CHICAGO, ILL. 


Money Returned if 
Not Satisfied 
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fications as indicated by the similarly lettered headings. 





The alphabetical letters following a firm name in this index refer to its other classi- 
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Dry Kiln Door Carrier Co. .v 102 


Foxboro Co.,Inc.,The. -v 
Grand Rapids Vapor Kiln. -v 


REAR is ORT PEIN » 106| Leitelt Iron Works.......tvx 103 
Moore Dry KilnCo........ v 
National Dry Kiln Co..... v 


INJECTORS, VALVES 
STEAM PUMPS, PIPING 


TE, occ careveese t 
Soule Steam Feed Works...q 99 


U—ENGINES AND BOILERS 
W—BURNERS, ETC. 


W1—BLOWERS, FANS, DUST 
COLLECTING SYSTEMS 


Allington& Curtis Mfg.Co.wix 
Allis-Chalmers Mfg. Co. quxy 111 


Eau Claire Equipment & Ma. 
chinery Co 
Electric  WheelGo. ....Per2u 
Enterprise Company, The. qu 114 
Freeman Manufacturing Co.u 104 
Gordon Hollow Blast — nn 








Co. 
Muskegon Boiler Works. = 108 


Perkins Company, ElmerE.v 99 
Standard Dry Kiln Co..... v 


VENEER DRYING 
MACHINERY 


Proctor & Schwartz, Inc..... 


R—LOG LOADERS AND 
LOGGING APPLIANCES 
LOGGING BLOCKS 


American Logging Tool Co.r 101 
Athey Trusswheel Co... .r-r2 
Beaver Manufacturing Co..ru 
—_ tyManufacturingCo..r 
Cate r Tractor Co..... r 
Cleve ~- Rule Co........ rt 
Climax Engineering Co...ru 
Eau Claire Equipment & Ma- 


oS) are ru 
Electric Wheel Co...... r-r2u 
Garland Wagon Co..... — 90 
Goodyear & Miller......... 


Hemming Wagon Factory <a 
Lindsey Wagon Co..... r-r2t 100 
Martin Wagon Co...... 7 97 
Warren Axe & Tool Co.. 86 
Willamettelron& Steel Works r r 


Garland Wagon Co..... r-r2t 90 
Hemming Wagon Factory r-r2 
Lindsey Wagon Co..... r-r2t 100 
Martin Wagon Co....... r-r2 97 
Ottumwa Iron Works ..... r2 


LOCOMOTIVE CRANES 
CRAWLING TRACTOR 
CRANES, HOISTS 
GANTRY & CANTILEVER 
CRANES, CLAM SHELL 
BUCKETS 
STEAM —— 
AND PARTS 
Harnischfeger Gegpenten... 
Hyman-Mie! ae 
Industrial Works...... 
Koehring Company 
Lane Manufacturing Co... .q 
Maine Electric Co........ 7 110 


ee 
Orton * & Shovel Co, . 
Pawling & Harnischfeger Co. 


LUMBER HANDLING DEVICES 


Dusk & Co., Frank R....... 98 
Dow Co., “taal abate 

Fate-Root-Heath Co., The. 99 
Harnischfeger Corporation. . 

Lane Manufacturing Co. . ‘q 
Leitelt Iron Works....... tvx 103 
DON, cesceaseacesend x 
Mathews Conveyer Co..... x 
eee Electric Crane & 





m4 P Pisraiachicger Co. 


Soule Steam Feed Works...q 99 


Standard Conveyor Co..... 
Willamettelron& Steel Works.r r 


GRAVITY CONVEYORS 





ew Ge. TO ccwssccsees x 
ES EET x 
Mathews Conveyer Co..... x 


Standard Conveyor Co..... x 





Caterpillar ‘Tractor Co 
Fruehauf Trailer Co 
Full-Crawler Co............ 
General;MotorsTruckCo..... 
Graham Brothers........... 
International Harvester Com- 
pany of America.......... 
Kelly-Springfield Tire Co... . 
R-B Company. The......... 
Ross Carrier Co., The....... 90 
Willamettelron&SteelW orks.r 


LOCOMOTIVES, CARS 
RAILS, ETC. 


American Locomotive Co.... 
Baldwin Locomotive Works.. 
Climax Mfg. Co 


100 
98 Fate-Root-Heath Co.,The... 99 


Heisler Loco. Works........ 
Hyman-Michaels Co. ..... 
Lima Loco. Works, Inc...... 
Ottumwa Iron Works. .... ° 
Pidgeon-Tiomas Iron Co. . 
Pyle-National Co . 
Southern Iron & Equip. | Co 
Vulcan Iron Works... .. uwx 
Willamette Iron & Steel W’ka.r 


BELTS AND ACCESSORIES 


8 Chicago Belting Company. 21 


Coosyess Tire & Rub rCo., 


Graton& Knight Mfg.Co.,The 79 
New York Belting Packing 
Miiaresesssbucavoesueea 106 
WIRE ROPE 


Amer. Steel & Wire Co..... y 104 


Leschen & Sons Co., A 
WilliamenoruWire Rope Go 














Whether it’s an Eight-Weel Logging 
Wagon or a Slip Tongue Log Cart— 
Martin Equipment will give 
you complete satisfaction. 


MARTIN WAGON CO. 


LUFKIN, TEXAS 
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5 ton, 135 ft. span, Lattice Girder Milwaukee Crane at John Dower Lumber Co., Tacoma, Wash 


Lower Handling Costs 





A SYMBOL OF 
SERVICE, 


Some Representative 
Milwaukee installations: 


Long-Bell Lumber Co., 
Longview, Wash. 
John Dower Lumber Co., 
Tacoma, Wash. 
Booth-Kelly Lumber Co., 
Wendling, Ore. 
Vaughan Lumber Co., 
Houston, Texas. 
Sears, Roebuck & Co., 
Port Newark, N. J. 
The Whitney Co., 
Garibaldi, Oregon 
Owen Oregon Lumber Co., 
Medford, Oregon 
Hammond Cedar Co., 
Port Hammond, B. C. 


ANUAL handling at the mill, stor- 

age yard, or loading point is slow 
+ and costly. Reduce your costs and 
speed up the work with Milwaukee Cranes 
and Hoists. And remember the exclusive 
Milwaukee feature of positive oil lubri- 
cation, assuring a long service life with 
low maintenance costs. 





Our engineers are at your serv- 
ice for any handling problem. 


Milwaukee Electric Crane & Mfg. Corp. 
MILWAUKEE, WISCONSIN 


Pacific Coast Representatives: 
R. K. MORSE, S. G. HENES, S. G. HENES, 
1014 Porter Bldg., 75 Fremont St. 1418 Santa Fe Ave., 
Portland, Ore. San Francisco, Calif. Los Angeles, Calif. 
BRITISH COLUMBIA 
Vancouver Machinery Depot, Ltd. Vancouver, B.C. 








Same installation shown above. Note unusually large area served by this crane. 


es 


COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 
possible. 


Sample if you 
ask for it. 


S. D. 
CHILDS& CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 











FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Manufacturers 


“Sat Short Lest. Yellow Pine 








Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL. 











Builders’ Commercial Agency 


ESTABLISHED 1890 
520 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Main 4523 Collection and Mechanics Liens 


















that bear our trademark. 


are buying is backed by nearly half a century of satisfactory per- 
formace. 


Write today for booklet describing our full line of planer and jointer 
nives, matcher bits, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U.S.A, 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 


@, For Nearly Half a Century 


our knives have set the standard of quaiity for exacting 
factory men throughout the country. You can make 
no mistake in ordering 


Planer Knives 


It is your guaranty that the article you 





























Rec A NEW COLLECTION BY THE POET 
om, _ Wee MAKES LIVING A JOY 
On 
rmell | COME ON HOME 
By 
DOUGLAS MALLOCH 
er ee ee ee 





Douglas Malloch is known all over Amat 
swherever people gather to hear clean store, 
enyey happy evenings, and read aloud ov listew 
to verse such as bus, filled with homely sent 
aents and a happy spint. “The poet whe 
anches Irving @ poy,” they tay of bum. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughous 
the country. All sides of life and tumor are 
but perhaps the commonest note i 





the one struck im the lines, “His Heritage, 
where a father says to bus boy: “I know you 
@t along,” and adds 























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 


yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 
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The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 














Logging Ralph C. Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? By caging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

‘ 31 So. Dearborn St. 

American Lumberman *” Chicago, IIL 











LOG STAMPS 
TRADE CHECKS 
BURNING BRANDS 


STENCILS, Etc 


MEYER & WENTHE 
108 NORTH DEARBORN ST. CHICAGO 











Plymouth 8-ton Gasoline Locomotive Owned by Ransom-Benedict Co., Clifty, Tenn. 


Plymouths Are Profit Earners 


PRODUCTION in the logging and lumber industry by modern meth- 
ods demands rapid, economical haulage. 

Profits are made by hauling the most material in the least time for the 

least money. 

That’s why Plymouths are profit earners. 

They are always ready. 

They pick up big loads—and hurry. 

They are as simple as an automobile to operate. 

They are safe—eliminate the fire hazard. 

They cost less to buy—less for fuel—and less to maintain than any 

other motive power. 

The Ransom-Benedict Co. have been using a Plymouth for over two 

years. They write: 


“Our Plymouth has proven entirely satisfactory in every way. 
It gives the best of service at all times.” 


Plymouths are made in 3 to 25 ton sizes, and in any track gauge. 
If you are still in the “show me” class, write us for facts and figures. No 
obligation, of course. 


THE FATE-ROOT-HEATH CO., 292 Riggs Ave., PLYMOUTH, O. 


PLYMOUTH 


Gasoline Locomotives 











aa 
z ‘. : ” SLOW SPEED, LOW POWER G. Kluge, Pres. 
Perkins Adjustable Automatic Dry Kilns Shavings and A. Ly Katz, Sec 
Give automatic drying. A controller in a ventilated kiln does not mean Co ting em " 
automz atic Grying. There is no conteaiion made to eunteal the ue Dust lec Syst e 


tion there. The difference in the temperature inside and the temperature 
of the air outside gives it. What then hecomes of your regular schedule 
with the changing temperature outside? Th: 
eighteen of the largest manufacturers in the world of their particular 
product for drying hardwood use Perkins Condensing Dry Kilns. 


ELMER E. PERKINS COMPANY, BRADLEY, ILLINOIS 


at is one reason why 


POSITIVE Long Distance Conveyor Systems. 
oe Wood Waste Furnace 
tokers. 


Central Blow Pipe Co. 
Engineers and Contractors 
1729-31 West Phone, Lafayette 6416 
Pershing Road, CHICAGO, ILL. 














J 











Cyclone Dust Collectors 
utomatic Furnace Feeders 


CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Steel Plate Exhaust Fans 
Exhaust and low Piping 





Complete Systems Designed. Manufactured 


and Installed; Old Systems Remodeled. 





2542-2552 West 2 Ist Street 





Pat.) Corner Rockwell Street CHICAGO, ILLINOIS 












STERLING £52" iz 
BLOWER SYSTEMS 
Handling SAW DUST and SHAVINGS 


Designs and Estimates free of charge. Results guaranteed. 
BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


Sterling BlowerCompany, (m2 fie pido. 
| Branches:—New York and Philadelphia. 
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For Dependable Log Haulage 
Lumbermen Rely on Shays 


HAY dependability is recognized wher- 
ever timber is cut. 





Logging companies know they can rely on 
the Shay to serve continuously and depend- 
ably over long periods of years. 





Evidence of the lumber industry's acceptance 
of the Shay is the fact that thousands of 
Shays are in the woods. Many of these 
Shays have been in service a generation and 
longer. 


LIMA LOCOMOTIVE WORKS 


Incorporated 


* 23 \ Lima, Ohio 17 East 42nd St., New York 


70 Te DE JCOMOTIVES 


~ 


Eight Wheel Log Wagons Reduce Hauling Costs “% 


THOUSANDS OF THEM IN USE TODAY 












f 


Pal Se /a 1900 1 
May ss soon Ii 
‘tay 4313902 fi 

Ja Fosition 

to Load - 

by some of the largest operators in the country— 





verify this statement. Built on a scientific prin- 
ciple, they require less power to pull a given weight 
over an uneven road than the ordinary wagon and 
thereby save you money by increasing your facili- 
ties and saving time 





It’s all in the 8-wheel construction 





illustrated herewith are indis- 
Our pensable in any logging camp. 
For handiness, practical opera- 


Self-Loading tion and a time and money 


saver, a trial easily proves 

. their worth. We should like 
Skidders to tell you more about them. 
Further particulars yours for 

the asking. | 
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LINDSEY WAGON COMPANY, Sole Manufacturer LAUREL, MISS. 




















The New Cu VMAX 


_. Proof of Satisfaction 


The way in which the number of Climax Locomo- 
tives in logging use has grown during the forty-one 
years they have been on the market is gilt-edge 
proof of their ability to deliver satisfaction in the 
woods. You can’t go wrong in buying a Climax for 
your toughest logging job. 


: . : — Write for the CLIMAX catalog. 
Sales Representatives: ¢ s M . te 
Portland: F. B. Mallory & Co. San Francisco: 751 Monadnock Bldg. | I m ax a n u fa ctu ri n g Oo - 


Vancouver: Vancouver Mchy. Co. New Orleans: Higgins & Wormington 
Seattle: Climax Locomotive Co., D. M. Miller, Mgr. CORRY, PA. 
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Propelled by light push 
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“They Bridge 
the Soft Spots” 


ATHEY TRUSS WHEELS are so constructed that a light push of the hand will propel 
. a wheel weighing approximately 1500 pounds. 

J Such phenomenal light running qualities are due to the combination of track wheels 
mounted on anti-friction bearings, rolling on a RIGID, STEEL TRACK. This almost 
frictionless type of track-laying wheel. makes possible the carrying of extremely heavy 
loads with a remarkable saving in tractive power. 

This construction, together with the wide track band which acts as a never-ending highway 
of steel for the wheels carrying the load, makes it possible for Athey Truss Wheels to carry 
capacity 10-ton loads with 30 to 50% less tractive power, reduce operating and maintenance 
costs, eliminate operating delays, increase number of working days and to operate where 
other equipment cannot work. ATHEY TRUSS WHEELS are the modern means for 
hauling heavy loads. Let us send you further information. 


ATHEY TRUSS WHEEL COMPANY 
130 N. Wells St., Chicago, U. S. A. 


Cable address: “‘Trusswheel, Chicago.” 
Greenlaw Truck & Tractor Co., Inc., Agents, 424 Girod St., New Orleans, La. The Baldwin Locomotive Works, Foreign Representatives, Philadelphia, Pa. 


EY We Vat fi 
Ke ee | 
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“frector = 


DRYING 
MACHINERY 










for all kinds 


of Veneer 










Send for Catalogue No. 57 






PROCTOR & SCHWARTZ, INC. 
PHiLADELPHIA 














Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 


We will sell you a sample truck 


to build by. Send for circular. 





Complete Trucks 
also in Stock 






IRON WORKS€: 


Chicago 














SAVE 307. T0 507. ON 


RAILS- LOCOMOTIVES - CARS 


Quality—Reliability 
eee MICHAEL 


COMPANY 
Peoples Gas Bldg., Chicago 


: S$ = DALLAS LOS ANGELES 
SAN FRANCISCO —— PORTLAND — SEATTLE 








Pattern 
Stock 


We Still Have It In 


Soft White Pine 


Non- Warping 
Non-Twisting 
Non - Cupping 


Wheeler & Dusenbury 


Established in 1834 ENDEAVOR, PA 





















2800 Firms Now Use 


3 Dry Kiln Door Carrier 


; They wouldn't be without it. They 
* know tight kiln doors make it pos- 
: sible to regulate temperature, humid- 
: ity and circulation more accurately 
: and thereby obtain better drying 
* results. They know that the Dry 
* Kiln Door Carrier eliminates broken 
: doors and makes it unnecessary to 
* call several men from their regular 
s jobs to open and close kiln doors. 


Ask about our 60-day free trial offer. 


: Dry Kiln Door Carrier Co. 


1117 Cornell Ave., INDIANAPOLIS, IND. 


Lumber Truck 





Steel I Beam Frame. 
2’’ Square Steel Axle. 
Metal Bolted Hubs. 





Write for additional 
information. 


Dobbie Foundry 
& Machine Co. 


Niagara Falls, N. Y. 


ie 
Maximum Value—Minimum Upkeep 
Shipment from Stock. 
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your line of production 
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ERHAPS you are one who does not have at your disposal an ideal 

plant—designed and built for present day practices. Your job may 

be that of getting maximum production out of a plant with an existing 

handicap. That handicap, more likely than not, is in the line of produc- 
tion, IN THE HANDLING OF MATERIAL. 





More economical routing and handling of materials will increase pro- 


ductive capacities and will at the same time lower the cost per unit. 





When the movement of materials is AUTOMATIC, production is sus- 
tained near its maximum point, costs are cut, drudgery is eliminated 


and many labor problems are solved. 


Present day woodworking plants are being designed with Leitelt Lumber 
Lifts starting the line of production. Quickly, steadily and without con- 


fusion boards can be fed to a machine from exactly the right level, 


"T constantly. The machine operator simply touches a button and a kiln 
{ truck of lumber rises and falls at will. 
' LEITELT IRON WORKS 


Grand Rapids, Michigan 


Manufacturers of 


LEITELT LUMBER LIFTS 
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CLOSER KNIFE ADJUSTMENT 


OBTAINED WITH THE a8 | 


Diamond 
Roller 


Bearing 
Hog 


The new type Diamond Roller 
Bearing Hog provides an efficient 
and economical means of reducing 
mill refuse to a valuable fuel. 





Finer Product—Great Capacity— 
Economical 


Diamond Iron Works, Minneapolis, Minn. 


























GILBERT 


Journal Bearings 


are cast in a special bearing bronze 
that wears a long time without cut- 
ting or scoring the journal. They 
won't break under excessive loads 
nor on bad roadways—too tough. 
Won't run hot, either. 









Assure yourself of satisfaction by putting 
your boiler problems up to the largest shop HALF A 


in the Middle-West — equipment second to e E N yy URRY 
none. OF 
Iustrated Catalog. $R@UATTISS 









Tubular, Water Tubes, 
Internally - Fired and 
Marine Boilers. Pres- 
sure Tanks, Smoke 


All types, all sizes, bored and Stacks and Plate 


babbitt lined, or just: bored. Work. 
a FREEMAN 
A. Gilbert & Sons Brass Foundry Co. MFG. CO. 
ST. LOUIS, MO. Racine, Wis. 




















Make Your Own LUMBER BUGGIES 


“4 We will 





eae furnish the 
YNan || wheels and 
— im || axles and 
=o wel > show you 
a san how to do 
the rest. 
Write 
for 


i . Th 4 ae > bs Mo te ¢ fer. 

’ ’ i Wg pF a wy AVF De: Pate - 

si ei al Fait ay . Pe: * ‘. Seer | ces. 
—.. SS) AFP : ee ee 3 Pri 


A. F. BARTLETT & CO., Saginaw, Mich. 




















Dealers in New and Second-Hand Machinery 
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Why Sell Your Lumber 
for Less Than It is Worth? 


You are doing so if you fail to TRIM it. 


THE TOWER ONE-MAN 2-SAW TRIMMER 


will not only enable you to get more for it per M, but will also CAUSE IT TO SELL MORE 
READILY. 


WHY PAY FREIGHT ON WHAT IS WORTH NOTHING? 


If you do not trim your lumber, somebody is paying freight on the untrimmed ends that 
do not enter into the scale and for which you therefore receive nothing. 


WHY GIVE GOOD FUEL AWAY? 


Why make someone a present of the waste ends of your lumber when, by running it 
over a TOWER One-man 2-saw Trimmer, you will have this waste to burn under your boiler 
or in your oven? 


“ Zz — so 
Sis th Haver that 
"eontrols the eed works This is the crank fr siting ie oul 


. gre SAE oe Re ‘ 
—— aie 0 hte digas; Pe a ie Pus. 





pave yg? 


READ WHAT USERS SAY: 


“The trimmer is O. K.” J. H. Oden, Pinetown, N. C. 


“Both edger and trimmer work fine, and we are well pleased with them.”’ E. G. 
O’Bannon Lbr. Co., Buick, Mo. 


““We are not at the present time prepared to order a machine, because the one 
we got of you before is such a chain-lightning operator that it fills our require- 
ments. We have it tuned up in good shape. We must say that we are perfectly 
pleased with it.” Silverthorne Lumber Co., Inc., North Tonawanda, N. Y. (The 








machine alluded to was a modified form of the TOWER One-man 2-saw Trimmer, 
Small Size.) 


“We are using nothing but Gordon Hollow Blast Grate Co. trimmers, having 
severalin operation. All we buy for mills cutting lumber for us are of that kind.” 
L. B. Sanders Lumber Co., 407 Peters Bidg., Atlanta, Ga. 

“The trimmer runs in perfect condition, giving me complete satisfaction. It is 
the best machine I ever had.” _F. Pellez, Tomnoien, Miss. 


“Our trimmer is an old style machine, but is as good as the day it was made.” 
Marvin-Manning Lbr. Co., Yemassee, S.C. (Date of letter, April 27, 1925.) 

“I am a user of two sets of your grates, one TOWER 36'' edger and one No. 
18 TOWER One-man 2-saw Trimmer. All are giving entire satisfaction.” J. A. 
Stevens, Viper, Ky. 

“This is a dandy machine for our work. Thank you for working out the little 
details, making it particularly useful to us.”” Palmer Lumber & Mfg. Co., Chehalis, 
Wash. 

“A little over a year ago I bought one of your lumber trimmers, and the same 
has given perfect satisfaction. I now want to buy an edger, and will thank you 
to quote me on same.”’ W. W. Bernard, Greeneville, Tenn. 

“The TOWER ‘Baby’ Trimmer has just been installed and started up. It 
meets our requirements exactly.”” Palmer Lumber & Mfg. Co., Chehalis, Wash. 


Nine sizes for mills cutting up to 30,000 
up to 50,000 ft., trimming a maximum of 16, 
22 or 24-inch saws. 


Gordon Hollow Blast Grate Company, 


“The edger and trimmer are fine as silk. I can handle 3'' oak on the edger.” 
R. T. Welch, Norma, Tenn. (This was a No. 4 TOWER 32"' Edger, hand wheel 
type, two feeds. G. H. B. G. Co.) 

“The TOWER One-man 2-saw Trimmer arrived several days ago. It is now 
set up, and doing nice work, we guarantee, as any made.” J. S. Jones & Sons, 
Yemassee, S. C. 

“We have one of your trimmers and like it very much.” 
Red Bay, Ala. 


“We have one of your little trimmers. If the edger will work as well as the 
trimmer does, we would be well pleased.” Bert Greenwood, Cedar, Mich. 


Watts Lumber Co., 


“We are great believers in your Edgers and Trimmers, and have them in use 
at all of our mills.”” Pope Lumber Co., Washington, Ga. 

“The trimmer is doing excellent work.”” Oliver & Leasure Lumber Co., Green- 
ville, Miss. 

“I like your machinery and will recommend it to my friends.” Henry C. Powers, 
Blockton, Ala. 

“If we. decide to install new machinery we will use a TOWER Edger and a 
TOWER Trimmer, as I have used them before, and know what they willdo.”” W. 
J. Kernaghan, 1222 Jena St., New Orleans, La. 


ft. in 10 hours and nine sizes for mills cutting 
18, 20, 22, 24, 26, 28, 30 or 32 ft. 18, 20, 


Greenville, Michigan. 


Established 1889 
Also sole manufacturers of the Gordon Hollow Blast Grate and the celebrated TOWER line of Edgers. 























106 AMERICAN LUMBERMAN AUGUST 28, 1926 








C. H. Type X Vertical 


Water Tube 
BOILER 


The latest development in sawmill boilers, 
built extra heavy for rough usage and con- 
tinuous overloads. 

The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmillin the world, bought six—1,000 H. P. 
units. Boilers are capable of developing 
12,000 H. P. continuously. 

This boiler should be your next installation. 


Send for Catalog X and satisfy yourself as 
to its superiority over other boilers. 





epg C87? 


THE CASEY-HEDGES Co. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 











M&M HOGS 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 














TEST SPECIAL 
RUBBER BELTING 


Why use anything but the best grade of belting on such vital links in 
production as your belt drives— 

Test Special carries the load, is waterproof, durable and free from ex- 
cessive stretch. Its reliability and strength insure safe, continuous and 
trouble free drives. 


Investigate fully—it is the first step leading to efficient and economical 


transmission of power. Stew Va ‘Weeten Chime 


Manufactured by Philadelphia Pittsburgh 


& PACKING CO. 
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Some SHIMER PRODUCT 


This is a good time to look over your stock of Heads and 
Bits and make Specification of the Articles Needed 


os 





OR Flooring, Ceiling, Sid- 

ing Ship-Lap, Jointing etc. 

These Tools have the Make- 
Ready built into them to elim- 
inate perplexities; to save 
time and labor, to increase 
capacity, to solve the problems 
of economical wood-working. 
The Bits are divided into up- 
per and lower series from a 
central line of the cut, and set 
upon seats inclined to give the 
leading bit-points a_ perfect 
clearance, acting the same as 
a saw tooth when set. 


ROSS - GRAINED and 

knotty lumber, finished 
smoothly with uniformly 
shaped tongue and _ groove 
outlines. 

Maple or other hard woods 
are well finished with bits of 
superior carbon steel. High 
Speed Steel Bits furnished 
when desired. 


OR Door, Sash and Blinds, 

where the patterns must be 
of equal shape on both sides 
of the groove, and where the 
coping bits must produce the 
exact counter-part of the 
sticking. In all work of this 
nature the Shimer Cutter 
Head is especially helpful. 


OR special patterns of 

mouldings and _ grooving 
work, with or without the cop- 
ing parts to fit, these tools ap- 
ply to the best possible advan- 
tage for the saving of time 
and labor. 


is) 
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CUTTER HEt 





Fig. 202 


Our Business Centers Around the 


SHIMER CUTTER HEAD 


HICH has been developed 

along distinct lines in pur- 
suit of labor saving advantages. 
Step by step it established a 
system by which fine work may 
be done with ease and common- 
place methods. Many little de- 
tails very essential to the per- 
formance of good work, enter 
into the construction of a 
SHIMER CUTTER HEAD 
rendering it more practical, re- 
liable, durable, complete. 
meet the general demand as an 
every-day trade builder and 
business promoter and make 
good under a 30 day test trial, 
or money refunded. 


They . 


~ 


be 
oe! 
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OR Matching Double Ceil- 

ing or Ceiling made in dou- 
ble thickness and afterwards 
resawed into two separate 
tongued and grooved boards 
we design special heads and 
bits, self-clearing, uniform 
cutting, practical and service- 
able. 

If you match thin ceiling in 
quantity it will pay you to try 
these Double Ceiling Fieads. 


HIP-LAP Heads, to be of 

real service must be of 
the “always ready” kind, in- 
terchangeable with flooring or 
jointer heads, thus assuring 
quick changes without a 
change of machine guides. 
Every mill-man understands 
the value of interchangeable 
tools, and the uniform quality 
of work these tools produce. 


EVERSIBLE and One- 

Way Cutters, moulded to 
agree with your needs, with 
two, three, or more cutter 
wings, carefully backed for 
clearance, work well on any 
shaper. All sizes, all shapes. 


OSETTE and other small 

cutters having a central 
stem to be held in a chuck 
are especially handy for the 
many little jobs that come in- 
to the average wood-working 
plant. They always do their 
part in the saving of time and 
thereby swell the earnings of 
the average man. 





be 


SAMUEL J. SHIMER & SONS, Inc. 


MANUFACTURERS OF 


Matcher, Ship-Lap and Jointer Heads; Double Ceiling, Glue 
Joint and Batton Heads; Door, Sash and Cope Heads, etc. 


Send for 220 page Catalogue—DO IT NOW 


MILTON, PENNSYLVANIA 
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A CLARK CARRIAGE WITH CLARK-APPLEMAN STEAM SET-WORKS 


THE BEST ON THE MARKET. 


ACCURATE FAST STURDY 


A number of the Largest and Best Lumber Manufacturers have, 
after trying others, standardized with CLARKS. 


Before buying get Clark’s Specification. A letter or wire will bring our representative. 


CILLARK BROS. CO., OLEAN, N.Y. 


























HARVEY HOG itetsanm 7] 
improvements a all te an 


into this hog the 


7 = ae & an 
ONE of the most important of these is its i = > = 
master safety device, shown herewith. _ through. Saves 


knives and worry. 





Other valuable features are its simplicity of 
design, its immense capacity, fewer parts, 
accessibility of knives. Our Bulletin No. 56 
contains the complete facts. 








Send for your copy today. 1; 


Lufkin Foundry & Machine Co. 


LUFKIN, TEXAS 
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BOX MACHINERY IN YOUR NEW PLANT YOU WILL 


The most complete Samet sae Be Vertical REED BOILERS 


line of Box Machin- 
ery on the market Squeezers 


Have a modern power plant and let us 
: : Box Board Matchers : ; S : 
i -_ 
ncluding Reunlinere, Trimmers build and install them in a steel casing. 
Cut-off and Rip Saw Ask us for information 
Tables 
Write for 


Bottle Box Groovers 
and Notchers 


Cleat Rippers, etc. 


WE ALSO FURNISH 
complete 


catalog. 


Refuse Burners 
MUSKEGON BOILER WORKS 


MUSKEGON, MICH. 


Mereen-Johnson Machine Company 
MINNEAPOLIS, MINN., U. S. A. 
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<JJNE of the greatest tragedies of 
} nature is the grim specter of fire 
which hovers over our forests every 

. year, ready to devour approxi- 
mately one billion cubic feet of standing 
timber annualy. Lately, however, extensive 
educational propoganda issued by national 
forestry organizations has tended to reduce 
the fire hazard until today it is not the 
merciless destroyer of our lumber supply 
that it once was. An even greater destroyer 
of lumber than forest fires today is wasteful 
manufacturing. According to experts in 
forestry, our present timber supply is only 
one-third of the original stand: and they 
hold the view that if the best practice and 





selling repre- 





knowledge in manufacture with the installa- 
tion of modern woodworking machinery were 
put into effect to the fullest extent, economi- 
cally feasible, a saving of approximately 2/9 
of the present drain on our forests would be 
effected. It is the business of Yates- 
American to demonstrate this truth. To be 
on the lookout constantly for new methods, 
which, when incorporated into its machinery 
will not only reduce the percentage of lumber 
being wasted in manufacture, but will con- 
vert it into a usable product. Yates- 
American urges conservation of lumber and 
will do everything in its power to represent 
this policy in its machinery. 


Complete installations of woodworking machinery for any type 
woodworking plant may be furnished by Yates-American. Branches 
in all principal cities of the world, Factories in Beloit, Wisconsin, 
Montgomery, Pa. Rochester, N. Y. Williamsport, Pa. 


Canadian Plant 
P. B. Yates Machine Company, Ltd., Hamilton, Canada. 


|| YATES-“AMERICAN 


Woodworking Machinery 


sentatives for Baxter D. 

Whitney & Son, Inc. 

and Jenkins Machine 
Company. 
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Williams “‘NO-NIFE” Hogs 
reduce wood refuse to proper months, say: 
size for handling by blower, with : - 
fast revolving loosely pivoted 
hammers which cut by impact 
rather than sharpness They 
have abrupt sharp edges like 
cold chisels which only require 
attention two or three times a 
year and are a decided improve 
ment over knife type hogs which 
require daily sharpening and are 
susceptible to damage by acci 
dental entry of nails, spikes and 
other iron 
Chicago 





37 W. Van Buren St. 





Cincinnati Coffin Co. says: 


“Metal clamps, monkey wrenches, etc., have 
passed through our NO-NIFE Hog without 
damage to it. 
except lubrication in eighteen months.” 


It has required no attention 


One nationally known firm after another is endorsing “NO-NIFE” Hogs 
for preparing wood refuse because of the small amount of attention required. 

The Cincinnati Coffin Company, after operating their Hog for eighteen 
“Is doing as good work as when installed.” And this with- 
out requiring any attention except lubrication. 


If you wish to reduce your coal bill and handle wood refuse more eco- 
nomically describe your waste and approximate daily tonnage and let us 
submit facts on this trouble proof Hog. 14 sizes. 


Williams Patent Crusher & Pulverizer Co. 
810 St. Louis Ave., ST. LOUIS, MO. 


New York San Francisco 
15 Park Row 415 Sth Street 

















“Old Fashioned” Quality 
Since 1837 





Ever Figure Your Cost? 


Include loss of machines’ time, operators’ time, 
loss of production, spoiled stock, etc. 


What you save is sometimes your profit, so why 
not make that saving? 


White Knives, backed by 89 years’ of temper- 
ing experience are unequalled today and we can 
prove it but only in your mill, not at the factory. 


Will you let us do it? Try even one set. Ship- 
ments generally from stock. 


The L. & I. J. White Co., Inc. 


70 Columbia Street, BUFFALO, N. Y. 
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“Maine” Derricks Fit 
Almost Anywhere 


Notice in the illustration above how we fitted 
the supports of an 8-ton three-quarter swing stiff- 
leg “Maine” derrick around a building at the saw- 
mill of Cross, Austin & Ireland Lumber Co., 
Brooklyn, New York. 


Do you need a derrick in a place where you 
see no way of constructing one? “Maine” engi- 
neers will find a way to solve your problems 
economically and satisfactorily. 


The Maine Electric Co. 


Electric Derricks, Hoists, Cranes, Winches 
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ALLIS-CHALMERS 


TYPE C 





Full Jeweled! 


So that it will retain its accuracy indefinitely, the 
bearings of a high grade watch are fitted with 
jewels. 


The important bearings of the Type C Horizontal 
Resaw, which carry the heavy loads and keep the 
cutting and feeding parts in alignment, are also 
“jeweled.” The “jewels” are precision roller bear- 
ings of the highest grade. 





That’s why the Type C Resaw cuts accurately 
and perfectly long after the ordinary machine has 
become unreliable. Look at the works not the case. 

















LLIS-CHALMERS MANUFACTURING(O. 


MILWAUKEE, WIS. U.S.A. 











Se 


112 








AMERICAN LUMBERMAN AvGusT 28, 1996 





——_ 





-~* Tee 








HAT are rollers? They are those round things between the crawler Steam Pile Hammers 
frames. They should be large because large rollers turn more easily 7 
than small ones and with less strain on the bearings. This makes the Clamshell Buckets 
machine easier to propel. What would a motor truck or a railroad car W ood Grapples 
be with small diameter wheels that make the axles revolve at high speed c 
on the bearings? Why not make the same comparison in crawler cranes, shovels Wrecking Tools— 
and draglines? Small rollers are cheaper but less efficient. Slings 


INDUSTRIAL rollers are unusually large. They are of the self-cleaning type and they 
hold the bearings high up out of the dirt, thus adding to the efficiency of the entire 


machine. 


That’s why the iNpustRIAL works uses large rollers in their all-purpose type DC Coke Pushers 


crawler—just anotker reason why INDUSTRIALS excel. 


Steam, gasoline, electric or Diesel driven Speed Reducers 
CRANES - SHOVELS - DRAGLINES. 


INDUSTRIAL WORKS --- BAY CITY --- MICHIGAN 


NROLLERS! imbination 


Large vs. Small 


—e 


Crawling Tractor 
Cranes 

Shovels and Draglines 

Locomotive Cranes 

Erection Cranes 

Wrecking Cranes 

Wharf, Barge and 
Gantry Cranes 

Transfer and Pillar 
Cranes 

Railway Pile Drivers 

Combination Crane- 


Portable Rail Saws 
Transfer Tables 


Beams and Yokes 


Coke Guides 


Door Lifters 














Tested on both sides 
of the wedge 


It is typical of the thoroughness of 
Jenkins manufacture that every 
Jenkins Gate Valve is tested on 
both sides of the double-faced 
wedge. If a valve does not make 
good in a test which allows a wide 
safety margin, it does not leave 
the factory. 

The testing idea is applied to 
metals too. Analyses by com- 
petent metallurgists are given be- 
fore and after casting. 

Jenkins Gate Valves are furnished 
in bronze and iron, standard, me- 
dium pressure and extra heavy 





Sutiagd ote patterns. At supply houses every- 

yO ee a where. 

enkins tand- 

ard Bronze Gate JENKINS BROS. 

Valve. 80 White Street.......... New York, N.Y. 
524 Atlantic Avenue,....... Boston, Mass. 
133 No. Seventh Street, ...Philadelphia, Pa. 
646 Washington Boulevard,.... Chicago, III. 

JENKINS BROS., Limited 

Montreal, Canada London, England 
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Don’t experiment! Just keep 
on using Albany Grease 


Don't risk your expensive machinery to a cheap lubri- 
cant. Get the best that money can buy. Albany 
Grease has been out of the experiment stage for 58 
years. Lubricates thoroughly—never drips. Sold 
in cans and barrels—all consistencies. 





Always look for the Albany Grease 
Trade Mark—refuse substitutes. 


Your dealer can supply you. If not, write us. 
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Always marked with the" Diamond” 


enkins Valves 


SINCE 1864 


ALBANY-GREASE 


ADAM COOK’S SONS, Inc. 6 Varick Street, New York 
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ALLITH 





No One Knows How Good 
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Allith Above 
Comparison 


Features 


Ball race serves as bushing—pre- 
vents wear at vital points where 
frame revolves on post. 


Ball bearings support the door 
and absorb the spring thrust. Op- 
erate in an enclosed steel ball 
race. Protected from dust and 
moisture. 


Side plates measure 2% by 9% 
inches, 


All parts are rigidly assembled. 
Long wearing hinge that won’t 
work loose. 


Best oil tempered steel wire com- 
pression spring. Large diameter, 
smooth and positive. 


All moving parts carefully ma- 
chined; work easy. All parts 
hardened to prevent breakage. 


Plunger has a rolling sliding ac- 
tion against roller bearings. 


Fits either right or left hand 
openings. 


Holdback keeps door open at a 
95° angle. 


These and a dozen other excel- 
lent features make Allith 3100 the 
popular Floor Hinge for dealers, 
builders, architects and home 
owners. 








This Is 


The home owner doesn’t know because the Allith 3100 Floor 
Hinged door never falls out on the dining room furniture; 
never sticks; never slips on the holdback feature and flies 
shut when some one is going thru. 


The contractor doesn’t know because he is never called to 
fix it. 


The architect certainly doesn’t know because he never hears 
of a single complaint. 


So you must take our word for the fact that 


Allith 3100 Floor Hinge 


(Patent Pending) 


is as fine as we, in all our hardware building history, know 
how to make. It is good looking. And it is not high priced. 
In fact, it costs less than you, or your customer, expect to 
pay for a floor hinge that has hidden (down in the parts 
you cannot see) the lasting qualities that have made 
“Allith’ hardware the favorite in the building field. All 
moving parts of the Allith 3100 Floor Hinge are carefully 
machined for smooth, easy operation and hardened for 
durability. All fixed parts are rigidly connected. Hinge 
proper and top pivot are designed for quick application. 


It’s a pleasure to sell—and simple to install. Best of all— 
once in the door—you never hear from it again. 


Allith-Prouty Company, Danvilie, III. 


Satisfaction in Hardware 


MANUFACTURERS OF 
Garage Door Hardware Rolling Ladders 
Fire Door Hardware Spring Hinges 


Overhead Carriers 
Door Hangers 
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Fir Doors 


FIR VENEER PANELS 
(3 PLY) 


Peterman 
MANUFACTURING CO. 


Tacoma, Wash. 
Established 1888 

















MAPLE 
BEECH 
BIRCH 


And other Flardwoods 
Cherry River Boom & Lumber Co. 


SALES DEPT., Penna Bidg., PHILADELPHIA, PA. 


















INDEPENDENT 
KNEES 

| 

| 
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MACHINE CUT “ 
STEEL RACK 

AND PINION 






BOARD DIAL 


- 3LARING 
BALL BE ING DA SET 


TIGHTNER 
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IMPROVED GIANT FEED 





From year to year new conditions 
develop that must be taken care 
of with practical machinery of new design. 


Investigate Today (jennie sti. 
The ENTERPRISE Co. 


| 2041 Main Street, COLUMBIANA, OHIO 





















Baughman’s Buyer and Seller 


A well known calculator for standard lumber sizes to which is 
appended a considerable number of useful miscellaneous tables. 
All editions have full cut-in index. Desk size, 300 pages, 5x7 
inches, red water-grained flexible leather, $4.00; black seal grain, 
$5.00; blue morocco leather, gilt edges, $6.00; brown imitation 
leather, $3.00. Pocket edition, 34%x6 inches, with cut-in indexes. 


In Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 
American Lumberman, *° 27250" ** 















Gring geod men mto — compe see keep STRONG 
them contented. Buy Tiger Bran nitless 
Stee! Bunks and cut your Labor Turnover rack 


my Wel for Prices 5 





109 W. 37th St. 
CHICAGO, USA. 


A Complete Service A Complete Line 
Every NORBLO Installation Cyclone Dust-Collectors, 
guaranteed toconformtoyour Blast-Gates, Pneumatic Con- 
State Sanitary Laws and tobe veying Systems, Exhaust Sys- 
unexcelled inconstruction and tems for Shavings Removal, 

operation for its purpose. Fans, Blowers, Etc., Etc. 


NORTHERN BLOWER CO., Cleveland, 0. 














BURNERS /¢ » Tanks 


LEVATED STEEl 
Double Air Cooled ; ‘ LEVAT ED Sree 
Latest {mprove d 6 \ 1000 TO 500.000 


Seattle BoilerWorks / Capacity 






BOILERS nd 


ba 4 A r< 
Phone-Sunset 0555 - SEATTLEWASH. / cA STACKS 








Buy “MALTA” 
Window and Door Frames K. D. 


Yellow Pine Pulley Stiles — Casing and Sills 
Cypress or Spruce. 


Door Frames all Cypress or Spruce—except Oak Sill. 


The Malta Manufacturing Co., Malta, Ohio 


Chicago Lumber Sales Company — 


DISTRIBUTORS 


Railway, Car Material YELLOW PINE, FIR and 


and Yard Stock 
Long Distance Phone; HARRISON 8820 REDWOOD 
WESTERN OFFICE: Cedar Shingles and Posts 


rth Ba be 
Northwestern Bank Eiitisad Ore. 20 East Jackson Bivd., CHICAGO, U.S.A. 








Portland Lumber Meters 
PORTLAND PICKET POINTERS 


Standard for 20 years 


ADDE & CO., PORTLAND, MAINE 

















Trade Mark Reg. 
U. S. Pat. Off. 








The Perfect 7 


Garage 
DOOR 











This trademark is your guarantee of quality 


The Rowe & Giles Lumber Co., Chagrin Falls, O. 
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